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Why Implement Sheds Should Sell Now 


[See Pages 50 and 51] 


An Iowa retailer found business slackening early this fall. He decided that the best 
way to find out what was the matter was to visit his customers. So he spent two weeks 
visiting in the country, driving over good roads and bumpy, dusty byroads. 

After all, he decided, there was nothing really the matter with the farmers; they simply 
needed someone to lead them and point the way. Careful study led this retailer to de- 
cide that the building of farm implement sheds offered the greatest opportunity to expand 
business at this season. Before starting a campaign to sell farm implement sheds the 
retailer set down the following facts: 

“One of the greatest sources of loss to the modern farmer is the lack of care in storing farm 
machinery. 

“The length of life of farm machinery is cut in half by storage ‘under the blue sky.’ 

“Farm machinery which is not properly stored and properly cared for must be repaired at the 
season when the farmer is busiest. If implement sheds are built the machinery can be repaired 
and put in order during the slack times of the fall and winter. Thus one of the most annoying 
occurrences of the rush of harvest time may be avoided. 

“Even the farm implement machinery manufacturers protest at the storing of farm machinery 
in the open, because such outdoor storage cuts the life of machinery in half and keeps the farmer 
continually poor buying new machinery. To a man who does not take care of the machinery he has, 
more and better machinery can not be sold nor better buildings. 

“Labor, money and crops are wasted by machinery worn out thru exposure to the elements. 

“On many farms the annual damage incurred thru leaving machinery exposed to weather 
more than equals the cost of a good implement shed. 

“The farmer’s return from the sale of his product is so small today that he can not afford to 
waste anything, even his farm machinery, thru undue exposure to the weather. 

“It is as important to grow crops as to save them. They can not be properly gene without the 


aid of good machinery in good repair. 
“No investment on the farm today will return bigger profits than a sensible implement shed.” 


Fortified with these facts, the retailer returned to the country and went from one 
farm to another where his records indicated that implement sheds were needed. It took 
some real hard work to sell the first implement shed, but the second one was sold with 
slightly greater ease. Before long the farmers were selling themselves implement sheds. 

Other dealers can do what this dealer did. Probably no building is more needed on 
the modern farm today than is a practical implement shed. 

Recognizing the potency of pictures in visualizing a condition and making a sale, the 
AMERICAN LUMBERMAN prints in this issue a double page spread of illustrations 
giving convincing evidence of the folly of leaving valuable farm machinery exposed to 
the weather. These will be found on pages 50 and 51. They can be cut out and displayed 
in the dealer’s office, and reprints also can be secured to use in soliciting farm trade. Try 
this out—it will help to create business and will be a real service to your community. 
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Smokers’ Carelessness a Fire Menace 


7 TNHE man who smokes thinks like a sage and acts like a Samari- 
tan,” wrote Sir Edward Bulwer Lytton, but certain cold facts 
contained in the voluminous reports of the National Board 

of Fire Underwriters leave considerable room for doubt as to 

whether the smoker always thinks sagely or acts in a Samaritan- 
like manner—assuming that the good Samaritan of the parable 
was meant. 

Carelessly to toss a lighted match or a burning cigar or cigarette 
stump where by any possibility it can come into contact with 
inflammable material of any sort certainly is a foolish rather than a 
wise act, and one that in its destructive possibilities is more worthy 
of a Turk than of a Samaritan of the type described in the parable. 
Yet millions of dollars worth of property, including vast areas of 
valuable timber, annually is destroyed thru the criminal careless- 
hess of some smokers. 

The potential danger is great and ever present, because of the 
immense number of smokers. It is estimated that the cigars an- 
nually smoked in the United States if laid end to end would span 
a distance of 545,145 miles, while the total length of the cigarettes 
consumed during the same period equals 1,728,067 miles. Compare 
these figures with the total length of steam railroads in the United 


States—368,682 miles. Even tho for good measure we add to the 
steam railroad mileage the 48,326 miles of electric railroads in the 
country, making an aggregate trackage of 417,008 miles, it still 
falls short of the cigar mileage by 128,137 miles, while the combined 
cigar and cigarette mileage, of 2,273,212 miles, would be sufficient 
to parallel all the railroad trackage of the United States five times, 
with 188,172 miles over. The figures for the railroad trackage are 
taken from the United States Statistical Abstract, and those refer- 
ing to the consumption of cigars and cigarettes are from the Wall 
Street Journal. 

The purpose of marshalling this array of statistics is to em- 
phasize the tremendous fire hazard inherent in the huge annual 
consumption of tobacco which is a fixed factor of our national 
life. Every cigar, cigarette or pipe lighted involves the match 
hazard, and the first two forms of smoking involve the further 
hazard of disposal of the usually still burning butt. Therefore 
the importance of reducing the danger as much as possible by edu- 
cating smokers to habits of carefulness in the disposal of used 
matches and of discarded cigars and cigarettes is apparent. 

In this process of education precept is good but example is 
better. The nationwide observance of Fire Prevention Week, just 
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ended, might weil serve as a reminder to all smokers to check 
up on their own habits in the particulars noted, and to resolve 
hereafter to be even more careful than really seems necessary— 
in fact, to be conspicuously careful—for the moral effect upon 
others, especially the young and the naturally needless. The care- 
less flipping away of a used match or a cigar stump, regardless 
of where it may alight, even tho in a given instance the act may 
be perfectly safe, sets a poor example for the unthinking persons 
who have never given the fire hazard connected with smoking a 
moment’s serious thought. 

Reasonable care under all circumstances by smokers would 
greatly cut down. the nation’s annual bill for destruction of property 
by fire. 





Showing the Public Real Homes 


HE GREAT SHORTAGE of houses that has prevailed during 
the last few years has at least accomplished one important 
result for which the lumber industry as well as the building 

materials and real estate interests in general should be eternally 
grateful. It has emphasized the value of a real home, and the 
desirability of owning one’s home, in a way that nothing else 
has ever done. There is an old saying tc the effect that we never 
miss the water until the well goes dry, and it is equally true that 
countless thousands of people never placed a true valuation on 
the desirability of home owning until they found it next to im- 
possible to rent suitable domiciles for their families. 

A valuable byproduct of the housing shortage has been the 
phenomenal development of the “own your home” exposition idea. 
Altho- there were a few exhibitions of this character held before 
the housing shortage focused the attention of the country on 
the subject, they were sporadic and embryonic as compared with 
the frequent and elaborate displays that have been staged in most 
of the larger cities of the country, and many of the smaller ones, 
during the last few years. 

A feature of these expositions that has been wonderfully de- 
veloped is the showing of model houses, sometimes full sized and 
sometimes in miniature, completely furnished, and embellished with 
all the accessories of a comfortable or even luxurious domestic 
life. Numerous accounts of these shows and illustrations of the 
house exhibits have appeared in the columns of this paper. Indeed, 
there hardly has been an issue in many months in which there 
was not some allusion to one or more “own your home” expositions 
—past, current, or in prospect. This week’s issue contains an 
illustrated story concerning the Complete Homes Exposition now 
being held in Oakland, Calif., and another story telling of an 
event of similar character to be staged in Houston, Tex., in the 
immediate future. 

The striking feature of both events is the emphasis that is being 
placed on showing real, full sized, completely furnished homes. 
Miniature models often serve a very desirable purpose, but their 
usefulness after all is limited. People want to see real houses that 
have been planned, built and furnished with the definite idea of 
illustrating the very best and latest ideas in home construction, 
arrangement and equipment. The AMERICAN, LUMBERMAN has from 
time to time told the story of home exhibits of this sort that 
were planned and constructed by lumbermen either alone or acting 
in codperation with allied interests. Besides the activities in this 
line by lumbermen and others directly interested in promoting home 
building, leading newspapers in a number of cities, notably Minne- 
apolis, Minn., and Houston, Tex., have built and furnished complete 
homes, and opened them for prolonged public inspection, in order 
‘to capitalize, from the news and circulation standpoints, the wide- 
spread interest in home building. These ventures have in every 
instance proven extraordinarily successful in promoting local in- 
terest in home building. 

The truth is that there are very few people to whom an at- 
tractive, well furnished home interior does not make a very strong 
appeal. Realizing this, the promoters of the Complete Homes 
Exposition now being held in Oakland projected their enterprise 
along novel but exceedingly sensible and effective lines. Instead 
of building temporary houses, either full sized or miniature, inside 
of a great exhibition hall, which has been the common practice in 
other expositions of this sort, they built a group of ten beautiful 
homes of various types and designs, in a choice residence section 
of the city, amid beautiful trees and a natural environment in every 
way charming. These houses embody the most approved ideas in 
home planning and construction, and the diversity in exterior de- 
sign, interior arrangement, and materials used, affords a wide 
range of choice. Moreover, they are completely and attractively 
furnished and equipped with every convenience. They are to remain 
open at least three weeks, during which time, it is confidently 
expected, they will be inspected by thousands of potential home 
builders. Dull indeed must be the man or woman who would not 
thereby be stirred to a desire for similarly attractive home sur- 


roundings, or who would not carry away ideas, suggestions and 
ambitions, many of which will one day find fruition in a home of 
his or her own. 

All this is putting into the most practical form the underlying 
purpose of the “Better Homes Demonstration Week” which is to 
be observed thruout the country Oct. 9 to 14. The promoters of 
the Complete Homes Exposition now being held at Oakland are 
to be congratulated upon having blazed the way for a new and 
better type of “own your home” show, which, while not necessarily 
displacing the conventional type of exhibition, will, it is to be 
hoped, achieve a large field and mission of its own. Besides the 
other good features of the new type of show it has economic 
advantages by no means to be despised. Many thousands of dollars 
are expended annually for constructing the temporary “model 
houses” featured at these shows, which after having served their 
purpose must be torn down at further cost. On the other hand, 
under the plan followed at Oakland every dollar expended goes 
into permanent construction, providing homes for future occupancy 
and adding to the taxable wealth of the community. 

Some interesting details concerning the Oakland plan, and illus- 
trations of two of the houses, will be found on page 54 of this 
issue. 





Business Barometer Is Rising 


HE BASIC CONDITIONS that are likely largely to govern the 
trend of business, whether upward or downward, during the 
fall and winter months of any year, usually are pretty well 

established by the beginning of October. Consequently the business 
world “takes its bearings” at this time rather more definitely than 
at any other, with the single excepion of the beginning of the new 
year. Of course, all calculations may at any time be upset by sud- 
den convulsions such as widespread strikes, war, or other serious 
national or international disturbances, but with crop yields defi- 
nitely known and other seasonal factors duly appraised, the student 
of affairs is able to forecast with a good degree of confidence the 
probable direction and force of the business current. 

Therefore, it is gratifying to find that the various organizations 
for economic research to which, in some degree at least, business 
men look for guidance as to the statistical position of the various 
industries, and of business in general, are unanimous in forecasting 
a continuance of the marked trend toward better business which 
has been especially noticeable for the last two or three months, 
altho obscured and prevented from developing more rapidly by the 
strikes of the coal miners and the railroad shopmen. Now that 
these difficulties are rapidly being adjusted, the way is clear for 
business to proceed “full steam ahead.” True, we have legacies 
from both strikes, but the coal shortage is being overcome by 
greatly increased production from week to week, and the shortage 
of cars and locomotives, tho still a serious handicap upon business, 
is gradually being overcome. 

The opinion is expressed by Bradstreet’s that “Improvement is 
the key word in the general trade and industrial situation, the use 
of this term being more widespread than at any time since early 
last spring.” Essentially the same views, couched in varying 
phraseology, are voiced by all the other leading authorities in the 
field of economic research and prognosis. However, encouraging as 
this unanimity of judgment is, no one is tied down to the opinions 
of these experts. The chief underlying factors in the situation are 
well known to all business men, and their consideration can lead 
only to the conclusion that while business in most lines is good 
right now, it is going to improve still further. The crops are good, 
averaging well with recent years, tho corn has suffered in some 
sections, and the boll weevil and drouth have done some damage to 
cotton. No large areas, however, have sustained an entire failure 
of any crop. Involuntary unemployment is almost at the vanishing 
point. Indeed, there is a great shortage of men in some industries, 
resulting in very high wages being paid. This is notably true in 
the building industry. The shortage of plasterers and certain other 
craftsmen has forced wages up to almost unheard of levels. This 
of course is not a healthy condition, and if long continued it may 
react unfavorably upon the industry, by curtailing the volume of 
new construction that will be undertaken. However, up to this 
time the tremendous building movement continues practically un- 
abated. 

There is an almost unanimous feeling in financial and business 
circles that the disposal of the bonus bill has greatly strengthened 
the whole monetary and business situation. The automobile in- 
dustry is highly prosperous, and a number of manufacturers in that 
line are planning extensions to enable them to meet the huge de- 
mand. The American people are buying cars in almost unprec- 
edented volume, and it is significant that 75 percent of the demand 
is for the lower priced models, indicating prosperity on the part of 
the wage earner. : 

Reports of car loadings indicate a very gratifying increase 1 
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the movement of freight. For the third week of September total 
loadings exceeded the corresponding week of last year by nearly 
100,000 cars. Coal loadings were the largest since March, and 
17,760 cars in excess of the corresponding week of last year. The 
most suggestive feature, however, of current railroad reports is the 
consistent gain over last year in the volume of general merchan- 
dise handled. This is a true gage of the purchasing power of the 
people, and of their will to buy. It is prophesied that the railroads 
will show new high records for the volume of freight traffic handled 
this fall, and that very notable gains will be made in general mer- 
chandise freight. 


There is every reason for lumbermen to feel encouraged not only 
as regards the outlook for their own industry but with respect to 
the general prosperity of the country, on which the welfare of each 
industry and of each individual ultimately rests. 





What’s on the Retailer’s Mind? | 


HEN A CONSIDERABLE NUMBER of men engaged in the 
retailing of lumber take the time to sit down and write out 
their views as to the things that are preventing lumber 

dealers from enjoying the full measure of prosperity and peace of 
mind that should be theirs, surely it is worth while for everyone 
connected with the lumber business to give serious thought as to 
how these difficulties may be removed or modified. 


No retail lumber merchant expects to be “carried to the skies 
on flowery beds of ease,” or to have his profits handed to him on 
a golden platter, but the average retailer does feel that his bed 
contains a few more rocks than he should be required to lie on, and 
that his legitimate profits are being nibbled away by evils and 
abuses not inherent in the business but which have become fastened 
thereon like the barnacles that attach themselves to the hulls of 
ships. We are told in the Song of Solomon that it is “the little 
foxes that spoil the vines.” Just so it is the little evils—with a 
few of pretty robust growth—that worry and annoy the retail 
lumber dealer. It is the hope of the AMERICAN LUMBERMAN that 
with the aid and codperation of its readers and others who are 
interested in the welfare and progress of the business at least some 
of the foxes, little and big, may eventually be run to earth and 
eliminated. 

The letters printed on page 49 of this issue, as well as those of 
similar tenor that have appeared in the preceding two issues, re- 
sulted from the prize contest recently conducted by the AMERICAN 
LUMBERMAN on the general subject: “Would you want your boy to 
be a retail lumberman?” The answering of this question of course 
has involved the stating of the obstacles and drawbacks, where 
such exist, that might make a lumber merchant hesitate to advise 
his son to follow in his footsteps in the important matter of choosing 
a vocation. 

As a matter of fact, many of the most successful retail lumbermen 
of the country are very desirous that their sons shall engage in 
the same business, proving conclusively that it is essentially a 
sound and desirable one, as otherwise these men would not wish 
their sons to enter it. Very recently the writer of this editorial 
sat in the office of the president of an important retail concern and 


heard him tell of his two sons who, after having gone thru college, 
are in training in the company’s yards, learning the business from 
the ground up, with the purpose of making it their life work. 

The AMERICAN, LUMBERMAN suggests a careful reading of the 
letters from retailers published from week to week, and invites 
constructive discussion of the problems and difficulties which they 
bring to light. 





Car Supply Now Limits Lumber Supply 


UMBERMEN HAVE BEEN WARNED for many months of an 
“impending car shortage.” The shortage, which without ex- 
aggeration or pessimism may be termed the most serious for 

many years, is here and it is the single controlling factor in lumber 
supply. On pages 44 and 64 are presented facts from many sections 
and from various sources that indicate plainly enough the serious- 
ness of the situation as well as the drastic means being taken to 
relieve it. 

So far as can be gathered from the facts presented and from the 
opinions of those most competent to judge, there is little prospect 
of immediate relief. Indeed, there is ample reason, for those who 
look squarely at the facts, to believe that the shortage will for a 
time grow worse instead of better. The most confirmed pessimist 
can find abundant facts to support his most gloomy predictions. 

Traffic men representing all branches of the lumber industry are 
working for relief from the car shortage. To them that phase of 
the problem may be left. There are, however, other phases of it 
that must be handled by other factors in the industry. 

Considered as a whole the consumers’ demands for lumber are 
all that lumbermen could desire. Building continues almost on the 
scale of a boom. Dwellings, apartments, industrial structures and 
the various wood manufactures are taking lumber in satisfactory 
amounts. The railroads are in the market and even the farm trade 
has ceased to be indifferent. In fact users and consumers of lumber 
want lumber with all the insistency that comes from immediate 
need. 

Strangely enough, however, reports indicate a falling off in the 
offering and the acceptance of orders. In ‘the opinion of the 
AMERICAN LUMBERMAN the present is a time for producer and con- 
sumer to codperate in fullest measure to keep every available 
transportation facility moving lumber from mill to consumption. 
As already indicated, the car shortage is quite sure to become 
worse before it becomes better. Demand also, tho it has shown a 
slight seasonal falling off in some quarters, may be expected to 
come back with even greater strength before the end of the year. 
The general good, that is of lumbermen and-of the public, requires 
that every effort shall be made to supply the demand for lumber. 

There is no surplus of stock at mills, and little immediate prospect 
of piling up a surplus. Delay in offering and delay in acceptance 
of bona fide orders can accomplish no other purpose than to lessen 
the. ability of the lumber industry to supply consumers’ urgent 
needs for lumber. The public, after a long period of indifference, 
is in a building and buying mood, and if it can be kept in that mood 
by supplying it lumber at reasonable prices until its home building 
needs have been supplied, the public interest will be satisfied to the 
profit of the lumber industry. 





Honor Dean of American Forestry 


IrHaca, N. Y., Oct. 5.—An impressive event 
occurred here today when there was unveiled 
over the main entrance of the forestry building 
of Cornell University a tablet bearing the name 
Fernow Hall. This action was taken in honor 
of the services rendered to forestry in America 
by Dr. Bernhard E. Fernow, director of the 
first forest school in America, the old New York 
State College of Forestry at Cornell University, 
the first chief of the then division of forestry, 
now the Forest Service of the United States De- 
pantment of Agriculture and the dean of. the 
first school of forestry in Canada, that of the 
University of Toronto. 

This official recognition of the valuable con- 
tributions made to forestry by Dr. Fernow was 
authorized by the board of trustees of Cornell 
University at a meeting held June 20, 1922. The 
exercises at the unveiling of the tablet con- 
sisted of a series of brief addresses commemo- 
rative of Dr. Fernow’s accomplishments. The 
speakers were Dr. Livingston Farrand, presi- 
dent of Cornell University, Dean A. R. Mann 
of the New York State College of Agriculture, 
and Prof. R. 8. Hosmer, head of the depart- 
ment of forestry. One of Dr. Fernow’s sons, 
Karl H. Fernow, now a graduate student at 
Cornell, raised the flag covering the tablet bear- 
ing his father’s name. 


To all those in any way associated with for- 
estry in the United States the name of Dr. B. E. 
Fernow is well known. To him is due much of 
the credit of bringing about a correct under- 
standing by the people of this country of the 
aims and purposes of forestry. It is particu- 
larly gratifying to all who have worked with 
him that this honor should be conferred upon 
him while he can enjoy the recognition accorded 
the results of his life work. It is an eminently 
fitting tribute, for Dr. Fernow is justly entitled 
to the appellation that the professional for- 
esters like to give him, the ‘‘ Dean of American 
Forestry.’’ 


To Handle All Southern Hardwoods 


[Special telegram to AMERICAN LUMBERMAN] 


MEMPHIS, TENN., Oct. 5.—The directors of 
the Delta Export Lumber Corporation held their 
meeting this week. They unanimously voted in 
favor of handling all southern hardwoods pro- 
duced by member companies in overseas trade, 
instead of only gum lumber and veneers, as 
heretofore. The success in handling gum and 
the demand for other woods is responsible for 
the inclusion of the latter. 

President R. L. Jurden reports that for the 
last ten days the corporation has had the best 
foreign demand since the concern was formed 
in May. 


Illinois Mid-season Date Changed 


The Illinois Lumber Merchants’ Association, 
thru Manager George Wilson Jones, Chicago, 
announces that the date of the mid-season meet- 
ing, scheduled to be held at Cairo on Oct. 9 
and 10 has been changed and instead it will be 
held on Oct. 16 and 17. The announcement 
states further: 

Make this a meeting of members for members 
by being ready to introduce and discuss topics of 
interest. Business conditions necessitate free and 
frank discussions. Cairo members are making 
great preparations to welcome the lumbermes, so 
do not disappoint them. Be on hand promptly 
determined to make this the best mid-season con- 
vention we have ever held. 


In connection with this convention it is 
planned to hold one of the biggest Hoo-Hoo 
concatenations ever staged in southern Illinois 
on the evening of the first day, arrangements 
for which are in charge of P. T. Langan, veteran 
Cairo lumberman and well known Hoo-Hoo. Mr. 
Langan advises that a large class of kittens 
will be taken thru the catnip beds. 


EXPERIMENTS HAVE SHOWN that a ton of dry 
larch will yield about 33 gallons of alcohol, 
which is about 50 percent more than any other 


"wood hitherto tested. 
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‘‘SHIPPING DRY’’ AND SEASONING 

When a manufacturer sells lumber to a retailer 
does he ship it to him green or dry? What does 
the term “shipping dry’ mean? How long does it 
take to season air dry lumber and how well sea- 
soned should it be before it is used for building 
purposes ?—Inquiry No. 744. 

[Practices vary as to the shipping of lumber. 
Some softwood producers ship lumber green 
from the saw, while others dry it before ship- 
ment. Each year, however, there is more of a 
tendency to dry lumber before shipment. Rail- 
road rates are high enough on dry lumber, and 
consequently when green lumber is shipped any 
considerable distance freight has to be added 
and a good deal of money is paid for trans- 
porting water which, as a usual thing, is not 
desired by the purchaser. Different lengths of 
wood require different lengths of time to sea- 
son. Softwood dries more rapidly as a rule 
than hardwood, but some softwoods dry much 
more rapidly than other softwoods. The loca- 
tion, the time of year and the character of the 
logs are other factors which play a large part 
in seasoning. In good drying weather pine 
will dry in from 60 to 90 days, this statement 
being based upon 1-inch stock. Hardwood lum- 
ber requires much longer to air dry and some 
firms season it for three years. Air dried lum- 
ber which has been protected from excessive 
rain so that it is not wet is suitable for any 
ordinary building purpose. ‘‘Shipping dry’’ 
means that the lumber has dried sufficiently so 
that it will not deteriorate in shipment or in 
storage and is practically dry. It may shrink 
slightly and may become somewhat lighter but, 
on the whole, lumber which is shipping dry is 
ready to use. It is generally about 300 pounds 
heavier than dry lumber.—EDITor. ] 


FORESTRY AS A PROFESSION 

I take the liberty of asking your advice, as you 
see the matter, and assure you same will be very 
much appreciated, 

I have a son, graduate of high school last year, 
who is very much inclined to take up the profession 
of forestry. In fact, he has just completed a six 
weeks’ course in the State Forestry School, and 
returns very much enthused, and with high marks 
made in his examinations at the camp. He is 
anxious to go to college this fall, taking up that 
profession. However, some of my good friends, 
among them some lumbermen, have thrown ‘cold 
water” on his enthusiasm by telling him it will be 
a waste of time, for after a four years’ course, if 
he can secure a position paying as much as $125 
per month, he will be lucky. They also cited me 
an article appearing in the AMPRICAN LUMBERMAN 
called “Kid Glove Forestry,” which, I must admit 
after reading, I did not quite understand. 

The question I would like you to answer, if you 
will, is from your view of the situation, do you 
think there is any future for a graduate in for- 
estry, or whether it would be four years wasted, 
and at the end of that time the young man would 
have to turn his attention to some other line in 
order to make a living?—INQquiRyY No. 726. 

[There is a constantly increasing interest 
thruout the country in the work of reforesta- 
tion and conservation of our timber resources. 
Much of the prejudice that heretofore has ex- 
isted in the lumber trade itself against forestry 
is being dissipated and more and more lumber 
concerns are beginning to devote attention to 
the question of reforestation of their cut-over 
lands. In Louisiana several large concerns are 
doing this and of course in carrying out any 
program of this kind the services of a profes- 
sional forester are needed. In a recent issue of 
the AMERICAN LUMBERMAN was printed a story 
of a large concern in California that is begin- 
ning a program of reforestation on its cut-over 
lands and will endeavor to reforest 85,000 acres. 
This concern has employed a professional fores- 
ter to have charge of this work. Of course, in 
employing assistants in this work these foresters 
are going to cast about for men who have had 
some training along this line either in actual 
practice or in college. 

We believe that States and communities gen- 
erally are going to take more and more interest 


in the matter of conservation of timber re- 
sources and more and more we are going to 
have State and community forests that will re- 
quire the services of trained men, in order 
successfully to carry out the program of con- 
servation and reforestation. 

In fact, we believe that this is a field that is 
just now beginning to open up and we feel 
that young men who take up this work in the 
colleges and who are seriously interested and 
enthusiastic will find ample scope for the 
practice of their profession as time goes on. 
We believe that four years from now there will 
be greater possibilities along this line than 
exist at present. 

It is the opinion of the AMERICAN LUMBER- 
MAN that if the young man really is interested 
in this kind of work the four years he spends 
at college on this course will not be four years 
wasted.—EbITor. | 


OVERCOMING CONVEYOR TROUBLE 


With a little more information at hand I think 
I would be able to give your inquirer the right 
hint to overcome his trouble. With the informa- 
tion given I can only presume that the belts are 
too narrow compared with the length of the mate- 
rial to be handled. 

The effective width of belts “W’? (See accom- 
panying sketch) should always be greater than 
the length of longest kindling, and the height ‘“‘H’”’ 
from the delivering conveyor to the lower one 


pinaster, the wood of which tree is very similar in 
character to loblolly pine (Pinus taeda). The 
sleepers were creosoted locally and are giving ex- 
cellent results. 

I would like to receive quotations c. i. f. South 
African ports or f. o. b. American ports, or any 
suggestion along what lines business could be con- 
ducted. Quotations should be for creosoted or un- 
creosoted pine sleepers. In the latter case the 
sleepers would be creosoted in this country at the 
Government creosoting plant at Mossel Bay. Seven 
feet is a comparatively small sleeper, and it may 
be possible to pick up such small dimension material 
in various quantities from small millmen in many 
parts of southeastern United States, and shipped 
from Charleston, Galveston or elsewhere. 

There would be keen competition by the hard- 
wood sleeper manufacturer and quotations should 
be cut as fine as possible in order to secure orders 
from the Government. 

(2) Poplar: I require logs of any species of 
Populus, which are straight, sound, free of knots, 
from freshly felled trees and with the bark left on; 
in lengths of 8 feet to 16 feet and in diameters from 
9 inches to 24 inches. I could utilize about 16,000 
tons of 2,000 pounds a year to be shipped if possible 
in small monthly consignments, or if so frequent 
shipments are impracticable in quarterly consign- 
ments. The lengths could be all 8 feet or in any 
length from 8 feet to 16 feet. The diameters which 
are most suitable are 15 inches to 20 inches, but 
anything from 9 inches to 24 inches would be ac- 

ceptable. -Could this ma- 

-_ eh ees terial not be collected in 

small patches of poplar 
in the southern States, 
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CONVEYOR ARRANGEMENT SUGGESTED BY 
A READER 


should not be less than twice the length of longest 
kindling. 

A very efficient feature is to supply the belts 
with crosswise hardwood strips 2”x2” or 2”x2\4”, 
4 feet apart, each secured to the belt by two flat 
head bolts %-inch in diameter. 

To prevent material from getting under the 
belts it is advisable to arrange triangular moldings 
over belt edges, as close to the belts as possible. 

I am glad if I have been able to give any distant 
neighbor a good hint. If this is insufficient I shall 
be pleased to go further into the matter with more 
information at hand, thus: 

1—Maximum dimensions of kindling; 2—Width 
of belts; 3—Speed of the different belts in feet per 
minute, or a sketch of the transmission arrange- 
ment and gears, with dimensions of pulleys and 
number of teeth in gears, revolutions per minute 
of main shaft—so I can figure out the speed my- 
self; 4—Sketch of conveyors showing the differ- 
ence in height between them.—INnquiry No. 702. 


[The foregoing information is supplied by a 
Wisconsin engineer, whose address will be sup- 
plied on request.—EDITOR. | 


SOUTH AFRICA WANTS TIES AND LOGS 


Good business can be done in this country with 
creosoted pine sleepers (crossties) and round logs 
of poplar wood. 

(1) Sleepers: I am in a position to obtain large 
Government orders for railway sleepers, beginning 
with trial orders of 20,000 or so and gradually 
working up to half a million if the sleepers gave 
satisfaction. The size of sleeper required is 7 feet 
x 10 inches x 5 inches, i.e., 2.4 cubic feet approxi- 
mately. Sleepers with which the railway engineers 
are well satisfied are some which I supplied about 
eight years ago and which were cut from Pinus 


—- 


and assembled at the most 
convenient port for ship- 
ment? It is necessary 
that the wood arrive in 
this country in as green a 
state as possible, hence 
the bark is left on and as 
little time as_ possible 
should elapse between 
felling and shipping. Be- 
fore regular business could be done a sample of 
about twenty-five sleepers and twenty-five poplar 
logs of fair average quality would have to be sub- 
mitted. I would be glad to defray the costs of 
such samples.—INnQuiry No. 737. 

[The above inquiry comes from South 
Africa. It was sent by a consulting forester 
in that country to Prof. Samuel J. Record, of 
Yale University Forestry School, by a gradu- 
ate of that school who is now acting as con- 
sulting forester in South Africa. Anyone in- 
terested in this inquiry will be given the name 
and address of the inquirer on request to the 
AMERICAN LUMBERMAN.—EDITOR. ] 





MITERING DOOR AND WINDOW TRIM 

In our mill at present we have orders for mill- 
work that call for the door and window trim to be 
assembled at the mill. This trim is to be mitered. 
We will appreciate it if you will give us details 
of construction in two or three different ways, as 
ee to get out a first class job.—Inquiry No. 

[The foregoing inquiry comes from a Penn- 
sylvania millwork concern. It does not state 
whether the trim is of softwood or hardwood. 
If the former, mitering is not recommended, on 
account of the tendency of the joint to pull 
apart as the wood shrinks, leaving an unsightly 
crack. Hardwood trim is frequently mitered, 
but it is rather unusual to assemble it at the 
mill. A small molding, or back band, should 
be run around the outside of the door or win- 
dow casing to add finish to the job and also to 
help hold the mitered joints tightly together 
and prevent future spreading. Aside from the 
mitered joint, the usual method of putting door 
and window trim together, particularly soft- 
wood trim, is with the butt joint; that is, with 
the cross pieces at the top—in the case of door 
trim, and at top and bottom in the case of 
window trim—‘‘butting’’ squarely against the 
vertical side pieces of the casing, at right angles 
to the side pieces. Another method, less used 
now than formerly, of forming the junction 1s 
by the use of plain or ornamental corner blocks. 
—EDITOoR. | 
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The General Outlook 


General business unmistakably shows greater 
activity and there is a distinctly more opti- 
mistic spirit evident. Part of the expansion 
is undoubtedly due to seasonal increases in 
transactions, but there are other indications, 
which have nothing to do with the season of 
the year, of a decidedly better underlying 
situation. As outstanding features of the 
basic betterment may be mentioned the settle- 
ment of the railroad, mine and textile workers’ 
strikes. The settlement of this last is particu- 
larly important to the cotton raising districts. 


The cotton crop is short this year, but growers — 


thruout the South are taking comfort from the 
fact that the price obtainable makes up for 
the shortage in quantity. Settlement of the 
textile strike means production of more goods 
and a wider market for cotton; therefore bet- 
ter prices than at present prevail are pre- 
dicted, particularly in view of the fact that 
the general drygoods situation is satisfactory. 
Construction continues in heavy volume. Rail- 
roads are making or are planning extensive 
improvements. Steel producers have very 
heavy order files and the threat of the fuel 
shortage is being removed from general busi- 
ness. Workers are very generally employed, 
so that all in all the outlook is good. 


Demand for Southern Pine 


The transportation situation in the South 
shows a temporary improvement. The mills 
are receiving slightly more cars for loading, 
and shipments are moving forward somewhat 
better. However, many mills are seriously re- 
stricted in their operations by lack of cars 
and no immediate relief is expected. Consid- 
erable quantities of lumber continue to be 
consumed in local territory in the South and 
this demand is helping the mills to dispose of 
stock for which cars can not be obtained. 
Some manufacturers are said to be actively 
stimulating local business and are finding that 
doing so pays well. Timbers, railroad mate- 
rial and certain items of finish and vertical 
grain flooring are in best demand. Prices on 
items of this character are firm and advances 
are by no means unusual. Railroad buying has 
increased considerably since the settlement of 
the strike. Some railroads are agreeing to 
furnish cars in which to make shipment of 
material for their own use, but they are not 
always making good on these agreements. 
Naturally at this season the volume of new 
building construction started is small when 
compared to that put under way during the 
spring, and consequently items of common 
yard stock are not in as keen demand as they 
were even a few weeks ago. The result is 
that there has been a softening tendency in 
quotations for this class of stock, particularly 
in transit cars. 


North Carolina Pine Movement 


The large North Carolina pine mills are con- 
fining their activities mostly to efforts to in- 
crease production and to get shipments thru 
to destinations. They have on hand well filled 
order files and new business is being offered 
them in greater volume than they care to ac- 
cept. Most material is selling well, both sur- 
faced and rough, and there is an exceptionally 
good demand for No. 1 box. Mill stocks are 
badly broken and buyers are finding much 
difficulty in placing mixed orders. In fact 
many mills are turning down orders for much 
of the stock that is.in keenest demand. The 
North Carolina pine consuming territory is 
taking large quantities, as building operations 
continue to be unusually heavy. Embargoes 
and car shortages, however, are great handi- 
caps, especially as many of the retail yards 


are very short of stock. Some observers de-- 


clare that stocks have never been so low be- 


fore during the last twenty-five years, conse- 
quently North Carolina pine producers are not 
worrying about future business. 


In the Hardwood Field 


While shipping difficulties are occupying a 
great deal of the attention of hardwood pro- 
ducers, it is plainly evident that the hardwood 
market is expanding both in the North and in 
the South. Car shortage and embargoes re- 
strict business, but here and there some easing 
up in the situation is seen. The demand for 
hardwood flooring is extremely good, and con- 
sumers find great difficulty in satisfying their 
requirements because the factories are unable 
to make prompt shipments. Many factory con- 
sumers of hardwood are showing greater op- 
timism since the settlement of various strikes, 





Statistics on production, orders and 
shipments appear on page 56 





and are purchasing more material. In the 
North, plans for hardwood logging operafions 
are not going forward as promptly as usual, 
largely because of the uncertainty of loggers 
regarding the woods labor supply. It is ex- 
tremely difficult to get men at this time but 
the supply is expected to improve when road 
work and harvesting are over. Hardwood 
prices as a whole are firm, with an upward 
tendency. Advances particularly have been 
reported during the week, particularly on 
northern woods. 


The Redwood Market 


Both domestic and export business is good. 
Redwood producers are obtaining practically 
all of the cars they need, their experience be- 
ing an exception to that of most lumber manu- 
facturers, so orders are being loaded out 
promptly. Of course these cars do not always 
reach destination as promptly as they should, 
but the mills are able to put a lot of material 





CHICAGO LUMBER STATISTICS 


With three months to go the year 1922 
has already passed the total of lumber 
receipts in Chicago and of shipments out 
of this city during the entire year of 1921. 
The receipts of lumber during the twelve 
months of last year totaled 2,070,593,000 
feet. During the first nine months of 
1922, the receipts have been 2,133,192,000 
feet, which is also in excess of the total 
—2,037,304,000 feet—for the year 1919, and 
_is not very far behind the big total—2,412,- 
887,000 feet—of 1920, a banner year. In 
all probability the receipts for 1922 will 
surpass that figure, as each week’s re- 
ceipts show an increase over the preced- 
ing one and this has been the case for 
several months, 

The shipments out of Chicago have 
increased in proportion as is to be ex- 
pected. The total for 1921 was 987,698,- 
000 feet. The shipments for the first nine 
months of 1922 total 1,098,682,000 feet, 
higher than for any year since 1917. The 
amount consumed by Chicago, 1,034,510,- 
000 feet, almost equals the total—1,082,- 
895,000 feet—for 1921. 

Shingle receipts and shipments have 
also smashed records. Total receipts for 
1921 were 273,346,000; for the first nine 
months of 1922; 394,716,000. Shipments 
out of Chicago during 1921 totaled 208, 
756,000; for the first nine months of 1922, 
334,071,000. The shingle receipts and 
shipments for 1922 have already sur- 
passed the total for any year since 1917— 
and yet some people are gloomy about 
the shingle industry! 











on wheels. The retail buyers continue to take 
considerable quantities of stock and industrial 
consumers likewise are buying in good volume. 
Production continues fairly heavy and some 
producers who have been out of the market 
recently, so far as many popular grades are 
concerned, are gradually building up their 
stocks again. Prices remain firm but without 
marked change. 


Demand for Western Pines 


The market for western pines continues to 
be excellent, with the demand for shop being 
probably keenest. In both the Inland Empire 
and the California district supplies of shop, 
particularly No. 1, have been practically 
cleaned up, therefore price advances recently 
made are being obtained without difficulty. 
Items of yard stock which come into keen com- 
petition with fir and southern pine are, how- 
ever, affected by lesser demand, with the re- 
sult that the market is not so good, altho prices 
have been but slightly influenced. Stocks 
at the mills are fairly well assorted, so prompt 
shipments can be made provided ears ean be 
obtained. It seems that the western pine 
producers have not been as much handicapped 
by the ear shortage as have some others; but 
nevertheless they need far more cars than are 
available. 


Pointers on Douglas Fir 


On the Pacific coast the volume of orders 
booked much more nearly equals normal pro- 
duction than is the case in the South. A 
study of shipping records indicates also that 
rail shipments are moving from the Coast some- 
what better than from other sections, tho it 
must be recalled that over 40 percent of west 


Coast stock is moving by water, a fact which. 


is playing a large part in making possible the 
salmaaa of caeey production. The fir 
shippers of the Pacific coast are experiencing 
a car shortage, and a very severe one at that, 
but by utilizing all means that they can, seem 
able to move more stock than those in other 
sections. The demand for fir on the whole is 
holding up well, and as a rule the mills are 
chary about booking many orders ahead, tho 
they do accept slightly more business. Fir 
prices remain firm, no softening being re- 
ported. 


Lumber Movement for 38 Weeks 
[Special telegram to AMERICAN LUMBERMAN] 


WasHIneTon, D. C., Oct. 5.—Marked cur- 
tailment, due to car shortage, characterized the 
lumber movement last week, according to tele- 
graphic reports received by the National Lum- 
ber Manufacturers’ Association today from 
regional associations. Production, shipments 
and orders fell off to a serious extent. 

During the week ending Sept. 30, shipments 
decreased nearly 23,000,000 feet, and for the 
first time this year were but little more than 
for the same week of 1921. Orders dropped 
sympathetically almost 36,000,000 feet below 
the figures for the corresponding period last 
year. Production was upward of 12,000,000 
feet less than the week before, tho gratifyingly 
larger than for the week ending Sept. 30 last 

ear. 

. Production by the reporting mills of the 
eight regional softwood associations was 225,- 
985,138 feet; shipments, 189,093,831 feet, and 
orders, 188,003,146 feet. 

The National association points out that the 
sharp curtailment is partly only apparent, as 
only 351 mills reported in time to have their 
figures used, compared with a revised list of 
375 mills reporting for the preceding week. 

The year as a whole continues to show a big 
advance over 1922. The respective increases 
are: Production 2,345,302,544 feet; shipments, 
2,119,862,453 feet, and ‘orders, 2,257,035,663 
feet. 
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Car Shortage Lays Heavy Handicap on Industry 


CAR SHORTAGE AT CRITICAL STAGE 
[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Oct. 4.—In a letter to 
J. C. Roth, director Bureau of Service, Inter- 
state Commerce Commission, today, Frank Car- 
nahan, eastern manager of the Southern Hard- 
wood Traffic Association, makes an urgent re- 
quest for relief from the car shortage which is 
seriously interfering with the shipment of hard- 
wood lumber. 

On Sept. 28 Mr. Carnahan called attention to 
the lack of cars. Since that date, he states, re- 
ports from southern hardwood mills indicate 
that the situation is growing steadily worse 
‘¢and it will soon be at a place where operations 
must cease entirely unless empties can be sent 
into the South.’’ He calls attention to the fact 
that operating conditions on the southern lines 
will permit the handling of empties for north- 
bound loading, as telegrams received here indi- 
cate that they are calling upon northern con- 
nections for cars. 

Mr. Carnahan states that he was advised by 
the Memphis office of his organization Sept. 28 
of three mills that had closed on account of 
inability to secure cars for outbound loading, 
and adding that ‘‘unless relief can be obtained 
immediately about twenty-five more will be com- 
pelled to close.’? He says further: 

For weeks we have been urging the carriers to 
give us relief and previde transportation for our 
business, but the situation seems so hopeless we 
feel we must appeal to the Interstate Commerce 
Commission to use its power to even up the avail- 
able transportation equipment to such an extent 
as will at least prevent the entire closing up of 
our industry. 

The great need in the South is empties, and for 
our loading almost any kind of car will do. The 
South, being a large producing rather than con- 
suming region, naturally must rely on a return 
movement of empties to provide for loading, and 
unless empties are returned the available car sup- 
ply on southern lines will gradually diminish until 
the situation becomes acute, and that is just what 
has happened in the South. Southern lines have 
been calling for empties for some time, but appar- 
ently have been given little assistance in building 
up their car supply. 


Quotations are given from telegrams received 
from operating officials of southern lines, show- 
ing clearly that the movement of cars has been 
off their lines in much greater proportion than 
the return of empty equipment. 

J. L. Lancaster, of the Texas & Pacific, wired 
Sept. 23: ‘‘Traffic moving into our territory 
has fallen off and this has affected our car sup- 
ply. Then, too, cotton has moved very rapidly, 
requiring the use of more cars than is customary 
at this season. This movement will subside be- 
fore long, making more cars available for other 
commodities.’’ In connection with this tele- 
gram Mr. Carnahan says: ‘‘ You will recall you 
handled this matter with the Missouri Pacific by 
wire, but to date we have not been advised that 
lumber loading will be given the same handling 
as cotton loading. We do not understand that 
cotton is perishable freight and if it is not, your 
commission should insist upon the Missouri Pa- 
cific furnishing cars for lumber loading on equal 
distribution with cotton. 

Mr. Carnahan says further: 

You are personally familiar with the extent to 
which the hardwood industry has suffered since 
the strikes began July 1. Their mills were so 
situated that the forced movement of coal from 
the nonunion fields took all the transportation 
available, and from these coal producing roads for 
practically two months no shipments of hardwood 
were made. Now that the roads mentioned have 
been relieved of the burden of supplying the entire 
country with coal, we had hoped to do a little 
business, feeling that we were justly entitled to 
do so after patiently waiting until the coal situa- 
tion eased up. 

However, with the roads in the South in appar- 
ently good condition, we are forced further to 
forego our business with no promise of relief in 
sight. It is certainly disheartening and we hope 
you will give the matter your earnest consideration 
and any relief you can afford ts will be highly ap- 
preciated. 

As an example of what our members have been 
getting I am quoting below a telegram from C. W. 
Briece, of the Missouri Pacific, in response to 


urgent appeals of one of our members who has not 
received a car since Aug. 29: 

“Will see Brown Hackney secure their pro rata 
share of lowest car supply we have had on our 
rails for years. Unable furnish exceed 15 percent 
requirements from priority commodities, which 
must be protected; preference in line with Inter- 
state Commerce Commission Service orders.” 

Not very encouraging to a man who has been 
without a car for over a month, 

Mr. Carnahan includes two tables, covering 
cars ordered and cars received by mills east and 
west of the Mississippi River. In several in- 
stances no cars were received, some of the per- 
centages of filled orders are fairly high, but 
most of them discouragingly low. 

Mr. Carnahan also has entered a strong plea 
as traffic representative of the National Retail 


Lumber Dealers’ Association: He has received - 


many letters and telegrams from retailers urging 
that every effort be made to get lumber ship- 
ments to them. In some instances yard stocks 
are exhausted entirely. Other retailers point 
out that various building operations in their 
cities have been stopped on account of lack of 
lumber, others must soon stop, while operations 
not yet started are being indefinitely postponed. 

The serious effect the car shortage is having 
on building in many sections is vividly shown in 
these letters and telegrams. Some retailers are 
awaiting orders placed sixty and ninety days 
ago and not shipped for lack of cars. Some un- 
filled orders were placed at much earlier dates. 
One retailer points out the vital importance of 
getting lumber for farmer clients, who must 
have it to provide storage for bumper crops 
which otherwise will be seriously damaged or 
ruined. 

While the latest reports received by the Amer- 
ican Railway Association show that 58,853 cars 
were loaded with forest products during the 
week ending Sept. 23, an increase of 1,482 cars 
over the preceding week, the urgent requests for 
equipment from southern hardwood shippers and 
retailers indicate that many thousands more 
would have been loaded promptly had they been 
supplied by the railroads, and that the situa- 
tion is becoming really grave. 

The car service division of the American Rail- 
way Association announced tonight that re- 
quests for freight cars which the carriers were 
unable to fill immediately aggregated 107,666 
cars on Sept. 23. This was an increase of 
21,760 cars over the total requests on Sept. 15. 
At the same time there were scattered thruout 
the country 11,292 surplus freight cars, or a 
reduction within approximately one week, of 
11,677 cars. The principal demand was for box 
cars, requests for which aggregated 55,827. 
There was also a demand for 32,148 coal cars 
in excess of the number available for freight 
service. 

Definite figures showing the promptness of 
lumbermen in unloading cars are not available 
here. Such data as are available indicate that 
lumbermen are doing their bit in this regard, un- 
loading and releasing cars promptly upon arrival 
at destination. Where no cars are received for 
a considerable period and many suddenly 
bunched for unloading, a situation for which 
the yards are in no sense responsible, of course 
all cars can not be unloaded immediately. They 
are, however, emptied with all reasonable speed 
and released. The carriers have no ground for 
complaint that lumber is held in cars unduly at 
final destination. 

There are some complaints of delay at 
‘thold’’ points on shipments for reconsignment 
and the commission now has that matter under 
active consideration. 


STATE BUREAU ASKS FOR CAR DATA 
[Special telegram to AMBRICAN LUMBERMAN] 
SEATTLE, WasH., Oct. 4.—Acute shortage of 

ears has caused the Department of Public 
Works of Washington to take drastic action 
with a view to handling transportation facili- 
ties to the best advantage. The proposed ac- 
tion for which the preliminary steps have been 
taken is a complete survey of the eastbound 
and westbound movement of empties and loads 


and the dispatch with which bad order cars are 
being repaired. To that end the department 
has called on the railroads to supply at once 
the fullest data respecting cars and motive 
power, the quickness and despatch with which 
cars are loaded and unloaded, the kind of mer- 
chandise being shipped and all facts needed to 
determine whether there is discrimination of 
any kind. 

It is expected that the roads will report 
promptly. The department will outline its 
plans and enforce its actions as soon as the 
facts have been assembled and digested. In 
this respect it will function in complete har- 
mony with the Interstate Commerce Commis- 
sion with a view to approaching a most serious 
problem in a broad nationwide manner in order 
to secure the greatest efficiency with the lim- 
ited car supply on hand. 

Lumbermen and shingle manufacturers are 
feeling the pinch with rapidly increasing sever- 
ity. At a meeting of Seattle shinglemen today 
the prediction was made that the present car 
shortage will increase for the balance of the 
year. A report from Vancouver, B. C., states 
that several of the leading shingle manufac- 
turers are closing down to avoid overproduction 
due to inabiity to ship their output on Canadian 
railroads. For the first time this year a sur- 
plus of shingle logs is accumulating and the 
raw cedar market is mushy. 

Shippers generally will welcome the prompt 
action of the State Department of Public 
Works in taking a vigorous hand in the con- 
trol of car supply for the situation is truly 
desperate and is daily growing worse. 


SOUTHERN PINERS SHORT OF CARS 


New ORLEANS, La., Oct. 2.—That the rail- 
road car shortage is seriously affecting the 
South’s lumber industry by greatly curtailing 
the movement of lumber to market centers all 
over the country, was disclosed in a statement 
issued here by the Southern Pine Association. 

Altho there usually is a stringency in the car 
supply of southern pine mills at this time of 
year, yet, the statement asserts, the first two 
weeks of September show a worse situation than 
any during’a similar period in the last eight 
years, the mills east and west of the Mississippi 
having received cars sufficient for only 30 per- 
cent of their requirements. Mills east of the 
river fared worse than those west. 

The association sent to its subscribers a 
questionnaire to ascertain the extent to which 
the railroads were supplying their demands for 
cars during the first half of September. Re- 
plies from 50 mills showed that during the 
period 8,790 cars were ordered and only 2,612 
cars received, or 30 percent of requirements. 
In order to show that the mills were not order- 
ing more cars than needed, subscriber mills were 
asked to report their track facilities and daily 
loading capacity. Figures from 39 of the 
mills that reported showed they ordered 5,764 
cars and received 1,458 cars; that they had 
track facilities for 13 days for 9,503 cars and 
their normal loading capacity for 13 days was 
4,953 cars. The statement says: 

These figures showed the mills ordered fewer 
cars than their track facilities and only slightly 
more than their normal loading capacity, which 
could be increased if transportation equipment 
were provided. Of the 58 mills reporting, those 
east of the Mississippi ordered 4,958 cars and re- 
ceived 1,152 cars, or 22.8 percent of requirements, 
and those west of the river ordered 3,832 cars and 
received 1,480 cars, or 38.6 percent of require- 
ments. 

By States the situation is shown as follows: 


STATE Ordered Received Percentages 
BE 1,162 236 20.3 
APERDEAS, occ cccees 570 156 29.1 
TMOMIBIORG 60:b.0:0:00% - 2,073 816 39.3 
Mississippi ........ 3,564 833 23.4 
OE ic 66-0'¥00-4 68% 1,421 571 40.2 


Analysis of cars ordered’and received does not 
fully tell the story. The effects of car shortage 
are plainly indicated in a comparison of the sta- 
tistics of shipments, production, orders and stocks, 
as published by the Southern Pine Association. 
Average per mill shipments for the first two weeks 

(Concluded on Page 64) 
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GROWLERS ABOUT PRICES DISREGARD FREIGHT 


PITTSBURGH, Pa., Oct. 3.—The lumber mar- 
ket is discussed this week by Thomas J. Ingram, 
of the Kerr & Ingram Lumber Co., who says: 


Lumber has not come down in the degree that 
many prospective builders believed it would in the 
general recession of prices which followed the large 
increase in prices between 1917 and 1920. There 
are perfectly good reasons why lumber will not 
be sold again at what the average home builder of 
this generation believes the prices should be. Lum- 
ber is labor plus freight plus timber. 

The timber grows scarcer each year. The supply 
of raw material was distributed by nature over a 
very large part of the continent of North America, 
and existed in sufficient quantities at points within 
easy reach of every part of the State. 

It now is existent in areas which grow remoter 
every year from the scenes of consumption. The 
cost of lumber is the cost of labor plus an in- 
creasing cost of freight and the value of material, 
which grows costlier as the supply diminishes. 

Two generations ago in Pennsylvania it was cus- 
tomary to saw ash and poplar logs ifi firewood 
lengths to be split and burned. It was not neces- 
sary to buy shingles to roof a farm building unless 
the builder preferred the shingles on account of 
their appearance. Boards which made a very good 
roof could be riven with a frow from cuts of oak. 
Joists and sills were made from tree trunks hewn 
square. There remained plenty of timber at hand 
which a local or movable sawmill could transform 
into the various kinds of lumber used in building. 

Labor was cheaper then than now, but the great 
difference between lumber cost then and now is due 
to the reduction in the quantity of timber available 


especially designed for box testing. The box 
is placed on a table-like structure the top of 
which moves the box and observations are made 
as to how long the box can hold out under 
certain conditions. A new machine which 
greatly simplifies testing woods for toughness 
has been installed in the timber mechanics 
section. 
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SPEEDWAY BUILT OF SOUTHERN PINE 


NEw ORLEANS, La., Oct. 2.—Every piece of 
lumber and stick of timber that went into the 
construction of the great new automobile speed- 
way recently completed at Kansas City, Mo., 
was of southern pine, according to a letter just 
received by the Southern Pine Association from 
John S. (Jack) Prince, designer and builder of 
the project. The vast proportion of the lumber 
and timber used in this great ‘‘ wooden bowl’’ 
eame from the forests of Mississippi and 
Louisiana. 

The cost of this great motor speedway was 
approximately $500,000 and it was constructed 
in sixty-seven working days, 900 men being em- 
ployed on the job. More than 4,400,000 board 
feet of southern pine lumber and timbers was 
used in building this great wooden bowl, which 
is declared to be the fastest in the world. If 











View of one of the high-banked turns on the Kansas City Automobile Speedway, or ‘‘Wooden 
Bowl,’’ virtually completed 


and the remoteness of sources of supply; the aver- 
age haul, by rail and otherwise between the stump 
left where the tree is cut and the point at which 
ground is broken for the foundation of the building. 

Neither propaganda against high prices nor legis- 
lation to reduce the home builders’ burdens can 
bring lumber down to former levels until there is 
— a well distributed supply of raw mate- 
rial. 

Assailing the lumber dealer as a profiteer is a 
waste of breath, when a Pennsylvania barn is 
roofed with California shingles brought by a trans- 
continental freight train burning expensive coal, 
employing high priced labor and equipment, 
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FOREST PRODUCTS LABORATORY NOTES 


MapDIson, WIs., Oct. 3.—Ovid Butler, for- 
merly assistant director of the Forest Products 
Laboratory, has been appointed forester of the 
American Forestry Association and has left the 
laboratories here to assume the task of direct- 
ing the Washington offices of the association. 
Mr. Butler’s position has not been filled. 

The Forest Products Laboratory recently re- 
ceived $5,000 from the California Redwood As- 
sociation as a codperative fund to make a spe- 
cial study of redwood. The fund will be used 
almost entirely in the wood-using field and per- 
sonal investigations, questionnaires and other 
methods will be used to seek out all the present 
uses to which redwood is being put. 

Several new machines have been installed at 
the laboratories this year. One machine is 


the pieces were laid end to end they would make 
a wooden chain 1,000 miles long. The track is 
90 feet wide, with a 40-foot safety zone on 
the inside. The distance around the bowl is 
14% miles. 

The surface of the track was constructed of 
2x3’s laid on edge with the 2-inch surface up. 
The entire track is built up off the ground on 
gigantic understructure and scaffolding. At the 
turns the track is banked at an angle ranging 
from 7 to 42 degrees and to 4 height of 25 
feet at the sharpest point. Due to the high- 
banked turns the track is capable of an average 
speed of 120 miles an hour without danger. 
While racing on the Kansas City speedway it 
is said the driver must make 80 miles an hour 
in order to stick on the high-banked turns. In 
the 300-mile race opening the new speedway and 
won by Tommy Milton, a new world’s record 
for the distance was established, Milton making 
an average speed of 109 miles an hour, the 
former record being 103 miles an hour. 

Mr. Prince, inventor of the bowl-shaped 
tracks for both bicycle and motor car racing, 
personally superintended the building of the 
Kansas City speedway. In his letter to the 
Southern Pine Association, Mr. Prince declgred 
he ‘‘never used more beautiful and workable 


.. lumber’’ than southern pine, and that it ‘‘has 
more body and more strength than any other 


wood.’’ 


JURY INVESTIGATES SALT LAKE PRICES 


[Special telegram to AMBRICAN LUMBERMAN] 

Sart Lake, Utan, Oct. 5.—In line with 
sporadic outbursts of a similar nature thruout 
the country, the lumber dealers of Salt Lake 
now are under fire, the grand jury having de- 
cided to institute a probe into lumber prices, 
The grand jury was called to examine coal 
operators and retailers in connection with the 
recent increase of $1 a ton in the retail price 
of coal, and, after being in session several days, 
decided to enlarge the scope of its inquiry so 
as to include an investigation of lumber prices, 
Among the first witnesses examined in this 
connection was Ralph W. Todd, secretary of the 
Salt Lake Lumbermen’s Bureau. The allega- 
tion is made that lumber dealers are associated 
in a combine to fix prices, altho it is a well 
known fact that competition in the lumber busi- 
ness in Salt Lake is very keen and prices vary 
so greatly that there can be no justification for 
putting the lumbermen to any inconvenience or 
for subjecting them to this charge. 


ROOFING MEN ATTACK SHINGLES 


INDIANAPOLIS, IND., Oct. 2.—More attacks 
against the wooden shingle are to be made in 
Indianapolis during fire prevention week. An 
intensive fire resistant. roofing campaign is 
under way now, but it will reach its climax 
Oct. 16. Pamphlets on the subject are being 
distributed. Exhibts of roofing have been put 
at fifteen strategic corners in the down town 
district. It has been announced that the com- 
mittee on laws and ordinances of the city coun- 
cil will prepare an amendment to the city shin- 
gle ordinance which will do away with shingle 
roofs entirely within eight or ten years. The 
amendment further will provide that whenever 
20 percent of a wooden shingle roof is destroyed 
by fire the entire roof must be replaced witb 
fire resistant roofing. 


SPEER BEEEERAEAaAA: 


TRAFFIC EXPERT IN NEW POSITION 


MINNEAPOLIS, MINN.; Oct. 3.—Donald D. 
Conn, traffic manager for the Shevlin-Carpenter- 
Clarke companies, who has been in Washington. 
for some time on public business, has resigned 
to become head of the newly created depart- 
ment of public relations of the American Rail- 
ways Association. Mr. Conn has distinguished 
himself in public work, for which he was loaned 
twice to the Government. He acted as head 
of the transportation division of the joint con- 
gressional committee on agricultural inquiry, 
and in that capacity made an interesting and 
valuable report on the relation of rates to farm 
product prices. Returning to his duties here, 
he was drafted again this summer, first to rep- 
resent Minnesota at Washington in getting coal 
shipments up the Great Lakes. When Congress 
passed the new coal distribution act, he was 
named assistant fuel distributer. Mr. Conn 
declined this post at first but agreed to remain 
temporarily. The situation now has eased up 
and Mr. Conn will leave the fuel distribution 
offices at once for his new duties. 


STRESSES THE NEED OF WATERWAYS 


LOUISVILLE, Ky., Oct. 4.—Among the prominent 
lumbermen attending the convention of the Ohio 
Valley Improvement Association in this city is A 
Fletcher Marsh, vice president of the Marsh & 
Truman Lumber Co., of Chicago, and chairman of 
the statistical committee of the American Whole 
sale Lumber Association. In discussing trans 
portation facilities, Mr. Marsh said: 

“TLumbermen need the waterways. Southern 
mills are blocked off with timber and lumber. The 
railroads are unable to furnish cars, and with but 
few facilities for shipping by water many mills 
have had to curtail. On the Pacific coast, where 
we have a large operation, our material moves 
right from the woods to the water and can 
loaded directly into boats, and with many mills 
thus situated the shipments going forward and 
the new business being booked by the water 
is enormous.” 

There is a growing appreciation of the value of 
water transportation, according to Mr. Marsh, who 
stated that the demand for long timbers for barge 
construction is increasing, with the prospect that 
there will be a much greater movement of this 
kind of lumber from the Pacific coast to the Ohio 
River within the next few months to take care of 
the coal and general cargo business. 








. AMERICAN LUMBERMAN 


OcToBER 7, 1922 























How Lumber Is Sold in Two Typical Empire State Towns, One 
the Home of Famous Industries, the Other Rich in Historic Lore 


Traveling in the Corn Belt or in the South, 
a@ person can tell pretty well from the char- 
acter of one town what the next half dozen 
will be like. If he is in the cotton country 
he will find cotton warehouses and a cotton 
gin and merchants whose aim in life is to 
supply the needs of the cotton planters. If 
he is in the ‘‘bread basket of the world’’ he 
will find all interests centering in wheat. If 
he is in the tobacco country everybody thinks 
about and works in tobacco, and if he is in 
the corn country he can be sure that the 
growing of beef and pork are going to be the 
dominant interests. But as he travels into 
central and eastern New York his guesses will 
have to be general; and even then he can’t hope 
to bat more than about 275. If he swells with 
pride over one successful shot in the dark 
and prepares to take a crack at the next 
place ahead he must reflect that the 
possibilities include several different 
kinds of farming, several different kinds 
of summer resort undertakings and an 
infinite number of manufactures. Civili- 
zation has made us used to a vast number 
of conveniences, and these conveniences 
involve unsuspected kinds and processes 
of manufacture. It may be shoes or just 
shoe nails. It may be pins or just honing 
the points of pins down to a fine jabbing 
potentiality. It is bemusing to consider 
how many steps are included in the quan- 
tity production of any little thing like 
a metal pencil or a pants button. 


This week the Realm is going to mix 
together a couple of towns that are quite 
different from each other and yet that are 
both quite typical of the Empire State. 


The first is Ilion. Probably many 
readers of these columns can tell off- 
hand what is made in Ilion; but to the 
inkslinger of this department the first 
indication of its famous industries ar- 
rived by means of the word ‘‘Reming- 
ton’’ in great letters against the sky. 
We drove the little car across the bridge 
over the Mohawk River and found our- 
selves in the main street of quite a city; 
and what a curious main street it is. 
Seemingly for blocks the two sides are 
lined with huge factory buildings stand- 
ing like solid walls. They have many 
windows, to be sure, but it isn’t often 
that one sees whole blocks that are 
pierced by perhaps a single doorway with a 
watchman on guard. 

During the war the Government operated 
these factories for the making of war supplies. 
Many of the newer buildings were erected at 
that time to shelter the huge project that em- 
ployed about 18,000 people. Since the war 
the manufacture of firearms and ammunition 
has largely, and I believe completely, gone back 
to the making of sporting arms and cartridges. 
The Remington U. M. C. arms and ammunition 
are known wherever men hunt, and the demand 
for this purpose is very large. But it is not 
to be expected that a sporting arms factory 
can possibly have the volume of orders that a 
military arms plant had when some millions 
ef young Americans were either at the fighting 
‘front or learning the use of war weapons in 
preparation for action. So the volume of manu- 
facture of lethal weapons is not so great as 
it was in 1918. But the Remington outfit does 
not depend entirely upon shooting irons for its 
income. There is the Remington typewriter 
which writes a good share of the letters of the 
world. As we remember it, the Remington was 
@ pioneer among writing machines and was a 
good one from the start. Not long ago I heard 
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ness in nearb 
make a satisfactory profit. 
inquirers are told that they can not save money; conse- 
quently little of that sort of business Is done 


an experienced newspaper man say that if he 
were going to run a country paper in a town 
where he couldn’t get expert typewriter me- 
chanics to keep his machine in order he’d buy 
an old-fashioned Remington of the kind that 
writes out of sight. In his opinion there never 
has been a more reliable or trouble-proof 
machine. These so called ‘‘blind’’ Remingtons 
have done a vast deal of clerical work in their 
time, and a person sees quite a few of them 
still doing faithful service in lumber offices 
and newspaper city rooms. We have no reason 
to think that the visible writers are less faithful 
and serviceable. 

But sporting arms and typewriters were 
pretty well developed before the war and are 
hardly capable of a rapid growth; at least not 


that can not be approached by an outsider. 
As a matter of fact we believe that common 
opinion is more generally favorable to buying 
lumber at home in a situation like this than 
to buying it in a city. Most people are inclined 
to think that a yard in a small city can sell 
more cheaply than a yard in a large city can 
do. They argue that taxes are lower and real 
estate less expensive and that business can be 
done at less cost. Sometimes this is true and 
sometimes it isn’t; but these considerations 
incline people to trade at local yards quite as 
often as the desire for a larger stock from 
which to select and the common feeling that 
the other fellow’s grass is greener lead them 
to investigate a city yard’s prices and service. 
One reason we know this is true is the fact 
‘that almost every dealer in a small city 
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Eastern New York retailers are not Inclined to seek busi- 
citles or country towns unless they can 
Frequently out-of-town 


of a growth rapid enough to make the war- 
built shops immediately useful; so the Reming- 
tons are developing a cash register that seems 
to be answering their purposes very well. I 
was told in Ilion that the executives seem to 
think that before long this will be the biggest 
branch of the ‘business. It is taking over the 
new buildings as it expands, and it is offering 
considerable labor to the skilled machinists 
which such a manufacturing center develops 
locally or attracts from a distance. It is making 
a difference in the demand for new houses. 


Two Retail Yards Cater to Local Business 


Tlion is not far from Utica. In fact I believe 
some of the machinists who work in the Rem- 
ington shops live in Utica. It is my guess that 
the industrial importance of Ilion has grown so 
fast it has rather got ahead of the general 
run of retailing, and I imagine the Utica de- 
partment stores draw not a little trade from 
its neighboring factory plant. But this is not 
true in regard to the retailing of lumber. Ilion 
has two yards and has succeeded easily in caring 
for local business. These yards are offering 
an excellent service of house planning, and 
of course they can offer a personal service 


or village near a big city gets inquiries 
from city people about his prices and in- 
vitations to submit bids on city jobs. 


As has been said before in these 
columns, these eastern dealers are not 
generally impressed with the old theory 
that a man must not go outside his 
geographical limits. They are inclined 
to sell anywhere if only they can handle 
the job at the usual profit. But they are 
a hard headed outfit, and they can see 
no profit and little fun in grabbing a 
bill just to get it away from some other 
dealer. They’ll take it if the dollar they 
send out will send another dollar back 
with a sufficient number of cents in 
its train to satisfy their conception of 
what is right and proper. Sometimes 
they seem content with what seems a 
small profit; but whatever it is it is 
the profit which in their opinion is just 
and reasonable. So while there may be 
exceptions, it is our guess that there 
is little swapping of dollars even to show 
some other fellow what can be done 
to take him down if he gets smart, 


Local Dealers Offer Plan Service 


Apparently the Ilion dealers and the 
Utica dealers apply this hard headed test 
to the business that is offered from the 
neighboring city. They can’t see that 
selling either way could have any result 
other than making the price higher to 
the customer or else of decreasing the 
profit to the dealer. Freight rates are 
practically the same, overhead about equal and 
retail prices just about on a level. So if one 
yard trucks into the neighboring ¢ity this 
cartage cost will be extra. Somebody must pay 
it. The only reason a customer goes out of town 








‘is to save money, and if he doesn’t save it 


he’ll not go. So it seems that while a yard 
will bid in the other town if asked to and will 
bid the exact price necessary to yield the usual 
profit, there is little selling back and forth. 
Sometimes and perhaps often these inquirers 
are told frankly that buying out of town will 
not save them money and will decrease the 
value of the service rendered. We don’t say 
that this is uniformly true; but it seems to be 
true in many cases. There is local competition 
in each town to give assurance against profiteer- 
ing, and each town offers an excellent quality 
of architectural service. It stands to reason 
that human nature would get into action, and 
that if one city started selling in the other, 
the latter would reciprocate. The final result 
would be the same old volume of sales plus an 
extra and unnecessary amount of labor in- 
volved in delivery. So long as prices are rea- 
sonable in each place it would seem a pure 
public service to keep sales at home. There 
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is labor enough wasted in the world without 
deliberately wasting more in futile reaching 
after trade that will be paid for by local trade 
being reached for by outsiders. There are many 
angles to the matter, and it is far from being as 
simple in every case as we have made it out to 
be here. But we would guess that this is a sound 
principle and one that can be used at least 
as a starting point. 

Ilion is served by two yards; the Ilion Lum- 
ber Co. and Conrad Klipple. Each advertises 
an architectural plan service to make possible 
the getting of the kind of house the customer 
wants. 


Cooperstown Reached by Fine State Road 


The other and contrasting town mentioned 
earlier in this article is Cooperstown, located 
at the south end of Otsego Lake. It is reached 
by an excellent State road that runs thru a 
country of hills and ancient farms. These State 
roads are a source of admiration and gratitude 
to the motorist, for often they 
lie thru country that does not 


these have lived out their short span and have 
disappeared, leaving the staunch old buildings 
into which an honest material and an honest 
craftsmanship were built to be a delight and 
an inspiration to the present generation. 


Only One Retail Yard in the Village 


I was much interested in the quaint old town, 
drowsing away in its setting of surpassing 
natural beauty, and I was curious to know what 
a retail lumber business would be like in such 
a place. So I hurried around to the office of 
the Brady Lumber & Coal Co. which is the 
only retail yard in the village. Joseph P. Brady 
was busy in the office in the front of the mill. 
He is a pleasant young fellow with a jolly smile 
and a business gleam in his eye that tell the 
visitor much about him at first glance. To do 
business in a town of this kind one must know 
the town in detail and by personalities. Evi- 
dently Mr. Brady knows Cooperstown in this 
way. 





have the appearance of being 
able to finance such an under- 
taking by local taxation. The 
natural objectives of motor 
travel are served by these high- 
ways, and while they do benefit 
the adjacent farms this benefit 
is' not great enough to require 
the farms to bear a very heavy 
proportion of the cost. The 
State system of highway build- 
ing in vogue over here opens up 
big tracts of country and in- 
teresting points to the traveler 
that otherwise would be out of 
his reach.. The motor traffic is 
immense, and evidently the State 
considers it a good investment, 
for it is continuing to extend 
the highway system. 
Cooperstown is not an in- 
dustrial point. There is a rather 
imposing printing plant where 
the Otsego Farmer and some 
other magazines are printed. 
There is a codperative concern 
for handling milk produced on 
the dairy farms, and there is 
the planing mill belonging to 
the Brady Lumber & Coal Co. 
This amount of industry would 
hardly place the factory stamp 
on the smallest village. With 
the exception of the print shop 
the industries are rather largely 
engaged in serving local needs. 
Cooperstown is a_ residence 
point and a summer resort of 
a kind. When one mentions 
‘‘summer resort’? to me my 
imagination pictures barkers 
and rubberneck wagons and rol- 
ler coasters and cheap souvenir 








cold, blustery days. 
now is the time to order 


Storm Sash and Doors 


while prompt deliveries can be made. 
assortment of sizes from which to select. Come in today 
and let us tell you what it will cost to make your home 
warm as toast. 
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Old Jack Frost and the 
Snow Man Are Coming 


In fact, they are getting very close at hand with their 
This prompts us to suggest that 


(Name and Address) 
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We have a good 


In summer time the population is somewhat 
under 5,000 people and in winter it is less than 
that by 1,000 or more. About the same people 
come back for short vacations, and the people 
who have summer homes there are as regular 
a part of the village as anyone else. Trade 
varies a little from year to year, but averaging 
it up by 5-year periods there is little variation. 
A man can tell just about how much trade 
he can count on, so his selling job is to study 
the people and the things they are going to 
want and the kinds of service that will best 
please them. While I have emphasized the 
quietness of the village, this does not mean 
that a eustomer will be patient, once he has 
decided to build. He wants estimates at once. 
He wants to start building when the mood is 
on him, and he will not wait for figures or ma- 
terials. He also at times is anxious for ex- 
pert help in selecting and altering plans. Mr. 
Brady has avoided one mistaken judgment; 
namely, that a sleepy man can best handle the 
business in a quiet town. He 
must be awake. He will have 
to respect the peculiar ways in 
which his customers come to a 
decision, but he must be ready, 
once they have decided, to make 
things move. 


Two Notable Institutions 


Cooperstown has, among many 
other notable things, a couple 
of institutions that deserve 
special mention. The first is a 
village club that was made 
possible by one of the local 
wealthy men. The building is 
a magnificent one in colonial 
style that originally was used 
as a Y. M. C. A. For some 
reason not known to me this 
institution did not flourish; so 
now it is fitted up as a village 
library and club. The club 
would do credit to any city; 
and membership is open to any- 
one in the village upon payment 
of trifling annual dues. Mr. 
Brady tells me it is one of the 
best things ever done for 
Cooperstown. 

The other, strangely enough, 
is a railway station. The Dela- 
ware & Hudson in taking over 
this line of road agreed to 
build a new station, and the 
corporation kept its word mag- 
nificently. It is not a large 
building, but it is a gem both 
in itself and in its setting and 
furnishings. There is a great 
rolling lawn that is kept like 
velvet. The motor road and 
footpaths are of smooth gravel 
and are marked out with se- 
lected stones that are painted 
















booths. Well, Cooperstown is 
not of this kind. It is a resi- 


dencé point and one of the The above is one of a number of ads prepared by the AMERICAN LUMBER- 

MAN stressing the importance of pushing the sale of storm sash and doors, 
as outlined on the front page of last week’s issue, in view of the shortage 
and high price of coal 


loveliest seen on this present 
trip. It has considerable local 
wealth, and a number of 
wealthy city people have established summer 
homes here. There are a number of hotels 
ranging from the gilded palace type down to 
modest boarding houses; the town has so much 
character of its own that it easily dominates 
the visitors and remains its sedate, ancient 
self. Sundays are quiet. We saw a few golfers 
out Sunday morning, but for the most part a 
sabbath calm settled unbroken over the big 
trees and the wonderful Jawns and the placid 
lake. Even the motors had a subdued sound. 
Cooperstown, it should be stated, was founded 
by the father of James Fenimore Cooper back 
in the seventeen hundreds, and the distinguished 
son spent most of his life in the town. Here 
he wrote the immortal Leatherstocking Tales, 
in the very heart of the old Indian country. A 
bronze statue of an Indian hunter stands on 
the spot where he lived and wrote. The town 
is rich in fine old houses that have lasted down 


thru a hundred years or more. Probably our ~ 


forefathers built some inferior houses, but 


In the first place, there is the planing mill. 
Cooperstown people live in an atmosphere of 
splendid old houses. It doubtless would be a 
fine place to study late colonial architecture. 
Customers have their own ideas that they 
have compounded from studying their neighbors’ 
homes. We all get our ideas in that way, but 
we don’t all live within walking distance of 
such impressive old houses. The Cooperstown 
house building ideas are not those of the big 
planing mills, and as a result all millwork used 
in this town is special stuff, made right here 
in the Brady mill. It costs more, I suppose, 
but it is part of the village’s building habits 
and must be taken into account. I would guess 
that a breezy young city dealer, especially of 
the promoter type, who tried to convert Coopers- 
town by the strong-arm methods of hurricane 
publicity to modern architecture and stock sizes 
would speedily knock his brains out against the 
wall of old custom. 

In the second place, there is never a boom. 





white. Screenings of shrub- 
bery have been planted to cut 
off unsightly views. Imagine 
a railway station furnished with 
mahogany windsor chairs! The 
waiting room is decorated with 
game heads and stuffed birds of species that 
are now or have been native to the region. 
There are snowshoes and deerskins hung on 
the stone mantel, and around the walls are 
water-colors illustrating scenes in the Leather- 
stocking stories. There are portraits of dis- 
tinguished men of the town, including James 
Fenimore Cooper and his father and also Maj. 
Gen. Abner Doubleday who was a distinguished 
soldier in the Civil War and who has the further 
distinction of being the originator of baseball. 
He laid out the first baseball diamond in 
Cooperstown in 1839. I wish I could disclose 
the secret of getting the railway company to 
build and maintain such a station as this 
‘‘Leatherstocking Station,’’ but I don’t know 
what it is. Many people would like to apply it 
in getting new stations in their own towns. 
[The Realm of the Retailer next week will 
contain an account of a visit to industrial centers 
and a university town in the Bay State, where 
lumber sales reflect prosperity.—Eprror.]| 
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Knows How to Make Collections 


Emineron, Inu., Oct. 3.—Emington is not 
a very large place, but it has and is proud of 
having one of the cleanest, neatest and most 
attractive retail yards in northern Illinois. 
Emington is a one-yard town and that yard is 
owned by the Hager Lumber Co., of which Hope 
Thewlies is manager. Mr. Thewlies endeavors at 
all times to keep the yard clean and neat and 
the lumber arranged so that it can be loaded out 
in a short time and with comparatively little 
effort. Practically all lumber is under cover and 
the piles are neat and every board is in place. 

Mr. Thewlies is a good mixer and he takes 
an active part in the affairs of his community. 
He prides himself upon being a good booster 
and good collector and a ‘‘fair salesman,’’ to 
use his own words. Some idea of his ability 
in the last respect may be gained from the 
fact that he spends much time visiting with the 
farmers. He had a number of years’ experience 
as a painter and carpenter before entering the 
retail lumber business and is in position to 
help the farmers figure their needs. He is al- 
ways out in the country when it is possible to 
do so and makes a great many sales in that 
way. He goes to the farmers, sees what they 
need and then helps them plan to get it. Col- 
lections are handled in the same way. If a 
customer is sent a statement and does not 
pay up in a reasonable time, Mr. Thewlies calls 
on him to see what is the reason for the 


delay. Along this line he said, ‘‘I collected 
bills that were charged up to profit and loss 
when I came here. I think that is where a great 
many managers are lame; they are afraid to 
approach their patrons for collections. I never 
offended a customer in my life by trying to 
collect an account, but I always make friends 
and customers.’’ 


SE aga aaaas 


Ladder Maker to Expand Line 


New York, Oct. 2.—Having successfully 
launched the manufacture of the Surestep Lad- 
der, the Surestep Ladder Corporation, with a 
large plant in Long Island City, announces that 
it has developed its plans to a point where it 
is equipped and organized to manufacture any 
kind of woodwork. 

The innovation adds one more general wood- 
working concern to the long list of such estab- 
lishments on Long Island. 

An official of the company said that the only 
drawback is the lack of floor space, but that 
this handicap is soon to be overcome. A rep- 
resentative of the firm is now in Connecticut, 
in an effort to establish a branch factory, as a 
good deal of business could be handled from 
that territory. 

Recently the company has been forced to re- 
ject several offers of business because of lack 
of facilities, but with the enlargement of the 
plant it is planned to take care of anything 
that may come along. 


Boosts Downtown Office 


The Parlor City Lumber Co., Monroe, La., has 
had a very good business this year. The bulk 
of the demand has come from the city rather 
than from the country. 

One unique feature regarding the business 
of the company is its downtown office. The 
office is located several miles from the yard, in 
the heart of the business district, where the 
company is the only occupant of a store build- 
ing. Felix A. Terzia, jr., manager of the com- 
pany, has his desk close to the front. From this 
vantage point he sees every one who passes and 
is able to greet many of his friends who other- 
wise he would seldom see. Being a good mixer 
he is out visiting with people whenever he is not 
busy; also many people come in and pay their 
accounts because the office is handy. In ad- 
dition Mr. Terzia knows what accounts need 
a little attention in collecting and consequently 
whenever a@ man comes along whose account 
needs some attention, Mr. Terzia can see him and 
talk to him easily. Then too, Monroe people 
find the office very convenient and come in and 
ask for information about building and ma- 
terials when they never would visit the yard 
located on the outskirts of the city. Mr. Terzia, 
therefore, is very enthusiastic over a downtown 
office. He feels that a modern retail lumber 
business lacks a very vital aid unless such an 
office is available. 





A New Use For Barn 


Whenever one approaches a town in Missouri 
in which there is a yard of the C. J. Harris 
Lumber Co., unusual signs catch the eye, one 
of which, that in front of the Boonville (Mo.) 
yard, is shown by the cut in the third column. 
As will be observed, at the top of the sign the 
number of miles from the nearest yard is indi- 
cated; the second segment carries the name of 
the company; the third, the town, while the 
fourth is used to indicate the direction of the 





The above illustration shows a movable stand 
used on the second deck by the C. J. Harris 
Lumber Co. to make it easy to get lumber into 
or out of any bin. Note the use of barn door 
track at the left 


town. These signs are attractive in appearance; 
they readily catch the eye no matter how fast 
the passerby travels. The cross pieces are of 
wood and the upright is a steel post. 

The Boonville yard of the C. J. Harris Lum- 
ber Co. has had a very good business this year. 
The bulk of the trade is from the town, inas- 
much as farmers are buying little material. When 


Door Track 





the farmers do _ buy, 
they are very exacting 
about their purchases. 
However, one has but to 
watch the trucks of the 
company to realize that 
a large business is be- 
ing done. It has three 
trucks and keeps them 
busy all the time. In- 
asmuch as few hauls 
are over a mile in 








length, it is easy to real- 
ize that they are not 
away from the office 
very long. All of the 
stock in the yard is under cover. Part of the 
material is carried in an ordinary shed while 
most of the dimension and common boards are 
carried in an open shed surrounding three sides 
of a square and immediately behind the main 
shed. An overflow shed is maintained also, 
which has no sides and in which the material is 
piled—parallel to the driveway and not at 
right angles to it. 

The company’s smallest truck is really a 
converted automobile. It takes small orders and 
runs rapidly. Not infrequently small orders 
are put together so that this truck will have 
enough to work upon for several hours. In one 
of the accompanying illustrations several loads 
partly prepared for trucks are shown. 

In the main shed the company has a very in- 
teresting and practical labor saving device. 
Originally this was a high 2-deck shed . but, 
inasmuch as a large number of items were car- 
ried in not very large quantities, the bins are 
partitioned off so that instead of there being 
two there are in some places five tiers from the 
ground floor to the top. .Therefore it became 
somewhat of a problem to secure material easily 
from the top bins on the upper deck. To over- 
come this difficulty an extremely ingenious and 
practical device was invented. A piece of barn 
door track was laid upon the walk of the sec- 
ond deck in just the manner that a steel rail 
is laid for a railroad. A movable platform was 
then built, one side of which was equipped with 
wheels to fit in the barn door track. The out- 
side edge of this platform was then fitted with 
small pulleys. The result is that this platform 
can be quickly pushed before any bin and there 
is no danger of it falling off the deck. It 
takes very little time and effort to mount to 
the platform of this stand and the lumber in 
any bin can be quickly and easily taken out or 
put in place. The edge also makes a good 


The above illustration shows the ‘‘hollow square’’ open shed of the 
Cc. J. Harris Lumber Co., Boonville, Mo., and also two of the trucks 
of the company taking on loads 


rest upon which to slide lumber to the floor 
below. This arrangement is very nicely adapted 
to a shed in which the duplicate bin plan of 
storing lumber is followed. That plan is to fill 
up one bin with new stock of one grade and not 
sell from it, but to sell stock from a second 
bin filled with earlier arrivals of the same grade, 
this second bin being placed either above or 
beside the first. When the one bin is exhausted, 
new stock is put into it and the stock in the 
other bin is used. This system prevents stock 
on hand from becoming old and damaged. 





Sample of road sign used by the C. J. Harris 
Lumber Co. at all its yards 
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Delivery Troubles and Scant Profits Are 
Named as Chief Among Retailers’ Worries 


In the two immediately preceding issues of 
the AMERICAN LUMBERMAN there have been 
printed a number of the letters received from 
retail lumber merchants in the prize contest 
recently conducted by this paper for best let- 
ters written from the experience of retailers on 
the general topic: ‘‘ Would you want your boy 
to be a retail lumberman?’’ On this page ap- 
pear two more letters, one dealing with the 
vexed question of deliveries, and the other 
specifying the difficulty of realizing an ade- 
quate profit as the peculiar bane of the lumber 
retailing business. 

The question of deliveries has been frequent- 
ly discussed in these columns, but the last word 
on the subject has by no means been said. 
Policies of dealers differ widely in the matter 
of deliveries. The AMERICAN LUMBERMAN will 
be glad to hear from readers who care to com- 
ment on Mr, Davis’ letter, and it also goes 
without saying that any reader who knows a 
way in which the profits of retailing lumber 
may be increased, either by expanding the 
volume of sales or by cutting the cost of doing 
business, is invited to make his views known. 

The purpose of publishing these letters from 
week to week, presenting as they do a wide 


variety of problems affecting the retail lumber: 


business, is to bring these problems to the at- 
tention of the readers of this paper, among 
whom are some of the keenest and most suc- 
cessful lumber merchants in the country, with 
the hope that there may be a free expression 
of views upon the subjects discussed. 

The AMERICAN LUMBERMAN has in view 
plans for eliciting the best opinion available 
upon each of the major questions brought into 
the foreground thru the recent contest, which 
plans will be made known in due course, but 
the voluntary ,expression of opinions and the 
relation of experiences by its readers, touching 
upon any of the questions raised, will in no 
way conflict with such plans. In fact, free and 
full discussion of any problem raised by these 
letters will be welcomed, and undoubtedly will 
prove of great benefit and interest to the trade 
in general. The two letters follow: 


THE PROBLEM OF DELIVERIES 


Of course, every business has its drawbacks 
and, naturally, the lumber business is no excep- 
tion. No doubt the retail lumber business is no 
worse than any other in the ‘number of its draw- 
backs, but it does seem to me that a great many 
of the obstacles that are experienced in this 
particular business are far more outstanding 
= irritating than the same things in other 

es. 

In my opinion, the worst single drawback in 
the retail lumber business is in deliveries, both 
incoming and outgoing, tho the latter are large- 
ly predicated on the former. Tho I am treat- 
ing them separately, they are so closely related 
as to dovetail into each other. 


First, consider incoming deliveries. A good - 


customer may need some special timbers which 
you do not ordinarily carry in stock, and you 
tell him so frankly. However, he places his 
order with you on the strength of your prom- 
ise that shipment can be made within two 
weeks, which promise was made also by your 
mill, You place the order with the mill and 
two weeks pass by, but no shipping papers are 
Teceived. You write them a letter of inquiry 
and a few days later they say: ‘‘ We hope to get 
your order rolling not later than next week.’’ 
The customer has already made his plans, based 
on your promise, and he becomes insistent. 

our weeks have now elapsed and you go back 
at the mill again. The mill then writes: ‘‘We 
have had a breakdown but hope to get started 
Within a day or two and your order will come 
right along.’’ During the next week the cus- 
tomer pays his respects to you in no uncertain 
terms. You simply have to grin and bear it and 
try to feed him soft soap. At the end of that 
Week you write the mill another hot one, and 
they come back with this: ‘‘We would have had 


your order loaded long ago had it not been for 
the terrible rains we have been having recent- 
] a9 

” ‘They dally along another week or ten days 
and finally get the car rolling. Then comes 
more trouble. That car plays hide and seek on 
the railroad for three or four weeks and finally 
the contents are transferred to another car be- 
cause the original car breaks down. By this 
time the customer is thoroly disgusted, but at 
last the car comes dragging in and is checked 
up. But, holy smoke! Instead of the 100 
pieces of 8 by 12-inch 20-foot prime long leaf 
pine which you ordered the mill shipped a total 
of 87 pieces, 10 of which are merchantable 
grade, 17 standard grade and 5 are worthless 
culls. Now, how in the world are you going to 
handle your customer to retain his confidence, 
his good will, his business? 

True, the above may be considered a special 
order, but scores of ordinary orders cause prac- 
tically as much trouble. For instance, you may 
have a car of flooring for stock promised by a 
certain date. Orders from your customers come 
in for both current and delayed deliveries. You 
figure the flooring will arrive in plenty of time 
to take care of all orders, and by every rule of 
reason it should, but it is the same old story 
right along, with few exceptions. Then the 
customers want to know why in Sam Hill you 
didn’t tell them long ago that you didn’t have 
the flooring. There you are. It is a perfect 
eycle of delays to keep the retailer in hot water. 

Now, don’t say ‘‘figure ahead.’’ That can’t 
be done every time. Don’t say keep an ‘‘un- 
limited stock.’’ That takes an unlimited cash 
reserve. Don’t say ‘‘deal with big mills only.’’ 
They fall down on the job too, tho probably not 
so frequently. Moreover, they are often over- 
sold, and then their prices are a little higher 
than the average and you can not meet strong 
competition and deal with them exclusively. 
You simply have to trade with the little fellow 
and the middle sized fellow. The mills have 
so many alibis to offer for delays I wonder that 
they don’t get out a standard list of excuses 
and distribute it to the trade. Then, instead of 
saying the sawyer’s wife’s second cousin died 
and he had to attend the funeral, they could 
simply say ‘‘see reason No. 9.’’ 


Making Deliveries to Customers 


Now as to your outgoing deliveries. Custom- 
ers have a pernicious habit of waiting right up 
to the minute they need lumber before giving 
their order and then they want you to send it to 
them within the next half hour. Result: You 
always have a pile of rush orders and some- 
body is sure to be disappointed. Then there 
is the species that wants a load of two by fours 
delivered to a point three miles from where your 
yard is located, and in a big hurry. Luckily, 
you can rush them right out. After the truck 
has been gone twenty minutes, however, the 
customer calls up and says he forgot to include 
200 feet of weatherboarding, and won’t you 
please send it right away? Then he kicks like 
a bay mule when you charge for the extra 
hauling, and usually you have to cut the hauling 
eharge in half. Of course, that knocks your 
profit just that much. Among other obstacles, 
there are conditions that bob up unexpectedly 
and make it difficult to route your equipment 
so that deliveries can be made with a minimum 
of time and expense. I might keep right on 
enumerating things that affect deliveries, but 
the foregoing are sufficiently suggestive to illus- 
trate delivery difficulties. 

So, there’s your nut. If you can crack it there 
ought to be a dainty morsel in it for the retail 
lumberman.—F RANK G. Davis, Montague Man- 
ufacturing Co., Richmond, Va. 


LACK OF PROFIT GREATEST EVIL 


. The worst thing I know about the retail 
lumber business as a vocation is lack of profit. 
I do not say this from a feeling that the 


"retail lumbermen are unfair, as no better army 


of men ever engaged in the selling of goods 
and I am proud to be classed as one of them. 

The writer has been a retail lumberman for 
twenty-six years, and from close observation 
during all these years I have felt that the 
greatest drawback to the retail lumber business 
is the uniformity of the goods handled. All 
lumber is sold on fixed grades, and the same 
grades of lumber and shingles are found in 
every yard. 


If it were not in violation of the antitrust 
law, and a legitimate profit could be placed 
on the commodity, a fair profit could be 
realized, but as it now stands a very small 
percentage of the retail lumbermen are making 
anything like a fair return on their investment. 
I will hazard that not over 25 percent of 
them make as much as 10 percent net profit 
a@ year. When we take into consideration that 
a great many of these yards are making two 
or three turnovers a year it will be seen that 
the profit on each turnover is very small. 


Most lumber is sold on estimate to the 
contractor, and each yard figures the same 
items and the same grades, consequently there 
is so much sameness that one of the competing 
yards will take off an extra 5 or 10 percent 
from his selling price in order to secure the 
order. This naturally leads to his competitors 
doing the same thing, until within a very short 
time all the yards are figuring just about 10 
percent above wholesale, and we have a fight 
on. 


This is a sad condition that exists in prac- 
tically all the towns. I know of innumerable 
yards with $40,000 to $50,000 investments which 
are doing from $50,000 to $100,000 worth of 
business a year and not netting 5 percent on 
their investments. This is not the result of 
bad business judgment or lack of ability of 
the dealer, but is a condition peculiar to the 
retail lumber business, which so far no one 
has been able to overcome. 


At one time during the war the Government 
talked of fixing the retail price of limber, and 
I’m sure that 99 percent of the retail lumber- 
men would be glad to have it fix the retail 
price at any time, as the Government would 
insist on retailers making a legitimate profit, 
which they are not doing at this time. The 
heads of this great nation realize that in order 
to be prosperous we must have going concerns, 
and not be handicapped by failures, and re- 
ceiverships. 

The retail lumberman is very seldom the 
dictator of his own business, more often only 
acting as warehouseman for the contractor, and 
forced to ‘‘sugar’’ him in some way for his 
business. No retailer should be obliged to be 
a party to any one placing a selling price on 
his goods. 

‘Another reason for lack of profits is over- 
crowding due to an absence of knowledge of the 
business being done. When a dealer contem- 
plates entering a point where there already are 
a number of yards he should post notice at 
least 30 days before ordering any lumber, and 
in the majority of cases evercrowding could be 
avoided. A very prominent retailer recently 
made the statement that every third yard in 
Oklahoma could be eliminated and there still 
would be too many for a fair volume. This is 
probably true of many if not all the other 
states. 


There is no more honorable vocation than 
the retail lumber business, backed by men who 
are spending their lives and their money ad- 
vocating the building of homes. Our very ex- 
istence depends largely on the home owners 
of the land. You will find no bolsheviks or 
I. W. W.’s who are owners of homes. Then 
is it not a pity that over 50 percent of these 
great home builders can not make a just return 
on their money invested?f—W. W. Davis, Coyne 
Lumber Co., Webb City, Mo. 
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This method of storing a mower will cut its 
useful life in half 


Build Implement Sheds 
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This machinery is so unprotected that even the chickens will not roost on it 
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This plow will do 
poorer work and take 
greater effort to oper- 
ate because of stor- 


age in the snow. 
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A small investment will provide an implement shed, the total cost of which in many cases is less than the annual depreciation on machinery 
‘*stored under the blue sky’’ 








Save Machinery Dollars 














The horses will have 
to expend a lot of 
extra energy polishing 
the discs. A storage 
shed would save all 
this. 
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RESERVE DISTRICT BUSINESS SUMMARY 


Sr. Louis, Mo., Oct. 2—The monthly report 
on general business conditions in the eighth 
Federal reserve district, as reported by the 
Federal reserve bank of St. Louis, says that 
‘“the volume of lumber business in late August 
and early September was in keeping with the 
records of large distribution since the mid- 
spring period.’’ The report continues: 

Despite transportation handicaps due to the 
strikes, St. Louis lumber receipts increased in Au- 
gust, as compared with ag and were much more 
than of seasonable size in the first half of Septem- 
ber. The demand readily absorbed all the mills 
were able to ship, at advancing prices for southern 
pine, western fir and other building woods. The 
price increase was well distributed over the vari- 
ous items, but was particularly rapid and strong 
in edge grain flooring, dimension, fencing and 
boards. Red and —— cypress in box and shop 
lumbers and No. common were also in active 
demand, and scored price advances. The hard- 
wood market, on the other hand, was quiet and 
virtually without quotable change during the period 
under review. The exceptions to the rule were 
the low grades of oak, sap gum, ged and log run 
elm and soft maple, together with some betterment 
in walnut and cottonwood, all of which were quite 
active, 

The bank also reports that August sales of 
the eleven reporting manufacturing furniture 
interests were 45.9 percent larger than for the 
same month in 1921 and 4.7 percent greater 
than in July, 1922. 


GENERAL SURVEY OF BUSINESS 


WASHINGTON, D. C., Oct. 2.—The summary 
of the latest issue of the Survey of Current 
Business says in part: 


Figures so far received by the Department of 
Commerce indicate that there was no significant 
recession in business activity during August, in 
spite of the dislocation caused by the coal and 
railroad difficulty. There was a marked decline in 
the production of iron and steel, largely due, no 
doubt, to fuel shortage. The unfilled orders of the 
Steel Corporation continued to increase, indicating 
no apparent let-up in. the demand for these pro- 
ducts, 

On the other hand, there was increased activity 
in the textile industries. The mill consumption of 
both cotton and silk was the largest in any month 
in the last two years. The building industry 
showed the effects of the usual seasonal slump, 
but the production of building materials continued 
at about the same level as in July. 

The practical assurance of good crops has done 
much to keep business at its high level during 
the recent trying months. Altho prices of farm 
products are still comparatively low they are better 
than a year ago. Furthermore, this year’s crops 
have been produced at a much lower cost than 
last year’s, with a resulting better net income to 
the producer. The effect of this has already been 
seen in the increased sales of farm equipment and 
the larger business by mail order houses. 

The level of wholesale prices in August showed 
no significant changes from July. Increases in 
some commodities were offset by declines in others. 
Activity in the stock and bond markets increased, 
with steadily rising prices for these commodities. 

Freight car loadings showed a marked increase 
over the preceding month and were far greater than 
a year ago. The large surplus of idle freight cars 
reported by the railroads a few months ago has 
practically disappeared. 

The real progress which business has made this 
year can best be appreciated by comparing present 
levels with those of a year ago. In almost every 
instance there is a significant increase whith in 
many cases amounts to 100 percent or more. 


Under building the summary says: 


The contracts awarded for building construction 
in the 27 northeastern States increased in amount 
of floor space compared with July. The totals 
for the last three months are as follows: June, 
60,526,000 square feet; July, 51,705,000 square 
feet, and August, 54,019,000 square feet. The 
chief increase in August occurred in industrial 
building. There was a slight decline in residential 
construction, altho this still constitutes nearly 45 
percent of the total. 

In spite of the increase in floor space noted above, 
the total value of the contracts awarded last month 
was only $322,007,000, compared with $350,081,- 
000 in July. This decline is evidently due to a 
cheaper type of construction, altho all the data 
available indicate that material and labor were 
more expensive in August than in the preceding 
month. 

The figures so far received indicate that lumber 
production in August was on about the same level 
as in July. There was a substantial increase in the 
oak flooring industry. Shipments of sanitary ware 


were significantly larger than in the preceding 
month, 

The production of cement in August totaled 
11,664,000 barrels, making another new record for 
the industry. Shipments also increased while 
stocks showed a further seasonal decline. Prices 
increased slightly. 


FOREST SERVICE SELLS MEDICINE BOW UNITS 


LARAMIE, Wyo., Sept. 30.—The forest super- 
visor of the Medicine Bow national forest, with 
headquarters here, reports that on Sept. 26 the 
Forest Service sold the Lake Creek unit, block 2, 
the fifth timber chance to be disposed of since 
Jan. 1. Sales to date have been made of the 
State Line unit consisting of 47,000 ties, 284,000 
feet of saw logs and 695,000 feet of mine props; 
of the Lake Creek unit, block 1, consisting of 
110,000 ties, 1,500,000 feet of saw logs and 
7,750,000 feet of mine props; and the Sour- 
dough unit, consisting of 190,000 ties, 884,000 
feet of saw logs and 2,000,000 feet of mine 
props. The most recently made sale covered 
333,600 ties, 3,365,000 feet of saw logs and 
5,700,000 feet of mine props. The amount of 
timber sold to Sept. 26 totals 1,180,600 ties, 
7,028,000 feet of saw logs and 17,945,000 feet 
of mine props. This timber has a stumpage 
value of $187,504.50. 

Funds received from the sale of timber are 
returned on the basis of 25 percent to the 
county for the development of roads and 
schools. In addition, 10 percent is returned 
directly to the Forest Service for expenditure 
by it in the maintenance of roads and trails 
as needed for effective protection against forest 
fires. The timber sold since the first of the 
year goes to meet the needs of the Otto Lumber 
Co., the Wyoming Timber Co. and the Fox 
Park Timber Co. 



































Storm Sash ° 
Save Coal 


and it would surprise you to 
know how much warmer the 
house is equipped with these 
extra windows. We have them 
in single and double lights to 
fit any standard size window. 
Just paint them once in awhile 
and they will last a lifetime. | 
They pay for themselves in a 
few seasons. How many do 
you need? Get our prices. 


(Name and Address) 











This is the season of the year when retailers 
ordinarily sell storm sash and doors in quan- 
tities and a number are seeking particularly to 
stimulate such sales this winter because of the 
large coal saving such equipment renders pos- 
sible. This is one of a number of advertise- 
ments prepared by the AMERICAN LUMBER- 
MAN for the use of retailers, full details re- 
garding which will be sent upon request 


CAR SUPPLY CONTROLS MARKET 


Sr. Louis, Mo., Oct. 2.—Millmen realize that 
settlement of the railroad and mine strikes 
leaves transportation the one big obstacle to 
normal resumption of business. Lumber supply, 
they observe, is more a question of car supply 
than it is of mill production. Therefore, while 
a momentary slowing up of the building pro- 
gram and a slackening of demand have taken 
place, and as a consequence a weakening of 
the market might be expected, car shortage 
enters as a factor to operate for all practical 
purposes the same as a lumber shortage would 
in stiffening the market. 

The general situation, especially as affected 
by transportation, is interestingly reviewed by 
R. B. Bearden, general sales manager Frost- 
Johnson Lumber Co., in the current number 
of ‘‘Frost Pine Barks,’’ the company’s market 
bulletin. Mr. Bearden says, in part: 

The freight situation at this time, especially 
with the lumber producer, is seemingly hopeless 
and will surely become more acute thruout Oc- 
tober when the heaviest movement of farm prod- 
ucts will be under way. The prospect for Novem- 
ber is not favorable for any change for the better 
over the previous month. Even the most opti- 
mistic minds directly in touch with affairs of this 
kind declare that December is the earliest time to 
look forward to relief. This is the paramount 
factor which will affect the lumber industry for 
the balance of this year. One need not consider, 
even should there be, other influences in forming 
a conclusion concerning the probable trend of the 
market during the forthcoming ninety days. Sur- 
face signs have led many lumbermen to form an 
opinion, without authentic credence, of an ap- 
proaching material downward swing of values. For 
example: They quote the usual fall demand hav- 
ing passed, building in some localities slowed up 
and winter close upon us, 

In contradistinction to the “surface signs” the 
lumber market during October, November and De- 
cember will be influenced solely by the supply. 
Cars available for lumber shipments will govern 
supply. Concentrate upon the following facts: 
340,000 bad order freight cars and more than 
18,000 bad order locomotives, and the railroads 
confronted with the absolute necessity of loading 
more than 25,000 cars daily for hauling coal, in 
addition to the stupendous movement of agricul- 
tural products. Can you picture where lumber 
shippers will be able to secure sufficient cars to 
satisfy the demand or warrant any downward 
trend of prices? 


MAKE QUICK START ON REBUILDING MILL 


SHREVEPORT, LA., Oct. 2—When A. J. Peavy 
and other officials of the Peavy-Moore Lumber 
Co. last Thursday awarded a contract for the 
machinery and equipment for a new mill to 
replace the one burned at Deweyville on Sept. 
23, the rapidity with which the transaction 
was completed made a new record. The con- 
tract was awarded to the Lufkin Foundry & 
Machine Co., of Lufkin, Tex., and covers 
two double cutting bands and a gang, with all 
necessary auxiliary equipment. 

The Deweyville mill was destroyed by fire 
on Saturday, Sept. 23. On Sunday the Lufkin 
Foundry & Machine Co. was advised by wire 
of the loss and the determination of the own- 
er to rebuild immediately. On Sunday night, 
W. C. Trout, general manager of the Lufkin 
company, with his head designer, left for 
Shreveport. He arrived here on Monday and, 
in a conference with Mr. Peavy and other 
officials, the design of the new mill was de- 
termined upon and plans outlined. Monday 
night Mr. Trout and his assistant returned to 
Lufkin, arriving there at 2 o’clock Tuesday 
morning. Going directly to the plant, they 
began preparing plans, which were completed 
after twenty-three hours of steady work, and 
on Wednesday they brought these to Shreve- 
port. On Thursday representatives of the 
various sawmill machinery houses examined 
the plans and submitted their bids; that after- 
noon, following examination of all bids, the 
contract was awarded to the Lufkin Foundry 
& Machine Co., and the same night Mr. 
Trout left for Lufkin to begin immediately 
the work of building the machinery. Having 
complete sets of plans drawn, receiving bids 
and awarding the contract for a lumber manu- 
facturing plant of this size within five days is 
a record that it is believed has hitherto been 
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unequaled, at least in southern pine territory. 

In connection with the awarding of this 
contract, President A. J. Peavy said today 
that while he had built a number of mills, 
this new mill of the Peavy-Moore Lumber Co. 
at Deweyville would be the most expensive 
lumber manufacturing plant his interests have 
ever constructed. It will be built on the site 
of the one that was burned, but will face in 
the opposite direction, and a log pond of large 
capacity will be provided. It is the hope of 
the officials of the Peavy-Moore Lumber Co. 
to have the mill completed and ready for 
operation by Jan. 1 next. In direct charge of 
the work of building will be R. J. Wilson— 
‘‘Qapt. Jack’’ as he is affectionately termed 
by his friends and associates—second vice 
president of the company and recognized as 
one of the most efficient sawmill operators in 
the South. Since the old mill was destroyed, 
he has been in almost constant consultation 
with President A. J. Peavy and other company 
officials, and with representatives of sawmill 
machinery houses. The work of clearing away 
the debris and preparing the site has been 
going forward steadily since the fire was ex- 
tinguished, and the Peavy-Moore Lumber Co. 
will immediately begin the erection of the new 
mill building under direction of its own mill- 
wrights. 

Pending the completion of the new mill, the 
company’s plant at Texla will be kept in full 
operation, as well as the plants in Louisiana, 
and the company will be able to give prompt 
attention to all of its orders. Its stock of 
10,000,000 feet of lumber in the yard at 
Deweyville was not affected in any way by 
the fire. 

Destruction of the plant at Deweyville and 
the necessity of rebuilding immediately have 
temporarily held up the plans of the Peavy- 
Moore Lumber Co. for building its new hard- 
wood mill, but its intention is to award in a 
short time contracts for this mill, which will 
be a single band with necessary auxiliary 
equipment. It will be built at Deweyville. 


ORGANIZING PORTLAND WHOLESALERS’ CLUB 


[Special telegram to AMBRICAN LUMBERMAN] 


PorTLAND, ORE., Oct. 4.—The Portland 
Wholesale Lumbermen’s Club was organized 
here yesterday at a luncheon meeting. The fol- 
lowing officers were elected: 

President—F. S. Cutler. 

First vice president—F. W. Roblin. 

Second vice president—Frank Morrill. 

Secretary-treasurer—C. C. Crow. 

Initial meetings will be held at a luncheon 
the first and third Tuesday of each month. It 
is the intention of this club to establish its own 
clubrooms as soon as possible. 

Roy Dailey, of the Pacific Coast Shippers’ As- 
sociation, who was here from Seattle, Wash., 
was made the first honorary member. The other 
honorary members are representatives of all 
lumber trade journals. 

PogTLAND, ORE., Sept. 30.—‘‘P. S. If you 
don’t come, please send us back the one cent 
we wasted on you with this post card.’’ 

This little, but snappy postscript added to 
an announcement that a wholesalers’ luncheon 
was to be held here last Tuesday noon, brought 
good results, for about fifty Portland whole- 
sale lumbermen were in ‘‘their stalls, with the 
nose in the feed bag’’ to quote the invitation, 
at the appointed time. 

The card was signed ‘‘Committee’’ and as 
no one but ‘‘Committee’’ knew who that or they 
were, the recipients felt somewhat in duty bound 
to respond. It developed at the luncheon that 
F. S. Cutler and C. C. Crow were the chief 
instigators. 

After a general roundtable discussion of lum- 
ber market conditions and the outlook for the 
future, it was decided to hold another meeting 
at the same place, the Hazelwood on Wash- 
ington street, Tuesday noon, Oct. 3 for the 
purpose of discussing fully the advisability of 
organizing a wholesalers’ club, of which there 
has been some talk in the past, especially five 
or six years ago. Interest in such a club is 





keener than ever and possibilities for its ex- 
istence are more favorable since a census of 
the lumber industry here would show a very 
large increase in the number of men engaged 
as wholesalers, especially during the last two 
years. 


RESIGNS AFTER NINETEEN YEARS’ SERVICE 


BELLINGHAM, WASH., Sept. 30.—Nineteen 
years’ service as general superintendent of the 
Bloedel Donovan Lumber Mills and its prede- 
cessor, the Larson Lumber Co., came to an 
end today for C. L. Flynn, when his recent 
resignation became effective. Mr. Flynn’s 
severance of these ties has been received with 
keen regret by officials and employees of the 
company. In .expressing his appreciation of 
Mr. Flynn’s services, Vice President J. J. 
Donovan declared that 
he had been a very val- 
uable man and that the 
company greatly re- 
gretted his departure. 
Mr. Flynn had seen the 
company develop from 
a daily output of 40,- 





Cc. L. FLYNN, 
Bellingham, Wash. ; 
Who Leaves Bloedel Don- 
ovan Connection 





000 feet to 45,000 feet 
to one of 750,000 feet, 

the former in ten hours, 
| the latter in eight 
hours daily. At this 
writing Mr. Flynn is 
not prepared to say 
what his plans are, but 
he expects to continue making Bellingham his 
residence. He has a beautiful home overlook- 
ing Lake Whatcom, scene of his early labors 
here. 

Mr. Flynn has followed the lumber industry 
since he was 16 or 17, beginning in Wisconsin. 
For a number of years he was associated with 
Brown Bros. at Rhinelander. More than twen- 
ty years ago he moved West, his first work here 
being the remodeling of the Day Lumber Co.’s 
sawmill at Big Lake. Completing that, he 
built a sawmill for the Empire Lumber Co. at 
Revelstoke, B. C. Next he built a plant for the 
Cowen Lumber Co. at Trout Lake, B. C. Mr. 





Flynn is regarded as one of the most practical 
millmen in the country. As general superin- 
tendent of the Bloedel Donovan plants he has 
had under his direction in recent years prac- 
tically a dozen mills and factories and from 
1,500 to 2,000 men. 

Last evening forty officials and old employees 
of the Bloedel Donovan Lumber Mills enter- 
tained Mr. Flynn at a dinner and presented him 
with a Masonic ring with diamond inset. The 
officials present, aside from Mr. Flynn, were 
Secretary James H. Prentice, Treasurer F. E. 
Frost and Purchasing Agent C. W. Mason. 





CLUB TO START TRAFFIC BUREAU 


JACKSON, Miss., Oct. 2.—The regular weekly 
meeting of the Jackson Lumbermen’s Club was 
held last Thursday during luncheon at the 
Edwards House, there being an unusually large 
attendance. Definite plans for the organization 
of the Lumbermen’s Traffic Bureau here were 
outlined. An independent bureau is planned, 
but it is expected that its director will codperate 
with the Jackson Traffic Bureau. Short ad- 
dresses on the subject were made by J. C. 
Kennedy, of Grambling-Kennedy Lumber Co.; 
W. E. Guild, general manager Finkbine Lumber 
Trustees; T. P. Goodwin, manager Jackson 
Traffic Bureau, and others. All were very en- 
thusiastic over the project, and expect dealers 
within a radius of a hundred miles to join. 
Mr. Kennedy was appointed chairman of a com- 
mittee to canvass lumbermen and he will be 
assisted by C. E. Klumb and B. C. Godwin. 


PENNSYLVANIA DIRECTORS MEET 


PHILADELPHIA, Pa., Oct. 3—A meeting of, 
the board of directors of the Pennsylvania Lum- 
bermen’s ‘Association was held last Thursday 
afternoon, at the offices of the association, with 
practically a full attendance. The meeting was 
largely taken up with discussion of the local 
chapters, one of which was recently organized 
at Lancaster, and another at Williamsport. 
Complete reports on the standardization meet- 
ing in New York were made, and a vote of 
thanks was extended to the New York Lumber 
Trade Association which was the host on that 
occasion. The organization budget and the 
coming annual were also matters of discussion, 
but these have not reached a publicity stage. 
The association voted negatively on the refer- 
endum of the national Chamber of Commerce on 
bank check discounts. 
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BUILDING MATERIAL INDEX 


Brick,common, 
At kiln,Chicago. | 


Gravel, 
Average for U.S. 


Hollow Tile, 
Chicago. 

Lime, common ,1 
Average tor UsS. 


Portland Cement, 
At plant. 


Building Sand, 
Average for U.S. 


Bars ,reinforcing, 


| Wholesale Prices of Building Materials 


Bureau of Labor Statistics Figures—Chart pre- 


pared by Department of Commerce, Division of 
Building and Housing of Bureau of Standards 


Ci] Maximum Price Level 
P| Price Level August, 1922 


Pittsburgh, 1913 AVERAGE PRICE = 100 

Map eer een, COMMODITY rea ms 
une July Aug. 
bas oy tn a At Peak 1922 1922 1922 
on tee ities Date Index Index Index Index 
Pe chaise’ Building material index. Apr. 1920 299.7 167.4 169.6 172.4 
Hemlock,Wo.I,northern Brick, common.......... Oct. 1920 251.1 177.8 185.5 176.6 
Chicago. GUAGE vc cusuccccdacccnen Jan. 1921 233.7 175.0 175.0 175.0 
Lath,yellow pine Hollow tile............. June 1920 236.9 110.5 110.5 115.8 
at mills, Lime, common, lump...Oct. 1920 286.0 210.2 212.3 213.4 
Rea Cedar Shingles, Portland cement....... Sept. 1920 192.9 158.3 158.8 162.6 
At mills. Building sand........... Jan. 1921 209.6 156.7 153.4 152.8 
Oak white, plain. Bars, reinforcing........ July 1917 327.1 116.3 119.9 119.9 
Cincinnati. Nails, wire...........0. Jan. 1920 252.9 137.5 137.5 _141.9 
Yellow Pine Flooring. Structural steel......... June 1917 331.0 105.9 109.2 115.9 
SE mRESe. Douglas fir, No. 1....... Jan. 1920 407.38 146.6 157.5 179.2 
Plate guises Hemlock, No. 1, north..Mar. 1920 282.1 165.9 168.3 172.7 
. Lath, yellow pine....... Feb. 1920 582.0 166.8 168.4 170.4 
Wigton, Chess Red cedar shingles...... Feb. 1920 346.8 159.2 179.0 197.8 
ae P Oak, white, plain...... Mar. 1920 419.0 202.7 199.8 196.3 
ag ny Yellow pine flooring..... Feb. 1920 455.3 198.1 196.3 200.2 
‘ Pinte Biss sctedecss Aug. 1920 329.5 169.0 169.0 169.0 
“oS ee Window glass.......... Aug. 1918 295.2 154.0 154.0 154.0 
on in Linseed Of]... .ccccccccce Aug. 1919 480.4 180.7 190.0 187.2 
See York. DU: nardanetepeskaans Jan. 1920 226.4 179.2 179.2 179.2 
White Lead Turpentine .......ccseee Apr. 1920 601.8 259.4 282.1 279.0 
flew York. pe eee ae Mar. 1920 229.3 184.9 184.9 184.9 
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Complete Residences Are Features 
of Two “Home” Expositions 


TO VISUALIZE JOYS OF HOME OWNING 


Houston, Texas, Oct. 2.—Houston lumber- 
men and supply dealers are codperating with the 
Houston Real Estate Board in staging an ‘‘Own 
Your Home’’ exhibition to be held at the mu- 
nicipal auditorium Oct. 13 to 16. The an- 
nounced purpose of the exhibition is to edu- 
cate the people as to the ease with which they 
may acquire homes. Exhibitors who have re- 
served space include house furnishing and 
equipment houses as well as building material 
and real estate dealers. 

Another feature of the exhibition, which has 
been under way for several weeks, is the con- 
struction by the two leading local newspapers 
of ‘‘model’’ bungalows. Both are giving 
much space to the progress of the work, with 
frequent pictures showing construction. Inter- 
ested prospective builders are availing them- 
selves of invitations from the newspapers to 
make frequent inspection of the work as it 
progresses. When completed the two homes 
are to be completely furnished and thrown open 
for inspection. 

I. B. McFarland, manager of the Temple 
Lumber Co., who is taking an active part in 
furthering the exhibition said: ‘‘ Anything 
that causes people to think about and plan for 
owning homes is a good thing for the city, and 
for that reason we believe that this exhibition 
is of tremendous value to Houston. People will 
there learn how easy it is to finance and to 
build their own homes, and as a result there 
will be a wave of home building following the 
exhibition that will make itself felt for years.’’ 

@eaeaeaesaaaaaea ; 


NEW BUILDING CODE IN PROSPECT 

EVANSVILLE, IND., Oct. 2.—This city is to 
have a new building code next year if the plans 
of Edward Kerth, city building inspector do 
not go awry. Mr. Kerth has been working on a 
proposed new code for several weeks and hopes 
to have it ready for introduction to the city 
council by Jan. 1. The new code will contain 
approximately fifty sections, containing pro- 
visions gathered from the codes of many of 
the leading cities of the country. One section 
will deal with features designed to lessen the 
fire hazard with a view to securing reduced in- 
surance rates. 


NEW KIND OF ‘‘OWN HOME’’ SHOW 


OAKLAND, CALIF., Sept. 30.—The California 
Complete Homes Exposition opened in the Lake- 
shore Highlands district of Oakland on Sept. 28. 
J. C. Downey, president of the executive com- 
mittee, declared the exposition open and in- 
troduced Mayor John L. Davie, of Oakland, 
who addressed the visitors in the Garden Audi- 
torium under the trees. He told of the many 
advantages of Oakland as a city where sixty 
percent of the residents own their homes and 
six million dollars has been invested in home 
construction since the first of the year. He 
brought out the value of home ownership as 
developing civic responsibility. Among the 
other speakers was F. F. Porter, representing 
the Real Estate Board, who told of Oakland’s 
favorable location for handling the products of 
California, its manufacturing facilities and its 
opportunities for investors. Bernard Jakway, 
of the University of California, delivered an 
address on ‘‘ Interior Decoration. ’’ 

While other cities have had ‘‘homes’’ ex- 
positions in pavilions, the ‘‘Oakland plan’’ is 
to have the exhibits of home furnishings and 
house fittings installed in real houses ready for 
occupancy, which form an important portion of 
‘the display. The ten houses used 4s ‘‘ exhibit 
palaces’’ are set in a beautiful glen, which is 
dotted with trees and lends itself to landscape 
gardening. It adjoins attractive residence dis- 
tricts. The homes, which will be open for in- 
spection for a period of three weeks, enable 
home-seekers to see the latest ideas in furnish- 
ings, decoration and comforts in dwellings de- 
signed by progressive architects. One of the 


houses is equipped by 
the Oakland Electrical 
Club with all of the 
many electrical devices 
which add to the com- 
fort and convenience of 
modern homes. 

In the group of houses 
are an all redwood bun- 
galow, two beautiful 
homes of the northern 
Italian type, two typ- 
ical Spanish bungalows, 











two modified Spanish or 


California bungalows, 
two modified English 


cottages of story and a 

half construction and a hollow tile and brick 
house. The ten homes cover a wide variety in 
cost and design, but each is expressive of the 
best results that can be obtained for the outlay. 
The redwood bungalow, containing six rooms, is 
attracting much attention, as it brings out the 
best points of this California product. © 

Daily demonstrations will be given along the 
lines of house furnishings, interior decorations, 
electrical equipment and other things of interest 
to home builders, 

The California Real Estate Association and 
the Oakland organizations, such as the Real 
Estate Board, Merchants’ Exchange, Chamber 
of Commerce and Builders’ Exchange have 
given the California Complete Homes Exposi- 
tion their hearty codperation. The lumber deai- 
ers have shown considerable interest, and the 





One of the Houses at Complete Homes Show 


E. K. Wood Lumber Co., of San Francisco, has 
furnished considerable lumber for this district 
from its yard in Oakland. 

‘¢Own your own home’’ and ‘‘Build now in 
Oakland’’ are the points that the exposition 
emphasizes with tangible arguments. The 
building campaigns both in San Francisco and 
Oakland undoubtedly will be stimulated by the 
holding of this novel exposition. 


ARTISANS DEMAND WAGE BOOST 


Boston, Mass., Oct. 2.—Labor conditions in 
the building trades are not so threatening as 
they were a few weeks ago, but in several sec- 
tions of New England building contractors are 
experiencing trouble in the effort to keep their 
employees in line and working full time at the 
recognized union scale of wages. In cities 
where building is especially active unions do not 
hesitate to ignore their agreements and grasp 
any opportunity which offers a chance to secure 
shorter hours or higher wages, or both. Masons, 
bricklayers and plasterers working in Pittsfield, 
Mass., have demanded $1.25 an hour, altho they 
agreed last spring to $1 an hour for a 40-hour 


The Redwood Bungalow at the Complete Homes Exposition 


week. The contractors wanted a 48-hour week 
then, which, at $1 an hour, would make weekly 
wages the same as the union men now demand 
for 40 hours. Large contractors who are han- 
dling some big building operations in the Berk- 
shire Hills region claim that acceding to the 
new demand at this time would mean the loss 
of thousands of dollars, because their contracts 
were signed on the basis of the $1 an hour scale 
to which the unions had agreed. 


REALTORS SPONSOR ‘‘HOME’’ SHOW 


NEw York, Oct. 2.—Announcement is made 
that the fifth annual ‘‘Own Your Own Home’’ 
exposition, to be held in the Sixty-ninth Regi- 
ment Armory next April will be conducted by 
the real estate boards of the metropolitan dis- 
trict. 

‘¢The ‘own your home’ movement, as visual- 
ized by the exposition held annually in New 
York City, has grown to such importance to 
those engaged in the building industry and in 
its educational value to the homeseeking public 
that it is no longer expedient that it should 
be conducted solely by private enterprise,’’ 
said Robert H. Sexton, managing director. 

A permanent organization to be known as 
the committee of administration, with Charles 
G. Edwards, chairman; Theodore VanWinkle, 
secretary, and Robert H. Sexton, managing di- 
rector of the exposition, as executive officers, 
has been formed. 


BETTER HOMES CAMPAIGN LAUNCHED 


St. Louis, Mo., Oct. 2.—The St. Louis Real 
Estate Exchange has started a campaign which 
is expected to result in the stimulation of in- 
terest in home building and improvements to 
such an extent that St. Louis will set a new 
building record. Orman J. McCawley, president 
of the exchange, is chairman of the campaign 
committee. 

The program calls for an average of 
$5,000,000 monthly in building work for a 
period of six months, the figure being slightly 
in excess of double the current building pro- 
gram. The realtors and contractors will carry 
on a drive to impress upon St. Louis citizens 
the commercial and personal advantages to be 
gained from the development and improvement 
of commercial and residential properties. 

One of the movements in connection with the 
campaign is the Better Homes exposition to 
be held in the Coliseum, Nov. 20 to 25. It is 
announced that the exposition ‘‘will show the 
latest labor-saving devices, the most modern 
equipment and the most attractive decorating 
and furnishing suggestions the world offers to 
make the home a beautiful, safe and com- 
fortable attraction to every member of the 
family.’’ 

President Harding has given his personal 
endorsement to the Better Homes campaign. 
The hope that every community in America will 
take part in the Better Homes campaign is 
expressed in a letter from George B. Christian, 
secretary to the president, to the committee in 
charge of the movement in St. Louis, as fol- 
lows: 


I am-directed by the president to assure you of 
his nearest endorsement of the Better Homes cam- 
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paign which has been launched and is being car- 
ried on by representative women in America. 

The president regards the campaign as of partic- 
ular importance because it places emphasis not only 
upon home ownership, which he regards as abso- 
lutely elemental in the development of the best 
citizenship, but upon the furnishing, sanitation and 
equipment of the home as well. 

The president feels that as many millions of 
dollars and the best minds of this generation have 
been devoted to improve factory conditions, the 
home is deserving of its share of the same inten- 
sive consideration. 

There are twenty millions of housekeepers in 
America. For them the home is the industrial cen- 
ter as well as the place of abode, and it is felt 
that altogether too little attention has been paid 
to the — of labors and bettering of work- 
ing conditions of these women. 

The president feels that the women who are suc- 
cessfully conducting this campaign are entitled to 
every consideration and recognition and he hopes 
every community in America will participate. 


BUILDING ACTIVE IN CALIFORNIA 


San FRANcISscO, CAuiFr., Sept. 30.—Building 
was very active during September. Construc- 
tion of dwellings in the outlying districts and 
a good many apartment houses, is keeping build- 
ing mechanics busy. San Francisco contractors 
have been doing a great deal of work in Oak- 
land, Sacramento and other cities. Fresno is 
doing a fair volume of building, with much 
more in prospect. Los Angeles building is 
holding up well and southern California is tak- 
ing large quantities of lumber. Several large 
buildings are going ahead in San Francisco. 
The steel frame of the 15-story Matson Building 
is going up. D. M. Linnard, lessee of the Whit- 
comb Hotel, announces that several additions to 
the building are planned, which will make it 
one of the largest in the West. 


AN EMBLEM FOR LUMBER MERCHANTS 


The suggestion recently made by a lumber 
retailer, and relayed to its readers by the 
AMERICAN LUMBERMAN in an editorial appear- 
ing in the Sept. 16 issue, regarding an emblem 
for the retail lumber trade, seems to be stirring 
up considerable interest. The suggestion, spe- 
cifically, was that the retail lumber business 
should have some distinctive trade emblem, 
just as the barber has his striped pole, the 
druggist his mortar and pestle etc. W. S. 
Dickason, of the Dickason-Goodman Lumber 
Co., Kansas City, Mo., suggested a tree or a 





Retailer’s Suggestion for Lumber Emblem 


grove of trees as the most appropriate symbol 
of the trade—as noted in last week’s issue; 
and, proving that great minds often run in the 
same channels, O. T. Barry, president of the 
Hawkeye Lumber & Coal Co., of Cedar Rapids, 
Iowa, now comes to bat commending the em- 
blem idea and offering the suggestion embodied 
in the accompanying illustration, which is drawn 
from a rough sketch sent by Mr. Barry. The 
idea, as stated by him, is to show that the 
lumber business sells the product of a tree 
for its ultimate and best use—the home. He 
adds: ‘‘I would be interested in seeing other 
and better ideas proposed.’’ The AMERICAN 
LUMBERMAN seconds the motion. What is your 
idea. as to a suitable emblem? Send it in, 
preferably with a rough pencil sketch illus- 
trating it—no matter how crude the drawing 
may he. 

As illustrating the fact that other lumber- 
men are thinking along similar lines may be 
cited a remark made by a retailer visiting the 
Forestry Building on the grounds of the Central 
States Fair, Aurora, Ill., during the recent fair. 
On the wall is a display consisting of two 
deer heads, stuffed and mounted. Between the 
heads are arranged cross-cut saws, peaveys, two 
double-bitted axes, two broadaxes, adzes, and 
other implements of the woodsman’s craft. 
Standing before the display the lumber dealer 
referred to remarked: ‘‘That wouldn’t make 
a bad coat of arms for the lumber business.’’ 
Of course, it would illustrate only the produc- 
tion end, whereas the present quest is for a 
suitable emblem representing especially the 
retail merchandising end of the lumber busi- 
ness. 





CONFER ON LUMBER SPECIFICATIONS FOR NAVY 


WASHINGTON, D. C., Oct. 3.—The conference 
held today between representatives of the Navy 
Department and of the lumber industry for the 
purpose of facilitating the purchase of lumber 
for the Navy direct from the manufacturers 
was pronounced highly satisfactory by all who 
were present. 

The Navy lumber purchase contract con- 
tains certain clauses which stipulate that lum- 
ber shall not only be inspected by Navy lum- 
ber inspectors at the mill where manufactured, 
but that it is to be subjected to a second in- 
spection by Navy inspectors at the Navy yard 
where received. 

Occasionally second inspection has resulted 
in the Navy refusing to accept the lumber 
shipped to it by the mill, notwithstanding that 
it was inspected and passed before shipped. In 
consequence of the second inspection clause 
many manufacturers have refused to bid on 
naval contracts because of the expense involved. 


The naval officers in today’s conference ex- 
plained that the clauses to which objection was 
made were inserted in the contract merely to 
protect the Government’s interests, and were 
needed only when someone tried to take advan- 
tage of Uncle Sam by attempting to deliver 
a different kind or grade of lumber from that 
which was ordered and inspected at the point 
of shipment. 

It was stated by the Navy’s representatives 
that practically all the lumber purchased by 
the Navy Department is inspected by Navy 
lumber inspectors at the mill before it is 
shipped, and that this is invariably the case 
when it is practicable to make such inspection. 
It was pointed out, however, that in cases where 
very small quantities of lumber are purchased 
it would not pay to send Navy inspectors long 
distances to make mill inspections. An inspec- 
tor is sent wherever the size of an order war- 
rants it. 

Representatives of the lumber industry 
pointed out that the objectionable clauses 
should be stricken out of the contract, because 
while those present had learned the real rea- 
son for inserting them, nevertheless it was im- 
possible for the thousands of mills not repre- 
sented to be acquainted with the details. For 
this reason the lumbermen thought it only fair 
that the objectionable clauses he stricken out. 


To Eliminate Objectionable Clauses 


One certain result of keeping the clauses in, 
it was pointed out, was that the manufacturer 
felt compelled to increase the amount of his 
bid in order to offset the additional financial 
risk involved in a possible rejection of an in- 
spected shipment at point of delivery. 


As a result of the discussion of this point, 
the Navy’s representatives assured the lum- 
bermen present that the objectionable clauses 
would be stricken out. 


Both parties to the conference apparently 
were satisfied that the Government runs very 
little risk in accepting shipments passed by 
its own inspectors at the mill. While a lumber- 
man here and there may indulge in the sharp 
practice of substituting other lumber, he must 
be indeed a rare exception, running the risk 
of incurring the disfavor not only of the Navy 
Department but of the entire industry. 


A matter of great importance developed in 
the conference as the result of a discussion of 
Navy lumber specifications. It soon became 
apparent to all present that there is urgent 
need for a revision of these specifications for 
the various species of lumber. 


Representatives of the Navy suggested that 


while the Navy specifications were being re- 
vised it would be a good thing to have the 
specifications of all Government departments 
overhauled at the same time. It was likewise 
suggested that this could best be accomplished 
by dealing with the regional lumber associa- 
tions thru the National Lumber Manufactur- 
ers’ Association. The conference unanimously 
approved of this being done. 


The conference is considered unusually im- 
portant in that it is the first time that repre- 
sentatives of the lumber industry and the Navy 
Department have met together with a view 
to codperating along the lines of conservation 
in the manufacture of lumber, economy in its 
purchase and a survey of the needs of the Gov- 
ernment as far as scientifically prepared speci- 
fications are concerned. 

It will be recalled that at the outset of 
America’s entrance into the world war many 
of the Government’s lumber specifications were 
simply out of the question. Where it was pos- 


sible to call for anything unusual or off stand- 
ard this apparently was done, and Uncle Sam 
quickly found it necessary, in order to have his 
lumber needs supplied, to call in practical ex- 
perts of long experience to pass upon or pre- 
pare specifications. This greatly facilitated 
manufacture, shipment and construction. 


Those Present at the Conference 


The following persons participated in to- 
day’s conference: 


Capt. Henry Williams, U. S. N., in charge of the 
supply division of the bureau of construction and 
repair, in charge of the preparation of specifica- 
tions) ; Capt. Victor 8. Jackson, U. S. N., chief of 
the purchase division of the bureau of supplies and 
accounts; Lieut. R. E. Bassler, C. E. C., U. 8. N., 
representing the bureau of yards and docks; Lieut. 

. C. LePine, construction corps, U. 8. N., assistant 
to the officer-in-charge of lumber, specifications and 
inspection, in charge of supply division construction 
corps and member of Navy specification board; 
Lieut. M. T. Scanlan, supply corps, U. 8S. N., rep- 
resentative of the bureau of — om and accounts 
on the Navy specification board, and chief of the 
specification and schedule section of the bureau of 
supplies and accounts; A. P. Harclerode, assistant 
material engineer, bureau of construction and re- 
pair, Nav epartment; R. G. Merritt, assistant to 
the secretary-manager, National Lumber Manufac- 
turers’ Association; D. Holtman, construction 
engineer, National Lumber Manufacturers’ Associa- 
tion; W. R. Morris, of the Union Lumber Co., San 
Francisco, representative of the California Redwood 
Association; W. J. Strobel, representative of the 
North Carolina Pine Association ; J. E. Jones, chief 
inspector and representative of the Southern Pine 
Association; J. E. Long, of the Weyerhaeuser in- 
terests, representing the West Coast Lumbermen’s 
Association; C, J. Hogue, representing the West 
Coast Lumbermen’s Association and also the West 
Coast Forest Products Bureau; N. H. Morgan, of 
Shevlin, Carpenter & Clark, ——a the West- 
ern Pine Manufacturers’ Association ; W. M. Ritter. 
vice president and representative of the Hardwood 
Manufacturers’ Institute; J. H. Vanlandingham, 
fe — the Edward Hines associated lumber 
nterests. 


SESEEABEREBEBEEBBAAE: 


Why do maple trees yield water for sugar mak- 
ing in early spring and not later in the season? 

The maple tree yields its sap for sugar in 
early spring because air in the pores of the 
wood expand when it is warmed by the spring 
heat and forces the water thru holes bored in 
the tree by the sugar makers. When mild 
weather has warmed the air which is imprisoned 
in the wood it attains about the maximum ex- 
pansion that is liable to come to it, and it loses 
force to drive the water out. 
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Lumber Movement for Thirty-eight Weeks* 


Production Shipments Ord 
1922 1 1922 1921 1922 1921 

South } A CRO Siw he Se KG Ba ete sc visio 08 2,703,441,090 2,545,931,805  2,670,022,742  2,616,122,748  2,826,382,120 2,637,660,859 
oe Sept. alps at SRR Kadai AIOE AREA Pi ' 76,004,430 78,791,468 59,128,421 340,831 60,909,530 91,981,764 
| ir [Ap VAS SAPD MEd Ss Se POSNER Se eEaaie ee 2,779,445,520 2,624, 723, 278 2,729,151,163 2,705,463,579  2,887,291,650  2,729,642,623 
West Coast Lumbermen’s Association.............++.05. 3,007,209,323 1,843,917,304  2,923,630,588  1,954,697,037  2,961,633,984  1,938,235,082 
Oe Eee hk Gy, EEE Et et 92,449,665 1,958,8 88,188,964 55,584,957 5,568,704 ,222,934 
0 EE Re ES ee a eee ee ee eee 3,099,658,988  1,905,876,107  3,011,819,552  2,010,281,994  3,047,202,688  2,004,458,016 
Western Pine Manufacturers’ Association.............++- 816,337,000 531,211,082 913,382,000 “~ 140,728 930,825,000 467,875,000 
MEM o<ce'xctx-otin 4k diché GMI eUti ead eiok cue eee be ‘334, 17,891,000 26,522,000 28,000 22,400,000 18,600,000 
MNES foie iar aie ceehnp Sra wi Meio a Wel Kee sth et Sse ice ew sis 849,671,000 549,102,082 939,904,000 498° 068, 728 953,225,000 486,475,000 
California White and Sugar Pine Manufacturers’ Assn.. 341,813,000 204,495,000 235,459,000 -_ oe 000 541,197,000 317,324,000 
SE TES cies apse tse es eke s sh sine ee aes weno wn seers 1015,000 2,202,000 5208,000 08, 000 ’ 351,000 
SUE Gla vig oceicleies siRGcoitcin Us wie 6 Sow ele a Wise ots Gisele 349,828,000 206,697,000 240,667,000 154; 333: 000 543,773,000 321,675,000 
California Redwood Association............eeeeeeeeeeees 281,351,000 197,252,000 256,381,000 134,444,000 268,707,000 ae 731. 000 
MEE » Se sehen hells the kab SOG SSRs ESN e she 4's 10,319,000 6,602,000 10,039,000 5,777,000 7,298,000 000 
BEE 5 wbG ebWS LES wie SM eb + ba SSE aS ese see sos 291,670, 208, 854, 000 266,420,000 140,221,000 276,005,000 127 336 000 
North Carolina Pine: Anssocinthon soi... iciiscis sve sioieew oois wae ppd a 902,775 295,823,350 203,948,748 299,808,046 193,691,276 
ORE 56a se Ree 6:6 5s sed baal Sede ea ho sO ba KISS DS 6,373,605 ,963 7,899,839 8,753,357 7,192,900 10,843,055 
MD: saShseekse aS LaSsANSRURads 64 eb Seabee save ae 310,195,044 226, 186,738 303,723,189 212,702,105 307,000,946 204,534,331 
Northern Hemlock and Hardwood Manufacturers’ Assn.. 76,163,000 77,044,000 104,466,000 61,912,000 97,932,000 54,198,000 
IEE ER scbrs deta s Kein REA who E Se .a0.08 8 ee 1,197, 982°000 3,020,000 2,715,000 2,258,000 3,924,000 
LS Tae On eae cen Nee fe Ne SNE aN IaeEND pepe O. 8 LZ) 77,360,000 78,026,000 107,486,000 64,627,000 100,190,000 58,122,000 
Northern Pine Manufacturers’ Association.............. 322,719,433 No Report 291,427,454 No Report 284,710,000 Not Reported 
BODES adic os 5555 4b Coera rae She era me owe eee 10,785,245 No Report 11,829,127 No Report 12,047,000 Not Reported 

PO cass 0b es eas Meco eer csin twas es ps aan eRe oe ee 333,504,678 303,256,581 296,757,000 
Total for One Week (Cut, Shipments and Orders)........ 238,477,945 177,711,234 211,133,351 181,907,145 200,250,134 201,461,753 
Total for Thirty-eight Weeks (Cut, Shipments and Orders) 8,091,333,230  5,911,987,200  7,902,427,485  5,860,149,406  98,411,445,284  5,929,242,970 

Michigan Hardwood Manufacturers’ Assn., Jan.-July, 1922 
ee ee ee ee ee ee eee oe 10,688,000 No Report 13,810,000 No Report Not Reported Not Reported 
ONE IOS 25:06 Doki bas KG SOUS DOs AW Ginld 60 a ORS 6,465,000 No Report 6,381,000 No Report NotReported Not Reported 
Grand Total (Cut and Shipments).............. 8,108,486,230 7,922,923,485 


* The 1922 figures begin with the week enaed Jan. 7 and include those for the week ended Sept. 23. The 1921 figures are for the NS 
period. Compiled by the National Lumber Manufacturers’ Association. 





Record of Direct Sales of Douglas Fir 


SEATTLE, WASH., 


—Orders— 

V. g. flooring— No. Feet No. 
ee ae iaueuweten 10 68,000 4 
tee Rr 50 345,000 9 
SRD PGs Bi aksosseesicneeese 19 f 5 

S. g. flooring— 

4” No. 2 and better....... 22 125,000 7 
7 2. BY boots pasbnee tees 8 f 4 
6” No. 2 and better....... 24 107,000 4 
he) SS ee ae ees 3 ,000 2 

Ceiling— 
54x4” No. 2 and better.... 54 285,000 6 
NR SDs. B vnsaseoedeueses 23 112,000 7 


Sept. 30.—Direct sales of Douglas fir from Sept. 18 to 23, inclusive: 





Prices———--—__- —Orders— Prices—————_- 
igh Low Spread Drop siding— No. Feet No. Hig Low Spread 
$57.00 $52.00 .00 1x6 No. 2 and better...... 81 501,000 8 $43.00 $38.00 
56-80 45.00 D0 TRGCUNO OD ocsos0c0edeca0 .. 12 ~=-:111,000 6 38.50 34 
‘ P 4.00 Common— 
8 and 10” No. 1...... 465,000 9 21.50 15.50 6.00 
41:00 86.00 5:00 19” No, 1 BI8...cccscc0 cece 85,000 6 22.00 16.00 6.00 
36.00 33.00 3.00 2x4” 12-14No.1S&E... 433,000 8 20.50 15.50 6.00 
43.00 40.00 3.00 2x4” 16 No. 1S&E.... 292,000 8 22.50 16.50 6.00 
41.00 39.00 2.00 2x4” 18No.1S&E.. a 177,000 6 23.50 18.50 5.00 
x4” 20 No.1 S&E..... a 86, 6 23.50 20.00 3.50 
40.00 37.00 8.00 2x6-8 22x24 No 1S&B..... 22 54,000 5 25.50 20.50 5.00 
32.50 22.00 10.50 2x6-8 26-32 No.1S&E..... 2 4,000 2 27.00 24.00 3.00 





California Pines Sales 


San Franotsco, Cauir., Sept. 30.—The Cali- 
fornia White & Sugar Pine Manufacturers’ As- 
sociation reports for the week ended Sept. 23 
average prices received (siding, battens and 
lath not included) as $47.10 on total sales of 
9,506,000 feet, and $38.30 on California sales 
of 3 526, 500 feet. Total sales by grades were 
as follows: 


California White Pine Douglas Fir 
Feet F 





Nos. 1 & 2 clr. 167,000 C&btr. ..... -» 25,000 
. ee. psieee 237,000 DIMON.. «<<.» - 78,000 
BCICCT.. ec cce ’ 
_taa.... ae wa °° 
Inch shop .... 261,000 Ss . 64,000 
No. 1 shop...._ 618,000 i  vesue 253,500 
No. 2 shop. .. 1,178,000 No. 3 wee 314,500 
No. 3 shop. 07,000 i © sehuns ‘ 
C&btr. short.. 32,000 a stock.. 60,000 
Stained ....... 500 Sqn t 
MISC. cocscccee 37,008 No. - ‘dimen.. 54.500 
Sugar Pine — " ie. a4 
Nos. 1 & 2 clr. 241,000 “epude , 
No.8 olear.... 811,009  & DBV-s<e+»> ete 
Inch shop .... 82,000 Mi OVerseeee 25°000 
No. 1 shop.... 387,500 meen ' 
No. 2 shop... 798,500 Panels nie 
o. 3 sho ; ’ 
Stained at ei 65.000 White pine 1,000 
_— lat Ye Oe, » «+ «2,000,000 
Cer 2509 Fi ose eeeeee oo: aan 
White Fir Peveecmoney 
No. 3 com. and Australian 
are SS, mare 25,000 
No. "4 com.... 329,000 La 
PEREOOD: .cccncce 25,000 - Pieces 
DEBE: : 6 Gis s'baes 12,000 No. 1 pine..... 60,000 
No. 1 dimen... 126,000 No. 2 pine.... 75,000 
No. 2 dimen... 11,000 32” pine ...... 60, 





Oak Flooring Statistics 
The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics for 
the weeks ended as shown, and comparative 


periods: 

1922— Production 
Se ee 4,964,000 
ee ae »278,000 
Sept. 4-16 .... 9, 242, 000 

1921— 

Sept. 17 - 4,535,000 


Shipments Orders 
5,321,000 4,167,000 
4,686,000 4,156,000 

10,007,000 8,323,000 
5,043,000 5,594,000 





California Redwood Data 


SAN FRANocIscO, CauiF., Oct. 2.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s statistical report 
for the week ended Sept. 23: 





Member mills reported Entire 

Percent industry 

No. of of pro- (estimated) 

mills Feet duction Feet 
Production ... 15 10,319,000 100 13,400,000 
Shipments ...15 10,039,000 97 18,000,000 
Orders— 
Received ... 14 7,298,000 71 9,900,000 
On hand ... 14 54,268,000 «+» 74,300,000 
Detailed Distribution for Week 

Shipments Orders 

i 15 mills 14 mills 
Northern California*® ...... 3,353,000 1,851,000 
Southern California*® ...... 3, 617, ~ 2,822,000 
| er ae 0 
err nn 2,063, 000 1,613,000 
DD sk sees veess%0n5 cose 1,006,000 1,012,000 
cl) ERs Pe ee eRe TES 10,039,000 7,298,000 





*North and south of line running thru San Luis 
Obispo and Bakersfield. 

+Nevada, Arizona, Oregon and Washington. 

All other States and Canada. 


Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following report on 
stocks: 


Relation of Orders Booked to Stock, Sept. 16 











Stock on Unfilled Percent 

and orders sold 

= 1%" voecocccs £020,000 2,205,000 139 
ccccccees . EOD 432,000 141 

a Me” ow w wieieoie Oe ,029;,000 20,460,000 339 
Total 34” . . 8,256,000 23,187,000 281 
x1 1h” seeeeeees 3,411,000 3,397,000 100 

er) eters eins -» 8,569,000 2,871,000 

Total 3%” ..... 6,980,000 6,268,000 90 
RIG” .cvcceses uD UO 829,000 129 
x2 ” ...e.+2-- 602,000 1,190,000 198 
Total 144” ..... 857,000 1,519,000 177 
Grand total....16,093,000 380,974,000 192 


Comparative Percentages of Stock Sold 
Sept. 16, Aug. 19, Sept. 17, 
1922 1922 1921 


SOT TRIO OCC a 283 41 
On sig tatu xb ai 0:8 AUR ONE nino) 108 18 
De hetp Wate Virn. ce Scie NOs Ce 150 

DPOTAES . 0:6:6.66.0:0.00.0:00% 192 205 80 





National Analysis 


WasHINGTON, D. C., Oct. 2.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of figures appearing in the 
table at the top of this page. Orders and ship- 
ments are shown below as percentages of pro- 
duction: 


During During 38 
Week Ended Wks. Ended 
Sept. 23 Sept. 23 

No. of Ship- Or- Ship- Or- 
ASSOCIATION— mills ments ders ments ders 
Southern Pine ........ 133 78 80 98 104 
RYOEL SOBRE. .eiccscaewes 120 95 93 97 98 
Western Pine ......... 42 80 67 111 112 


California Pines 5 
California Redwood ... 14 98 176 91 95 





No. Carolina Pine..... 28 124 113 98 99 
Nor. Hemlock & Hdwd. 18 252 189 139 1380 
Northern Pine ........ 110 112 91 89 

369 89 84 98 104 


Western Pine Analysis 


PorTLAND, OrE., Sept. 30.—The August, 
1922, cut of member mills of the Western Pine 
Manufacturers? Association, amounting to 
169,008,000 feet, was, with the single excep- 
tion of August, 1920, the highest August rec- 
ord in the history of the association. Altho 
June was the month of highest production in 
eleven out of fifteen years, this year the June 
cut was exceeded by that of August, for only 
the second time in fifteen years—June exceeded 
August also in 1912 and 1918; July was the 
high month of 1915. 

Shipments during August, 1922, amounting 
to 156,230,000 feet, showed an increase of 19,- 
500, 000 feet over "July. This is the highest 
total ever recorded for August, and this year 
has been surpassed by May and June ship 
ments only, 
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Statistics From Fourteenth Federal Census Show 
| Output of Lumber and Other Forest Products 


WasHineTon, D. C., Oct. 3.—Statistics of 
the lumber industry from the fourteenth census, 
covering 1919, just made available show that 
in that year the total cut was 34,552,076,000 
feet. They show also that considerably more 
than one-half of the lumber cut during that 
year was reported by fewer than eight hundred 
mills. Ninety-eight percent of the total was 
eut by ‘‘merchant’’ mills, which for the pur- 
poses of the census are defined as ‘‘establish- 
ments manufacturing lumber from logs or bolts 
owned by them and large establishments doing 
contract sawing.’’ Small establishments en- 
gaged primarily in sawing lumber from logs 
furnished by others are classed as ‘‘custom.’’ 

The total number of establishments reported 
was 37,964; of these 24,153 were merchant 
establishments, reporting a cut of 33,842,846,000 
feet in 1919. The total capital employed in 
the lumber industry in 1919 was $1,836,026,964, 
and the total number of persons employed was 
702,555. Of these persons 43,804 were pro- 
prietors and firm members, 45,232 were sal- 
aried employees, and 613,519 were wage earners. 
Salaries and wages paid amounted to $713,- 
389,673 of which $620,259,811 was wages. Rent 
and taxes paid by these establishments amounted 
to $54,753,015; cost of materials was $873,- 
908,924. The value of products was $2,- 
071,290,609. 

The average of stumpage values for the 
United States was $5.02 a thousand in 1919, 
compared with $2.59 ia 1904, and $2.18 in 1899. 
The report states that ‘‘this large increase in 
stumpage cost is more than equaled by the 
advance in the cost of other logging expenses, 
due undoubtedly to the cutting out of the 
timber supply nearest to market.’’ The prices 
for stumpage range from $31.86 in Kansas for 
‘*principally. walnut,’’ to $2.44 in South Da- 
kota. 


Consumption of wood for veneer increased 
from 444,886,000 feet in 1911 to 576,581,000 
feet in 1919, and red gum continued to lead 
as a veneer wood as it has in the past for 
such years as data are available. Its nearest 
competitor as a veneer wood was yellow pine, 
consumption of the two woods in 1919 being 
respectively 198,641,000 feet and 67,071,000 
feet. Then follow in order birch, cottonwood, 
tupelo, yellow poplar, white oak, maple, walnut, 
spruce, basswood, Douglas fir, elm, beech, ash, 
red oak, cypress, sycamore, western pine, hem- 
lock and magnolia. Of the 37 woods reported 
one imported wood and 12 native woods each 
contributed more than 10,000,000 feet to the 
total. 

Production of tight cooperage was greater 
by 67,424,000 staves and 3,562,906 sets of head- 
ing in 1919 than in 1918; but it was less by 
3,373,000 staves and 6,036,078 sets of heading 





QUANTITY AND PERCENT DISTKIBUTION 


OF LUMBER CUT 


than in 1911. Slack cooperage staves produced 
in 1919 amounted to 1,121,324,000, and heading 
sets, 87,381,000, both registering reductions in 
comparison with 1911 but increases over 1918. 
Included in the report here considered are 
statistics regarding Alaska. In 1919, as in 
1909, there were 22 establishments. In the later 
year 273 persons were engaged in the industry, 
of whom 222 were wage earners. The capital 
invested was $865,460, and the value of prod- 
ucts, $950,256. The value of products in 1909 
was $400,272 and the capital invested in that 
year was $658,458. In 1904 the capital in- 
vested in the lumber industry in Alaska was 
$205,238 and the value of products $245,380. 
Census statistics show a fairly stable situa- 
tion in the wood pulp industry so far as de- 
velopment is concerned, the number of plants 
remaining about the same and the increase in 
total production made by the increased output 
of each plant. The total consumption of pulp- 
wood in 1919 was 5,477,832 cords; in 1918 it 
was 5,250,794 cords, in 1917 it was 5,480,075 
cords and in 1909 it was 4,001,607 cards. Two 
hundred fifty-eight establishments reported 
from twenty-four States, but the great bulk of 
production was in twelve States. Maine re- 
ported 34 establishments with a consumption of 
1,279,852 cords; New York, with 84 establish- 
ments, a consumption of 1,055,145 cords; Wis- 
consin, with 47, a consumption of 854,185 cords; 
Pennsylvania, with 14, consumed 423,822 cords; 
New Hampshire, with 10, consumed 375,597 
cords; Michigan, with 12, consumed 207,234 
cords; Minnesota, with 6, consumed 203,- 
862 cords; Washington, with 4, consumed, 139,- 
365 cords; Vermont, with 9, consumed 111,679 





PRODUCTION OF LATH FOR SPECIFIED 
YEARS: 1899-1919 


Average Average 

Quan- Value Quan- Value 

tity per tity per 

(Thou- Thou- (Thou- Thou- 

Year sands) sand Year sands) sand 

1919 ..1,724,078 $4.81 1909 ..3,703,195 $2.69 

1918 ..1,362,187 (*) 1908 ..2,986,684 2.27 

1917 ..2,281,738 (*) 1907 3,663,602 2.82 

1916 ..2,754,683 (1) 1906 3,812,807 3.01 
1915 ..2,745,1384 (4) 1905 8,111,157 @) 

1912 ..2,719,163 (1) 1904 2,647,847 2.05 


1911 ..2,971,110 261 1899 .. 
1910 . 3,494,718 81 
1Not available. 


PRODUCTION OF SHINGLES FOR SPECIFIED 
YEARS: 1899-1919 


Average Average 

Quan- Value Quan- Value 

tity per tity per 

(Thou- Thou- (Thou- Thou- 

Year sands) sand Year sands) sand 

1919 . 9,192,704 $4.19 1909 .14,907,371 $2.03 

1918 . 5,690,182 (1) 1908 .12,106,483 2.00 

1917 . 8,696,513 () 1907 .11,824,475 2.55 

1916 . 9,371,333 (4) 1906 .11,858,260 2.04 
1915 . 8,459,878 (1) 1905 .15,340,909 @) 

1912 .12,037,685 (1) 1904 .14,546,551 1.65 

1911 .12,113,867 2.07 1899 .12,102,017 1.56 


1910 .12,976,362 2.00 
1 Not available. 


1869 TO 1919 


cords; West Virginia, with 5, consumed, 83,- 
590 cords; Massachusetts, with 4, consumed 
51,981 cords; California and Oregon, with 6, con- 
sumed 171,765 cords; and all other States, 
with 23 establishments, consumed 519,755 cords. 
Five woods are reported on—spruce, hemlock, 
poplar, balsam fir, yellow pine and yellow poplar. 
Spruce led in amount—3,187,214 cords—of which 
2,313,419 cords were imported. Hemlock ranked 
next, with 795,154 cords; followed by poplar, 
with 338,380 cords; balsam fir, 288,814 cords; 
yellow pine, 234,463 cords, and yellow poplar, 
72,605 cords. 

During 1919 forest products to the amount 
of 950,275 tons, valued at $12,133,799, were 
consumed in the manufacture of natural dye- 
stuffs and extracts. Chestnut wood and chest- 
nut oak bark made the largest contributions 
to this industry, but hemlock and black oak 
bark were used in large quantities. In 1919, 
298 establishments in 28 States reported the 
consumption of 609,130 tons of tanbark, wood 
ete. valued at $12,027,687 used in the manufac- 
ture of tanning materials. One hundred twelve 
wood distillation establishments reported in 
1919; consuming 1,186,477 cords of hardwoods 
and 256,198 cords of softwoods. The number 
of concerns engaged in the manufacture of 
rosin and turpentine in 1919 was 1,191, as 
compared with 1,394 in 1914. The number of 
persons engaged in the industry dropped in 
1919 to 31,093 from 38,294 in 1914 and 44,524 
in 1909. The capital invested in the industry 
in 1919, however, was $33,595,986, as compared 
with $20,744,872, in 1914; $12,400,978, in 
1909, and $6,961,185, in 1904. All of the estab- 
lishments reporting were in south Atlantic and 
Gulf States, Florida leading in the number of 
plants, but closely followed by Georgia. 

An accompanying table shows by decades 
from 1869 to 1909 and by years from 1909 to 
1919 the lumber cut of the United States by 
regional groups. The table is interesting as 
showing the shifting fields of production. Other 
tables show the production of lath and shingles. 


UNDER A NEW LAW the Massachusetts for- 
ester is required to make rules and regulations 
regarding the setting of fires in and near wood- 
lands, that are expected by State Commissioner 
of Conservation William A. L. Bazeley to re- 
duce materially the heavy loss from forest fires 
in Massachusetts. The act was passed by the 
legislature as the result of an unusually large 
number of forest fires last spring, which are 
estimated by Commissioner Bazeley to have 
caused more than $1,000,000 damage to private 
and public property. Even the burning of 
leaves, rubbish and debris in backyards is re- 
stricted outside of the metropolitan fire pre- 
vention district. 








IN THE UNITED STATES, BY GROUPS OF STATES, FOR SPECIFIED YEARS: 








Group 
Rocky 
Northeastern Central Southern North Carolina Lake Pacific Mountain All Other 
Total States? States? States‘ Pine States® States* States’ States*® States® 

Year Quantity? 
(M feet Quan- Per- Quan- Per- Quan- Per- Quan- Per- Quan- Per- Quan- Per- Quan- Per- Quan- Per- 
b. m.) tity cent tity cent tity cent tity cent tity cent tity cent tity cent tity cent 

(M feet of (M feet o (M feet of (M feet of (M feet of (M feet of (M feet of (Mfeet of 

b, m.) Total b.m.) Total b.m.) Total b.m.,) Total b.m.) Total b.m.) Total b.m.) Total b.m.) Total 
1919 ................. 34,552,076 2,583,873 7.5 3,015,887 8.7 12,704,483 36.8 874,152 9.8 2,691,868 7.8 8,818,821 25.5 1,298,684 3.8 64,808 0.2 
MG 8s haa te Raton axe 31,890,494 2,373,600 7.4 2,490,000 7.8 11,135,000 34.9 2,640,000 8.3 3,220,000 10.1 8,590,457 26.9 1,389,303 4.4 52,1384 0.2 
MEE 85 Saved c.abrh pu dered 35,831,239 2,488,146 7.0 2,665,000 7.4 138,900,000 88.8 3,265,000 9.1 3,525,000 9.8 8,570,568 23.9 1,870,789 3.8 46,786 0.1 
1 SEP eres oe 39,807,251 38,115,287 7.8 15,000 8.3 15,325,000 88.5 4,292,000 10.8 4,050,000 10.2 8,186,000 20.4 1,523,830 3.8 50,184 0.1 
TARO. erararare-nio 0 0:815:4 ele 37,011,656 3,775,000 10.2 3,670,000 9.9 18,590,000 386.7 4,390,000 11.9 38,410,000 9.2 6,770, 18.3 1,349,09 8.6 57,562 0.2 
1914 ................. 87,346,028 3,553,092 9.5 3,621,389 9.7 18,888,528 85.8 4,417,464 11.8 38,917,666 10.5 7,067,247 18.9 1,339,883 3.6 45,859 0.1 
MM Gas GRO bo Wee 53% 38,387,009 3,097,061 8.1 3,930,847 10.2 14,828,810 37.3 3,983,895 10.4 3,866,040 10.1 7,873, 20.5 1,246,716 38,2 240 0.2 
1912 ................. 39,158,414 38,712,557 9.5 4,838,449 11.1 18,537,894 84.6 4,580,235 11.7 4,424,429 11.8 7,218,994 18.4 1,255,752 3.2 90,104 0.2 
RE, is. 6h e040 aes 37,003,207 3,634,743 9.8 4,237,791 11.5 12,221,970 83.0 3,743,386 10.1 4,718,755 12.7 7,076,013 19.1 1,290,743 3.5 84,806 0.2 
MES Siac cis aes ares 40,018,282 3,954,067 9.9 4,674,967 11.7 18,248,679 383.1 4,183,745 10.4 5,030,1 12.6 7,486,951 18.6 1,385,387 3.5 104,380 0.3 
LO EES eS Bee 44'509,761 5,197,012 11.7 5,487,165 12.3 14,795,731 83.3 5,177,091 11.6 5,476,270 12.3 6,905,418 15.5 1,292,050 2.9 179,024 0.4 
BEY “ao kei cues sie eas 85,077,595 5,709,224 16.3 8,379 16.1 403,802 24.0 2,712,186 7.7 8,749, 24.9 2,901,330 8.3 556,367 1.6 401,465 1.1 
rr Rs ae 23,842,230 4,725,568 19.8 3,129,988 18.1 3,717,728 15.6 1,128,968 4.7 8,250,702 384.6 2,027,848 8.5 249,481 1.1 611,997 2.6 
Se acts a cavtann sees 18,091,356 4,642,656 25.8 3,849,282 18.4 1,754,956 9.7 743,583 4.1 6,278,567 84.7 663,687 3.6 153,995 0.9 504,730 2.8 
ROU cads te dy arre ean 12,755,543 4,557,428 35,7 2,284,423 17. 923,489 7.2 64,261 2.9 8,592,202 28.2 557,778 4.4 58,796 0.5 417,166 3.3 


1 Computed by the Forest Service, Department of Agriculture, for 1915 to 1918, inclusive. 
? Northeastern group—Connecticut, Delaware, Maryland, Maine, Massachusetts, New Hampshire, New Jersey, New York, Pennsylvania, Rhode Island, and 


Vermont, 


’ Central group—lIllinois, Indiana, Kentucky, Missouri, Ohio, Tennessee, and West Virginia. 
*Southern group—Alabama, Arkansas, Florida, Georgig, Louisiana, Mississippi, Oklahoma, and Texas. 
5 North Carolina pine group—North Carolina, South Carolina, and Virginia. 

®° Lake states group—Michigan, Minnesota, and Wisconsin. 

' Pacific group—California, Nevada, Oregon, and, Washington. 

8’ Rocky Mountain group—Arizona, Colorado, Idaho, Montana, New Mexico, Utah, and Wyoming. 

° All other—Iowa Kansas, Nebraska, South Dakota, North Dakota, and District of Columbia. 
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INCORPORATE TO BUILD RAILROAD 


PORTLAND, ORE., Sept. 30.—Under the name 
of the Longview, Portland & Northern Railway, 
Long-Bell Lumber Co. officials have filed ar- 
ticles of incorporation at Olympia with a 
capital stock of $500,000, for the purpose of 
building a railroad from Longview, the com- 
pany’s town and mill site near Kelso, Wash., 
to Olequa, in Cowlitz County, a distance of 
about 35 miles. The road will tap large bodies 
of timber that will be developed by the Long- 
Bell company. The company also asks right to 
‘‘acquire and operate ferries, steamboats and 
other water carriers’’ on the Columbia River. 
The Long-Bell company, in connection with its 
Longview development, has been operating 
ferries across the Columbia River for some time. 
The incorporators of the Longview, Portland 
& Northern Railway are R. A. Long, J. D. 
Tennant, S. M. Morris and Wesley Vander- 
cock. Mr. Long came to Portland from Kelso 
this afternoon and will remain here several 
days before starting for his headquarters in 
Kansas City, but Mr. Tennant will remain at 
the Kelso operations for some time. 


SEEK FOREST EXPERIMENT STATION 


SAN FRANCISCO, CALIF., Sept. 30.—At a meet- 
ing recently held here steps were taken to 
figure out ways and means to secure a forest 
experiment station in California. It was decided 
to turn the matter over to the California De- 
velopment Association which will use its re- 
sources to have a bill introduced and passed 
by Congress providing for the establishment of 
an experiment station jointly by the Federal 
Government and the Forest Service. Among 
those who attended the meeting were: Walter 
Mulford, dean of the forestry school of the 
University of California; Mr. Sproul, comp- 
troller of the university; R. F. Hammatt, secre- 
tary of the California Redwood Association; 
C. Stowell Smith, secretary of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion, and Norman H. Sloane, secretary-manager 
of the California Development Association. 
There are stations in operation in Idaho and 
the southern States. Altho bills have been in- 
troduced in the past California has failed to 
secure the deserved recognition and a strong 
effort will now be made to secure the small 
appropriation of $40,000 which is needed. 


- PLAN FOR STAINING SHINGLES AT MILL 


SEATTLE, WASH., Sept. 30.—To give the retail 
lumbermen the ‘‘ shingle beautiful’’ is the am- 
bitious object of J. J. Starks, president of the 
Starks Manufacturing Co., of Kansas City, Mo., 
who is now in Seattle. He has come with a 
plan for the staining of shingles at the mills, 
and in order to prove that his ideas are correct 
he will install a machine for that purpose at the 
C. B. Mill, Everett, (the George Bergstrom 
plant) and will begin his demonstrations early 
next month. 

The visit of Mr. Starks at this time is the out- 
come of an invitation to his firm to take part in 
the recent general meeting of the shingle indus- 
try. Owing to a combination of circumstances, 
the firm was unable to have a representative 
present, but its abiding interest in shingle 
stains, wood preservatives and waterproofings is 
attested by Mr. Starks’ presence in the city 
today. 


As set forth in a communication to E. E. Case, 
of Raymond, Wash., president of the shingle 
branch, Mr. Starks has made a thoro study of 
conditions in the eastern, southern and middle 
States, with respect to the demand for red cedar 
shingles as against the composition product. He 
has found that the retail lumberman demands 
a finished product of cedar shingles, stained in 
the bundle, with a fire resistant creosote stain, 
moss green, tile red, or bungalow brown, at a 
price not prohibitive. 

After years of experience in the shingle stain 
business, Mr. Starks has completed and pat- 
ented a machine which will dip three bundles of 
shingles, stain, and dry them by centrifugal 
force, at a rate of 100,000 a day—cost of mate- 
rial and labor not to exceed $2.50 a thousand, 


colors guaranteed not to fade or wash off. The 
suggestion is made that the manufacturer stain 
his shingles when taken from the kiln free from 
moisture, ship in mixed carloads, freight rate 
the same, the additional weight being approxi- 
mately only sixteen pounds a thousand. 

Since the red cedar shingle manufacturers 
have shown an interest in the Starks method of 
protecting the output, Mr. Starks has come to 
the Coast for personal interviews, and for the 
purpose also of making a complete demonstra- 
tion of his plan. He says to the manufacturers: 

Our interests are mutual. If our competitors are 
putting out an attractive package imitating a red 


cedar shingle in rich colors, let us give the retail 
lumberman the “shingle beautiful.” 


DISCUSS LUMBER SALESMANSHIP 


SEATTLE, WASH., Sept. 30.—R. E. Forbes, of 
the Foster-Morgan Lumber Co., had _ barely 
squared around as chairman of the Seattle lum- 
ber wholesalers on Thufsday, when Sherman L. 
Johnson, of the Washington Cedar & Fir Prod- 
ucts Co. asked: 

Have you encountered an individual who is try- 
ing to sell a set of books which he says was author- 
ized by the Fifty-second Congress? ‘I have. My 
object in bringing this up is to discuss lumber sales- 
manship. I think, maybe, our methods of approach 
are not always the best; but this fellow was a past 
master, except that he based his operations on 
deception. 

It appeared that the expert salesman had 
tried to land Mr. Johnson by stating that he 
had been selected among a small number of 
‘*prominent citizens’’ to discuss a matter of 
legislation, which gained an audience immedi- 
ately. ‘‘The difference,’’ says Mr. Johnson, ‘‘is 
that we lumbermen are sincere and honest in 
our methods—but if we were so thoroly familiar 
with our subject as that fellow was, oh, boy! ’’ 

The salesman didn’t land Mr. Johnson, as 
the latter explained to his associates, at the 
same time cautioning them to be on the lookout. 

**Oh,’’ cut in Harry I. Worth, who has just 
formed the Worth Lumber Co.,’’ I disposed of 
that fellow in Iowa four years ago. Evidently, 
he has just reached the Coast. Some salesman, 
all right, but he didn’t get my name on the 
dotted line, either.’’ 


NEW RAILWAY TO HELP OREGON LUMBERMEN 


PORTLAND, ORE., Sept. 30.—It was announced 
here today that E. E. Lytle and associates are 
going to engage in the enterprise of connecting 
Portland with the rich Yakima region of south- 
eastern Washington by means of a new rail- 
road, barge and steamship project, completion 
of which will mean much to the lumber industry. 
The new project, it is said, will involve the ex- 
penditure of $7,500,000. Actual construction is 
planned early next year with the view of having 
the rails laid to Yakima within eighteen months 
thereafter. 

The enterprise includes a railroad line from 
Underwood, Wash., up the White Salmon River 
valley and across the Cascade range of moun- 
tains to Yakima, a distance of eighty-six miles. 
A mile long tunnel at the crest of the mountain 
range will afford a 1.5 percent grade and a 
maximum curvature of 10 percent. The cost of 
this road will be about $5,000,000. A 38-mile 
extension from Yakima to Beverly, Wash., would 
give connection with the Milwaukee road, and 
another 35-mile extension between Ellensburg, 
on the main lines of the Milwaukee and North- 
ern Pacific, to Wenatchee, will give connection 
with the Great Northern lines. Another line 
mapped out in connection with the project is 
thirty miles in length, running from North 
Prosser to the Columbia River at Paterson, just 
across the river from Messner, an Oregon-Wash- 
ington division point. The last named line 
would cut off seventy miles from the present 
Oregon-Washington haul between North Prosser 
and Messner, by eliminating the loop by way of 
Pasco and Wallula. 

The Yakima Southern reaches the Columbia 
River at Underwood and from that point to 
Portland it is proposed to handle traffic origi- 
nating in the Yakima Valley and other central 
Washington territory on barges down the Co- 


lumbia and up the Willamette River. The plans . 


call for big barges, each driven by Diesel motors. 


CALL FOR STATE FORESTRY CONFERENCE 


SEATTLE, WAsH., Sept. 30.—From Hugo Win- 
kenwerder, dean of the school of forestry, Uni- 
versity of Washington, has come an official call 
for a State forestry conference to be held in 
Seattle, Oct. 11 and 12. Mr. Winkenwerder has 
issued the call as chairman of the forestry con- 
ference of the Seattle Chamber of Commerce, in 
line with a similar meeting held a year ago to 
undertake a survey of the forestry problem in 
this State, and to adopt a general program of 
action. This included the appointment of seven 
committees, which have been at work for a year 
studying special phases of the general problem 
and collecting important data and statistics. In 
issuing the call, Mr. Winkenwerder says: 

The forests of Washington, which have been, and 
still are, one of the State’s greatest resources, are 
being rapidly cut down. As the forests are cut 
down the flood control and logged-off land problems, 
and the future of the lumber industry, become more 
acute. The prevention of forest fires, and of burn- 
ing brush and slashings during the summer season, 
to eliminate the pall of smoke that hides our great 
scenic resources, is a problem that has an appeal 
for every citizen of the State. Every community 
in the State should participate in the deliberations 
of this conference thru delegates representing com- 
mercial, civic and municipal organizations. 

It is expected that the constructive work of 
the forthcoming congress will arise from the 
reports of the seven committees. The reports 
will be formulated at the conference into a State 
forestry policy, which will be submitted to the 
State legislature in January, 1923. 

In addition to the reports, the delegates to 
the conference will hear a program of addresses 
and discussions by the foremost forestry author- 
ities in this country. 


SHINGLE SHIPMENTS BREAK RECORD 


SEATTLE, WasH., Sept. 30.—Following the 
lead of fir lumber, a larger quantity of red 
cedar shingles is being shipped thru the Pan- 
ama Canal to the Atlantic seaboard than ever 
before in the history of the industry. The 
shifting tendency of the mills to accommodate 
themselves to this new and practically bound- 
less outlet for their stock is shown by the activ- 
ity of operations located on tidewater or within 
easy reach of it. About 50 percent of the shin- 
gle mills of the Pacific Northwest are now run- 
ning, and by far the larger majority of these 
mills are striving to serve the new market. It 
may be said with a fair degree of accuracy that 
unless the average shingle mill has water con- 
nection, it will not be able to continue operating 
at present. The tendency of the mills is to cut 
up the logs they have on hand, with the idea of 
shutting down as soon as the supply of raw 
material has been exhausted. This statement 
must not be interpreted as indicating a growing 
surplus of shingles, since storage space at the 
mills is practically all filled, and there is no 
large storage capacity outside of the dry kilns. 

As indicated, the average millman is not 
showing a special interest in cedar logs. The 
situation in that respect has executed a com- 
plete ‘‘bout-face’’ within the last few weeks; 
and instead of commanding a premium for shin- 
gle cedar on the $22 base, the log market is 
soft, with offerings at $20. There is not a heavy 
surplus of cedar, but the mills are disinclined to 
buy. Car shortage on the railroads and space 
famine on the steamships have a great deal to 
do with the present attitude of the shingle man- 
ufacturers. 

Considerable interest has been aroused locally 
by a published report to the effect that British 
Columbia manufacturers have their eye on the 
Texas market, which it is said they propose to 
invade by means of ‘cargo shipments thru the 
Panama Canal to Galveston. Texas has long 


* been noted for its heavy consumption of stars, 


a fact that seems to appeal to the Canadian 
millmen as a good place for disposing of their 
low grade product to advantage. 

Confidence in the come-back of the shingle 
market is indicated by the action of a firm of 
Seattle wholesalers which is carrying a rather 
heavy transit list. This firm is booking new 
business at the current prices and is allowing 
its transits to roll unsold, evidently with the ex- 
pectation that in due time it will be able to 
clean up at a profit. 
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COAST SPRUCE SUITABLE FOR VIOLIN TOPS 


SEATTLE, WaAsH,, Sept. 30.—West Coast 
spruce has gained additional recognition as a 
suitable wood for violin tops, and tops for all 
kinds of stringed instruments, as one of the 
results of a contest recently conducted in New 
York City. The story is told by A. L. Hamil- 
ton, manager of the box and crating depart- 
ment of the J. E. Morris Lumber Co., who 
states that the violin that took second prize at 
the exhibition and afterward sold for $2,500, 
had a top made of west Coast spruce. 


With the decline in the output of Adiron- 
dack spruce, which has long been noted for its 
quality in the manufacture of stringed instru- 
ments, violin makers are beginning to inquire 
for the west Coast product. Up to the pres- 
ent time the practice of violin makers has been 
to go to the retail yards and try to make care- 
ful selections of spruce for their purpose; but 
the wood has been hard to obtain, and the hand 
picking of yard stock has not been satisfactory. 

Since Mr. Hamilton deals in specialties, he 
has lately been marketing west Coast spruce 
with eastern violin makers. The stock is rived 
of carefully selected, slow growth material ob- 
tained at high altitudes, and is uniformly very 
fine grain, some of the selections running as 
high as thirty rings to the inch. While the 
stock can be cut in any size desired, most of it 
is produced in the usual violin size—that is, 
wedge shape with thickness of 2 inches on one 
edge and 1% inches on the opposite edge, width 
6 inches and length 15 inches. Each top is 
carefully graded either as select No. 1 or No. 


Benson, of the Frank Waterhouse Co., Seattle, 
will act as secretary. Each member of the 
conference will be under $25,000 bond to guar- 
antee obedience to rules and regulations. 
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APPLIES FOR LARGER LOG STORAGE SPACE 


PORTLAND, ORE., Sept. 30.—Seeking more ex- 
tensive water area for the storage of log rafts 
than the original pond provided for in the huge 
tract acquired at the junction of the Cowlitz 
and Columbia rivers, the Long-Bell Lumber Co. 
has made application to the United States Corps 
of Engineers for permission to use a portion of 
the estuary of the Cowlitz River for log storage. 
In return it is proposed to remove jetties at the 
upstream end of the former channel on the east- 
erly side of the entrance and dredge it to a 
width of 600 feet and a depth of 8 feet at low 
water. The application will come up for public 
hearing at the Kelso headquarters of the Long- 
Bell Lumber Co. on Friday, Oct. 13, at 10 a. m. 


(SE EEGE2LEa2a2004 


CANADIANS WILL JOIN SHINGLE CAMPAIGN 


VANCOUVER, B. C., Sept. 30.—Now that 
Canadian shingles may enter the market in the 
United States free of duty, the shingle manu- 
facturers of this Province will join in a grand 
campaign against patent roofings. Special at- 
tention will also be paid to the southern 
markets, where the thin shingle is in high favor. 
This shingle resembles the Canadian XXX, but 
has been supplied by the American mills for 
some time. Shingles have not been as strong 


TO BUILD NEW SAWMILL AND PLANER 


ALEXANDRIA, La., Oct. 2.—In connection with 
the H. D. Foote Lumber Co., of Alexandria, 
there has been formed the Foote-Tucker Lumber 
Co. (Inc.). Its officers are: President, H. D. 
Foote; vice president and general manager, 
R. T. Tucker, formerly connected with W. M. 
Cady Lumber Co., of McNary, La., as super- 
intendent; secretary-treasurer, S. M. Eaton, 
sales manager of the Cady company. An upto- 
date 30,000- to 35,000-foot daily capacity saw- 
mill and a planing mill will be erected about 
twenty miles north of Alexandria, on the Mis- 
souri Pacific, and will be in operation by Nov. 
1. This sawmill will make a specialty of rail- 
road and car material, and all sales will be han- 
dled by the H. D. Foote Lumber Co. 


(SEBEL EEa: 


ILLINOIS RETAILER INCORPORATES 


GRAYVILLE, Itu., Oct. 2—J. M. Blood & 
Bros., operating a lumber yard and planing 
mill here, have incorporated under name of 
Blood Lumber Co., and have purchased and 
will continue the retail lumber business of the 
old firm. This is an agricultural community 
and the short wheat crop and low prices of 
other farm products have made the trade rather 
quiet this season, but, according to S. H. Blood, 
vice president of the new company, the prospects 
are improving. The erection of the modern 
sand and gravel plant of the Penglase Engineer- 
ing Co. on the site of the old sawmill of J. M. 
Blood & Bros., and the enlargement of the East- 
wood Sand & Gravel Co.’s plant just outside 




















(Left) Grays Harbor’s new port pier showing two big Japanese steamers taking cargoes. 
the big Colby crane; lumber for shipment stored on docks. Formal opening of the new Grays Harbor docks occurred Sept. 26. The 
city of Hoquiam was host and the dedication ceremonies included speeches by prominent men of the harbor, and distinguished visi- 
tors from all parts of the State and Oregon. An elaborate luncheon was served and sports as played in Japan were staged by the 


officers and crew of the big Japanese vessels moored at the docks. 




















(Right) Close-up view of part of the dock and 


The terminal docks have been built by the people of Grays Harbor 


and during the present year about $800,000 has been expended, the money being obtained by the sale of bonds. A second celebration 
with Aberdeen as host, will take place when the first steamer bringing a cargo direct from the Atlantic coast to Grays Harbor arrives. 





2; is numbered and dated, and the ends are 
painted. A violin top of the size indicated 
sells for $1]. The price, if figured on the 
thousand basis, would mount to a pretty figure; 
but only a small quantity of the spruce is re- 
quired, and the price is cheerfuly paid on ac- 
count of the care taken to secure exactly the 
material required for the refinements of violin 
making. 


(‘SEERA EEaaAa: 


ESTABLISH NEW LUMBER RATES 


PORTLAND, ORE., Sept. 30.—Reorganization of 
the Pacific westbound conference was brought 
about here Thursday at a two-day meeting 
of representatives of all regular steamship 
lines operating between Pacific coast ports and 
ports in Japan, China and the Philippines. 
Of interest to the lumber trade is that rates on 
lumber which have been open for several months 
were fixed at $12 on squares and lumber and 
$10 on baby squares, as 4x4-inch not over 20- 
foot stuff, are known. The new rates went into 
effect immediately, and mean an advance of 
$1, in that the prevailing open rate on squares 
and lumber was approximately $11 just before 
the gathering here. Election of officers will be 
made at a later date, but in the meantime K. D. 
Dawson, of the Columbia-Pacifie Shipping Co., 
Portland, will remain as chairman, while W. D. 


of late as they might be, owing to cars not 
being available, for buyers in distant markets 
are loth to order and have their shipments de- 
layed by strikes and car shortages. There is, 
however, steady movement by water when ton- 
nage is available, but there are none too many 
bottoms offering. 


RECOUNTS EXPERIENCES IN EUROPE 


SEATTLE, WaSH., Sept. 30.—One of the most 
interesting and instructive luncheons of the 
shingle manufacturers and wholesalers was held 
Wednesday, at which time W. H. Oliver, sales 
manager of the Seattle Cedar Lumber Manu- 
facturing Co., gave an enlivening resume of 
impressions during a three months’ tour of the 
war zone in Europe. Among other places, Mr. 
and Mrs. Oliver visited Paris, Rome, Vienna, 
Oberammergau, Brussels, and Berlin. Near the 


close of the tour, a young Parisienne said to . 


Mrs. Oliver, ‘‘ You have been everywhere, have 
seen many things, and have much knowledge 
in the back of your head; but you have only 
the salad,’’ which Mr. Oliver says is an adroit 
and polite way of saying that the average 
American visitor comes away from the scenes 


_ of wreck and ruin with only a vague impres- 


sion of what has happened. 


the city, add brightness to the outlook. Mr. 
Blood believes that the recent improvement of 
roads leading into the city will also have a good 
effect on business. 


CREOSOTED POSTS RESIST FIRE 


New ORLEANS, La., Oct. 2.—In connection 
with the local discussion over the fire resistant 
properties of creosoted timber, which was 
prompted by the recent dock fire here at New 
Orleans, the following expert testimony in be- 
half of creosoted materials has been quoted 
from the Railway Maintenance Engineer: 


The Missouri, Kansas & Texas railroad has used 
creosoted fence posts exclusively for the last two 
years for both new construction and renewals, the 
posts being treated by the pressure process. This 
results in the treated posts being installed out of 
place where fence is being rebuilt and spotted in 
elsewhere. A total of 2,030,911 posts are now 
in service on the Katy, of which 378,578 are treated 
and 1,652,324 untreated. During the last season 
a record was kept of the number of posts burned 
on the Kansas lines, on which lines the total num- 
ber of posts in service is estimated at 952,364. Of 
these 287,559 are treated and 664,805 untreated. 
A total of 2,212 posts was destroyed by fire on 
these lines in 1920, of which only twelve were 
treated. In other words, while the number of un- 
treated posts in service was 2.3 times the number 
of treated posts, the number of untreated posts 
burned was 183 times the number of treated posts 
burned. 
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Lumbermen Meet With Secretary of Commerce in 
Conference Regarding Standardization Campaign 


WASHINGTON, D. C., Oct. 3.—Secretary of 
Commerce Hoover this afternoon met with the 
central committee on lumber standards, repre- 
senting all branches of the American lumber 
manufacturing, distributing and consuming in- 
dustries, and congratulated members of the 
committee on the progress so far made in the 
campaign for standardization. 

Mr. Hoover said that big men in the related 
industries, such as those present as members of 
the committee, necessarily could not devote 
their time from day to day to the tedious 
routine details involved in the complicated task 
of effecting grade simplification, size standard- 
ization and inspection. 

For this reason he suggested the advisability 
and necessity of appointing a continuous staff, 
with a directing mind of the first order, be- 
hind which the central committee should stand 
in carrying out any program that may be 
agreed upon. 

Mr. Hoover said in part: 

There are now some twelve or fourteen lumber 
associations that maintain inspection services. I 
think it would be a great step to get these exist- 
ing services open to the public. Then we could 
have some sort of a clearing house in that line 


and in time inspection would become more and more 
centralized. 

In suggesting national inspection, nationwide, 
not Government, inspection—inspection by the in- 
dustry itself—is intended. I noticed one associa- 
tion got clear out of bounds on this subject and 
played on the use of the word “national.” 


Suggests Staff for Standardization Program 


This must be an entirely voluntary enterprise on 
the part of the industry, and if it can be accom- 
plished will be one of the greatest forward steps 
ever taken by American industry as a_ whole. 
There should be set up a staff with a directing 
mind of the first order, behind which the central 
committee should stand in the tedious and com- 
prehensive task of effecting grade simplification, 
size standardization and certification of quality 
and quantity, or inspection, of lumber thruout the 
country. 

This man needs to be chosen from the industry, 
should not be a mere expert and should be of such 
standing that his name will command attention 
and respect. 

This enterprise can not be put thru solely by a 
committee of busy men absorbed in their own 


= There must be a continuous central ac- 
ivity. 


I feel gratified that so much substantial progress 
has come out of our conference here last spring. 
Of course, it is not to be expected that so large 
an undertaking could be accomplished in a few 
months. Naturally there are discordant elements. 
But the problem now is to get into practical opera- 
tion the consensus of Judgment of the industry on 
these subjects. Some sort of continuous staff is 
necessary to that end. 

At a meeting this morning before going into 
conference with Secretary Hoover, the central 
committee canvassed its authority, credentials, 
program and means of effectuating its conclu- 
sions. All members of the committee were pres- 
ent except E. 8. Hall, of the American Insti- 
tute of Architects, who was represented by a 
proxy, and ©. A. Goodman, of Marinette, Wis., 
a member of the National Hardwood Lumber 
Association. Mr. Goodman’s absence was at- 
tributed to the fact that the National Hard- 
wood Lumber Association has not seen its way 
clear to unite with other organizations for the 
purpose of evolving a general national system 
of standardization, simplification and inspec- 
tion. 

The Hardwood Manufacturers’ Institute was 
represented thru John Henry Kirby, president 
of the Southern Pine Association, who is on 
the committee as the general representative of 
the lumber manufacturing interests. Mr. Hall 
will be present at the sessions of the commit- 
tee tomorrow and thereafter. 


Committee to Act as Steering Organization 


It was the consensus in the committee that 
its function is to act as a steering organization 
to draft and submit to the various branches of 
the lumber industry—manufacturer, distributer 
and consumer—its best judgment as to what 
should be done to effectuate simplification and 
standardization and how it should be brought 
about. 

The general opinion seemed to be that some 


agency should be set up that would be a center 
of information, direction and stimulation of 
the program and that should be independent of 
any existing trade organization, altho it was 
suggested that the National Lumber Manufac- 
turers’ Association, with its headquarters in 
Washington, might be able to provide the ma- 
chinery of administration thru which the pro- 
posed bureau or committee could work. 

At the outset of the afternoon session John 
W. Blodgett, chairman of the central commit- 
tee, explained to Mr. Hoover how the commit- 
tee had been chosen and that it was here to 
report progress and push the work to a suc- 
cessful conclusion as soon as possible. Mr. 
Blodgett thought that within a day or two the 
committee would be able to clarify the situa- 
tion. 


Progress of Standardization Movement 


Each member of the committee was called 
upon by Chairman Blodgett to tell Mr. Hoover 
of the progress of the standardization and 
simplification movement in his field. All were 
agreed that the idea had taken firm root, that 
much educational work had been accomplished 
and that it is only a question of time when 
the goal set by Secretary Hoover will be real- 
ized. 

John E. Lloyd, of Philadelphia, president of 
the National Retail Lumber Dealers’ Associa- 
tion, said that meetings have been arranged in 
various sections of the country and instruc- 
tions sent out to come to the national meeting 
in Cleveland the latter part of this month 
prepared to act. A meeting already has been 
held in New York, he said, with representatives 
present from all the eastern States. He was 
able to report distinctly favorable progress. 

Dwight Hinckley, of Cincinnati, representing 
the wholesalers, said he had found very wide- 
spread interest in the movement. He had just 
returned from a trip to the Pacific coast, under- 
taken largely because of his membership on 
the central committee. He found great interest 
everywhere among the wholesalers and the re- 
tailers as well. He spoke in a dozen cities, 
where the subject came up for discussion. Mr. 
Hinckley said he had this morning shown Chair- 
man Blodgett a clipping stating that the Na- 
tional Hardwood Lumber Association had 
thrown its inspection open to the consumer. 
He said the wholesalers had always desired 
that and that it represents real progress. 

W. E. Hawley, of Duluth, Minn., represent- 
ing the Association of Railway Executives & 
Building Engineers, said he saw no likelihood 
of any serious opposition from the consumers’ 
side. Those with whom he had talked all 
seemed favorably disposed and keenly inter- 
ested in the movement. He said some organ- 
izations have been active along similar lines 
for a period of years and have appointed com- 
mittees. Some of these organizations will meet 
in November, Mr. Hawley added, and he be- 
lieved would get results on the central com- 
mittee’s action, which would come up for ap- 
proval, modification ete. Possibly later on a 
general ratification meeting might be called. 


Widespread Approval of Secretary’s Action 


Mr. Kirby, on behalf of the manufacturers, 
said that the lumber producers always have re- 
garded this problem as their problem. He 
added that it remained for Mr. Hoover to point 
out how to bring together the various elements 
interested and simplify the manufacture and 
distribution of lumber, effecting saving and 
conservation and also extend the use of wood. 
Every organization in the industry, he said, 
has come together to do something constructive 
along the lines suggested by Secretary Hoover. 
Mr. Kirby added that the action of Mr. Hoover 
had met with widespread approval. 

Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
was asked by Chairman Blodgett if he cared to 
make any suggestions. Mr. Compton spoke 
briefly. He said that the suggestions which 


he desired to make were embodied in the com- 
prehensive summary of all that has gone be- 
fore in the conferences, copies of which had 
been furnished the members of the central 
committee. He thought that inasmuch as the 
committee had not yet had an opportunity to 
go thru the summary it would perhaps be bet- 
ter if its members first considered the sugges- 
tions which he had made. 


Mr. Compton said the suggestions which he 
had offered were made in the light of develop- 
ments and based on all information compiled to 
date. They represent what to his mind is the 
most practical adjustment or, compromise to 
meet with the approval of the largest propor- 
tion of the lumber industry. It was for this 
reason that he preferred to have them first 
considered by the committee. 


Mr. Hoover’s remarks followed these brief 
statements by committee members and Mr. 
Compton. There was some informal conver- 
sation. Mr. Kirby interrupted Mr. Hoover 
when he was speaking of the importance of 
having inspection services thrown open to the 
consumer to say that some of them are now 
open. He also remarked that given simplifica- 
tion and standardization, inspection would fol- 
low. 

Pending the working out of a practical form 
of national inspection within the industry, Mr. 
Hoover suggested the advisability of bringing 
about closer coérdination between existing in- 
spection systems. 

The conference with Mr. Hoover was open to 
the public. W. M. Ritter, president of the 
W. M. Ritter Lumber Co., who was in the city 
to attend a conference on Navy Department 
lumber specifications, was among those present. 
The conference lasted less than a half-hour. 
Technical experts of the National Lumber 
Manufacturers’ Association and the Forest 
Service likewise were present. 


Program Before Central Committee 


Following the conference with Mr. Hoover, 
the central committee adjourned to a smaller 
room to take up active consideration of the 
simplification program step by step, being as- 
sisted by W. A. Durgin, chief of the division 
of simplified practice in Mr. Hoover’s organ- 
ization. 

The expectation is that three or four days 
will be required for the committee to analyze 
the results of the movement to date and draft 
its conclusions regarding simplification and 
standardization and outline the administra- 
tive machinery designed to give them practical 
effect. 

The lumber standardization program now 
before the central committee covers the three 
headings which have heretofore been discussed 
in detail in the AMERICAN LUMBERMAN: 1— 
Grade simplification. 2—Size standardization. 
3—Delivery guaranties for the protection of 
the public. 

The first involves greater uniformity of 
grades according to quality thruout the differ- 
ent species of timber, and uniformity of grade 
names. The second deals with the sizes of 
lumber and moldings, and involves such ap- 
parently simple but really knotty problems as, 
How thick should an inch board be? Inspec- 
tion is a many sided question, over which a 
vigorous controversy has been raging for some 
time within the industry and includes the deli- 
cate question of ‘‘national responsibility of 
the lumber industry itself for maintenance of 
grading and inspection standards,’’ which 
would be equivalent of putting all of the lum- 
ber organizations of the country behind the 
different regional inspection systems. 

Members of the central committee took up 
their task with a full realization of its impor- 
tance and complexities with a view to evolving 
a reasonable, practical and workable stand- 
ardization program for submission to the vari- 
ous groups within the industry and trade for 
ratification. 
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While clearly understanding that the draft 
resulting from their labors will not be final, 
they will put into it their best judgment, based 
on all available information and their wide 
knowledge of the practical problems involved 
in the working out of such a program affecting 
the interests of all the elements in so far-flung 
an industry. 


WEDNESDAY SESSION 
[Special telegram to AMBRICAN LUMBERMAN] 


WASHINGTON, D. C., Oct. 4.—The central 
committee on lumber standardization spent to- 
day in determining the form of organization to 
be set up in order to work out its final conclu- 
sions concerning simplification and standardiza- 
tion in the lumber industry and to effect the 
general acceptance of those conclusions by the 
various factors in the industry and trade. 

Late this afternoon the central committee re- 
ported to Secretary Hoover the results of its 
deliberations so far. The report, made orally, 
follows in substance: 


The Chicago standardization conference in nomi- 
nating the committee designated John W. Blodgett, 
of Grand Rapids, Mich., president of the National 
Lumber Manufacturers’ Association, as chairman, 
and Mr. Blodgett has undertaken to act as the 
executive head of the committee’s activities. W. E. 


Hawley, of Duluth, Minn., member of the commit- - 


tee representing the American Railway Association 
and the engineering profession, was elected vice 
chairman. Dwight Hinckley, of Cincinnati, Ohio, 
director of the American Wholesale Lumber Asso- 
ciation, was elected secretary, and John E. Lloyd, 
of Philadelphia, Pa., president of the National 
Retail Lumber Dealers’ Association, treasurer. 
R. G. Merritt was appointed executive secretary. 
Mr. Merritt has had a long experience in lumber- 
ing, forestry and commercial economics and is 
thoroly familiar with the lumber standardization 
movement. 

The various departments of the lumber and al- 
lied industries, trades and professions actively in- 
terested in the standardization movement will be 
called upon to designate members of a technical 
staff which will act in an advisory and consulting 
capacity to the central committee, the members of 
which plan to meet frequently and give much per- 
sonal attention to the progress of the work. 

The committee will have its central office in 
Washington, D. C., and will make use of the ma- 
chinery of the National Lumber Manufacturers’ 
Association and its member bodies in carrying on 
its work. It is expected that the committee will 
also avail itself of the technical and administrative 
facilities and standardization committees of the 
interested associations, in crystallizing the princi- 
ples and details of standardization and simplifica- 
tion, and will thus be able to effect its purposes in 
intimate contact with the industry and without 
setting up any elaborate new executive machinery. 
However, the committee plans to pursue its course 
independently of any existing association or other 
organization in the lumber industry. The technical 
side of standardization and simplification will be 
very largely guided by the Forest Service of the 
Department of Agriculture, which will be ade- 
quately represented on the technical committee. 

The committee, under the resolution creating it, 
adopted by the lumber industry conference in Chi- 
cago last July, has authority to enlarge its mem- 
bership, and may avail itself of that right later on. 


In the next two days the committee plans to 
agree upon the broad general basis of simplified 
grades and dimensions and authoritative certifi- 
cation of quality and quantity of lumber. 


The committee devoted yesterday evening and 
last night to a careful study of the ‘‘agenda’’ 
prepared as a guide for its deliberations, Chair- 
man Blodgett and his associates not being at all 
afraid of working ‘‘after hours.’’ 


COMMITTEE SUMMARIZES ITS WORK 
[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Oct. 5—The central 
committee on lumber standards after a three 
days session with Secretary of Commerce 
Hoover, experts of his department and of the 
Forest Service with a view to preparing the 
base for final action on simplification and 
standardization in the lumber industry ad- 
journed today.. The committee issued the 
following statement summarizing its work, and 
outlining plans for going forward toward the 
goal which has been set: 

In view of the demands upon all industry for 
the adoption of business practices which will bring 
about more economical methods of production, dis- 
tribution and utilization, in the interests of sound 
public policy, the lumbermen of America have taken 
upon themselves the responsibilities on their own 
behalf and such activities were ordered established 
thru what was termed the central committee on 
lumber standards, which was created by a confer- 
ence of representatives of manufacturers, distribu- 
ters and consumers of lumber in July, 1922. 

This committee on lumber standards, after ~ 
a three days session in Washington, D. C., in 


order to carry out the above enumerated 
principles, has decided upon the following pro- 
gram: 


To collect and analyze all information concern- 
ing standardization and simplification of sizes, 
grades and names of lumber products. 

To submit its findings to the producers, distrib- 
uters and consumers of lumber thru their various 
associations. 

To secure thoro discussion of the questions in- 
volved and to compare any differences developed 


between various associations or interests in the. 


trade. 

To establish by grade marking and inspection 
service a guaranty to the lumber using public the 
delivery of the exact qualities and quantities of 
lumber purchased. 

Finally, to arrange a national conference of ac- 
credited representatives of all lumber interests at 
Washington to take final action and adopt speci- 
fic practices in all these fields, which may have the 
support of the Department of Agriculture thru the 
Forest Service, and of the Department of Com- 
merce, 


Wood Using Industries to Be Represented 


Exercising its authority to add members, the 
committee voted to ask the wood using in- 
dustries to designate someone to represent them 
on the committee. The mechanical and other 
interested departments of the railways were 
also invited to confer with the committee re- 
garding the standardization of car, bridge and 
track material. 

In the final hours of its’ session the com- 
mittee considered all of the many phases of 


the three major divisions of the subject before 
it. 

In a number of respects the committee de- 
fined the limitations within which it, as well 
as the consulting staff to be established, will 
proceed with the work. The committee will 
meet again as soon as its conclusions have 
been communicated to the interested associa- 
tions and allied industries, and the consulting 
committee or staff has been appointed. This 
meeting will be a joint one of the committee 
and the technical men, and will have before it 
reports and recommendations ,from all the as- 
sociations of manufacturers, distributers and 
consumers of lumber on its tentative pro- 
posals. : 

The final action referred to in the last para- 
graph of the committee’s declaration above 
quoted, will not take place until some time 
after the next meeting, or, perhaps, several 
meetings of the committee. The idea is to 
have all of the interested industries so thor- 
oly conversant with the subject and so settled 
in their views that when the proposed national 
conference is held it will be able to put into 
effect the decisions arrived at. 

Chairman John W. Blodgett, who is presi- 
dent of the National Lumber Manufacturers’ 
Association, will review the results of the com- 
mittee’s work at a conference with Secretary 
Hoover tomorrow. 





Doings of the Lumbermen’s Clubs 


TACOMA LUMBERMEN’S CLUB 


Tacoma, Wasu., Sept. 30.—The Lumber- 
men’s Club of Tacoma should work with the 
Chamber of Commerce and other civic organ- 
izations to secure new industries for the city, 
according to Ernest Dolge, former president of 
the club and chairman ofthe transportation 
bureau of the Chamber of Commerce, who took 
the matter up at the regular session of the 
club Sept. 27. Mr. Dolge suggested that the 
lumbermen prepare data on industrial sites for 
the use of the chamber in working for the 
location of new industries. 

The lumbermen present generally expressed 
themselves as in agreement with Mr. Dolge’s 
ideas and the matter will be taken up by a 
committee to be named by President A. H. 
Landram. : 

It was suggested that the club send repre- 
sentatives to the annual convention of the Wash- 
ington Forestry Association but no action was 
taken. 

A discussion of market conditions occupied 
most of the session. 


MEMPHIS CLUB RESUMES MEETINGS 


MEMPHIS, TENN., Oct. 3—The Lumbermen’s 
Club of Memphis, at its first regular meeting 
for the fall season at the Hotel Gayoso Saturday 
afternoon, paid a standing silent tribute of one 
minute to the three members of this organization 
who died during the summer: C. L. Wheeler, of 
the Pritchard & Wheeler Lumber Co.; Thomas 
H. Welsh, of Welsh Bros. Lumber Co., and 
Harold J. Richards, of the Richards Hardwood 
Co. It also adopted resolutions expressing the 
high esteem in which these gentlemen were 
held and conveying sympathy of the members 
to the families of the deceased. 

President Joe Thompson expressed satisfac- 
tion over the passing of the railway and coal 
strikes during the summer and over the de- 
cided recovery in the hardwood market from 
the standpoint of both prices and demand. He 
paid his respects, however, to the transporta- 
tion situation. 

J. D. Allen, jr., teacher of the lumber inspec- 
tion class at the Vocational High School, con- 
ducted under the auspices of the club, said that 
arrangements have been made to give pupils 
the best possible technical training and that 
plans are being worked out to supplement this 
technical training, as far as possible, with ac- 
tual application of the rules as they are learned. 
He expressed the belief that technical educa- 
tion would not, in all cases, make good lumber 
inspectors but he insisted that, given an apti- 


tude for the work, those who have technical 
training are better qualified than those who do 
not enjoy this advantage. All desiring to enter, 
he said, are eligible. 

John W. McClure, president of the National 
Hardwood Lumber Association, who made his 
first appearance before the club since his eleva- 
tion to that office, thanked members of this 
organization for the support accorded him at 
the Chicago convention. He modestly insisted 
that his election was a tribute to the industry 
in the southern hardwood territory rather than 
to himself. 

Seven new applications for membership were 
filed. These will be voted on at the next meeting. 


EVANSVILLE CLUB TO MEET 


EVANSVILLE, IND., Oct. 2.—The regular 
monthly meeting of the Evansville Lumbermen’s 
Club will be held on Tuesday evening, Oct. 10 
at the New Vendome Hotel here and J. C. Greer, 
president, and William 8. Partington, secre- 
tary and treasurer, expect a good attendance. 
John C. Keller, traffic manager of the club, 
will give a talk on the car shortage. 


CINCINNATI CLUB IN DINNER 


CINCINNATI, OHIO, Oct. 2.—The first monthly 
dinner of the Lumbermen’s Club of Cincinnati 
was held tonight, the attendance being large. 
The entertainment committee had arranged for 
talks on railroad conditions, but speakers ar- 
ranged for were unable to be present. Theo- 
dore Davis, Cincinnati manager of the Southern 
Hardwood Traffic Bureau, gave a resumé of 
conditions on the railroads entering Cincinnati. 
He reported the car situation as bad, there be- 
ing no cars available for lumber shipments at 
the moment in the Cincinnati district. 

J. H. Humphries, manager of the Advertis- 
ers’ Information Bureau, declared that as a 
result of its work about 50 percent of the fake 
advertising schemes had been eliminated. A 
committee consisting of J. D. Linehan, S. W. 
Richey and W. S. Sterrett was named to in- 
quire into the bureau’s work and to recom- 
mend to the lumbermen whether to support it. 

Lawrence Van Matre, manager of the indus- 
trial relations division of the Cincinnati Cham- 
ber of Commerce, gave an account of the ac- 
tivities of his division, and pointed out the neces- 
sity for industrial leadership representing the 
whole of Cincinnati. 

The accumulated business over the summer 
was cleaned up. The resignation of P. D. 
Bailey was accepted, Mr. Bailey having removed 
to Detroit. James Buckley, of Brookville, Ind., 
honorary member, was present. 
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Oct. 12—Northern Hemlock & Hardwood Manufac- 
turers’ Association, Pfister Hotel, Milwaukee, 
Wis. Quarterly meeting. 

Oct, 13—Michigan Hardwood Manufacturers’ Asso- 
ciation, Congress Hotel, Chicago. Fall meeting. 

Oct. 16.17—Illinois Lumber Merchants’ Association, 
Cairo, Ill, Mid-season meeting. 

Oct. 18-20—National Association of Box Manufac- 
turers, Commodore Hotel, New York City. Semi- 
annual, 

Oct.. 18-20—National Association of Farm Equip- 
ment Manufacturers, Congress Hotel, Chicago. 


Annual, 
Oct. 24-26—Southern Logging Association, New 
Orleans, La. Annual. 


Oct. 25-27—National Retail Lumber Dealers’ Asse- 
ciation, Hotel Winton, Cleveland, Ohio, Annual. 

Oct. 25-28—Pacific Logging Congress, Scettish Rite 
Cathedral, Tacoma, ash. Annual. 

Oct. 28—California Lumbermen’s Association, Whit- 
comb Hotel, San Francisco, Calif. Annual. 
Nov. 2-3—Appalachian Logging Congress, Business 

Men’s Club, Knoxville, Tenn. Annual. 
Nev. 8-10—Associated Cooperage Industries of 
America, Hotel Sherman, Chicago. Semiannual. 
Nov. 9—Empire State Forest Products Association, 
Syracuse, N. Y. Annual. 
Nov. 15-17—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Atlanta, Ga. Annual. 
Nov. 18—Southern California Retail Lumber 
Dealers’ Association, Alexandria Hotel, Los An- 
geles, Calif. Annual. 

Nov. 28-25—Western Planin 
ing Congress, Palace 
Calif 


Mill and Woodwork- 
otel, San Francisco, 


Dec. 5—Northwestern Hardwood Lumbermen’s As- 
sociation, Minneapolis, Minn. Annual. 


Jan, 16-18—Northwestern Lumbermen’s Association, 
Minneapolis, Minn. Annual. 


Jan. 17-18—Retail Lumber Dealers’ Association of 
ee Claypool Hotel, Indianapolis, Ind. An- 
nual. 

Jan. 18-19—Southern Illinois Retail Lumber Deal- 
ers’ Association, Vandalia, Ill, Annual. 


24-25—Canadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, P. Q. Annual. 


Jan. 24-26—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, 
Man, Annual. 


Jan. 81-Feb. 1—Southeastern Iowa Retail Lumber- 
men’s Association, Ottumwa, Iowa. Annual. 


Feb. 14-16—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, 


Pa. Annual. suvcaueeanaaees 


NORTHWESTERN HARDWOOD DATE 


MINNEAPOLIS, MINN., Oct. 4.—The annual 
meeting of the Northwestern Hardwood Lum- 
bermen’s Association will take place in this city 
Dee. 5. At the October monthly meeting yes- 
terday arrangements for the meeting were dele- 
gated to the regular program committee, of 
which R. F. Duncan is chairman. It was de- 
cided to follow the plan of last year for the 
banquet in the evening, the members codperat- 
ing to make up a list of the guests, who will be 
invited by the association and not by individual 
members. 


Jan. 


CALIFORNIANS SELECT ANNUAL DATE 


Los ANGELES, CauiF., Sept. 30.—A directors’ 
meeting of the Southern California Retail Lum- 
ber Dealers’ Association, held this week, was 
attended by W. A. Bonestel, of the Peoples’ 
Lumber Co., Ventura; C. W. Pinkerton, of the 
Whittier Lumber Co., Whittier, and C. H. Chap- 
man, of Santa Ana. They chose Nov. 18, next, 
as the date of the annual meeting of the asso- 
ciation, which will probably be held at the 
Alexandria Hotel. The committee of arrange- 
ments consists of C. W. Pinkerton, C. H. Chap- 
man and Frank L. Fox. 


EMPIRE STATE FOREST PRODUCTS 


Aupany, N. Y., Sept. 30.—The seventeenth 
annual meeting of the Empire State Forest 
Products Association will be held at Syracuse, 
N. Y., on Thursday, Nov. 9, 1922. Thru the 
courtesy of the New York State College of 
Forestry the morning and afternoon sessions 
will take place there. 

The morning session is scheduled for 10 
o’clock and will be devoted entirely to busi- 
ness, including the election of officers and di- 
rectors, the vote on the proposed constitutional 
amendment and the like. 

The afternoon session which begins at 2 
o’clock will be a joint one with the New York 
section of the Society of American Foresters 
and to this all timberland owners of the State 


and others interested are particularly invited. 
The subject of chief discussion will be the 
sample working plans for Adirondack softwoods 
and for Adirondack hardwoods. 

The feature of the evening is the usual ban- 
quet at which the speakers will be men of 
prominence. Details of the entertainment are 
in the hands of Dean Franklin Moon and Pro- 
fessor Nelson Brown of the college. 


PLANS FOR COOPERS’ ANNUAL 


St. Louis, Mo., Oct. 2.—Plans are being made 
by Charles G. Hirt, secretary of the Associated 
Cooperage Industries of America, to make the 
semiannual convention at Hotel Sherman, 
Chicago, Nov. 8, 9 and 10 the most interesting 
and successful meeting in the history of the 
organization. Said Mr. Hirt: 

The industrial disturbances of the last two years 
have created situations in the cooperage industry, 
the like of which have never before been experi- 
enced by any of its members. In its endeavor ta 
render every possible assistance toward solving the 
problems confronting us, the association is arrang- 
ing a program which will include subjects of poten- 
tial interest and importance. 

A complete and interesting outline of the work 
done by the slack branch along trade promotion 
lines, as “ey last May, will be made to 
that group. ther subjects of equally great im- 
portance will be discussed. 


CINCINNATIANS TO GATHER 


CoLuMBUS, OHIO, Oct. 2.—The first of the 
series of fall meetings of district No. 8 of the 
Ohio Association of Retail Lumber Dealers 
will be held at the Chittenden Hotel on Oct. 16. 
A dinner will be served, which will be followed 
by a general roundtable discussion of condi- 
tions surrounding the retail trade. A. C. Davis, 
of the A. C. Davis Lumber Co., is chairman and 
R. M. Lucas is secretary. 


CALL MEETING OF INSTITUTE BOARD 


There will be a board meeting of the Hard- 
wood Manufacturers’ Institute on Tuesday, 
Oct. 17, in Chicago, at which the progress of 
the institute will be discussed and other im- 
portant matters taken up, such as standardiza- 
tion, inspection rules, membership ete. 

As a result of the recent meeting at Alex- 
andria, La., the institute has received many 
communications from lumbermen all over that 
district complimenting the organization on the 
importance and value of the message delivered 
by Secretary-manager J. M. Pritchard, who 
discussed the most acceptable practical econ- 
omies in the manufacture of lumber from the 
tree to the car. 


BOX MEN TO MEET IN NEW YORE 


The twenty-third semiannual meeting of the 
National Association of Box Manufacturers will 
be held jointly with the Eastern Shook & 
Wooden Box Manufacturers’ Association and 
the North Carolina Pine Box & Shook Manu- 
facturers’ Association at the Commodore Hotel, 
New York City, on Oct. 18 to 20. The first 
day will be a joint session devoted to the usual 
routine reports of the officers and the appoint- 
ment of committees, followed by a discussion 
on conditions in the various districts and the 
present and future outlook as regards lumber 
supply ete. Thursday morning, Oct. 19, will 
be taken up with local meetings of the Eastern 
Shook and North Carolina Pine Box associa- 
tions, and in the afternoon there will be joint 
session at which C. V. Hodges, advertising man- 
ager of the National Association of Box Manu- 
facturers, will speak on the association’s trade 
extension program and kindred subjects. Axel 
H. Oxholm, chief of the lumber division of the 
bureau of foreign and domestic commerce, Wash- 
ington, D. C., will talk on ‘‘Foreign Markets 
for Box Shook.’’ Other prominent speakers 
include Col. B. W. Dunn, chief inspector of the 
Bureau of Explosives, New York City, whose 
subject will be ‘‘ Wooden Box Standardization ;’’ 
A. B. Atwood, who will talk on the differential 


price list for figuring the sales price of box 
shook, and Francis H. Sisson, vice president of 
the Guaranty Trust Co., New York City, who 
will discuss general business conditions. 


LONG ISLANDERS’ FIRST QUARTERLY 


VALLEY StTrEAM, N. Y., Oct. 2.—About fifty 
members of the Long Island Dealers’ Associa- 
tion attended its first quarterly meeting at 
Bellport on Sept. 27, The attendance and the 
interest manifested showed that Long Islanders 
are live wires. President Tinkham presided 
and among the guests were Herbert B. Coho, 
secretary of the New York Lumber Trade As- 
sociation, who gave the members a very in- 
teresting talk on present day lumber conditions, 
and Emil W. Kahn, who had some very in- 
teresting facts on the coal situation. Following 
an excellent luncheon the business session held 
the attention of the members present for over 
three hours. ; 


("SHER EEBEEaAaas 


HOLDS FIRST FALL MEETING 


Toronto, ONT., Oct. 2.—The Wholesale Lum- 
ber Dealers’ Association (Inc.) held its first 
meeting after the summer recess on Sept. 29 
at the Albany Club, Toronto. Most of the busi- 
ness disposed of was of a routine nature. The 
chairman reported that arrangements had been 
made for holding the next meeting on Oct. 20, 
when an address will be delivered by J. F. M. 
Stewart, of Toronto. A. C. Bliberg, of the 
Bigelow-Cooper Co., Bay City, Mich., was a 
visitor at the meeting, and made a short ad- 
dress, expressing optimistic views in regard to 
the present lumber trade situaton and the out- 
look. 


HARDWOOD MEETING IN CHICAGO 


CADILLAC, MicH., Oct. 2.—Secretary J. C. 
Knox, of the Michigan Hardwood Manufactur- 
ers’ Association, this city, has sent out a call 
for the regular fall meeting of the organization 
to be held in Chicago, at the Congress Hotel, on 
Friday, Oct. 13,10 a.m. The notice states that 
‘*present conditions surrounding the lumber in- 
dustry make it advisable to call this meeting 
earlier than at first contemplated. * * * Re- 
ports of various committees will be made and 
stock and other reports will be given at that 
time. ’?’ 


M@aeaetaaaaaanms 


HEMLOCK-HARDWOOD QUARTERLY 


OsHKOSH, Wis., Oct. 3.—Announcement is 
sent out by O. T. Swan, secretary-manager of 
the Northern Hemlock & Hardwood Manufac- 
turers’ Association, this city, that the regular 
quarterly meeting of the organization will be 
held Thursday, Oct. 12, in Milwaukee at the 
Pfister Hotel. 

At the recent meeting of the Northern Log- 
ging Congress new grading rules on logs were 
formulated and at that time it was suggested 
that the Northern Hemlock & Hardwood Manu- 
facturers’ Association call a meeting to which 
delegates from the Northern Logging Congress 
and the Northern Pine Manufacturers’ Associa- 
tion be invited, and this has been done. At this 
meeting statistical charts will be presented which 
will show the course of production and ship- 
ments of the hemlock and hardwood association ; 
also charts showing the rise and fall of stocks 
on hand and the rise and fall of different kinds 
of building material, as reported by the Depart- 
ment of Labor. 

A canvass of the logging input during the last 
seven or eight winters and estimates of the 
probable input this winter will be presented and 
it is hoped that this season the biggest log input 
ever attempted will be consummated, but this 
will depend considerably upon the number of 
men available, for at present there is a short- 
age of woodsmen. In this connection it has been 
suggested that some form of advertising be 
worked out and efforts be made to induce work- 
ers to come to the woods who have heretofore 
avoided woods work. The statistical features of 
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this whole problem will probably be discussed 
by Secretary Swan. 

A. L. Osborn, Oshkosh, will discuss ‘‘ Present 
Costs of Production’’ in detail. It is also prob- 
able that there will be a general discussion of 
the market outlook for 1923—whether the de- 
mand for lumber will be relatively the same as 
at present or worse, considering the general in- 
dustrial situation. 

Representatives of the Northern Logging Con- 
gress will be called upon to report on the labor 
question in different sections and there will be 
reports from the Northern Hemlock & Hardwood 
Manufacturers’ Association traffic and legisla- 
tive bureau, from the advertising bureau and 
from the bureau of grades. 


It is also probable that J. B. Coleman, who: 


is acting as wood utilization specialist for the 
Northern Hemlock & Hardwood Manufacturers’ 
Association and the Michigan Hardwood Manu- 
facturers’ Association, and who has lately been 
doing some development work in Chicago, will 
address the meeting. 


APPALACHIAN ANNUAL MEETING 


MARYVILLE, TENN., Oct. 2.—C. L. Babcock, 
this city, chairman executive committee Appa- 
lachian Logging Congress, announces that at a 
meeting of this committee held at Knoxville re- 
cently it was decided that the annual convention 
of the congress will be held in the Business 
Men’s Club at Knoxville on Thursday and Fri- 
day, Nov. 2 and 3. It is urged that every mem- 
ber lend his best efforts in making this the best 
meeting the congress has ever had. Probably 
the most important question to be decided is 
whether the congress shall amalgamate with the 
Hardwood Manufacturers’ Institute, which 
proposition will come up for vote. 


OHIOANS PLAN TO GO WEST 


XENIA, OHIO, Oct. 2.—From the office of Sec- 
retary Findley M. Torrence, of the Ohio Asso- 
ciation of Retail Lumber Dealers, this city, an- 
nouncement is made of a tentative trip to be 
made by the members of the Ohio association to 
the west Coast mills some time the latter part of 
next January or early February. It is expected 
that the trip will take about twenty-eight days 
and that the complete cost will be approximately 
$400, tho that may be reduced somewhat by a 
larger number going than is expected. 

W. G. Anderson, of Franklin, Ohio, general 
chairman of the transportation committee, has 
received invitations from many mills and asso- 
ciations on the west Coast and the itinerary is 
being arranged to include as many as possible 
of the most interesting operations. A feature 
of the excursion will be a two-day steamer trip 
to Puget Sound, which will be a pleasant di- 
version from the four-day train ride across the 
country. Invitations are extended to members 
of other associations, both retail and manufac- 
turing, and a number of west Coast mills are 
arranging parties of their eastern representa- 
tives and customers to take advantage of the 
excursion and visit their plants. 

The start will be made from Cleveland. Stops, 
as contemplated, will be made at Chicago, I1.; 
St. Maries and Coeur d’Alene, Idaho; Spokane 
and Seattle, Wash. ; by steamer to Port Angeles, 
Victoria, Bellingham and Everett; thence from 
Seattle to Tacoma, Portland, San Francisco, 
Eureka and back to San Francisco; thence to 
Merced, to the Yosemite National Park, to Los 
Angeles, Salt Lake City, Colorado Springs, Den- 
ver, Omaha, Chicago, and then home. 


THE INSTITUTE AND THE WHOLESALER 


In a letter sent out this week to lumber 
wholesalers thruout the country the Hardwood 
Manufacturers’ Institute, over the signature of 
Assistant Secretary-manager S. F. D. Meffley, 
presents a statement of the institute’s position 
ays to the wholesaler. The letter follows 
in full: 


So much of misrepresentation and false propa- 
ganda has been indulged in respecting the Hard- 
wood Manufacturers’ Institute, with the evident 
Purpose of misleading dealers in, and consumers 
of, hardwood lumber, that a statement relating 
thereto seems appropriate. 

The institute desires the most cordial and help- 
ful relations to subsist between manufacturers and 
dealers. Any statement that its primary purpose 
is the elimination of the wholesaler is ent rely 


false. There may be bad dealers who should 
be eliminated from the trade, just as there may 
be some manufacturers that are not a credit to 
their branch of the industry, and whose elimination 
is desirable. It is true that the Hardwood Manu- 
facturers’ Institute believes that its plans and 
policies will make it difficult for such elements, 
whether in production or distribution, to thrive 
and wax fat by means of practices which are un- 
ethical and abhorrent to right thinking people in 
be ia phase of the business they may be en- 
gaged. 

The Hardwood Manufacturers’ Institute has no 
purposes or desires to conceal its views. It ap- 
proves and applauds the legitimate upright whole- 
sale dealers—and there are plenty of them. 

It condemns and proposes to thwart the prac- 
tices of the crooked dealer. Its policies will help 
the legitimate dealer. It tenders him its co- 
operation and seeks his, 

It is possibly but natural that those whose 
policies are not sound should seek to convince the 
upright element that the institute is alike opposed 
to both classes of dealers. Such, however, is not 
true, and it would be unfortunate in the extreme 
if dealers who are upright and who desire to aid 
im righteous accomplishment should be confused 
or misled by such false rumors and propaganda of 
misrepresentation. 

It is well known that certain abuses became 
so common that they were the subject of comment 
and criticism from many quarters. Mr. Hoover 
alluded to these objectionable conditions at the 
Lumber Standardization Conference, and consum- 
ers have often complained of and sought relief 
from them. 

Speaking of the institute and declaring it to be 
in the right direction, a large consumer in a recent 
letter said: 


“T am glad to learn that lumber manufac- 
turers are waking up. I am pleased to see 
that they are at last showing a willingness 
to study the consumers’ problems with a view 
to codperating with us to the extent of giving 
us what we buy and to protecting of the furni- 
ture industry from grade mixers.” 


The development of grades better adapted to the 
consumers’ needs and enabling a fuller utilization 
of the contents of the hardwood trees, thru the 
elimination of waste in production and fabrication, 
is directly conducive to bettering the condition of 
consumers, enabling them to secure their supplies 
of hardwood lumber with greater certainty of out- 
turn in fabrication and at reduced cost both in 
purchasing and in fabrication processes. ‘ 

Write us concerning any phases of our activi- 
ties in which you are interested. 


CALIFORNIA ASSOCIATION ACTIVE 


San Francisco, Cauir., Sept. 30.—Directors 
and other prominent lumbermen interested in 
the development of the California Lumbermen’s 
Association met in the association office here 
Sept. 25, at which time committees were ap- 
pointed and arrangements made to hold a con- 
vention of California Lumbermen at the Whit- 
comb Hotel in San Francisco on Saturday, 
Oct. 28. This meeting is expected to be one 
of the largest and most important conferences 
of lumbermen ever held in the State. Many 
important subjects directly affecting the welfare 
of the lumber industry within the State will 
be discussed and steps taken to build up a 
State organization which will be the leading 
factor in protecting the interests of the lumber 
industry and in rendering real services to those 
engaged in it. 

F. E. Conner was appointed chairman of a 
committee to complete arrangements for the 
coming meeting. E. D. Tennant, the new secre- 
tary-manager, took an active part in the meet- 
ing and was assured of hearty codperation in 
carrying out his duties by all of those present. 


CAN YOU ANSWER THESE QUESTIONS? 


ATLANTA, GA., Oct. 2.—Secretary C. B. Har- 


man, of the Southern Sash, Door & Millwork 
Manufacturers’ Association, says that the novel 
contest recently announced by him is creating 
a good deal of interest, and that some very 
interesting replies have already been received. 
The offer is to award a prize of $25 for the 
best answers to the following list of questions: 


1. What is lumber? 

2. What is a knot in a piece of lumber? 

3. What is blue stain in lumber? 

4. What is mildew in lumber? 

5. What is millwork? 

6. What does ‘‘knocked down’’ mean as 
applied to millwork? 


The Millwork Cost Bureau, the Eastern Wood- 
workers’ Cost Bureau, and the Southern Pine 
Association are codperating by relaying this 
list of questions to all their members. It is 
hoped by the wide publicity that is being given 
this offer to bring it to the attention of mill- 
workers and lumbermen in all sections of the 


United States. The definitions received will 
be. made a subject for consideration at the 
annual meeting of the Southern association, to 
be held in Atlanta Nov. 15 to 17. 

Any officer or employee of a going concern 
engaged in the manufacture or sale of lumber, 
sash, doors or millwork is eligible to enter this 
contest, by submitting a letter embodying his 
answers to the above six questions. The con- 
test closes Oct. 21, and all replies must reach 
the Southern Sash, Door & Millwork Manufac- 
turers’ Association, Candler Building, Atlanta, 
Ga., by that date. The replies will, be judged by 
F. J. Moss, Kansas City, Mo.; N. L. God- 
frey, Chicago, and Secretary Harman, and the 
award will be announced at the annual meeting. 


EASTERN SALESMEN MEET 


PHILADELPHIA, PA., Oct. 3—A reguiar meet- 
ing of the Eastern Lumber Salesmen’s Asso- 
ciation was held last Thursday night in the 
rooms of the Lumbermen’s Exchange, with 
President Walton R. Johnston presiding, and 
almost fifty members present. The report of 
the board of directors showed that five mem- 
bers had resigned, most of them having left 
the territory or the business. Two new mem- 
bers have been elected since the last meeting, 
and four applications are pending. Report was 
made of a campaign which is about to be 
launched, for 200 members by the end of the 
association year, which is in April. This will 
mean the sorting over of a large number of 
candidates, as this organization is very strict 
in its investigation of members, which it prac- 
tically guarantees. 

Martin Van de Visse reported for the mem- 
bership committee; J. Leslie Hughes for the 
publicity committee, and Secretary Charles M. 
Fletcher for the employment committee, which 
had placed another man, and has applications 
for two more. Charles J. Olsen reported that 
the directory committee had about completed 
its work, and the book would soon go to press, 
with plenty of financial backing to insure its 
success. A beautifully engrossed congratula- 
tory memorial was presented to Alfred Vanhorn 
on the completion of fifty years in the lumber 
business, and was gracefully accepted. 

J. H. Reiter, field secretary of the Pennsyl- 
vania Lumbermen’s Association, spoke of the 
work he is undertaking, and assured the sales- 
men of hearty codperation as long as they 
continue to stand for the high principles they 
now do. J. T. Lange, of System Magazine, 
gave an interesting and instructive chart talk 
on selling and success, and light refreshments 
were served. A dinner meeting will be held at 
Boothby’s in November. 


WALNUT ASSOCIATION ACTIVITIES 


The American Walnut Mgnufacturers’ Asso- 
ciation held a two-day meeting at Kansas City, 
Mo., recently as guests of J. N. Penrod, of the 
Penrod Walnut & Veneer Co., and Frank Purcell, 
of the Frank Purcell Walnut Lumber Co. The 
forenoon of the first day was devoted to a 
business session and an inspection of the Pureell 
mill and yard, while the forenoon of the second 
day was given over to a business meeting and 
an inspection of the Penrod lumber and veneer 
mills. The afternoons of each day were en- 
joyably spent in playing golf. Reports were 
presented at the business sessions as to the prog- 
ress of the national advertising campaign and 
further plans were made for extending its ef- 
fectiveness. According to reports, all the wal- 
nut lumber mills are running, and total stocks 
showed slight increases each month for the first 
half of the year. Prospects for fall and winter 
business are most encouraging, as furniture fac- 
tories heretofore using only walnut veneer, are 
now buying both lumber and veneers. 

The Walnut association has recently prepared 
and distributed to furniture manufacturers, 
large retail stores, architects, interior decora- 
tors, schools, libraries, women’s clubs etc., a 
+ page illustrated folder giving pointers on how 
to identify genuine American walnut furniture 
and containing cross section views of walnut 
wood showing the different figures obtained by 
cutting a log, together with other interesting 
data of value to the consumer of walnut. 
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Car Shortage Lays Heavy Handicap on Industry 


(Continued from page 44) 
of September were 872,680 feet. This compares 
with the first two weeks of September of other 
1916— 


years as follows: 1915—1,299,107 feet; 
1,171,342 ; 1917—1,348,801 ; 1918—918,222; 1919 
904,201 ; 1920—933,572 ; 1921—1,149,209. 


Considering these shipment figures in connection 
with figures on production, orders on hand and 
stocks, it is plainly shown that the large reduc- 
tion in shipments is strictly a matter of car sup- 
ply. ‘The first two weeks of September the mills 
produced 35 percent more lumber than they were 
able to load. The relation of shipments to normal 
production of these mills is 63.6 percent, or a less 
ratio than in any other year for the last seven 
years, the average percentage relationship of which 
is 80.7, The same condition applies in comparing 
present shipments with actual production for the 
last seven years. Present percentage of actual 
shipments to actual production is 73.9. This is 
less than any other year for the last seven years, 
for which the average relationship is 98.4 percent. 

That the mills were unable to ship because of 
lack of cars is indicated by the fact that their 
order files contain sufficient business to continue 
shipments for 6.3 weeks. The average stocks on 
hand at the mills were sufficient to continue ship- 
ments for 16 weeks. 


SHORTAGE HITS SOUTHEAST HARD 


JACKSONVILLE, Fua., Oct. 3.—In discussing 
the car situation today J. 8. Farish, traffic man- 
ager Georgia-Florida Saw Mill Association, 
said: ‘‘The situation is bad. There is no 
doubt of that; and, as we see it, there are but 
two constructive things to do: First, to relieve 
our present condition as best we may; and, 
second, to prevent conditions from getting 
worse.?? Mr. Farish, after reviewing develop- 
ments that have resulted in producing one of 
the worst car shortages in lumber history, said: 


Practically every line that we use to reach the 
West is a coal carrying line, and when a mill is 
served only by a line which must conform to the 
law and give priority to certain classes of freight, 
the result is bound to prove disastrous to shippers 
of other commodities. 

Another and a very serious situation has arisen. 
The car shortage is general thruout the country, 
and under existing conditions it is apparently im- 
possible for southern carriers to get their equip- 
ment returned by connections beyond both the 
eastern and western gateways. This has harassed 
and embarrassed southern carriers, and their dis- 
tress is reflected in the intolerable conditions that 
now confront us. 

We can not but feel that the situation, already 
acute in many sections, will become worse. Thou- 
sands of cars are needed to move tonnage that 
has been held back by lack of cars or by embar- 
goes; carriers’ equipment is far below normal; coal 
loadings, while increasing 38,457 cars for week 
ending Sept. 2, were still 5,099 cars under the same 
week of last year, and this is still priority tonnage. 
Western grain is beginning to move; there are not 
serviceable 50 percent of stock cars needed to 
move summer fed caf@le into the packing centers; 
fertilizer materials are reaching our ports and 
must be accorded priority into the factories and 
mixing plants. Citrus fruit is fast ripening and 
beginning to offer for transportation. My under- 
standing is that the production will approximate 
15,000,000 boxes, and testimony was offered Sept. 
14 before a subcommittee of the congressional ap- 
propriations committee that of the 90,000 refriger- 
ator cars, Only about 75,000 were in shape for 
immediate service. 

From what source, then, until carriers begin 
to function normally in currently repairing their 
equipment and in reducing the abnormal percen- 
tage of unserviceable cars and engines, can we 
expect relief? I am not pessimistic. I am simply 
looking at facts as they stand before me. 

The embargo situation is better, much better. 
All of the territory in the central West lying west 
of a line drawn from Louisville thru Greencastle, 
Ind., thence eastward, via Indianapolis and Rich- 
mond, Ind., thence north thru Lansing, Mich., to 
Lake Huron at Cheboygan, can now be reached 
via Montgomery and Evansville, while the Knox- 
ville division of the Louisville & Nashville is open 
via Atlanta. Tonnage is also moving freely via 
Montgomery and the Mobile & Ohio Railroad. 

The Nashville, Chattanooga & St. Louis Rail- 
way has canceled its embargoes at Atlanta, Chat- 
tanooga, Cartersville, Marietta etc., which per- 
mits the Atlantic Coast Line, the Seaboard Air 
Line, Central of Georgia, Southern and Atlanta, 
Birmingham & Atlantic to reach the West via 
routes other than Montgomery. 

The Alabama Great Southern and the North- 


eastern have cleared and are accepting all offer- 
ings. 

The Southern Railway System is improving its 
condition and can reach both the east and west 
via connections. 

The Illinois Central has just announced that it 
will accept without permits material from connec- 
tions at Birmingham destined to car builders at 
Chicago Heights, Hegewisch, Kankakee, Hammond, 
etc. 

And so it isn’t the embargo situation that is 
so disturbing. What we want most is equipment 
to move old orders and current placements to un- 
embargoed territories. Of course, conditions will 
improve, but it is going to be gradual, and scarcely 
perceptible for many months. 


HARDWOOD FACES WORST SHORTAGE 


MEMPHIS, TENN., Oct. 3.—The acuteness of 
the car shortage in the hardwood producing ter- 
ritory, as affecting the outbound movement of 
hardwood lumber and forest products, is clearly 
reflected in replies received by the Southern 
Hardwood Traffic Association to a question- 
naire sent to its members with a view to ascer- 
taining the number of cars ordered for loading 
and the number actually received. Answers al- 
ready in hand indicate that members of this 
organization received during September less 
than 25 percent of their requirements on the 





THE EXCEPTION 


He’s crazy as a loon, he is: 

A man with habits such as his 
You seldom see; 

For instance, he 

Ain’t got a car—all he has got 

Is just a house, a house and lot, 
Where not a cent 

He pays of rent, 

And there his evenings are spent. 


You seldom see that sort of man: 
When they were married he began 

To lay away 

From day to day 

A small amount, however small, 

Just so they didn’t spend it all. 

They’re out of debt 

And, better yet, 

Have something when the weather’s wet. 


You aren’t very apt to find 

That kind of man, that kind of mind. 
When things went dry 

And booze went high, 

Then what do you suppose he did 
When Mr. Volstead clamped the lid? 
That thrifty soul 

Filled every hole 

Down in the basement full of—coal! 


If other folks, I sometimes think, 
Would worry less for things to drink, 
Instead would store 

Two, three or four, 

Or five or six or seven tons 

Of coal, they would be wiser ones 
Than they with gin 

In every bin, 

And nothing else when cold sets in. 


—“Fiddler One,” in Retail Coalman 











more important lumber-carrying lines with the 
exception of the Illinois Central system. The 
results as tabulated by the association follow: 
East Side Carriers 
Louisville & Nashville—Hight firms ordered 143 
cars and received 46 cars, or 32 percent. 
Southern Railway—Fourteen firms ordered 1,327 
cars and received 155 cars, or 12 percent. 
Mobile & Ohio—Five firms ordered 44 cars and 
ns 29 cars, or 66 percent. 
G., M. & N.—WSeven firms ordered 316 cars and 
received "57 cars, or 18 percent. 
& St. L.—Three firms ordered 21 cars and 
received 15 cars, or 71 percent. 
ae ee Railway—Two firms ordered 359 cars 
-— received 73 cars, or 20 percent. 
, T. & N. Railway—Two firms eee 302 cars 
an “received eight cars, or 2 perce 
Tennessee Railroad—One firm Selerea 188 cars 
and received none. 
N. W. Railway—Five firms ordered 48 cars 


“~ —— 20 cars, or 43 percent 
. & S. W. Railway—One firm ordered 100 cars 
me “received 38 cars, or 38 percent. 
Mississippi Central—One firm ordered 40 cars 
and received 10 cars, or 25 percent. 
West Side Carriers 
Missouri Pacific—Fifty-one firms ordered 2,956 
cars and received 546 cars, or 18% percent. 
Frisco—Thirteen firms ordered 933 cars and re- 
ceived 141 cars, or 15 percent. 
St: Louis-Southwestern—Five firms ordered 128 
cars and received 19 cars, or 15 percent. 
Rock Island—Seven firms ordered 253 cars and 
voqures 107 cars, or 42 percent. 
& N. A. Railway—Seven firms ordered 153 
pe . “and received 16 cars, or 11 percent. 
U. S. & P. Railway, A. & V.—Seven firms or 
dered rs. cars and received 50 cars, or 14 percent. 
L. R. & N. Railway—One firm ordered 46 cars 
and received 46 cars, or 100 percent. 
Texas & Pacific—One firm ordered 51 cars and 
received 23 cars, or 45 percent. 
8S. F.—Two firms ordered 135 cars and 
received 77 +e or 57 percent. 
J. L. C. & E.—One firm ordered five cars and re- 
ceived none. 
L., K. & S. E.—One firm ordered 66 cars and 
received none. 
A. & N. Railway—One firm ordered 66 cars and 
received 29, or 44 percent. 
G. & W. Railway—One firm ordered 63 cars and 
received none. 
& W. T.—One firm ordered 23 cars and 


E. 
received 20, or 90 percent. 

A. & W. Railway—One firm ordered 60 cars and 
received 45 cars, or 75 percent. 

L. & A. Railway—Two firms ordered 50 cars and 
received 14 cars, or 28 percent. 

The association has also gathered informa- 
tion showing that southern lumber carrying 
lines have lost heavily on interchange with 
northern and eastern roads since July 1. The 
loss is placed at nearly 20,000 cars for the Tlli- 
nois Central system while, in the case of other 
important roads, it ranges from 350 to 2,000. 

Owing to the intense shortage of equipment, 
the association has assigned Frank Carnahan, 
eastern manager, with headquarters in Washing- 
ton, to the exclusive task of trying to secure re- 
lief. Furthermore, it has designated J. A. 
Koehler, of the Memphis offices, to gather in- 
formation and data to be used by Mr. Carna- 
han. 

Failure of northern and eastern roads to re- 
turn empties after they have discharged their 
loads is largely responsible for the present sit- 
uation and the association is bending its efforts 
toward securing a more equitable interchange 
of empties. 

The embargo situation shows considerable im- 
provement. The Southern Railway, the Louis- 
ville & Nashville, the Baltimore & Ohio and the 
Chesapeake & Ohio have lifted their embargoes. 
The Pennsylvania has clamped on an embargo, 
while the Lehigh Valley, the New York Central 
and the Delaware, Lackawanna & Western still 
have embargoes in effect. Officials of the asso- 
ciation say that embargoes and other restric- 
tions are a minor factor as compared with the 
shortage of cars and that the latter is the real 
cause of the greatest tie-up in the outbound 
movement of lumber in the history of the in- 
dustry. 

FILES CLAIM FOR REPARATION 

WASHINGTON, D. C., Oct. 3.—The Consolidated 
Lumber Co., of Los Angeles, Calif., has filed with 
the Interstate Commerce Commission a complaint 
against the Director General, as agent, and the 
Salt Lake Railroad Co., asking an award of $11,- 
010 reparation on account of the collection of 
alleged unreasonable rates on 734 carloads of lum- 
ber shipped from East San Pedro to Wilmington, 
Calif., a distance of about five miles. Defendants 
are said to have collected charges on the basis of a 
minimum of $15 a car. Prior to June 25, 1918, it 
is pointed out, a rate of 10 cents a ton was main- 
tained, subject to a minimum charge of $3.50 a 
car, Later a rate of 1% cents a 100 pounds 
was established, subject to a minimum charge of 
$6.50 a car. Reparation is asked on the basis of 
the last named rate. 
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SEEKS RECOVERY OF DEMURRAGE 

WASHINGTON, D. C., Oct. 2.—The Krauss 
Bros. Lumber Co., New Orleans wholesaler, in 
a complaint filed with the Interstate Commerce 
Commission against the Gulf, Mobile & Northern 
Railroad Co. and connecting lines, asks repara- 
tion of demurrage or detention charges on ship- 
ments of lumber held because the initial carrier 
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refused to permit its cars to leave its own rails. 
In some instances cars were held for unloading 
and loading into other cars, while in other in- 
stances after detention they were permitted to 
go thru. The complaint alleges that the carriers 
involved were parties to thru rates and there- 
fore were under obligations to permit free move- 
ment of trafic. 


ORGANIZING FOR COAL DISTRIBUTION 


WASHINGTON, D. C., Oct. 2.—Fifteen United 
States naval officers today took up their duties 
as field representatives of Federal Fuel Dis- 
tributor C. E. Spens. The country east of the 
Mississippi River has been divided into fifteen 
districts for administrative purposes, with these 
trained officers in charge. 

The field headquarters are: St. Louis, Mo., 
Cincinnati, Ohio, Pittsburgh, Pa., Knoxville, 
Tenn., Louisville, Ky., Columbus, Ohio, Evans- 
ville, Ind., Springfield, Ill., Birmingham, Ala., 
Charleston, 8. C., Fairmont and Bluefield, W. 
Va., Norton, Va., Altoona and Greensburg, Pa. 

The fifteen naval officers have been instructed 
to keep Mr. Spens informed daily concerning 
local conditions as to the production and dis- 
tribution of coal and the prices obtained for 
coal and other fuels in their respective districts. 
They are to watch closely for acute fuel short- 
ages that may develop from time to time, 
keep posted as to markets to which coal is 
moving, note carefully transportation condi- 
tions and collect information as to whether 
prices received are justified. 

In order that an accurate check may be kept 
on prices, the field representatives have received 
instructions to make an analysis of the prices 
being received on contract and spot coal and 
the general markets in which coal from each of 
the producing districts is flowing. 

Priority orders for coal shipments, Mr. Spens 
announced, are being employed but rarely. The 
Interstate Commerce Commission is being asked 
to issue them only in cases of real distress where 
it is impossible to relieve an acute fuel shortage 
by any other means. 

While the railroads now are probably laying 
down at Lake Erie ports daily more coal than 
can be immediately loaded into ships for trans- 
portation to the Northwest, the latest available 
figures show that on Sept. 1 stocks of both 
anthracite and bituminous on the docks at 
Duluth and Superior, Ashland and Washburn 
(Wisconsin) and upper Lake Michigan were far 
below those on hand at the same time last year. 
Since these figures were compiled, of course, 
very heavy shipments have been received. The 
railroads continue to lay down at Lake Erie 
ports in excess of the 1,000,000 tons weekly 
which the fuel distributer estimates as neces- 
sary to insure an adequate supply to the North- 
west next winter. 

On Thursday of this week the first meeting 
of the advisory committee on transportation 
will be held here. This committee, which was 
recently appointed by Mr. Spens, is headed by 
Daniel Willard, president of the Baltimore & 
Ohio Railroad Co. At this meeting plans will 
be formulated for accomplishing the heaviest 
possible movement of coal during October. 


NEW CYPRESS RATE BOOK IN PRESS 


NEw ORLEANS, La., Oct. 2.—Copy for a new 
edition of the ‘‘ Western Rate Book’’ issued by 
the Southern Cypress Manufacturers’ Associa- 
tion, has been sent to the printers by Traffic 
Manager Owen of the association and it is hoped 
the new book will be ready for distribution in a 
few days. It will include the rates on cypress 
lumber, as readjusted, to points west of the 
Mississippi River. 


TRANSIT ON LUMBER FROM SOUTH 

OmAHA, NzEB., Oct. 4.—Storage and transit 
privilege on carload shipments of lumber into 
Omaha from the South have been granted by 
the Chicago Burlington & Quincy railroad after 
deliberations of many months, according to in- 
formation received by C. E. Childe, manager 
traffic bureau Omaha Chamber of Commerce. 
This places Omaha in a favorable position rela- 
tive to lumber shipments, according to Mr. 
Childe, who represents lumbermen in this matter. 

More than a year ago these privileges were 


extended by the Union Pacific and the Chicago 
& Northwestern railways and at the same time 
they were granted to Minneapolis. 

‘<By this most recent recognition,’’ said Mr. 
Childe, ‘‘Omaha receives an advantage over 
Minneapolis, as we have a reduction on lumber 
from both the West and the South, while Minne- 
apolis has it only from the West.’’ The new 
rule becomes effective Oct. 20. 


HYMENEAL 


LUDLAM—WALKER. H. S. Ludlam, of the 
Ludlam, Ainslie Lumber Co., Leamington, Ont., 
was married recently to Miss Gwynett Evelyn 
Walker, also of Leamington. Mr. and Mrs. Lud- 
lam spent their honeymoon at Niagara Falls, 


Rochester and other points in New York State, 
returning home by way of Montreal, Ottawa 
and Toronto, and now reside in Leamington. 


COGGESHALL-DAVIS. The marriage of 
Miss Mary Pleasants Davis, only daughter of 
Francis Davis, well known lumber salesman of 
Evansville, Ind., and Benjamin Harrison Cogge- 
shall, of New York, took place at the home of 
the bride’s parents at Evansville, Monday even- 
ing, Sept. 25, the ceremony being performed 
by Rev. Leslie G. Whitcomb, pastor of the Wal- 
nut Street Presbyterian Church of that city. 


LANG—WELSCH. Bernard Lang, secretary 
of the J. E. McNally Lumber Co., of Columbus, 
Ohio, and Miss Anna Welsch, of Newark, Ohio, 
were married recently in that city. After a 
short wedding trip the young couple will reside 
at 1800 East Long Street, Columbus. Mr. Lang 
has been connected with the company for six 
years. 








Point Out Need of Roundtable 


Sr. Louis, Mo., Oct. 2.—One of the most in- 
teresting features of the annual convention of 
the Coneatenated Order of Hoo-Hoo, which was 
held recently in Detroit, Mich., was the round- 
table session at which a number of interesting 
questions were brought up and thoroly dis- 
cussed. The hope was expressed during the 
course of the discussions that Hoo-Hoo, thru 
the organization of clubs in every city and dis- 
trict, could act as a means of bringing together 
the various factions and branches of the lum- 
ber industry, now functioning thru separate 
organizations or associations, and that these 
new Hoo-Hoo clubs could be a sort of codpera- 
tive clearing house, where manufacturers, whole- 
salers and retailers could meet on common 
ground to discuss their problems and iron out 
their differences. 

R. 8S. Whiting, secretary of the shingle branch 
of the West Coast Lumbermen’s Association, 
Seattle, Wash., told of the activities of his as- 
sociation, especially in overcoming the antip- 
athy toward wooden shingles created by the 
substitute interests, and inquired how his asso- 
ciation could aid the manufacturer, wholesaler 
or retailer in merchandising the wooden shin- 
gle. 

Secretary-treasurer H. R. Isherwood pointed 
out wherein the Hoo-Hoo organization could 
help out in just such a situation as outlined by 
Mr. Whiting. Past Snark E. G. Griggs, who 
presided, pointed out how, if Hoo-Hoo had been 
represented at the semiannual meeting of the 
West Coast association, much more could have 
been accomplished. 

W. E. McClung, of Colorado Springs, Colo., 
told how by means of extensive advertising the 
patent shingle is making inroads in his terri- 
tory and that he thought the only way to stop 
it was to manufacture better wooden shingles 
and to recommend that they be nailed on with 
the proper kind of nail. Codperation between 
the manufacturer and retailer—the one in 
stressing the lasting qualities of the wooden 
shingle in advertising campaigns, and the other 
in handling the proper shingle which can be 
recommended to last for years—he believed is 
an absolute essential. 


Considerable discussion followed indulged in 


by Albert Cone, of Chicago; Maj. Griggs, of ° 


Tacoma; J. F. Judd, of St. Louis; M. El- 
ledge, of Corinth, Miss.; Secretary Isherwood, 
of St. Louis, and Charles L. Weeks, of Detroit, 
each speaker pointing out that the proposition 
is to make and handle good shingles and then 
to convince the consumer that wooden shingles 
are best in the long run—that they are worth 
the price asked. This is a problem that seem- 
ingly can best be worked out by Hoo-Hoo, but 
thru a special roundtable department that will 
be fostered and supported by all lumber asso- 
ciations. 

C. D. LeMaster, of Fresno, Calif., in dis- 
cussing the establishment of a roundtable de- 
partment in Hoo-Hoo, said such a department is 
badly needed in the industry and that if it could 
be established and supported by contributions 
from the large lumber associations it would go 
a long way toward ironing out ‘‘all misunder- 
standings and lift up the industry to the point 
where it belongs.’’ 

Adolph Pfund, secretary-manager of the Na- 


tional Retail Lumber Dealers’ Association, Chi- 
cago, stated that in addition, to the fraternal 
work of Hoo-Hoo, ‘‘if we put some good ideas 
into the lumber industry of equal benefit to all 
branches and get each lumber organization to 
work along those lines, I believe that our efforts 
will be appreciated by every lumber organiza- 
tion and that will pave the way toward greater 
membership in Hoo-Hoo.’’ 
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TO REVIVE MINNESOTA HOO-HOO 


MINNEAPOLIS, MINN., Oct. 4.—Ted T. Jones, 
State counselor of Hoo-Hoo for Minnesota, is 
planning a move to revive interest in the order 
in the Northwest, and is conferring with other 
Hoo-Hoo on plans for a concatenation here 
about Nov. 15. It is planned to have Secre- 
tary-treasurer Isherwood and Parson Simpkin 
here a few days ahead, to talk to gatherings 
of lumbermen and recruit them for the order. 
ne of old members will be sought 
or. 


BEAUMONT ORGANIZES HOO-HOO CLUB 


BEAUMONT, TEx., Oct. 3—Rex H. Browne, 
of the Keith Lumber Co., was elected presi- 
dent of the newly formed Hoo-Hoo Club at an 
organization meeting of the Lumbermen’s So- 
cial Club. 

The club will meet on the ninth of each 
month and will be addressed by some out-of- 
town speaker well versed on current topics of 
interest to lumbermen. 

The other officers elected are P. P. Butler, 
vice president; Carl E. Locke, secretary and 
treasurer. The directors named are Ben S8. 
Woodhead, W. A. Nichols, A. Mileh, A. J. 
Kaubach and W. O. McKinnon. 


GOLF “CHAMPS” TO COMPETE 


MEMPHIS, TENN., Oct. 3.—H. B. Weiss, presi- 
dent, J. R. McFadden, secretary, and other 
officials of the Lumbermen’s Golf Association 
are of the opinion that the fourth annual tourna- 
ment to be conducted over the links of the Co- 
lonial Country Club here Friday, Oct. 6, will 
be the most interesting and the most success- 
ful in the history of this organization. Entries 
have already been received from ten States and 
it is known that the three former winners of 
the championship will be on hand to fight for 
this honor again. A record breaking number of 
contestants is expected. The real feature of 
the day will be the struggle for the champion- 
ship cup, offered by President Weiss for the 
lowest gross score on the 36 holes, and it may 
be noted in passing that Ralph Jurden, Mark H. 
Brown and other well known golfers of Memphis 
are out for the honor this time. There will 
be no lack, however, of competition in other di- 
rections, as is indicated by the program for the 
day. There will be a dinner at the Colonial 
Country Club in the evening, following which 
officers for next year will be elected. 

SPEAKING OF THE ODDITIES of commerce, the 
manifest of the steamship Felix Taussig, which 
passed thru the Panama Canal Aug. 18 included 
47 bales of goats’ beards, weighing 23,127 
pounds. 
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Finding Solution of Forest ‘Taxation’ 











[Note: This is the second and concluding in- 
stalment, the first having appeared on pages 
54-55 of the Sept. 30 issue.—Enitor.] 


THE TAXATION OF MATURE 
TIMBER 


Our discussion thus far has related to the grow- 
ing forest only, with the purpose of devising a 
method of taxation which shall be equitable to all 
parties concerned, and shall not be an obstacle to 
the reforestation of cut-over lands or the develop- 
ment of new forests. The mature forest presents 
quite another problem. We are here dealing with a 
full-grown product. Two cases appear, depending 
primarily on whether the timber is actually mar- 
ketable or not. By marketable timber we mean 
mature timber which is accessible and so located 
with respect to market and transportation facilities 
that its immediate marketing is possible. Whether 
it actually is being marketed depends upon the 
owner’s judgment as to the most favorable time. 
There is nothing in the theory of the property tax 
to affect adversely marketable mature timber. A 
property tax fairly drawn and administered with 
even-handed justice upon all owners of taxable 
property would give the owner of such mature 
timber no ground for complaint. Of course the 
obvious rejoinder is: ‘There ain’t no such ani- 
mal.” This ideally perfect property tax exists only 
in the imagination. The real property tax as we 
know it is badly drawn and more badly adminis- 
tered. Its application is unequal and unjust. If 
forests of marketable mature timber are taxed more 
heavily in proportion to their true value than other 
classes of wealth, the forest owners have a griev- 
ance, but it is in no way different from the griev- 
ance of any other property owner under similar 
treatment. 


Injustice of Annual Tax on Capital Value 


On the other hand, when timber is so located that 
its present marketing is not possible, the situation 
is in theory similar to that of the growing forest. 
We have here a form of capital whose income is 
deferred to the more or less distant future. It is 
true that the timber is mature. But if other causes 
beyond the owner’s control defer its marketing, the 
result is the same. It is the fact of the necessarily 
deferred income, rather than the particular cause 
of that fact, which makes the annual tax on cap- 
ital value work an injustice. The reasoning in sup- 
port of this conclusion has been presented here- 
tofore in other reports by the chairman.* There 
are in certain parts of the United States large 
forest areas containing mature timber whose loca- 
tion is so inaccessible or so remote from markets 
or transportation facilities that its marketing is 
now and may long continue to be a physical im- 
possibility. To collect from such forest capital an 
annual property tax, assessed upon the true value 
from year to year, places an excessive burden upon 
the owners. This result is inherent in the nature 
of the property tax and not (as in the case of mar- 
ketable timber) due to faulty working or admin- 
istration of the law. 

Careful investigation made ten to fifteen years 
ago, to which reference has been made, showed 
that on the whole forests had not up to that time 
been taxed excessively. Probably they had on the 
whole been assessed’ more leniently than other 
classes of wealth. But it was pointed out at that 
time that the epoch of lenient taxation was draw- 
ing to a close and that heavier and even excessive 
taxation might be expected in the near future. The 
last decade has fully justified this prophecy. Tax 
burdens in general have become enormously heavier, 
and there is plenty of evidence to show that, in 
the great virgin timber States at least, the burden 
has been increasing more rapidly on timber than 
on other wealth. The owners of large tracts of 
mature or virgin timber have reason to be alarmed. 


Mature Forests Represent National Resource 


What makes the matter of public interest is this: 
The mature forests represent a national resource of 
vital importance to the well being of the people. 
This store of wealth has been gradually built up by 
nature during many past years. Its utilization has 
for some time been proceeding more rapidly than 
its restoration by natural growth and plantation. 
The store is diminishing and virtual exhaustion 
may be foreseen in the not distant future. It must 
be repeated that taxation is not the cause of this 
condition, and that no change in tax methods will 


ITI. 


*Cf. Report of the National Conservation Com- 
mission, 1909, Vol. III, pages 611-615; Fairchild, 
Forest Taxation, proceedings National Tax Con- 
ference, 1908. 


[By Prof. Fred R. Fairchild, Chairman] 


materially alter the situation. This is not 
primarily a tax problem. Taxation becomes a con- 
sideration in one way only. If thru the faulty ad- 
ministration of the property tax mature timber is 
subjected to an excessive burden of taxes, the 
owner, already burdened with heavy carrying 
charges, may find himself forced to market timber 
before the economical time, suffering loss himself 
and hastening unduly the depletion of the nation’s 
forest resources. 

Of course, by this same token, the forest owner 
would benefit and the exhaustion of the forests be 
perhaps retarded by special favors in the way of 
reduced taxes or entire tax exemption. But this 
is a program which your committee has refused to 
consider, standing firmly on its purpose to find a 
tax system which shall place on forest owners their 
fair burden of taxation, no more but also no less, 
as compared with other taxpayers. It is not be- 
lieved that the public interest as a whole has any- 
thing to gain thru the granting of special tax 
favors to this class of taxpayers. 


Forest Owner Entitled to Fair Treatment 


On the other hand, the forest owner is entitled 
to fair treatment. He has the right to ask two 
things: (1) That his total tax burden shall not 
be excessive as compared with other taxpayers, and 
(2) that the amounts exacted from him shall not be 
arbitrary and uncertain. The latter consideration 
is possibly even more important than the former. 
It is especially vital to the forest owner, whose in- 
come may be long deferred while interest and other 
expenses run steadily on. ‘There is danger that 
the just taxation to which the forest owner is en- 
titled may be denied him, either thru the inherent 
defects of the property tax as applied to forests 
whose cutting is necessarily deferred, or thru the 
assessment of marketable timber at values rela- 
tively higher than are placed upon other taxable 
wealth. 

The problem of taxing mature timber has not 
received the study which has been devoted to the 
taxation of growing forests, and the solution is not 
so obvious. The former committee (in 1913) made 
certain tentative recommendations, while admitting 
frankly that it was not prepared to say that its 
plan would fit the conditions in those States of the 
Pacific coast, the South, and the extreme North- 
east, where the most extensive areas of virgin 
forest are found and where the problem is most 
serious. The subcommittee of the National Con- 
servation Congress also made suggestions, likewise 
somewhat tentative. 


Principles to Consider in Solving Problem 


In seeking a solution, your committee starts 
with these principles: (1) That mature timber 
should be taxed so far as possible on a par with 
other wealth and business; (2) if there is an indi- 
vidual income tax, it should relate to forest income 
the same as any other income; (3) where there is 
a special business tax, it should take the form of 
a yield tax for forest enterprise. These principles 
are the same as have been recommended for grow- 
ing forests and their discussion in that section 
applies generally here; (4) the property tax as 
applied to marketable mature forests should be the 
equivalent of an annual tax upon the land and 
trees, assessed in the same ratio to true value as 
prevails for other taxable property in general, and 
at the same rates as are applied to other wealth; 
(5) the property tax when applied to forests of 
mature timber which will not be marketable till 
some time in the future should take account of the 
fact of deferred income. 

It is the.practical application of the last two 
principles which presents the difficult problem. As 
has been pointed out, the owner of marketable 
mature timber has no reason to complain if the 
property tax is applied to his forest on even terms 
with other kinds of property. But this is not 
enough for the owner of unmarketable mature tim- 
ber. Yet the legal separation for taxation of these 
two classes of mature timber is probably imprac- 
ticable. There would be too much of personal 
judgment involved, and disputes and unequal treat- 
ment would almost certainly follow. What we 
must seek is an equitable method of applying the 
property tax or its equivalent to all mature forests. 


Reasons Pure Yield Tax Is Not the Solution 


From the point of view of the forest owner, the 
most favorable solution would probably be the pure 
yield tax. But the pure yield tax will not do, for 
two reasons at least: (1) The owner of market- 
able mature timber, who chooses to hold it uncut 
for sale in the distant future or as a pleasure park 
or hunting ground, must not be permitted thus to 


postpone his tax contribution indefinitely or avoid 
it altogether. (2) The resulting irregularity of. 
public revenue would be a serious matter, especially 
in those localities where virgin timber composed a 
large part of the taxable wealth, these being the 
very communities where the problem of the taxa- 
tion of mature timber is most acute. As has been 
observed heretofore in this report, there are ways 
of adjusting this irregularity of revenue, but never- 
theless the public appears unwilling to take the 
chance. There are other serious difficulties, both 
theoretical and practical. We are quite safe in 
concluding that the pure yield tax is not the solu- 
tion. 

The combination of an annual land tax and a 
yield tax meets about the same objection. The 
principal value of a mature forest is in the timber 
rather than the land. Introduction of the annual 
land tax therefore fails to meet the objections to 
the pure yield tax. At best it mitigates them 
slightly. 


Property Tax Only Practicable Solution 


Taking everything into consideration, your com- 
mittee is of the opinion that the only practicable 
solution of this problem is to seek to make the 
property tax as equitable and convenient as may 
be. In particular every effort should be made to 
insure a fair assessment of forest property. This 
means not only an accurate valuation. It requires 
also that the assessed value of forest property shall 
not bear a higher ratio to its true value than the 
prevailing ratio of assessed valuations to the true 
value of all taxable property. Assessment at the 
hands of a State officer or board would doubtless 
assure uniformity and certainty in the assessments. 
There is always the danger, however, that such 
efficient assessment by arriving at the true value 
of forest property will unjustly burden such prop- 
erty as compared with other property not so efli- 
ciently assessed. Equality in taxation must be real 
equality, not merely formal. 

It is admitted that this solution is more favor- 
able to the forest of marketable timber than to 
that which is for the present not marketable. But 
the committee has thus far been unable to dis- 
cover a practicable means of reconciling this dis- 
crepancy. As a matter of fact the inequality 
would probably exist more in theory than in prac- 
tice. It is hardly to be supposed that the assessors 
would take pains to raise the assessment of un- 
marketable timber each year to take account of the 
approach to the date of cutting, the possibility of 
this being what makes the property tax unjust to 
such forests. If the assessors seek honestly to 
value all mature forests on the same basis as other 
taxable wealth it is probable that little injustice 
will be done. If such treatment could be guaran- 
teed, the owners of mature timber would probably 
have little reason to complain. 


COAST CANADIANS BID ON AFRICAN SHOOK 


VANCOUVER, B. C., Sept. 30.—Samples, specifi- 
cations ete. of boxes desired by the Fruit- 
growers’ Codperative Exchange, South Africa, 
have been forwarded by W. J. Egan, Canadian 
trade commissioner in Cape Town, and box 
makers here are preparing tenders for between 
100,000 and 400,000 standard orange boxes. 
Alternative prices for crated shooks for the 
boxes are also invited. The exchange which is 
making the inquiry handles the major part of 
the fruit export from the Union of South 
Africa and from Rhodesia, and its requirements 
for packing material will be very large. It is 
intimated in the communication from Mr. Egan 
that the only serious competitors of the manu- 
facturers of this province are those in the 
Baltic countries, but at the same time it is 
pointed out that competitive offers from Cana- 
dian firms would be very likely to receive the 
more favorable consideration. The market would 
in all likelihood be a permanent one, with re- 
peat orders from time to time, and in view of 
this representations are made to box manufac- 
turers here to give the best prices possible. Some 
difficulty presents itself in the matter of finding 
ships going direct to South Africa from Van- 
couver, and negotiations are being carried on 
with some of the leading agencies here to secure 
direct shipments in the event of the order being 
obtained. The time set for beginning delivery 
of the material is January next. 
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BUSINESS CHANGES 


CALIFORNIA. Princeton—Colusa Lumber Co. 
succeeded by Glenn County Lumber Co. 

ILLINOIS. Grayville—J. M. Blood & Bros. 
succeeded by Blood Lumber Co. 

INDIANA. Bristol—Griner Lumber & Coal Co. 
succeeded by Bristol Lumber Co. 

English—Rice Hub & Rim Co. changing name 
to Rice Basket & Box Co. 

Indianapolis—Stephens Show Case Co. chang- 
ing name to Stephens Manufacturing Co. 

1OWA. Marshalltown—Joyce Lumber’ Co. 
succeeds Citizens Lumber Co. 

MISSISSIPPI. Meridian—E. D. Ward Lum- 
ber & Timber Co. moving to York, Ala. 

NEW JERSEY. Jersey City—Fulton Lumber 
Mills succeeded by Fulton Sash & Door Co, 

Paterson—P. S. Van Kirk succeeded by Cen- 
ter Lumber Co. 

NEW YORK. Tarrytown—Lacy Woodwork- 
ing Co. sold to River Mill Corporation. 

Tonowanda—Transfer Lumber & Shingle Co., 
increasing capital, and taking over factory build- 
ing and storage shed of ready cut house depart- 
ment of Ray H. Bennett Lumber Co.; will in- 
crease output of stained shingles. . 

PENNSYLVANIA. Philadelphia—J. W. Turn- 
bull Lumber Co.’s millwork connections will be 
prong Wallace Turnbull Lumber Co., 1504 
Locust St. 


WASHINGTON. Spokane—Spokane Sash & 
Door Co.; Jghn A. Grythman, secretary and 
treasurer succeeded by Oscar Lundgren. 

WISCONSIN. Merrill—A. H. Stange Co. 
changing name to Stange Lumber Co. 


BRITISH NORTH AMERICA 


ONTARIO. Milton—Merkley & Menzies, re- 
tail lumber dealers, dissolve partnership, Mr. 
Merkley buying out his partner’s interest. 

Stouffville—Stouffer & Schell purchase in- 
terests of Canada Bee Supply Co., manufacturer 
of sash, doors, interior trim, etc., and are operat- 
ing under name of Stouffville Planing Mills. 


NEW VENTURES 


FLORIDA. Plant City—Harper Lumber & 
Manufacturing :Co., recently began; planing mill 
and lumber business. 

ILLINOIS. Moline—E. J. Ingwersen & Son 
recently began; commission lumber. 

Wheaton—Cornelius-Forsyth Co. recently be- 
gan; retail. 

LOUISIANA. New Orleans—Yellow Pine Pil- 
ing & Pole Co., recently began; wholesale lum- 
ber and poles. 

New Orieans—Gulf Coast & Export Co. (Inc.) 
opening office at 428 Maison Blanche Building 
Annex; will handle southern pine for export and 
domestic business, and will act as purchasing 
agents for Mexican firms. 

MICHIGAN. Detroit—R. A. Tillotson, man- 
ager of the Detroit office of Buskirk-Heyser 
Lumber Co., resigned to go into wholesale lum- 
ber business under name of Wayne Lumber 
Mills Co: 

OHIO. New Philadelphia—H. B. Croxton & 
Sons organized to engage in lumber and coal 
business; owns 2,000,000 feet of timber in Jeffer- 
son, Auburn and York townships. 

PENNSYLVANIA. Philadelphia—J. W. Turn- 
bull announces incorporation of Wallace Turn- 
bull Co., 1504 Locust St., which, in addition to 
other lines will take over the millwork connec- 
tions formerly handled by J. W. Turnbull Lum- 
ber Co Altho J. W. Turnbull is president of 
the J. W. Turnbull Lumber Co., there is no finan- 
cial connection between the two concerns. 

UTAH. Logan—Painter & Smith recently be- 
gan; sawmill. 


INCORPORATIONS 


ARKANSAS. Pine Bluff—Merrit Veneer & 
Box Co., incorporated; capital, $25,000; to manu- 
facture. wire bound boxes, egg crates and other 
cases for shipping purposes. 


CALIFORNIA. Escondido—A. L. A. Lumber 
Co., incorporated. 

Santa Monica—Pacific Planing Mill & Manu- 
facturing Co., incorporated. 


FLORIDA. Tampa—Harper Lumber & Manu- 
facturing Co., incorporated; capital, $300,000. 

St. Petersburg—Altman-Russell Lumber Co., 
incorporated; capital, $15,000. 


GEORGIA. Atlanta—Williams-Flynt Lumber 
Co., incorporated; capital, $50,000. 


INDIANA. Gosport—Gosport Veneer Co., in- 
corporated; capital, $10,000. 

Indianapolis—James B. Adams & Son, incor- 
porated; capital, $10,000; to deal in lumber and 
building materials. 

New Albany—Period Cabinet Manufacturing 
©o., increasing capital from $50,000 to $100,000. 


MASSACHUSETTS. Malden—Mason Lumber 
Co., incorporated; capital, $25,000. 





MICHIGAN. Iron Mountain—Lake Superior 
Logging Co., incorporated; capital, $80,000. 

_ NEW YORK. Brooklyn—Pioneer Lumber Co., 
incorporated; capital, $10,000. 

Freeport—Freeport Lumber Co., incorporated; 
capital, $100,000. 

New York—New Jamaica Lumber Co., incor- 
porated; capital, $25,000. 

New York—H. J. Butler & Bro., incorporated. 

OREGON. Dexter—Dexter Lumber Co., in- 
corporated; capital, $15,000. 

Klamath Falls—H. F. K. Lumber Co., incor- 
porated; capital, $15,000. 

Portland—West Washington Lumber Co., in- 
corporated; capital, $25,000. 

PENNSYLVANIA. Pittsburgh — American 
Lumber & Manufacturing Co., incorporated; 
capital, $50,000. 

York—Kirkpatrick Lumber & Timber Corpo- 
ration; capital, $10,000. 

TENNESSEE. Knoxville—Appalachian Land 
& Lumber Co., incorporated; capital, $50,000. 

TEXAS. Orange—Southern Dry Dock & Ship- 
building Co., increasing capital from $100,000 
to $200,000. 

WASHINGTON. Mineral—Alder Creek Lum- 
ber Co., incorporated; capital, $10,000. 

Tacoma—Dickman Lumber Co., incorporated; 
capital, $200,000; purchases plant of Danaher 
Lumber Co. at receivers’ sale and will operate. 

Vancouver—S. M. Barnard Lumber Co., in- 
corporated; capital, $50,000. 


BRITISH NORTH AMERICA 


ONTARIO. Streetsville—Streetsville Lumber 
Co., incorporated; capital, $150,000; increasing 
equipment and producing doors and other prod- 
ucts on larger scale. 

Sudbury—Acme Lumber Co., incorporated; 
capital, $100,000. 


NEW MILLS and EQUIPMENT 


FLORIDA. New Smyrna—Volusia Cypress 
Co., recently organized, is preparing to construct 
a saw and planing mill to cost about $100,000. 

INDIANA. Jasper—Hoosier Desk Co. an- 
nounces that plans are being drawn for con- 
struction of addition to plant 60x200 ft., three 
stories. 

OREGON. Eugene—Erection of sawmill in 
Lost Creek district above Dexter is announced 
with the completion of negotiations of Oregon- 
Western Lumber Co. for tract of 25,000,000 feet 
of timber in that district; mill will be located 
on the tract and will be of 25,000 capacity. 

PENNSYLVANIA. Pittsburgh—Keystone Lum- 
ber Co. purchased property on Clifton Street to 
be used for expanding yard and storage facil- 
ities. 

WEST VIRGINIA. Grafton—Excelsior Man- 
tel Co. completed erection of mill in which ma- 
chinery is now being installed; contains over 
100,000 feet of floor space, a large portion of 
which is to be used for storage of lumber; com- 
pany will be equipped for all kinds of millwork. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Vancouver—P. J. 
Kennedy and R. H. Moore, of Vancouver, will 
erect sawmill at Chinook Cove, in North Thomp- 
son Valley beyond Kamloops. It will have a 
capacity of about 20,000 feet daily. 

ONTARIO. Sault Ste. Marie—Sault Lumber 
Co. planning extension to plant. 

Windsor—Walter TT. Piggott Lumber Co. 
(Ltd.) erecting brick addition to lumber shed, 
two stories, 50x60 ft. 


CASUALTIES 


ALABAMA. Chapman—W. T. Smith Lumber 
Co., loss'by fire, about $60,000. 


ARKANSAS. Faith—Wilson-Emmeck Lum- 
ber Co., two dry kilns and portion of tramway 
destroyed by fire. 


GEORGIA. Adel—C. W. Carter planing mill, 
loss by fire, $30,000. 


MISSISSIPPI. Laurel—Marathon Lumber Co., 
loss by fire, $100,000. 


NEW YORK. North Tonawanda—Plant of 
Auto Wheel Coaster Co., loss by fire, $25,000; 
new equipment to be installed at once and busi- 
ness resumed. ~ 

North Tonawanda—A. Weston & Son and 
Dodge & Bliss suffered small losses by fire. 

Syracuse—George W. Jennings, loss by fire, 
$2,000. 

OHIO. Sunbury—McKenzie Lumber Co., loss 
by fire, $4,000. 

OREGON. Coquille—Prosper Mill Co., loss by 
fire in logging camp on Fat Elk River. 

WASHINGTON. Elbe—Elbe Lumber & 
Shingle Co.’s mill at Williamston, one mile from 
Elbe, destroyed by fire; loss, $150,000, partly 
covered by insurance. 

WISCONSIN. Milwaukee—Milwaukee-West- 
ern Barrel Co., loss by fire, $25,000. 








A Chance $Y 00 


o SAVE Es 


Don’t pass up this opportunity to add 
$2.00 profit to every 1000 feet of floor- 
ing you sell. Simply clip this ad and 
pin it to your order for any quantity 
of the items listed below and we'll allow 


you $2.00 per M. 


One of the best sellers today is 


Buuce Vak Flooring 
the Best Oak tioning 


SPECIALS 


[1] %x14 Clear Plain Red Oak $79.75 
2] %x1V4 Select Plain Red Oak 67.50 
3] %x2 Clear Plain Red Oak 79.75 
4] %x2 = Select Plain Red Oak 67.50 


This offer is good as long as stock 
lasts. Act quickly—order now. 


4052 Princeton Avenue, 
Chicago 


WE SELL TO DEALERS ONLY 











In conjunction 
with Clancy’s 
RED BOOK 
Service we 
maintain an 
efficient legal 
staff to handle 
your claims 
and delinquent 
accounts. 
Ask for 
Pamphlet 





Address Legal Department 
LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street, 


CHICAGO, ILLINOIS 
New York Office 157 East 44th St. 











Cash For 
Sawdust 


We want to buy for shipment 
to various points straight car- 
loads of 
PINE, HEMLOCK 
FIR, SPRUCE 
POPLAR 


Sawdust, or mixture 
of above. 


Address Purchasing Dept. 


United States Gypsum Co. 
205 W. Monroe St. 


CHICAGO 
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Tidewater 
Stumpage iio. 


British ° 4 
78 columbia Limits 
One of largest operating shows available with 


good logging conditions, excellent mill site on 
protected harbor. 


Douglas Fir ..... 222,546,000 ft. 
Western Red Cedar 231,288,000 ft. 
Sitka Spruce ..... 255,392,000 ft. 


Balance Hemlock, Larch and Pine. 
FOR SALE BY 


Service Trading Co. 


= L.C. Smith Bldg. SEATTLE, WASH. 








Fi ix You Credit Lids 


| in Advance i} 


You can state pretty accurately every | 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
i ditions, your credit loss is more of a i} 
} problem than ever. Hi 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
| the excess. 
| Thus your credit loss for twelve months | 
' is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small | 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 
511 Locust St. 1141 Marquette Bldg. 80 Maiden Lane 























| St. Louis. Mo. Chicago, IIL New York, N. Y. 
About 200,000 


For Sale | Beard heat 
srace’ PLANKING 


used—3” x 10" x 12’ to 16’ 


Merchant Shipbuilding Corp. 



















CHESTER, PA. 








LATADY, ANDREWS & Co. 
CERTIFIED PUBLIG ACCOUNTANTS 





JOHN F. ANDREWS, C. P. A. 


Formerly General Auditor Kaul Lumber Co. 
In Charge of Lumber Department. 





Brown- Marx Building, — 
BIRMINGHAM, ALABAMA 














GILBERT NELSON & CO. 


Public Accountants 
600-60! LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 














ROBERT W. HUNT & CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. ACKSON 
Hibernia Bank Bldg. _ Bi bee Daa, nn 


Gen’] Office—2200 Insurance Exchange, CHICAGO 














Finds Low Body Advantageous 

The Jasper Lumber Co., of Newton, Iowa, pur- 
chased its first truck in April, 1914. At that time 
it was the purpose of the company to secure a 
machine to deliver the small orders for a minimum 
of expense and as quickly as possible, and conse- 
quently a 1-ton machine was secured. For several 
years this truck proved entirely satisfactory, but 
in 1917 after careful investigation, the company 
decided that it could haul the bulk of its material 
from the cars to the jobs if it had a heavier truck. 
That year the company 


“We have both of the heavy trucks equipped 
with quick roll-off attachments and thereby cut 
down the idle time to a minimum.” 


A Step in Reorganization 


The recent appointment of Security Trust Co., 
of Detroit as receiver for the Republic Motor Truck 
Co. (Inc.) was made with the concurrence of the 
company and its largest creditors, and is a step 
necessary to carrying out of a plan of reorganiza- 








purchased a 2%-ton ma- 
chine with an extra long 
wheel base and with a 
roll-off attachment for 
quick unloading of the 
common grades of lum- 
ber. The body was built 
directly upon the chassis 
and as low down as pos- 
sible so that loads do not 
have to be dropped very 
far. The body, of course, 
was narrower than is 
usually the case, but the 
company felt that the 














short drop more than 


made up for the loss in +e above illustration shows one of the trucks of the Jasper Lumber Co. 


width, also the long 
wheel base makes it pos- 
sible to transport long 
stock much more easily. 


In further commenting 
upon this feature of the 
truck and also upon the 
company’s general use of trucks, one member of 
the firm said: “By keeping the body low and 
hanging it between the wheels, it made it easy 
to unload, and we have found it fine for hauling 
brick, hollow clay blocks, asphalt shingles etc., as 
any part of the load can be reached from the 
ground. It is not necessary to have one man on 
the truck to move the material so it can be reached. 


“In 1919 we bought a 114-ton truck, with solid 
tires, but if we had to do it again, we would buy 
a 1-ton truck with pneumatic tires. We have found 
it almost impossible to get satisfactory results with 
solid tires during wet weather. This same year, 
we replaced the old Ford with the regular Ford 
truck with pneumatic tires, and since 1918 we have 
only had teams at odd periods when we could not 
get all of the work done with our regular equip- 
ment, 

“Outside of accidental damage to radiators we 
have not had much expense in the upkeep of our 
trucks. Of course, a new set of tires runs into 
considerable money, but that only comes the sec- 
ond or third year. 

“We have tried to get men to help who took a 


and the method of building the body low between the wheels. This 
machine has now been used by the company for five seasons and 
capacity loads have been hauled on it steadily. Recently it was put in 
a garage for a complete overhauling, but it was found that outside of 
a few bushings and machine bolts that it was in very good shape and 
needed little attention 


tion. The business of the company will be con- 
tinued with Col. Smith in charge of operations, 
and the details of the proposed plan of reorganiza- 
tion will be made public as soon as practicable. 

The Republic Truck Sales Corporation is in no 
way affected by the receivership of the parent com- 
pany, and will continue to handle its business as 
previously, in charge of the same management. 
The Republic is practically the oldest and largest 
specialized truck product, having something over 
75,000 trucks in service thruout the world. 


"eaeeeataeaaas 


Booster for Truck Delivery 


The Morgan Park Lumber Co., located near the 
south edge of Chicago, is a very strong believer 
in the value of motor truck delivery. The company 
bas used trucks for a number of years, but only 
recently purchased the equipment that it is now 
operating and which it believes to be extremely 
well adapted to the retail lumber business, The 
truck is a 314-ton White, equipped with solid tires 
and stake body. The stake body is supplemented 
by R-B roller bolsters which make it possible to 

roll the load off almost 








instantly. The driver 
and loader modestly con- 
fess that they do not 
know how much _ the 
truck will hold. They 
have loaded it up to the 
top of the cab and seem- 
ingly the machine has not 
noticed the load. Busi- 
ness has been extremely 
good with the Morgan 
Park Lumber Co. this 
year, and it needed very 
badly delivery equipment 
which would make pos- 
sible the prompt delivery 
of lumber. During the 
two weeks previous to the 





Big White Truck Operated by the Morgan Park Lumber Co. 


real interest in the trucks that they were driving 
and as far as possible assigned one truck to each 
man. That gave him an added responsibility and 
it helped on the upkeep of the trucks. We would 
hate to go back to horse delivery, because we were 
almost driven to distraction when we had the 
2%-ton truck out of commission for a week by 
having the radiator badly damaged and we had 
to get horses to make the deliveries for us, and 
help with the unloading from cars. We could not 
make any headway with our orders it seemed 
to us. 


day this photograph was 
taken the company booked 
orders for nine house 
bills, to say nothing of many orders for small lots 
of lumber for repair purposes. The truck is loaded 
directly from the pile and piles are so arranged 
that the truck can go to every pile of lumber in 
the yard or in the shed. 


LAER EAE SELES TT) 


DuRING 1921 over 313,000,000 feet of lumber 
was used in the manufacture of automobiles and 
trucks. This gives an idea of what the consump- 
tion of this industry is in respect to, wood, altho 
1921 was not a good year by any means. 
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I WOULDN’T ASK HIS WIFE 


You can’t tell much about a man by asking him himself, 
However carefully you scan his title or his pelf. 

You can’t tell much about a guy by what he says he is, 
However loudly he may cry the virtues that are his. 

No, if a man I want to know, his fiber fine or coarse, 
No matter what he says is so, I’d like to ask his horse. 


Or else his dog. 17d like to see just what his dog would say 

About the man he seems to be with others far away. 

I wonder, walking camp to camp or hiking mill to mill, 

Tf he’s :a quitter or a champ at ev’ry little hill. 

I don’t care how much land he owns to fence or farm or log, 
T’d like to hear his sort of tones when speaking to his dog. 


A lot of fellows wonder why I never care a lot 


and the Grand Canon, and the 

‘ Redwoods, and the other shrines 
and wonders of the world, must 
sometimes weary of the smart 
remarks of smart Americans. 
But one hears fewer flippant 
remarks at Niagara than any- 
where, the reason being that it 
is harder to hear. 

Canada has considerably the 
best of us in both the owner- 
ship and viewship of the falls. 
Ours are higher but theirs are 
wider, and both are seen better 
from the Canadian side. But 
there is a bit of philosophy in 


Their trim to purchase, boards to buy, or anything they’ve got. even that, my brothers: Seeing 


I guess they have forgotten when, back yonder many years, 

I heard them bawling out their men, or scaring girls to tears. 
So, if I want to know the size of fellows such as these, 

I will not ask these mighty guys—I’ll ask their employees. 


There’s only one I wouldn’t quiz about their daily life: 

To find just what a fellow is I wouldn’t ask his wife. 

I wouldn’t trust her, not a bit, I wouldn’t take her word; 
The truth (I hate to mention it) from wives is seldom heard. 
For he her soul may crucify, be mean-a hundred ways, 

But like an angel she would lie, and only speak his praise. 





BETWEEN TRAINS 


SaRATOGA Springs, N. Y.—If you are so 
young that the ’80s seem long ago, or so old 
that they seem the tail-end of a faded past, 
you will enjoy Saratoga Springs. Its every 
gesture is of that period. The races were on 
today, and the streets were thronged with vis- 
itors, who needed only derby hats to carry us 
back to the days of long ago. Saratoga’s ho- 
tels look much the same as they did then, and 
conjure up pictures of the track followers and 
politicians of the racing seasons and State con- 
ventions of the past. No, nothing has changed 
in Saratoga, not even the flavor of the springs. 

We camped under the shadow of Mt. Me- 
Gregor, named for our own clan, a mountain 
north of town, where Gen. Grant passed his 
last days. 





CLINTON, N. Y.—Bill Parsons lives in this 
town, having married a delightful lady, daugh- 
ter of a local lumberman. And Clinton ‘has not 
only Bill Parsons, but Hamilton College, whose 
guest, somewhat inadvertently as far as the 
eollege was concerned, we were. Its particular 
deity is Alexander Hamilton, whose fame sur- 
vives even that of its most celebrated half- 
backs. Its living deity is Elihu Root, whose 
house fronts the campus, and who, like his 
father, was a professor in this very university. 
It is a fine old house, one of the finest and old- 
est in the village, and, we observed with satis- 
faction, built of wood: In Clinton also is the 
home of Clinton Seollard, the poet—so you 
see Clinton is quite a town, what with Bill 
Parsons and everything. 





RocHESTER, N. Y.—When Charlie Allen 
heard we were in town he sounded the toesin 
and bore the flaming torch up and down Main 
Street, and there was a quick gathering of the 
clan at the Hotel Rochester—most of the 
Morses, Bert Ostrander, Charlie Spencer, John 
Soble, Charlie Johnson, Walter Williams, Det 
Detwiler, Bill Parsons, Carmer and_ others. 
For instance, Jim Huff. It was decided to allow 
Jim Huff to offer a silver cup to be put up at 
the next lumbermen’s golf turnament and to be 
competed for by the Morses. The Morses, in 
turn, will put up a cup to be competed for by 
Jim in the next auto races. John Soble was 
appointed a committee to get the money from 
Jim Huff, and a committee of five was appointed 
to take the money away from John. 





NIAGARA Fats, OnT.—One never. wearies of 


Niagara; let us hope that Niagara never wearies” 


of us. We have often thought that Stratford, 


is owning, and all that a man 
who owns can do with anything, 
after all, is to see it. We’d 
rather any time walk ten miles 
thru another man’s woods than 
own only a forty of our own. 





East CoNNEAUT, OHIO0.—Mo- 
toreamping eastward or west- 
ward, make this your night’s 
objective. Here, almost on the 
Ohio-Pennsylvania State line, 
you will find a free camp with good water and 
every convenience, operated by an individual 
who gets his pay from the patronage of his 
store and filling station, and whose camp puts 
to blush most of the public camps and all of the 
private camps in this part of the country. 





WE SEE B’ THE PAPERS 

Flats for $75 and up are getting plentiful 
in Chicago, but $75 are as scarce as ever. 

There is said to be a strengthening tone in 
the underwear market, indicating that there is 
gomg to be a change in underwear. 

The smoke of battle is clearing away in Tur- 
key, and we don’t know any smoke we would 
rather have clear away than Turkish smoke. 

Something like 7,463,177 of us paid $2,700,- 
288,329 in income tax in 1920, the Government 
reports. We remember it, but why remind us 
of it? 

The situation in the grain trade is said to be 
largely a matter of transportation. It’s easy 
enough to get corn or rye, but it’s hard to get 
it home. 

One Kemalist soldier that John Clayton ob- 
served had an American uniform, a Greek gun 
and French boots. But, unfortunately, he had 
a Turkish heart. 

It is announced that Kid Norfolk and Siki 
will fight in Madison Square Garden Thanks- 
giving Day, indicating that the day will not go 
entirely unobserved. 

A monument to ’Gene Field will be unveiled 
in Chicago Oct. 9. The only thing a poet ever 
gets is a monument, and then he has to wait 


thirty or forty years for that. 


Anna Gould (the Duchess of Tallyrand) says 
she likes our grape-juice just as well as wine. 
But, Anna, there isn’t, as Tom Lehon says of 
his roofing, a kick in a million feet. 


Abe Mitchell, of England, has won the south- 
ern open golf championship. We don’t know 
anything funnier than a golf ‘‘championship,’’ 
unless it is a ‘‘New York’’ baseball team made 
up of players from Alabama and Kansas. 


Isadora Duncan and her Russian husband 
may be barred from the country because Isa- 
dora, who married a Russian poet, has turned 
soviet. It would have been all right if Isadora 
had just embraced a Russian without embracing 
any of his Russian ideas. 

They say you can’t have horse-racing with- 
out gambling, yet, of 20,000 people who at- 
tended the revival of racing in Chicago, only 
10 percent did any betting. This was probably 
the same 10 per cent who say that you can’t 
have a country without licker. 





GANDY is a BETTER BELT 








BREAKDOWNS COST 
MONEY 


Lumbermen use hundreds of 
Gandy stitched cotton duck belts 
because they last longer. Gandy is 
the original; the standard of the 
world for forty years. 

Try a Gandy on one of your con- 
veyors or drives and compare results. 


“I?s the Belt with the Green Edge” 








THE 


GANDY BELTING CO. 


MAIN OFFICE AND FACTORY 
740 W. PRATT ST., BALTIMORE, MD. 


NEW YORK: 36 WARREN STREET 





CHICAGO: 552 WEST ADAMS STREET 





STITCHED COTTON DUCK 
o - s 








Dependable Wire Rope 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 











Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago Denver 
San Francisco 











HOTEL BENSOD 
Portland, Ore. 


E_helieve 

that there is 
no other hotel in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 








Keller and Boyd 


Owners and 
Operators 











LET US BE YOUR SALESMAN 


Your advertisement in the Wanted and For Sale De 
partment will reach the people. 
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Price Rise Draws Foreign Inquiry 
VANCOUVER, B. C., Sept. 30.—With the great 
growth of the lumber business with the Atlantic 


seaboard, the export trade with other countries has 


fallen off to some extent. Prices have gone up, 
strength being shown by the advance of $1 even 
on the K list, the quotation on merchantable now 
being at $21 base. Foreign markets have been 
slow to realize that higher prices are being paid 
by New York and other eastern ports for mer- 
chantable and that they are taking short lengths, 
No. 2 common and giving other concessions not 
customarily on the list of the careful buyer. Con- 
sequently little has been heard from China, Japan, 
Australia and South America. Now that it is 
being seen that prices, instead of going down, are 
advancing, business is beginning to show up. Aus- 
tralia and Japan are both asking for quotations. 
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It? 


. Attractive Corner, Isn’t 


Homelike, comfortable and in good 


taste. But particularly effective be- 
cause of the Design Oak Floors which lend 
distinctive character to the room. 


Bruce Design Oak Floors 


Enhance and beautify every home in which 
they are used and cost but slightly more 
than standard strip flooring—all good sales 
and profit points for you. 


Call our nearest representative: 


*Indiana Flooring Co., *E. Bartholomew Hard- 
New York City wood Co., Chicago, Ill. 
*LawtonFlooring&Shingle *E. L. Southern Co., 
Co., Philadelphia, Pa. Cleveland, Ohio 
*Wm. C. McConnell Co., *Bay Bros. Lumber Co., 
Cambridge, Mass. St. Louis, Mo. 
*Twin City Hardwood Lbr. E. L. Bruce, Pres., 
Co., Minnesota Trans- 624 South Normandie, 
fer, Minn. Los Angeles, Calif. 
Forest Lumber Co., R. C. Witbeck, 
Pittsburgh, Pa. San Francisco, Calif. 
*C. W. Bodge & Co., *Indiana Flooring Co., 
Buffalo, N. Y. Washington, D.C. 
*Cincinnati Floor Co., *Emerson Hardwood Co., 
Cincinnati, Ohio, Portland Oregon 
Jas. G. Noll Lbr. Co., *D. J. Peterson Lbr. Co., 
H a 4 a Toledo, Ohio 
. ° s On, * $ as 
Columbus, Ohio ee Segoe Co., 
*Omaha_ Hardwood Lbr. ois: Ail 
Co., Omaha, Neb. C. W. Bodge & Co., 
Syracuse, N. Y. 


Ralph S. Davis 
San Antonia, Texas Geo. W. Cleveland, Jr., 
Houston, Texas 


Varner Brothers 
*McEwen Lumber Co., 


Dallas, Texas 
Willard G. Burton, Norfolk, Va. 
Kilpatrick Bros. 


Salt Lake City, Utah 
Aycock-Holley Lbr. TN Oklahoma City, Okla. 
cz. Marshall, 


Jacksonville, Fla. 
Prestridge & Conklin Lbr. ston, Site, 
R. D. Hunting Lbr. Co., 


_ a. Wienita, — ei’ 
oe, melee & Cedar Rapids, Iowa 
McFarland Lbr. Co., 


Co., Sioux City, Iowa 
McEwen Lumber Co., 
Asheville, N.C. Calgary, Alta., Canada 
*Warehouse Flooring for 
local distribution 


E. L. BRUCE COMPANY 


Manufacturers 


a os ' 


MEMPHIS TENNESSEE 
































Ketchikan shipped its first cargo of spruce lum- 
per to Australia this week. It consisted of 1,732,- 
000 feet on the American barque Annie Comyn. 
The spruce is from Mud Bay and Prince of Wales 
Island, and was sawed at the mills of the Ketchi- 
kan Power Co. 


Australian Packing Season Begins Soon 


WASHINGTON, D. C., Oct. 2.—Trade Commis- 
sioner Sanger, Melbourne, has submitted a report 
concerning packing cases for the Australian fruit 
trade. Wooden cases are used for the shipment of 
canned and dried fruits, oranges and apples. The 
estimated export of canned fruit is a quarter of a 
million cases annually, the season for shipment 
being from January to April. At the present time 
Douglas fir, New Zealand white pine and Queens- 
land pine are used for these cases. The export 
market for dried fruits is about 500,000 cases an- 
nually. Local hardwoods are used for the packing 
cases for this product, particularly mountain ash. 
Some softwood cases are used. Californian bushel 
cases are used for exporting oranges. Long bushel 
fruit cases are also used for apples and oranges 
for interstate and local consumption and a very 
large supply of these is always wanted. Anyone 
thinking of entering the Australian market, Mr. 
Sanger says, would do well to send samples of 
cases he can supply, so as to give assurance that 
orders can be cut to sample, and true to size. 
Cases are apt to shrink when crossing the tropics. 

(‘M@O@GBaaeaeaaeasti e 
Spanish-Portuguese Demand Inactive 

WASHINGTON, D. C., Oct. 2.—Vice Consul V. Win- 
thrope O’Hara, Barcelona, Spain, in a report to 
the Department of Commerce states that importers 
in that district are overstocked with mahogany and 
other cabinet woods. Several recent shipments, 
he says, are now in the hands of local banks be- 
cause the consignees are unable to take up the 
documents. Consignments of lumber should be dis- 
continued, the market being in no condition to 
absorb any additional quantities. 

Charles H. Cunningham, commercial attaché at 
Madrid, who has just returned from a visit to 
Portugal, cables that pessimism prevails in the 
latter country. The precarious financial situation 
offsets the favorable trade balance in Portugal and 
other factors which had been expected to improve 
conditions. Well informed Portuguese are appre- 
hensive concerning the financial situation, altho 
industrially the country is prepared to be active 
and little unemployment is in evidence. The ex- 
change situation, however, grows’ continually 
worse. There is no prospect of immediate im- 
provement. There is no demand for imported 
lumber, owing to high prices, and large quantities 
of Portuguese lumber are being used. There is 
an increasing tendency toward the utilization of 
colonial products, including sugar, corn, cocoa, to- 
bacco, cotton and hardwoods. 


Egyptian Market Is Lucrative 


WASHINGTON, D. C., Oct. 2.—The lumber di- 
vision of the Department of Commerce states that 
altho the lumber requirements of Egypt are sup- 
plied principally by European countries, the Egyp- 
tion market offers a lucrative field for American 
shippers, particularly at the present time, when 
direct steamer connections are available between 
American ports and Alexandria. Local lumber im- 
porters, it is stated, already favor American 
woods, but in order to secure a firm footing in 
this market American lumber shippers must be pre- 
pared to quote on a c.i.f. Alexandria basis and to 
make prompt shipments. Fairly large quantities 
of medium grade lumber are imported to be manu- 
factured into boxes for shipping eggs to foreign 


countries. 
Seabee aaaanae 


Peru As a Lumber Market 


Peru affords a steady, dependable and fairly im- 
portant market for American lumber, according to 
a supplement to Commerce Reports entitled ‘‘Peru 
as a Lumber Market,’ which has just been pre- 
pared by the lumber division of the Department of 
Commerce. 

The United States now supplies practically all 
of Peru’s requirements in the lumber line, except 
for Central American cedars and hardwoods and 
relatively minor shipments of certain woods 
brought in from Chile, Ecuador, and a few other 
countries. Prior to the world war some Scandi- 
navian lumber was imported, says the report, but 
European participation in the trade has now dis- 
appeared, with the exception of negligible consign- 
ments made from Great Britain at infrequent in- 
tervals. No other South American country, rela- 


tively speaking, presents so satisfactory a situation 
from the standpoint of the American lumber ex- 
porters as does Peru. 

Particulars regarding the size of the market, 
the principal consuming districts and the importa- 
tion by woods and countries of origin then are 
given in exhaustive form. 

An exhaustive treatment is given the principal 
uses of lumber in Peru. Lumber trade methods are 
adequately discussed, with a review of the present 
status of the trade and a statement on customs 
duties, which is followed by a chapter on the tim- 
ber resources of the republic. 


Plan Foreign Trade Organization 


New ORLEANS, LA., Oct. 2.—Prominent naval 
stores operators, including representatives of well 
known lumber companies engaged in naval stores 
production, held a conference at the Grunewald 
Hotel recently to consider the organization of an 
association or corporation under the terms of the 
Webb Act to engage in foreign trade. The matter 
has been under consideration for some time, lead- 
ers of the industry feeling that such an organiza- 
tion to handle foreign trade would be of general 
benefit and advantage. At this meeting a special 
committee was named to formulate definite plans 
for the proposed new concern. 


(SABER EBEaAae: 


e e 
Organizes for Peruvian Trade 

New ORLEANS, LA., Oct. 2.—Victor Pezet, 
Peruvian consul at New Orleans, announces that a 
movement is under way for the organization in 
New Orleans of a lumber and construction company 
to supply lumber and other building materials, in- 
cluding possibly ready cut and portable houses, for 
Lima, Chimbote and other Peruvian towns. Mr. 
Pezet declares that houses suited to the climate 
of this southern section of the United States are 
adapted to Peru’s climate, and that portable 
houses already have found favor in his country. 
Chimbote, he adds, has an extensive building 
project under way on a 50-acre site opened for 
development. Plans for the new company are de- 
scribed as being in a “formative stage,’? and Mr. 
Pezet withholds the names of the persons inter- 
ested, but he stated today that sufficient capital 
had been enlisted to insure the organization of 
the project before the end of the year. 


(SOBER Eaa: 


September Shipments Thru Pensacola 


PENSACOLA, FLA., Oct. 4.—More than 11,000,000 
feet of timbers and lumber were exported thru 
Pensacola during September. The coastwise move- 
ment was good, considering the admittedly dull 











season. One cargo to New York consisted of 
1,500,000 feet. The foreign shipments were as 
follows: 
———Pitch pine Rosin, 
To— Lumber Timbers bbls. 
TMGIANG: 4.5.6 3-0 iv BOBBLE” | 20 ease cs 924 
BGISIGM, 22 05% 008s LOUO2EO: k.cacewaets arate 
po 2,420,325 950.000 250 
DEIR e606) a8 usb 00 429,352 220,000 Beye 
MOO ins einele od 699,116 264,000 
MCOUIARG. 265 03:00 1,727,337 320,000 
MG itso, 6 ee SN OG 1,129,192 200,000 
Oh) Pe Aer 
Us ase a 981,808 408,000 
(CRO ae QUATD: eae anions ade 
ING ls cc: iste! sae eimeiere . eacenceceste 2,475 
PER SS aeticc displ tne meee  caeendslics 1,100 
9,663,846 2,362,000 4,749 


*A shipment of 13,775 superficial feet of mahog- 
any lumber was exported to England. 


"eee eaeaeasaaan 


Mahogany Buyer Returns to Africa 


Boston, MAss., Oct. 2.—Ralph Sawyer, cousin 
of Frank Sawyer, head of the Palmer & Parker 
Co., mahogany importer and hardwood lumber 
merchant in the Charlestown district, has re- 
turned to Axim, British West Africa, where he is 
in charge of buying mahogany logs for this com- 
pany. Mr. Sawyer joined the Palmer & Parker 
organization when he was only 18 years old, and 
five years later made his first trip to the mahog- 
any forests of Africa. He is now 33 years old 
and recognized as a mahogany expert. Mrs, Sawyer 
has accompanied her husband to Africa. 


Shanghai Market Becoming Firmer 

WASHINGTON, D. C., Oct. 2.—Trade Commis- 
sioner Lansing W. Hoyt, Shanghai, reports that the 
lumber market in Shanghai is still in a rather dis- 
organized condition, altho there is evidence of 
firmer prices for the future. Inexperienced lum- 
ber dealers brought in Douglas fir in considerable 
quantities during recent months, he says, which 
caused a big accumulation. There are now about 
40,000,000 board feet of Douglas fir in the Shang- 
hai market, and the prevailing price of 45 taels, 
or $35 gold, per thousand feet, is the lowest since 
the war. There are evidences of a desire on the 
part of these operators to sell out as quickly 4s 
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possible and some of them have done business un- 
der $35 in order to realize on a quick turnover. 
The encouraging feature of the situation, however, 
is that comparatively little lumber is arriving, and 
also. the market on the Pacific coast is strengthen- 
ing considerably. 


(Sa2a@e@e@abaasanaeaensadca 


NEWS NOTES FROM SEATTLE, WASH. 


Sept. 30.—If there be any suggestion of weak- 
ness in the fir situation, it is due undoubtedly to 
reports that wholesalers have found the average 
manufacturer less obdurate than he has been at 
any time during the summer and consequently 
somewhat easier to approach. The impression is 
quickly dispelled by any attempt to take on stock 
—for if buying is easier it merely applies to the 
manner in which the transaction may be closed, 
for the price is as strong as it ever was. In 
general, the mills are loaded with orders, and as 
a whole, they are indifferent to new bookings; but 
here and there, perchance, is an operation that 
would be glad to increase its order -ffles. The 
industry seems to reflect the conservative attitude 
taken on by every cautious business man, with 
respect to the new war threatening at and around 
the Dardanelles. All at ence the Turk has become 
an unnamed, impalpable menace, defying any at- 
tempt at analysis and yet creating apprehension. 
As yet, this feeling does not amount to much in the 
lumber business—nevertheless, it has not been 
forgotten that lumbermen had their lesson in one 
war and are disinclined to repeat it. In other 
words, the average business man, including the 
dealer in yard stock, proposes to protect himself, 
and his method is thru the simple process of being 
conservative. 

Fir lumber seems to be doing little more than 
holding its own. The yards are buying from hand 
to mouth, with orders badly mixed, just as has been 
the case for months. One dealer states that the 
market is‘healthy from the selling standpoint, 
but rather unhealthy from the buying standpoint. 
Car shortage is indescribably bad. A rather large 
mill, which has limited piling space, is securing 
only one car a day, and thru the process of re- 
stricted shipments has accumulated about two 
million feet of No. 2 dimension. When the chance 
came the othereday to shoot out some of this ac- 
cumulation by water the manager jumped at it, 
altho the figure was not quite satisfactory. ‘When 
I load my one car a day,’ he said, “I don’t propose 
to put on low grade stuff; and I let my No. 2 
dimension go in order to release piling space, even 
at the sacrifice of my underweights.” This mill 
owns a few cars, and has been using them to trans- 
port stock for water shipment, but one day the 
manager woke up to the fact that his own cars 
were being charged against him by the transpor- 
tation companies. 

A correct summary seems to be that there is a 
fine chance for satisfactory fall business, but no 
cars. Following the scarcity of space on vessels 
in the intercoastal trade, the tidewater mills find 
that tonnage to California is getting tight. De- 
mand from that quarter keeps up. Likewise, there 
is no let-up in inquiry from the Atlantic coast, 
which a competent observer says will keep on buy- 
ing right thru the winter. 

It is no exaggeration to say that the condition 
of the fir market at the close of the first thirty- 
eight weeks of 1922 is ‘‘stronger than horseradish.” 
The situation is vastly different from that indi- 
cated by the southern pine barometer, which seems 
to reflect bad conditions due to poor car supply. 
West coast association figures for the thirty-eight 
weeks are: Production, 3,099,659,008 feet; orders, 
3,047,202,788 feet; shipments, 3,011,819,552 feet 
—practically a neck-and-neck proposition. 

The West Coast association review for the week 
ending Sept. 23 has these figures: Production, 
92,449,665 feet, 10 percent above normal; ordefs, 
85,568,704 feet, 7 percent below production; ship- 
ments, 88,188,964 feet, 3 percent above orders. 
Forty-two percent of all new business was for 
water delivery. This amounted to 36,188,704 feet, 
of which 29,892,045 feet was for domestic cargo 
delivery ; and 6,296,659 feet for overseas shipment. 
New business for delivery by rail amounted to 1,- 
646 cars. Forty-two percent of the week’s lumber 
shipments moved by water. This amounted to 
36,798,964 feet of which 22,719,562 feet moved 
coastwise and intercoastal; and 14,079,402 feet 
export. Rail shipments amounted to 1,713 cars. Un- 
filled domestic cargo orders total 109,127,284 feet ; 
unfilled export orders, 53,332,546 feet ; unfilled rail- 


_ trade orders, 7,169 cars. 


Robert B. Allen, secretary-manager of the West 
Coast Lumbermen’s Association, has returned from 
Friday’s meeting of the directors in Portland with 
the announcement that the board has authorized 
him to take steps to protect the tariff of $1 on 
logs. Mr, Allen feels confident that the association 
Will easily be successful in its contention. 

L, G. Wendt, of the Carr, Ryder & Adams Co., 


Dubuque, Iowa, is in Seattle on a tour of Coast 


mills. 


S. P. Johns, sr., of Sedalia, Mo., head of the 
widely known firm of S. P. Johns & Sons, has com- 
pleted his vacation on the Pacific coast and re- 
turned home. Mr, John is the father of S. P. 
Johns, jr., district manager of the Weyerhaeuser 
Sales Co., with headquarters at Snoqualmie Falls, 
Wash. The elder Mr. Johns, despite his advanced 
years, took his usual turn in fishing, and thoroly 
enjoyed his visit to the forests of Washington. 

R. S. Whiting, secretary of the shingle branch of 
the West Coast Lumbermen’s Association, is in 
California this week, homeward bound from a tour 
that has employed his activities since the middle of 
June. During that time Mr. Whiting has been 
engaged in an aggressive educationa] campaign to 
combat the misrepresentations of prepared roofing 
interests. He spent a large part of the time in 
Indiana, Michigan, Iowa, Ohio, and Wisconsin, 
where the agitation for hostile city ordinances 
and State-wide laws has been particularly active. 
Mr. Whiting returned to the Coast by way of 
Kansas City, Denver, Salt Lake City, Los Angeles, 
Fresno and San Francisco. He is expected to 
reach Seattle next week. 

Curtis Bostwick, sales manager of the Seattle 
Mill & Logging Co., is spending his vacation in 
New York City, where he has been for about a 
month. Mr. Bostwick will return to Seattle 
Oct. 10. 


SASH, DOORS and MILLWORK 














With building operations thruout the country 
showing little sign of slackening it is not strange 
that reports from manufacturers of sash, door and 
millwork are of optimistic tone. Most of the plants 
have about all the business they can take care of. 
The shortage of cars is a cause for serious worry 
to producers and shippers of millwork in some 
sections, tho on the whole the situation seems to 
be improving. The seasonal demand for storm 
sash and doors is beginning to be felt, and on 
account of the coal shortage it is reasonable to 
expect that there will be an unusually broad market 
for these items during the next few weeks. 

Sash and door manufacturers at Tacoma, Wash., 
report that business conditions continue excellent, 
tho the car shortage has become more acute and is 
hampering shipments to some extent. Orders are 
plentiful and prices steady. All Tacoma plants 
are operating at capacity. 

There is plenty of business on hand for Minne- 
apolis and St. Paul (Minn.) factories, and they are 
working at full capacity on unfilled orders, but 
not so much new business is coming in. City de- 
mand has slackened while country trade is holding 
about the same. It is natural that fall trade 
should let up now, while a little later there will be 
a season of demand for winter, largely in the line 
of storm doors and windows and repairs. 

Kansas City (Mo.) plants report a good line of 
business coming in for this season and some of 
the plants still are running overtime. Outside 
plants report business falling off some. Prices 
are very stiff and increasing prices of glass and 
shop lumber are reflected in advancing tendencies 
in the finished product, 

The mills of Columbus and central Ohio are 
being operated to the full capacity of the labor 
supply, with orders ahead which will run them 
up to the first of the year, if not beyond that time. 
Scarcity of skilled labor is the principal draw- 
back to a larger output, as all concerns have many 
orders booked ahead. Prices are still firm all 
along the line and there is no tendency toward 
decline, 

Activity continues in the door and millwork 
trade at Buffalo, N. Y., with many hurry orders 
received at the mills. There is no letup in the 
amount of building going on in the city, and the 
millmen look for a large trade this fall. 

The sash and door trade of Baltimore, Md., 
retains its encouraging character, with the re- 
quirements of the builders perhaps as large as ever, 
and with the mills still behind in the filling of 
orders. Prices are firm. Occasional revisions 
upward are made and the outlook is regarded as 
very encouraging. 

The sash and millwork plants of San Francisco 
(Calif.) have nearly all the business they can 
handle, as there is a large amount of building 
work under way and in plan. Sash and door 
factories in the Bay counties are being offered 
plenty of business, and are making fair outputs. 

The new plant of the Adams-Rogers Co., Indian- 
apolis, Ind., will be completed within the next 
thirty days. The project marks one of the largest 
industrial projects built this year. The company 
manufactures sash doors, millwork, interior finish. 
The structure occouples practically one entire 
block and is three stories high, of brick and heavy 
mill construction. The new plant will serve both as 
a manufacturing and distributing plant and also 
will house the offices of the company. 


A Shorter 
Freight Haul 


We can ship to two-thirds of the 
United States with a shorter 
freight haul than any other big 
industrial center. That's one of 
the reasons why retail yard 
buyers are handling 












Other reasons are the superior 
quality of our stock; the uniform 
milling; the complete assortments of 
zl standard thicknesses, widths and 
grades carried in stock; and also our 
ability to smp L.C.L., carlots or 
truck loads. 


Test our facilities today. 


Sterling Hardwood | 


poss Flooring Co. 
ST. LOUIS, MO. | 











The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place 
value on 
proper card 
representa- 
tion you 
ought to 
use 


Wiggins Peerless Patent Book-Form Cards 


They perform the dual service of announcing you or your *sales- 
men, while at the same time adding prestige to your house. Send 
for tab of specimens; detach them one one and observe the - 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 


The John B. Wiggins Company 
Established 1857 
Engravers VlateMakers Die Embossers 
1108 South Wabash Avenue CHICAGO 








OTEEL COMPANY 


, 
PITTSBURGH. PA 
PISHER OUILOING 
CHICASO 











Saw Mills that Increase 
Your Lumber Protits 


Send for our 
Catalog today. 


“Built Sturdy for Service” 


The most rapid, accurate sawing is produced by 
this simply constructed, efficient machine. 

Forty years of successful Saw Mill construction 
backs up our complete line of Saw Mill products. 
Their dependability, speed and long lasting service 
mean increasing profits to you. 


The Enterprise Co., mis. Columbiana, Ohio 
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MAKE ANOTHER ROOM 
IN THE ATTIC 


+) 


most practical stairs 
made. Excellent \& \ 
market for it in every \\y 
town. Saves space— 
simple and safe—any- 
one can operate it. Easily 
and quickly installed in 
any home already built.6 No 
stock required. Write for 
prices. 


FARLEY & LOETSCHER MFG. 
j DUBUQUE — IOWA > 








Page & Jones, Mobile, Ala., U.S.A. 


Cable Address, ““PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 


PITTSBURGH 


DiLiLiiftitifgitii iii, 


NO STOP 


to our business — now operating 
under Receivership. 


All purchases on cash basis, 














MILLS: Send Us Your Stock Lists. 
BUYERS: Send Us Your Enquiries. 


AMERIGAN LUMBER & MFG. CO. 


PITTSBURGH, PA. 
















West Penn Lumber Co. 


Wholesale Lumber 








: 
WHITE PINE YELLOW PINE | 
HEMLOCK HARDWOODS | 

PITTSBURGH, PA. 
AMMA HAAN ALANA GOEOATOTNOHUAOGLSNNUAASUGNOYULASLOUAONGAQUNAOOOOUNENOOOUUENANOUUONSOOOUESGOOOLDEOOOOUONOGGOODUGNOOOUUENALOUOEOAUOO NAOH 





IDAHO 
MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 
ico { Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











B.W. Cross Lumber Co. 


301 Oliver Building, 
Pittsburgh, - - Pa. 








White Pine,Yellow Pine, Hemlock & Fir 


FOR THE USE OF RETAIL LUMBERMEN 


And contractors. The Lumberman’s Actuary—it pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons, 
Carpenters and painters. Send for sample pages. 
Seventh edition. 
Bound in leather. Price $8,50 postpaid. 
AMERICAN LUMBERMAN, 
481 & earborn St., Chicago, Ill. 














EVANSVILLE, IND. 


Oct. 2.—Hardwood demand during last week, 
especially for stock that can be moved east and 
north, has been very good. Railroad buying has 
been better than for many years. Plain white oak 
is in strong demand, but quartered has been rather 
sluggish. Poplar, ash and walnut have been sell- 
ing well, while gum is not so active. Beech and 
sycamore are not showing much strength. Box 
manufacturers buy cautiously, but furniture fac- 
tories and other wood consuming plants have been 
buying rather liberally, automobile makers also 
having been in the market for some lumber. Lum- 
ber prices are holding firm. Conditions in the 
rural communities have improved a great deal dur- 
ing the last month. Sash and door men report a 
very good out of town trade. 

Clarence H. Altheide, associated with his father, 
Christ Altheide, in the lumber brokerage business 
here, has become salesman for Charles A. Abeles & 
Co., Little Rock, Ark., for Indiana and Kentucky, 
with headquarters in this city. 


BAY CITY, MICH. 


Oct. 2.—The hardwood market is in a very 
strong position. Manufacturers will go into the 
winter months with very small stocks, and it is 
certain that the shortage of dry lumber will be 
seriously felt before spring. The automobile in- 
dustry continues to buy in large quantities, for 
immediate needs only, and an active demand from 
the furniture, interior finish and hardwood flooring 
manufacturers is rapidly consuming available dry 
stocks. The flooring industry continues to receive 
a very large volume of business and some mills are 
operating nights in order to supply their trade. 
Reports of building activity thruout the country 
indicate a very large consumption of this product 
during the fall. The shortage of labor, at both 
mills and logging camps, has curtailed operations 
to some extent, and transportation facilities are far 
from satisfactory, so the mills find it difficult to 
get a sufficient supply of logs to operate steadily, 


BUFFALO, N. Y. 


Oct. 3.—At a meeting held last Friday the 
Buffalo Lumber Exchange voted to hold its annual 
chestnut outing on Oct. 10, at Boston Hills. An 
invitation to attend will be extended to both whole- 
salers and retailers, so that the number in atten- 
dance is expected to be unusually large this year. 
The committee in charge, with Fred M. Sullivan as 
chairman, is arranging for the usual fine meals 
out-of-doors, as well as for the baseball game. 

Frank T. Sullivan will go this week to the Pacific 
coast by the Canadian Pacific route, where he 
will remain for a month or so, partly for recreation 
and partly to look after the Government lumber at 
the Navy Island plant at San Francisco, which he 
lately bought on a closed bid. 

A meeting of the stockholders of the McLean 
Mahogany & Cedar Co. will be held at the com- 


pany’s office on Friday, to consider and vote upon . 


a change of name to the Robert D. McLean Lumber 
Co. The company is handling all kinds of hard- 
wood and it has been decided that a change in name 
would therefore be desirable. 

The lake strike of sailors has not amounted to 
anything, altho the men threatened to tie up 
navigation. Some men have quit on arrival of 
vessels here, but it has been found easy to fill 
their places. On the other hand a shortage of 
locomotive power is causing trouble to shippers 
in various lines. The shortage of cars is not 
nearly as serious as that of locomotives. It is 
found easy to get men enough to repair cars, but 
to repair engines is work that requires much skill, 
and such men are hard to find. 

E. W. Carson, head of the E. W. Carson Lumber 
Co., has returned from a business trip to Memphis 
and other markets and says that the car shortage 
is serious except in Memphis itself. Cotton is 
beginning to move and there are many calls for box 
cars. Mail prices on lumber are strong. 

Frank M. Hendricks, vice president of the Hen- 
dricks-Caskey Co., leaves this week for a trip to 
northern Canada, dividing his time between a vaca- 
tion and a survey of the lumber supply. He will 
also inspect some of the 120,000,000-foot white pine 
tract which George A. Mitchell, president of the 
company, has lately bought for working up the 
mill of the Hope Lumber Co., Thessalon, Ont., 
which he controls. 

A. C. Manbert, of Graves, Manbert & George, was 
here this week from Toronto on a business trip. 

The Standard Hardwood Lumber Co. has brought 
in a large amount of stock recently and has there- 
fore not been much hampered by the tie-up of the 


railroads. In the list of lumber received is 300,000 
feet of birch of various thicknesses. 

Coal men express satisfaction at the appoint- 
ment of Col. A. Conger Goodyear, president of the 
Great Southern Lumber Co., as fuel administrator 
for the eighth judicial district, including Buffalo. 
They say he will do ample justice to the position, 
and be fair to both consumers and members of the 
coal trade. 


MILWAUKEE, WIS. 


Oct. 3.—More orders have been placed this week 
than last, lumbermen report. The price levels 
generally are unchanged and are expected to remain 
firm for many weeks. Northern hardwoods have 
shown a slight advance and a few scattered divi- 
sions are-higher but the general quotation list is 
the same. Inquiries have been increasing from 
railroad shops in this territory.’ Wisconsin is one 
of the few States in which all its railroads have 
come to an agreement with its employees. Furni- 
ture makers are keen consuming sources for mahog- 
any, oak, maple and other woods. The maple 
and birch wood sales have been increased by interior 
finish and trim demands. Agricultural implement 
factories are again making insistent demands for 
lumber. ‘Transportation is the main problem 
Milwaukee lumbermen are called upon to solve, 
Railroads show little improvement in service, even 
with the settlement of the strike. 

Southern pine sales are improving together with 
hemlock and fir. The woods lead in popularity in 
the order named. - No. 1, 2 and 3 boards show 
marked improvement; Nos. 4 and 5 boards are in a 
slump. The general improvement of industries is 
expected to be reflected in the low grade hardwood 
sales. This last division is the only one in the 
entire market that is not satisfactory to whole- 
salers. 

Prices are firm with no indications of future 
softening. Birch, maple and basswood are higher 
for this week. Lower grades of southern pine are 
slightly higher. Some items of shed stock are 
reported lower. The Douglas fir market is un- 
changed and no reductions have been reported in 
the local market altho many wholesalers predict a 
softening of fir quotations and a general decline in 
all divisions. 

Don Montgomery, secretary of the Wisconsin 
Retail Lumbermen’s Association, together with 
thirty other leading business men of Milwaukee, 
has organized a business men’s sketch club to 
operate in conjunction with the Milwaukee Art 
Institute. October sketching parties will be held 
Sundays and regular weekly lessons will be given 
Tuesday evening at the institute. 


MEMPHIS, TENN. 


Oct. 3.—With the car shortage growing more 
acute and with the outbound movement of hard- 
wood lumber and forest products more restricted 
than ever before, the hardwood situation here has 
resolved itself into a problem of transportation. 
Demand is even keener than heretofore, as con- 
suming industries are increasing their efforts to 
obtain lumber for prompt or reasonably prompt 
shipment. It is conceded that, under present trans- 
portation conditions, there is not a little duplica- 
tion of both inquiries and firm offers but the fact 
remains that far more lumber is wanted than can 
be delivered in the present circumstances. Furni- 
ture and flooring manufacturers are particularly 
aggressive and there is a very active demand from 
automobile interests. Building trade interests, 
other than flooring manufacturers, are after their 
full quota while other miscellaneous consumers 
are in the market in a substantial way. Members 
of the trade generally admit that the last fortnight 
has been characterized by an unusually active call 
from domestic sources and by a fairly active 
demand from overseas. The tone of the market is 
quite healthy. The substantial excess of produc- 
tion over shipments is preventing a tendency to- 
ward “runaway prices” but the trend of values is 
steadily higher. Some members of the trade are 
refusing to accept further business for the present, 
having sold more than they can deliver promptly. 
All items on the hardwood list, including the lower 
grades, are in demand tho gum and oak are perhaps 
the leaders in point of strength and activity. 

Building permits issued during September, in- 
volving authorized expenditure of approximately 
$2,200,000, were the second largest ever issued 
during a single month in the history of this city 
and were treble the corresponding month last year. 
Residence construction has been a feature all year. 

George C. Ehemann, of George C. Ehemann & Co., 
hardwood wholesalers here, announces that his firm 
has acquired 5,500 acres of hardwood timber lands 
near Tallulah, La., and that several miles of 





J i. me 


oO 


ompr ei QGdre Bar 


= = 
‘ 


1ds 





OcTOBER 7, 1922 


AMERICAN LUMBERMAN 43 





standard gaged track has been constructed into 
the timber. He also states that the logs now being 
cut from this property are being sawn at the bana 
mill of Kurz Bros. at Tallulah, 

H. D. Moscovitz, who has been connected for 
some years with the Kraetzer-Cured Lumber Co., 
Greenwood, Miss., is now in charge of the sales 
offices of the Delta Hardwood Lumber Co. recently 
opened here. In addition to handling sales he 
will also look after traffic. The company has a 
big new band mill and resaw in operation at 
Rayville, La. 

Walter N. Kelly, of the Walter N. Kelly Lumber 
Co., Detroit, Mich., is in Memphis looking after 
the requirements of his firm, 


INDIANAPOLIS, IND. 


Oct. 2.—During last week demand for hard- 
woods from retail sources took a sudden bound. 
Distributers says the fine fall building weather 
caught many retailers with low stocks. Deliveries 
are even slower than they have been. Prices show 
increases of $3 to $10. Many woodworking 
plants are hard put to it by the coal situation. 
The furniture industry is active both here and at 
Shelbyville. Plants buy only their needs, how- 
ever, and there is much quibbling concerning prices. 


MERRILL, WIS. 


Oct. 2.—There is considerable speculation as to 
the amount of logs which will be brought to market 
this year by farmers. These logs are 10, 12 and 
sometimes 14 feet long, but rarely sixteen, altho 
several mills are offering a premium of $1 or $2 
a thousand for the longer lengths. According to 
log buyers, farmers find it difficult to haul the 
longer logs on ordinary sleighs, and many of the 
trees found on farmer’s lands are just long enough 
to furnish two short length logs, which would 
mean a large sacrifice in scale in the 16-foot length. 
There is also a further sacrifice in scale because of 
the great variation in diameter of the butt and top. 

Several million feet of logs at the bottom of the 
Wisconsin River and tributary streams in Oneida 
and other counties, are to be salvaged by the Lower 
Michigan Log Salvaging Co. Some of the logs, 
which have been sunk since thirty-five years ago, 
are of the best white pine obtainable. : 

Construction work on the new body plant unit 
of the Michigan Iron, Land & Lumber Co. at Iron 
Mountain, the new addition to the present unit, 
and the fourteen dry kilns, will be completed about 
Nov. 1, according to F. H. Schmitz, construction 
superintendent. 

The Stange Lumber Co. has finished logging a 
forty of hardwood in its newly opened tract in 
Vilas County and laid its rail into camp No. 2, 
pine, where eighty men will start operations at 
the end of this week. Rail is also being laid for 
camp No. 8 which will be a winter camp, where 
the pine logs will be decked. Practically all’ the 
logs will be cut to 16-foot lengths, 


COLUMBUS, OHIO 


Oct. 2.—There is a continuation of the good 
demand for hardwoods and southern pine. Hard- 
woods are being bought actively by retailers, and 
box, automobile, furniture and musical instru- 
ment concerns are in the market. Transportation 
is still tied up to a certain extent, altho some 
relief has been afforded by the removal of em- 
bargoes. Prices as a rule have a tendency to 
advance, 

J. P. Patton, assistant sales manager of the 
W. M. Ritter Lumber Co., says indications point 
to an even better volume of hardwood orders in 
October. Prices show a tendency to advance. 

W. L. Whitacre, of the W. L. Whitacre Lumber 
Co., reports that, with transportation easing up, 
cars are now coming thru and offerings are in- 
creasing. : 

The J. C. McNally Lumber Co. reports a busy 
season. Lath is the scarcest item in the list. 

E. R. Clarridge, of the Buckeye Lumber Ex- 
change, reports a softness in the southern pine 
trade but that the decline is not material. 

John R. Gobey reports a fairly good demand for 
southern pine, altho embargoes are holding up 
shipments to a certain extent. Hardwoods are in 
good demand. The impossibility of promising de- 
liveries hampers business. 

Henry Miller, president of the Boulevard Lum- 
ber Co., has been selected secretary-treasurer of 
the Northwest Business Men’s Association, an or- 
ganization of business and professional men in 
the suburbs of Arlington, Marble Cliff and Grand- 
view Heights. 

The Columbus Lumber Trade Exchange at its 
regular meeting Oct. 2 discussed credits, Reports 
from retailers show that there is no particular 
Scarcity of stocks, except possibly of lath. 

W. E. Jones, of E. J. & W. E. Jones, has re- 


turned from a two weeks’ vacation trip in Wiscon- . 


sin. While on the trip he inspected the Forest: 
Products Laboratory at Madison. 


LOUISVILLE, KY. 


Oct. 3.—Demand is reported as improving a 
little in hardwoods, and shipments over the last 
month have been very fair as a whole. Car short- 
age continues in the South, and several mills 
produced more stock than they shipped last month, 
altho with car supply they should have shipped 
far more than they produced, as the business was 
either on the books or available. A good demand 
is being felt for kiln dry stock, and companies 
are operating such departments at capacity. 


Poplar, red and white oak, ash, walnut and 
gum are the principal woods moving. Poplar box 
shooks are active, and there is better demand re- 
ported for veneers and glued-up stocks. Automobile 
and furniture factory buying is very fair and body 
producers are busy. Jobbers are buying fairly 
well, both for domestic and export. 


Principal local quotations show walnut, inch 
stock, FAS, $200 to $210 a thousand; selects, $150; 
common, $100; oak, quartered, $135 to $140; com- 
mon, $70 to $75; plain oak, $110 and $60; poplar, 
FAS, $115; saps and selects, $85; common, $55; 
common, 2A., $35; 2B., $25; red gum, quartered, 
$115 and $70; plain, $100 and $62.50; sap, $48 
and $34; 2-inch hickory, $100 and $60; inch log 
run beech, $45; 5/8 beech, $40; 6/4, $50; log 
run sycamore, inch, $35; 6/4 to 8/4, $40; elm, 
10/4, FAS, $61; common, $46; No. 2 common, $26; 
ash, 4/4, $90 and $45; 6/4, $100 and $60; 8/4, 
$110 and $70; 10/4, $115 and $80; 12/4, $125 
and $95. 

Transportation conditions are much better and 
movement from the South freer, but there are 
numerous embargoes blocking shipments tempo- 
rarily to the North and East, which are coming on 
and off so fast that it is hard for shippers to keep 
up with the situation. 


Building lumber continues in good demand, as 
locally things are very active. September permits 
were a little short of a million dollars, while total 
permits for all kinds of construction on buildings, 
for the fiscal year ended Aug. 31, were. recently 
announced at $16,121,683. 


C. Matsushima, a Japanese, has taken employ- 
ment at the plant of the New Albany Veneering 
Co., New Albany, Ind., to learn methods of pro- 
ducing plywoods. He is a student from the Depart- 
ment of Agriculture and Commerce, Imperial Gov- 
ernment of Japan. 


MARINETTE, WIS. 


Oct. 2.—The weather favors building activity 
and planing mills are taxed beyond capacity. The 
mill of the Von Platen-Fox Co., Iron Mountain, is 
running a night shift. The woods operations will 
be about 75 percent over normal, and logging 
operations will proceed at full speed. The hard- 
wood mill of the Wisconsin Land & Lumber Co., 
Hermansville, Menominee County, has resumed 
after an enforced shutdown occasioned by short- 
age of logs. The Holt Lumber Co.’s sawmill in 
Oconto expects to resume operation Oct. 3. The 
J. W. Wells Co. and the-Lake Superior Logging 
Co., a subsidiary, plan a combined log output of 
38,000,000 feet. The Stange Lumber Co., Merrill, 
Wis. (name recently changed from A. H. Stange 
Co.), has opened a large timber tract northeast 
of Star Lake that will keep the Merrill sawmill 
and factory in operation fifteen to twenty years. 
Andrew Bjorkman, of Norway, Mich., expects to 
get out 5,000,000 feet of hardwood. His woods- 
men now receive $35 to $50 a month. 


Both the Algoma Panel Co. and the Algoma 
Wood Products Co. are making extensive improve- 
ment on their factories. 


MENOMINEE, MICH. 


Oct. 4.—The shortage of log fiats should be 
relieved as a result of an organization to speed up 
the loading, unloading and movement of cars, thru 
addition of a considerable number of flats to the 
service and changes in train schedules, arrange- 
ments to this end having been made at a confer- 
ence between lumbermen and railroad officials. 


Lumber prices remain firm. Advances have been 
made on some hardwood items, owing to their 
searcity. In some instances 8/4 and thicker sizes 
are being taken green. However, the weather for 
the last month has been ideal for drying, and 
should help in increasing shipments of much 
needed items of sawed stock. Lath are now so 
scarce that they are loaded only in mixed cars; 
stocks of 32-inch have been so depleted that they 
have advanced 25 to 50 cents. 


One Wisconsin logger has advanced the price of 
hemlock pulpwood logs to $25. The pulp and paper 
mills are receiving a very satisfactory volume of 
business and expect to pay more for logs. Short- 
age of woods labor is hampering the organization 
of winter logging. 





Choice 
Stock! 


Sa 3 cars 4/4” No. 1 Common 
nT | & Sel. Basswood 


3 cars 4/4” No, 2 Common 
Basswood 


l car 4/4” No. 3 Common 
Basswood : 


3 cars 6/4” No. 2 Common 
Basswood 






2 cars 4/4” No. 2 Common 
& r., Ash 


Dry—Well Manufactured 
Can Ship Quickly 


Jean LaRue says: 
** She’s dam’ good 
mans to deal wid!”” 


Anything in Northern Hardwoods, 


The Adams-Thom 
waussl. Lumber Co. 











White Pine 





We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 


We solicit your business. 











Rust-Owen Lumber Co. 


ORUMMOND. WISCONSIN. 





Kneeland-McLurg 
Lumber Company 


PHILLIPS, WIS. 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 








Sawmill For Sale 


COMPLETE DOUBLE BAND MILL 


Refuse Burner, Generators, 
Pumps, Lumber Trucks, Russell 
Logging Cars, Flat Cars and 
incidental equipment. 


All located at Odanah, Wis., 
and available for inspection at 
any time. 


J. S. Stearns Lumber Co. 


ODANAH, WISCONSIN 
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HAMMER BRAND 


Hand-Made Heart Cypress 


SHINGLES 


The Shingles of our Grandfathers 
Write for Booklet 


[= 


The Hammer Lumber Co. 
DREXEL BUILDING. PHILADELPHIA 
Member Philadelphia Wholesale Lumber Dealers'Association 
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CHOICE 


Thick Hardwood 


Beautiful 23,000’ 10-4 No. 1 and Better 
18,000’ 12-4 No. 1 and Better 
BIRGH 16,000’ 16-4 No- 1 and Better 


Soft Gray Elm 


100,000’ 8-4 No. 1 and Better 
21,000’ 10-4 No. 1 and Better 
34,000’ 12-4 No. 1 and Better 


All thoroly Air Dried. 


Foster-Latimer 
sence ae. Lumber Go. q 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech, 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles. 


Main Office, BUFF. ALO, N. Y. 


Sales Office: 605 Murray Bldg, Grand Rapids, Mich. 











Yellow Pine *% 


- |Shop Lumber 


STEAM DRIED—1”, 114”, 134”, 2” 


A good cutting grade for sash, door and finish mills. 
us tell you more about it. 


mu: Kentucky Lumber Co. 
Sulligent, Ala. Lexington, Ky. 























i LATHROP 


SHORTLEAF 


Yellow Pine| Poplar 


Finish, Boards, Dimension, |Gum Oak 
Flooring and Drop Siding Mixed cars if 


desired. 


= LUMBER CO., Lathrop Ala.) 
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Sept. 30.—There has been no change in prices 


the last card was issued Sept. 2. While 
No. 3 and No. 4 western pine and fir 


since 
some 


. and larch dimension have sold somewhat less than 


the schedule price, in general they have con- 
formed closely to it. Shipments continue to lag 
far behind orders because of the continued severe 
car shortage. 

Shop is moving strongly and is taken as fast as 
manufactured. Orders for Nos. 1, 2 and 3 Idaho 
white pine show an increase. There is a good 
demand for No. 1 in contrast to the condition 
which has existed the entire year up to this time 
in which No. 1 has not moved. Both Idaho and 
western pine selects are going good and there 
has been an especially brisk demand for fir and 
larch dimension in the last ten days. In general, 
the demand is good in the face of the car shortage 
which prevents the prompt filling of orders. All 
mills are operating full time and many of them 
double shifts to get their’ stocks in shape for a 
steady industrial demand the rest of the year and 
a good business year all of 1923, which is the 
confident expectation of Inland Empire lumbermen, 

Mitchell Stewart, secretary-treasurer of the F. 8S. 
Murphy Lumber Co., Salt Lake City, was a Spokane 
visitor Friday. Mr. Stewart came up from Port- 
land to meet his wife and two children who have 
been visiting relatives. He is especially well known 
in this territory thru his former connection as sales 
manager of the Humbird Lumber Co. at Sandpoint, 
Idaho. ‘Business is good,” was his terse emphatic 
comment on general conditions. The F. 8S. Murphy 
company has just opened an office in San Francisco. 

M. L. Seymour, superintendent of the Potlatch 
Lumber Co. at Potlatch was in Spokane the early 
part of the week. 


CENTRALIA, WASH. 


Sept. 30.—The mills are all running and pro- 
duction is above normal, owing to several of the 
larger mills operating double time. The small 
tie mills are operating again after almost a year, 
the price paid for ties having reached a point where 
it is profitable to run. Orders are plentiful and 
of good assortment, there being an excellent de- 
mand for rough timbers as well as uppers. Logs 
are more plentiful and of better grade than usual. 
Cedar logs are reported plentiful, but owing to 
the demand from Japan the price of shingles re- 
mains firm. Local demand for lumber and shingles 
is unusually good, owing to the dry weather, which 
permits considerable building at this time. 

J. J. Jennelle, manager of the Lumber Manu- 
facturers’ Agency of Centralia, is in southern Cali- 
fornia for a few weeks. 

The South Bend Lumber & Shingle Co.’s new 
mill is being rushed to completion and it is hoped 
to have the plant operating by Nov. 1. A carload 
of electric motors is on the way from the East 
by fast freight. 


ABERDEEN—HOQUIAM, WASH. 


Sept. 30.—The rail market during the week has 
been quiet, but both the Atlantic seaboard and the 
California cargo markets have been very active. 
The car shortage is growing steadily worse, and 
mills are declining to take on rail business due to 
the uncertainty of procuring cars. Shingles by 
rail are very weak, particularly 16-inch clears. 

“Business in the East is booming,” is the word 
brought back to the Coast by J. S. Williams, who 
has just returned from a four months’ trip to the 
Atlantic seaboard, where he spent a great deal of 
time among retail lumber dealers, contractors and 
architects. “It is almost impossible for one to con- 
ceive the tremendous building activity in the 
metropolitan district,’ stated Mr. Williams, “un- 
less one sees it with his own eyes.” Mr. Williams 
made the trip under the auspices of the Vertigrain 
shingle mills of Grays Harbor, and the Charles R. 
McCormick Lumber Co., which has charge of the 
marketing of the Vertigrain shingles in the East. 

Aberdeen was the meeting place this week for the 
Douglas Fir Exploitation & Export Co. A. W. Mid- 
dleton, Anderson & Middleton Lumber Co.; A. L. 
Paine, National Lumber & Manufacturing Co., and 
William Donovan, sr., Donovan Lumber Co., had 
charge of arrangements for the meeting, which was 
attended by over fifty members. A luncheon at the 
Country Club preceded, and golf was enjoyed 
after. George C. Thompson, president, and J. E. 
Madison, secretary, were in attendance from San 
Francisco. Many prominent men in the organiza- 
tion were present, including W. H. Talbot, Pope & 
Talbot, and G. B. McLeod, Hammond Lumber Co., 
San Francisco; E. D. Kingsley, West Oregon Lum- 


ber Co.; F. C. Knapp, Peninsula Lumber Co., Louis 
Gerlinger, Gerlinger & Anderson, and Ralph Burn- 
side, Willapa Lumber Co., from Portland; E. G. 
Ames, Puget Mill Co., W. B. Nettleton, Nettleton 
Lumber Co., Seattle; Charles E. Hill, Tacoma Mill 
Co., L. T. Dempsey, Dempsey Lumber Co., L. L. 
Doud, Doud Lumber Co., Yale Henry, Clear Fir 
Lumber Co., Tacoma. The regular monthly meet- 
ing of the Pacific Lumber Inspection Bureau was 
held immediately after the meeting of the export 
company, with F. W. Alexander, of Seattle, secre- 
tary and manager, presiding. 

Hight miles of the logging road of the Green- 
wood Timber Co. have been completed, and it will 
require but three more miles of track to reach the 
first tract to be logged, containing 3,000,000 feet 
of timber. Three sides will be operated and the 
company expects to cut between 50,000,000 and 
60,000,000 annually. It is expected that yarding 
and loading will begin during the second week of 
October. 

The Northwestern Lumber Co., of Hoquiam, is 
building a new 175-foot smokestack about 9 feet 
in diameter at the base. The company is alsg in- 
stalling two new 704-horsepower boilers. 


BELLINGHAM, WASH. 


Sept. 30.—Cargo trade in September was brisk, 
the total movement being 13,000,000 feet. Ship- 
ments this week were: Bloedel Donovan Lumber 
Mills, steamship Lurline, 400,000 feet of lumber, 
Hawaii; steamship Cricket, 1,200,000 feet, Cali- 
fornia. This company is loading one vessel for 
Australia and another for Hawaii. E. K. Wood 
Lumber Co., loaded the schooner George Olsen with 
1,500,000 feet for California. The Kureha Maru 
is loading 1,000,000 there for Japan. Morrison 
Mill Co. shipped box shooks to Hawaii. The Puget 
Sound Sawmills & Shingle Co. next week will load 
the steamship Harry Luckenbach with 1,000,000 
feet for the east coast‘and the Karehu Maru with 
500,000 feet. 

Another large logging operation has been made 
possible by the transfer of 600 acres of land, most 
of it timbered, from the Blue Canyon Coal Co. to 
the E. K. Wood Lumber Co. The land was de- 
sired mainly for right-of-way purposes to enable 
it to reach timber beyond it, which will be logged 
by the Allen-Nolte Logging Co. A camp will be 
established within a month or two. 


SAN FRANCISCO, CALIF. 


Sept. 29.—There is an optimistic feeling among 
San Francisco commission men and mill agents, who 
are making sales right along in the southern Cal- 
ifornia market as well as taking care of local de- 
mands. The principal difficulty is to get the mills to 
take orders, with assortments broken and cars 
scarce. Prices are being well maintained, both 
wholesale and retail. Cargo shipments are good 
and rail shipments moving slower. 

Conditions in the export trade are looking a 
little more favorable, altho the volume is still 
below normal. Australia is buying lumber. There 
is a little demand for Japanese squares right along, 
altho no heavy business is expected until financial 
conditions improve in Japan. The Douglas Fir 
Exploitation & Export Co. sold 2,150,000 feet 
during the week, to Australia and east coast of 
South America. The Redwood Export Co., this 
city, is making shipments to Australia and has 
quite a volume of orders ahead. About 14,000,000 
feet are booked for shipment during the rest of the 
year. 

The McCloud River Lumber Co. continues to 
make a heavy cut of white pine at McCloud and 
is well sold ahead on shop. There is a good 
demand for practically all grades. Efforts will be 
made to keep up production as long as conditions 
are favorable. F. H. Lambert, general manager at 
McCloud, is installing twelve additional dry kilns, 
making forty-two in the battery. 

E. J. Grant, general manager of the Algoma 
Lumber Co., who was here on his way to Los 
Angeles, reports a pretty good season’s cut of 
white pine at Algoma. There is now a scarcity of 
labor and a shortage of cars is delaying shipments 
of good orders to be filled. 

The Weed Lumber Co., J. M. White general 
manager, has been employing all the labor available 
and making a good cut of white pine. Shipments of 
lumber and doors have been made as fast as cals 
were supplied and there is a strong demand for 
all the items in stock. 

The Red River Lumber Co. is cutting at the rate 
of 600,000 feet a day at the white and sugar pine 
mill at Westwood and is selling a little more than 
that. Dry stocks are decreasing. They are sold 
ahead on practically everything. While they will 
not take orders for prompt delivery, they will 








ad 
th 


de 
st 
to 
le- 
le 
ed 
be 


OCTOBER 7, 1922 


AMERICAN LUMBERMAN : 78 





sell shop when and as it accumulates. The pine 
box shook demand is stronger. 

The Pacific Lumber Co., this city, is keeping up 
a large cut of redwood in the two mills at Scotia. 
Stocks of dry clears are still short of requirements. 
There is a good California demand and a fair 
eastern business without much solicitation. Dry 
stocks have been reduced by shipments, as there 
has been a good supply of cars. 

Charles R. McCormick & Co., this city, report a 
strong demand for Douglas fir. Four mills are 
operating at St. Helens, the Columbia County and 
the St. Helens mills having double shifts, Prices 
are firm on practically all grades. 

The Eastern & Western Lumber Co., represented 
in San Francisco by L. A. Morrison, is making rail 
shipments of Douglas fir to California. <A good 
many orders have had to be turned down on account 
of inability to ship. The mill in Portland is very 
busy on good eastern and export orders. 

C.' A. Thayer, secretary and manager of the 
E. K. Wood Lumber Co., this city, is making a 
three months’ automobile tour of the East. Robert 
Parker, manager of the company’s Portland office, 
is visting the San Francisco office. The mill at 
Bellingham is running double time and the one at 
Hoquiam, Wash., is operating with one shift. The 
Lakeshore is on the way down from the East. 


Sam Hayward, of the Hayward Lumber & Invest- 
ment Co., has begun a two weeks’ hunting trip 
in Arizona. 

Waterborne lumber has been arriving rather 
heavily this month, 110 boats having been reported 
at the harbor up to the night of Sept. 26, these 
with total capacity of 111,505,000 feet; thirty- 
seven boats discharged part cargoes at San Diego, 
but the capacity quoted practically represents the 
entire southern California movement to that date 
for the month. 


TACOMA, WASH. 


Sept. 80.—Organizations of an association of 
Puget Sound shippers who utilize scow service to 
look after the interests of the members and formu- 
late a new schedule of scow rates for submission to 
the State public service commission was discussed 
at a meeting held here Sept. 25. The meeting was 
called by Ernest Dolge, chairman of the transpor- 
tation committee of the Tacoma Chamber of Com- 
merce. Many of the Tacoma lumbermen attended 
the meeting and representatives from Seattle firms 
present included Walter B. Nettleton, of the Net- 
tleton Lumber Co.; C. W. Stimson, of the Stimson 
Lumber Co.; E. T. Verd, Bryant Lumber Co., and 
R. W. Condon, Puget Lumber Co. The meeting de- 
cided to go ahead with the organization of the 

association and directed 

















Mr. Dolge to name a com- 











mittee to consider com- 
modity rates on lumber, 
sand, gravel and coal. 
The first application 
for a rebate on log ship- 
ments made since last 
February to be filed since 
the decision of the Thurs- 
ton County superior 
court upholding the re- 
duction in rates ordered 
by the public service com- 
mission was filed at 
Olympia this week by 
John E. Belcher, attorney 
for the Cady Logging Co., 
against the Northern Pa- 
cific Railway. Reparation 
is sought on log ship- 
ments from American 
Lake to Tacoma and 
Hoquiam between Septem- 
ber, 1921, and the pres- 
ent time. As the rail- 
roads have as yet filed no 
appeal from the court’s 
decision the reparation 
application stands un- 
challenged. The court 








has set Oct. 6 as the date 


Forest Products Research in Pictures—No. 3. Treated and untreated mine of the hearing on the ap- 


timbers. The broken post above was weakened by decay to the point 
of failure after one year’s service in the mine. 


It was sound when in- 


plication and, should the 


stalled but was not treated with a preservative. The post next to it, "@Paration demanded be 
which was treated with a preservative and placed at the same time, ®llowed, the case is ex- 
remains sound and uninfected by decay. Two other untreated timbers pected to govern many 
in the foreground show fungus attack. (Photograph courtesy United similar ones to be brought 


States Forest Service.) 


by other lumber firms 
against the railroads 





The Lakebridge has also been purchased from the 
Shipping Board. Each ship has a carrying capacity 
of about 2,000,000 feet. 


Among the lumbermen in the city as visitors are: 
W., G. Kahman, sales manager McCloud River 
Lumber Co., McCloud; G. W. Fenwick, general 
manager Hammond Lumber Co., Eureka; J. O. 
Goldthwaite, general manager Modoc Lumber Co., 
Chiloquin; J. H. Owen, president California & 
Oregon Lumber Co., Brookings, Ore.; C. A. Bengen- 
heimer, Sugar Pine Lumber Co., of Fresno; L. J. 
Wentworth, general manager Portland Lumber 
Co., Portland. 


LOS ANGELES, CALIF. 


Sept. 30.—A distinct firmness continues thruout 
the local cargo market, the only exception being 
shingles, which are still a bit weak around $4. 
The lowest general quotation on common is $23, 
ship’s tackle, with some operators standing pat for 
a higher price. Green lath are firm. 


Guests this week at the weekly Hoo-Hoo lunch- 
eon, which grows in popularity, included Ben S. 
Woodhead, of Beaumont, Tex.; “‘Parson’’ Simpkin, 
Supreme Chaplain of Hoo-Hoo; Peter B. Kyne, 
the well known author; Secretary Whiting, of 
the shingle branch of the West Coast Lumbermen’s 
Association, and F. L. Mulgrew. 

The Los Angeles Lumber Products Steamship Co., 
capital stock $500,000, which is an auxiliary of 
the Los Angeles Lumber Products Co., has been 
incorporated. The W. J. Bettingen Lumber Co., 
with main office in Pasadena, and capital stock of 
$500,000, has been incorporated. 


A. S. Parks, president of the Owens-Parks Lum- . 


ber Co., has left for Wichita, Kan., on what prom- 
ises to be a somewhat lengthened business trip. 


later. 

Lumber carriers at the Tacoma docks during 
the last week included the following: For the 
Orient, Kaya Maru and Romona at port dock; for 
California, Stanwood at Dempsey mill and Mukil- 
teo at port dock; for the Atlantic coast, Steel 
Worker at port dock, Steel Navigator at terminal 
dock and Edgar Luckenbach at St. Paul mill; for 
South America, Santa Cruz at port dock. 

O. O. Calderhead, rate expert for the State 
public service commission, left this week for Wash- 
ington to appear before the Interstate Commerce 
Commission in an attempt to induce that body 
to allot more cars to Washington for lumber ship- 
ments. Both mills and railroads report that less 
than 50 percent of the car requirements are being 
provided to this State. The commission has also 
asked the codperation of the lumbermen in pre- 
paring a report which the roads will be required 
to make showing the car supply and distribution 
to the different industries in order that there may 
be no discrimination made. The West Coast Lum- 
bermen’s Association has furnished Mr. Calderhead 
with figures showing the car needs of the Wash- 
ington mills. 


PORTLAND, ORE. 


Sept. 30.—Construction of thirty miles of new 
railroad up the Santiam River into the timber at 
its headwaters, is reported to be the object of a 
group of men from St. Paul, Minn. The line 
would be operated as an extension of the Oregon 
Plectric from Albany. ‘The latter road is a Hill 
line property and the men mentioned in connection 
have been identified from time to time with Hill 
development projects, prominently among them 
W. P. Davidson. Associated with Mr. Davidson in 
the project are said to be John Burke, ex-treasurer 
of the United States, and Col. A. A. White, promi- 
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In Catia with 
Lumber Items 


Buy your oak flooring from 
Seidel at St. Louis in mixed 
cars with Redwood items, long- 
leaf dimension or West Coast 
lumber and save money on 
freight. 






Quality guaranteed—service 
prompt and dependable. 


Write or wire for 
| quotations 


Seidel 


St.Louis,Mo. 

















LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, Londoa, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 
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| REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
Sach Done Been Wea Colina, Pioomne. 

n ndadow ouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 

















17 Northern 17 


Hardwoods 
The Best Produced—We have it 
Maple, Elm, Birch and Basswood 


VON PLATEN-FOX CO. 
Main Office, IRON MOUNTAIN, MICH. 


[17 cree Bt no, useage Crug 17 


HARDWOOD Gvertaslliig *100 


114 kinds Maple, Beech, Birch and Oak Shipped in 
Mixed Cars with Northern & Southern Hardwoods. 


NICHOLS & COX LUMBER CO. 











GRAND RAPIDS, MICH. 





BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is “‘Tote-road and Trail,’’ just published. Here is ‘“‘the 
lumberman peet’’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
43) 8. Dearborn St., Chicago, Ill. 


SAAN DLA er A OT i A IDI CNG nh EL dhs PE a 











76 


AMERICAN LUMBERMAN 





Octoser 7, 1922 











/ 


Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 

A. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice _and_ thorol 
— it out before it was finally printed in boo 
orm, 


Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
The same principle of cost. per sauare can be applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barna. 


Bound in red leather, size 512 x 82 
inches, 148 pages, including one copy 
each of blank bids for Houses and 
Barns. $7.00 postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 














Red Gum 
Magnolia 
White Oak 
Red Oak 


1,500,000 feet now on 
sticks and ready to 
ship. Your inquiries 
and orders are solicited. 








Poplar Eastman-Gardiner 
Hickory Hardwood Co. 
White Ash LAUREL, MISS. 








SPR eT TR, 








Two by Fours 


Dress S4S Standard and 1-4 Scant 
9 to12 ft. 


Shortleaf Yel low Pi ne 


ALSO OAK CROSSTIES 


McRae Lumber Company 
CORINTH, MISSISSIPPI 





Pocahontas Lumber Co. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Planing Mills at Corinth, Tishomingo, Miss. 
and Lynn, Ala. 


L. F. GARRETT, Owner and Manager 








nent townsite promoter. Much of the upper San- 
tiam timber is said to be owned by Louis W. Hill, 
Porter Bros., railroad contractors, and Mr. David- 
son. 

Negotiations are reported underway between one 
or two parties and W. D. Skinner, traffic manager 
and vice president of the Spokane, Portland & 
Seattle Railway, for the construction of a large 
sawmill and affiliated plants at Willamette Slough 
where the Nehalem Boom Company, a subsidiary of 
the railroad company, has its boom. The site for 
the proposed mill is adjoining the boom company’s 
property and is the property of the Ruth Land 
Co., another subsidiary of the railway. For the 
present the names of the millmen appearing in 
the negotiations are withheld. The railway and 
the Nehalem Boom Co.’s boom are the outlet for 
logs brought in over the newly completed Portland, 
Astoria & Pacific Railroad which extends into the 
Nehalem country to Vernonia where Charles 8. 
Keith and associates have their large timber opera- 
tions and it would be advantageous for the Spo- 
kane, Portland & Seattle to have a mill at the 
boom site as it would furnish more desirable traffic 
than logs afford. 

The Jayne-Yereance Lumber Co., which is de- 
voting its entire attention to Atlantic coast busi- 
ness in fir and other Pacific Northwest lumber prod- 
ucts, has moved into its new offices on the twelfth 
floor of the Gasco Building, adjoining those of the 
Willapa Lumber Co., whose Atlantic coast business 
forms the nucleus of the new company, and Robert 
K. McClelland, who was formerly with the Willapa 
forces has gone with Howard Jayne, president of 
the new company. 

L. L. Lewis, sales manager here for the Booth- 
Kelly Lumber Co., states that the company is now 
busy building a mill at Wendling on the site of the 
mill which was destroyed by fire some time ago, 
and it is expected to have it ready for business 
by next March. The new mill will be electrically 
driven and of about the same size as the company’s 
large mill at Springfield which cuts about 20,000 
feet an hour. Mr. Lewis says that business con- 
tinues active, that his company is selling as much 
lumber as it can ship, and that it is not suffering 
so, much from car shortage as mills on the northern 
lines, 

F. W. Roblin, of the L. B. Menefee Lumber Co., 
has found a big demand for box lumber and in the 
last few weeks has moved 4,000,000 feet, most of it 
from the Klamath Falls pine district, where the 
company has a big source of supply. He expects 
the demand to continue active, since it will soon be 
time for the citrus fruit industry to enter the mar- 
ket. 

Construction of a 6-story hotel will be started 
at once at Longview, Wash., the new town being 
established where the Long-Bell Lumber Co. is 
going to have its large Columbia River operations, 
The structure is to be built for the Long-Bell com- 
pany and is estimated to cost $350,000. It will 
be the first building on the townsite and will be 
practically in its center. 

Graham Griswold, of the Griswold Lumber Co. 
which sells lumber, and the Grier-Griswold Lumber 
Co. which manufactures lumber, left here Friday 
on a motor tour to San Francisco. Incidentally 
it will be for business as well as for pleasure. 

The Swayne & Hoyt steamer West Islap, entered 
here this week with 1,000 tons of coal from Aus- 
tralia and took on thirty-nine bundles of barrel 
staves, 260 bundles of box shooks and 1,600,000 
bundles of lath for return cargo to the Antipodes. 
The steamer will complete the cargo by taking 
additional lumber at Aberdeen, Wash. 

The Oswego Log & Boom Co., which was recently 
organized, is meeting with opposition from resi- 
dents on the shores of Oswego Lake, where the 
company intended to store logs. The residents 
contend that turning the lake into a log pond will 
jeopardize its value as a residence property. Ap- 
plication of the boom company for a franchise 
brought out the opposition. 


ATLANTA, GA. 


Oct. 2.—There has been a fairly good increase in 
the number of freight cars available for lumber 
transportation in this district the last week, lum- 
bermen here advise, but they say the improvement 
is slow and that they are not looking for a normal 
condition in freight cars for many weeks. The 
lumber movement as a whole, however, is consider- 
ably better than it was a month ago, and within 
another two weeks, or at least by the end of 
October, it is believed by operators here that the 
mills will be able to secure enough cars to ship 
material almost as fast as they can manufacture 
it. With most mills having good orders for stock 
on hand, improvement in the freight car situation 
is getting this stock out of the way. As a result 
mills that had been forced to curtail will be at full 
force again by the end of the month, and smaller 
mills that had closed down entirely will probably 
all be in operation again. In fact, some additional 
mills have reopened within the last few days and 
others are preparing to open again during the next 


week. Logging conditions are ideal as there has 
been little rain of late, and millmen here believe 
that production should be in full force again by 
early November. 


LAKE CHARLES, LA. 


Oct. 2.—No marked changes have taken place 
in the southern pine situation during the last week, 
except that there is a brighter outlook now that 
the striking railroad shopmen have gone back to 
work. The actual supply of empty cars has not 
increased and lumbermen are still hampered by 
the prospect of moving a large crop. 

The railroads are again active in the lumber 
market and are endeavoring to secure supplies to 
build up their equipment. There is also a little 
better tone to the export inquiries, but the interior 
markets are more quiet than usual and it seems 
that the mills are not eager to get out and hunt 
business until they have reduced their volume of 
existing orders. Buyers evidently are fairly well 
stocked and prefer to wait before placing orders 
until shipping dates can be assured. 

As a whole prices have remained stationary. 
The demand for building material is not so marked, 
and until the harvest begins to move more generally 
very little business is to be expected from the rural 
communities. 


ALEXANDRIA, LA. 


Oct. 2—Demand is generally reported as fair 
and the market is in a healthy condition. The 
volume of building is still increasing. The furni- 
ture and manufacturing consumers are in the mar- 
ket for their immediate requirements, having ex- 
hausted their surplus stocks. Prices are firm; 
some such items as 8- and 10-inch No. 2 shiplap 
and No. 3 dimension advanced last week. Car 
shortage is still felt in this section, tho the supply 
is now slightly improved, but many destinations 
remain embargoed. Stocks are very poorly as- 
sorted, and it is hard to get a mill to take an 
average mixed car Order, especially in view of the 
difficulty in obtaining equipment. Few orders for 
mixed cars are filled as received. Mills are care- 
ful to select only such orders as they feel that 
they can ship in a reasonable length of time. 
Production is below normal. 


HOUSTON, TEX. 


Sept. 30.—The final week of September was a 
busy one with Houston wholesale lumber dealers, 
due to an active demand from the railroads and 
in the export market. There was also a noticeable 
improvement in the demand from _ industrial 
sources, The retail trade also is showing some 
signs of life. These conditions have added strength 
to prices, but no material changes have been made. 
All the upper grades are strong and the only weak 
item, if any, is No. 2 common. 

Locally building continues quite active. For the 
week closing today permits amounted to $317,479. 
With the exception of one apartment house, all the 
permits were for residences, mostly small ones. 
The totals shown are far from the real total for 
Houston and its environs, for suburban work is not 


included. . 
NORFOLK, VA. 


Oct. 2.—There has been let-up in the demand 
for kiln dried North Carolina pine. Prices are 
still pointing upward. Recent advances have been 
established without difficulty. Many mills are now 
refusing to quote on stock not on hand. Ship- 
ments during September were heavier, altho dur- 
ing the last week or ten days more complaint was 
heard of insufficient car supply. The mills are 
bending every effort to increase production and 
shipments. 

There has been a good demand for 4/4 edge 
No. 2 and better. No. 2 and better 4/4 stock 
widths are hard to buy even in mixed carlots. Edge 
and stock widths, 5/4 and thicker, are in brisk 
demand, but few mills are in position to quote. 
No. 3 edge, 4/4, is still selling well, surplus stocks 
being very, very small. There is not much demand 
for No. 3 stock widths, but most mills have none. 
Nos. 1 and 2 bark strips and miscuts are being sold 
about as fast as offered. 

There has been an exceptionally good demand for 
4/4 edge No. 1 box, both rough and dressed. 
Dressed inquiries have been numerous, many mills 
refusing to quote on D2S and resawn and limiting 
sales of D2S. Several cargo sales of-rough edge 
box were made at $28 net f.0.b. Norfolk. Box 
makers here hesitate to pay more than $23. Dressed 
edge No. 2 box, 4/4, has been very active. The 
price is slowly advancing. No. 2 stock box, 4/4, 
is still hard to buy for quick shipment. No. 1 
stock box, 4/4, dressed, is still very active. Prices 
on rough vary somewhat. Box bark strips con- 
tinue in brisk demand; mills generally refuse to 
sell dressed any farther ahead. 

Demand for flooring, thin ceiling and partition 
continues active. No. 4 flooring particularly has 
shown a marked increase in sales, with conse- 
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quent advance in prices. Many mills refuse to 
book more business ahead. Bark strip partition 
continues very active, slightly higher prices ruling. 
Sales of roofers were much larger, being made at 
prices higher than noted heretofore. Most orders 
are small. Many mills are still refusing to quote. 
Inquiries are still numerous. Dressed sizes con- 
tinue to move briskly at good prices. 


ORANGE, TEX. 


Oct. 2.—The British steamship Cliff Tower 
cleared from Orange for Manchester and London 
Saturday with one of the largest cargoes to leave 
this port during 1922. She carried 2,500,000 feet 
of sawn timber and lumber for the Standard Ex- 
port Lumber Co. 

The Lufkin Foundry & Machine Co., of Lufkin, 
Tex., was the successful bidder for the machinery 
necessary to equip the new mill of the Peavy- 
Moore Lumber Co. at Deweyville, burned down a 
week ago. Neither the planer, dry kilns nor 10,- 
000,000 feet of lumber on the yard were destroyed 
in the recent fire and the company is going ahead 
filling all orders on its books, the capacity of their 
four remaining mills insuring its ability to keep 
this up until the new plant is in operation. 


ST. LOUIS, MO. 


Oct. 3.—The report of the Merchants Exchange 
puts receipts of lumber at St. Louis during Septem- 
ber at 16,313 cars, as compared with 11,724 in 
September, 1921, a gain of 3,589 cars. The ship- 
ments last month were 12,084 cars, as against 9,783 
cars in September, 1921, a gain of 2,301 cars. The 
Illinois division, St. Louis, Iron Mountain & South- 
ern led in receipts, with 4,877 cars, while the 
Toledo, St. Louis & Western led in shipments, with 
3,019 cars. 

William C. Hoxie, of the Harry C. Philbrick Co., 
Boston, was in St. Louis today on his way to visit 
the southern pine mills in Arkansas, Louisana and 
Texas. 

Adalbert Straus, president Malvern Lumber Co., 
Malvern, Ark., stopped in St. Louis a day to visit 
with his son, Clem T. Straus, of the L. M. Tully 
Lumber Co. He was on his way to the mills after 
a trip to Colorado. 

Announcement has been made of the appoint- 
ment of Al. Gehner as sales manager of the south- 
ern pine yard and shed stock department of the 
Chicago Lumber & Coal Co. Fred Gleave has been 
appointed assistant sales manager. Mr. Gehner 
succeeds N. C. Waggoner. The new sales manager 
has been connected with the Chicago Lumber & 
Coal Co. for the last nine years. 


NEW YORK, N. Y. 


Oct. 2.—Railroad embargoes threaten to cause a 
serious drop in business for October. Everywhere 
one goes among lumbermen he hears the same com- 
plaint of inability to get cars and a consequent 
failure to fill orders. There is scarcely a complaint 
about demand. 

The Pennsylvania railroad has put on two 
embargoes, either in itself a serious handicap to 
lumbermen. Embargo No. 1 is indefinite and covers 
all points and all connections of the system. 
Embargo No. 2 has a time limit of ten days and 
covers everything except food and fuel east of 
Altoona and Renova, Pa. New York Central has 
an embargo from the North, and the shortage of 
cars is seriously impeding shipments, especially 
of Canadian spruce. 

The North Carolina pine market is reported as 
booming, but wholesalers complain that they can 
not get the stuff fast enough. The box material 
demand has increased appreciably and flooring, 
roofers, siding and partition are also in excellent 
call. North Carolina roofers and dimensions show 
a tendency to drop, principally due, it is said, to 
a cut of $2 in the price of lumber in the Northwest. 
In the southern pine market, buyers have eased 
off somewhat. Cypress is bringing better prices 
and there is a little better demand. In the in- 
dustrials, both in cypress and hardwoods, the small 
manufacturers are reported to be buying better. 
Pacific coast products are still coming in very well 
in large cargoes, and as in the war period most of 
the hauling to points of delivery is being accom- 
plished by motor trucks. Fir roofers are especially 
strong at this writing and material advance have 
taken place within the last week. They are now 
worth from $32 to $33 a thousand. 

One student of the situation said today that the 
Port of New York has “been practically skinned” 
of North Carolina timbers and added that an 
inspection of the timber market alone would con- 
vince one of the “dearth of all kinds of lumber.” 
A representative of the American Trading Co., who 
has had occasion to view conditions across the 
river, says “stocks are lower in New Jersey than 
they have been for twenty-five years.” Another 
commentary said that stocks are lower thruout 
the metropolitan district than they have been in 
thirty years, and he declares that the present situ- 


ation is sure to be followed by a very active demand 
that will continue for many months. A _ whole- 
saler predicted that October business will be a 
third less, at least, than that of September. 
Webster & Co., report the steamers Brenta and 
Santa Clara now loading at Vancouver, B. C., 
and the Japanese vessel Hague Maru on the way to 
this port with a mixed cargo of fir, hemlock and 
other lumber. The Santa Malta is also on the way. 
The New Hampshire Stave & Heading Mill, of 
North Stratford, N. H., reports thru its New 
York office that extensive improvements begun in 
the plant last spring have been completed. The 
establishment is now one of the finest of its kind 
in New England. Practically all of the machinery 
is new. Beech, birch and maple are obtained by 
the firm from its own holdings in Vermont, just 
across the border from New Hampshire. Birch 
constitutes about seventy percent of the cooperage 


output. 
? BOSTON, MASS. 


Oct. 4.—Building operations are active in New 
England and the call for construction lumber is 
very heavy.. Industrial consumers also are coming 
into the market more freely. The lumber market 
here is strong and prices show an upward tendency 
on several lines. Difficulties incident to rail trans- 
portation are acute, and this handicap is especially 
severe for hardwood merchants and dealers in 
southern lumber. 

The steamship Cape Romain arrived in Provi- 
dence, R. I., last week with 391,749 feet of.lum- 
ber from the Pacific coast for the A. C. Dutton 
Lumber Corporation. 

F. G. Boggs, of the Swain & Boggs Co., dealer 
in eastern, western and southern lumber, has gone 
to the White Mountains for a real autumnal vaca- 
tion. He plans to enjoy golf and mountain climb- 


ing. 
PHILADELPHIA, PA. 


Oct. 2.—Local business has undergone little 
change, many reporting a lessened demand, which, 
under existing conditions, has failed to weaken the 
market. Retailers find no letup and are taxed to 
capacity, their stocks going down because of poor 
shipments. Wholesalers find the yards less ready to 
place orders with prices jumping and no sign of the 
lumber that they have ordered coming in. On the 
other hand, the railroads and big industrials are 
buying better than they have for a long time, and 
some dealers claim they are the ones that are fore- 
ing prices up. They have delayed buying so long 
that their needs are imperative, and they are not 
haggling about price if they can get quick delivery. 
Planing mills are rushed to the limit, and there are 
rumors of some to be started soon. General con- 
tractors are so busy that they are paying bonus 
wages to mechanics, it being reported that the 
plasterers are receiving as much as $1 an hour 
above the scale agreed to last spring. Jobbing car- 
penters are still too busy to take on more work, and 
cabinet makers and inside trim men are behind 
with their orders. Furniture manufacturers are 
booking good business and are raising prices 
‘rapidly. Box makers are gradually getting back 
into a busy stride, and their outlook is good. 

The records of the Bureau of Building Inspec- 
tion for September show that the habit of breaking 
records has apparently become incurable, for the 
work of the past month was nearly three times that 
of any former September. In September of this 
year there were 1,260 permits, for 2,020 opera- 
tions, at an estimated cost of $11,714,140, against 
the previous record in September, 1921, of 1,554 
operations, costing $4,304,270, and the previous 
record in value of 1915, when there were 1,452 
operations, costing $4,731,670. For the first nine 
months of this year, the total of work for which 
permits have been issued was 17,799 operations, 
costing $85,620,925, against 11,045 operations, cost- 
ing $28,390,405 for the same period of last year. 

The hardwood market is slowed up a little, but 
there is demand beyond supply for dry hard- 
woods of almost all kinds in the better grades; the 
lower grades are moving in better proportion, and 
at better prices. Plain and quartered oak, both 
white and red, hardwood floorings, gum and poplar 
are very strong in demand, and there is also a good 
market for chestnut, maple, birch, beech, ash, bass- 
wood, cherry, hickory, walnut and mahogany. West 
Coast woods are selling in increasing volume, and 
water shipments are again taking lead over rail in 
volume. Fir is greatest in volume, with white pine, 
hemlock and cedar following in order. Northern 
white pine is steady at high price levels, but there 
does not seem to be the volume moving that there 
was a few weeks ago. Spruce is steady in price 
and demand keeps supply from accumulating to any 
great extent. Hemlock is in good demand at the 
high level of prices, and offerings are small and 
broken. Cypress demand is strongest for the bet- 
ter grades, on which prices are high, and the lower 


- grades are moving in good volume, at better figures. 


Southern pine shipments are slow, and demand is 
so strong that prices seem to have no top. Tim- 
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Every Dealer —\ 
Should Sell It 


By reason of its soft texture, 
even grain, uniform color and 
perfect milling, Nearwhite is a 
yard stock of unusual merit. 
For easy selling it’s hard to beat 
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SHORTLEAF PINE 


The stumpage from which 
Nearwhite is cut is famed for 
its fine quality, and lumber cut 
here has long been the choice of 
experienced buyers. Finish, 
ceiling, siding, flooring, mould- 
ings, lath, boards. Straight or 
mixed cars. 


Nothing over 16 feet. 


The 
Sumter Lumber Co. 


Electric Mills, Miss. 
gy D.H. Foresman,Gen.Mgr. N. Nicholson,Ass’t. Mgr. es 
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You Get the Best 


when you order our Band Sawed, Steam 
Kiln Dried and Soda Dipped lumber. 








YELLOW PINE 


Our daily capacity of 125,000 feet insures 
prompt service. Tell us your needs, 
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LUMBER COMPANY 


COLUMBUS, MISSISSIPPI 
D. F. McCullough, Gen’. Mgr. M.D. Thomason, Ass’t Mgr 







































4x4 to 
18x18—10 to 70 ft. 
Rough or Sized 
3” and 4” Ceiling and 
aut ood Flooring, No. 116 Siding, 
4 to 24 Ft. Moulding, etc.,in all grades. 


Williams Yellow Pine Co. 
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THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 8. Dearborn St., Chicago, Ill. 
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‘Box and Crating 
Material 


—just the kind indus- 
trial plants want. Our 
stock is well milled, 
strong and durable. 
It is cut from high- 
grade Southern Pine. 





Wecan also furnish 
anything in 
and Car Material or 
Structural Timbers. 
Try us today. 


a. D. Foote Lumber Co. 


Alexandria, La. 
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Manufacturers of Long and Shortleaf 
Southern Pine Lumber 











Manufacturers 


Short Leaf Pine and Hardwoods 





C. H. Meore, Pres, F.G. Lock, Vice-Pres. G. W. Law, Sec. and Treas 








' Long Leaf Yellow Pine 
‘Calcasieu Lumber 
WESTLAKE LOUISIANA 











RUSTON, LA. 
Manufacturers of 


! Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mille at 
GANDY, LA. 






Office. 
RUSTON, LA. 











POWELL LUMBER CO. 


LAKE CHARLES, LA. 


YELLOW PINE 


THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, ete. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 481 §& 
Dearborn St., Chicago, Ill. ; 











bers seem to be the strongest, but there is also a 
very good demand for floorings. North Carolina 
pine prices are tightening, altho there was a lull in 
demand the forepart of last week. Timbers, sizes, 
floorings and boards are all in demand that takes 
all the lumber that is coming in, and more is 
wanted. Lath of all kinds and sizes find a ready 
market at good prices, and shingles are very active 
in the outlying territory. 

Passmore & Murphey (Inc.) is the name of a 
new wholesale concern which has opened offices at 
616 Perry Building. The active members of the 
concern are Samuel W. Passmore, formerly treas- 
urer of Lewis Thompson Co., mahogany dealer, and 
Daniel H. Murphey, who has been actively in the 
lumber business for sixteen years with R. E. Wood 
& Co., Baltimore; the Whiting Lumber Co., with 
whom he also had mill experience, and with John 
W. Coles, wholesaler, of this city. The concern 
will do a general wholesale business, but will spe- 
cialize in enemas hardwood flooring and spruce 
lath, 

The local office of the White Lumber Co., of 
Raleigh, has been moved from 1433 Land Title 
Building to suite 902 of the same building, where 
Alfred D. Boring and his staff of salesmen will be 
able to handle the business to better advantage. 

William T. Betts, one of the best known Phila- 
delphia wholesalers, has become associated with 
John W. Coles, with offices in the Perry Building. 
Mr. Betts was formerly a member of the firm of 
Charles M. Betts & Co. 


MINNEAPOLIS, MINN. 


Oct. 3.—Roy L. Martin, sales manager of the 
H. B. Waite Lumber Co., is back from a business 
trip to the West and says he spent most of his 
time out there trying to get cars for shipments 
from the company’s mills. Mill stocks are accumu- 
lating somewhat because of the car shortage, he 
says. 

W. M. Nichols, district sales superintendent here 
for the Clear Lake Lumber Co., is back from a 
visit to the mills and conferences with E. P. Keefe, 
general sales manager of the company. He found 
some Coast manufacturers out of the market be- 
cause of broken stocks. 

W. P. Johnson, inspector for the California 
White & Sugar Pine Manufacturers’ Association, 
was here recently after a visit to his old home at 
Eau Claire. He reported that the mills in the 
association’s territory have been running nine 
hours with full complements of men. He has been 
looking for another inspector, but says good men 
in that line seem to be scarce. 

Sig. Hofslund, general manager of the Black- 
well Lumber Co., Coeur d’Alene, Idaho, was here 
last week in conference with Robert Rainey, the 
company’s sales representative. 


DULUTH, MINN. 


Oct. 3.—The market in all items of northern pine 
lumber is firm at current price lists, and moderate 
advances in the lower grades are looked for. With 
western products largely shut out of this market 
on account of railroad congestion, Minnesota mills 
are coming in for an improved demand both for 
boards and dimension, and stocks in mill yards are 
being rapidly cleaned up. The call for No. 3 and 
better northern pine has been good since early last 
winter and, stocks for prompt shipment having 
been worked down, demand created by house build- 
ing has been diverted of late to the lower grades, 
with the result that operators are conceded to be 
now in a comfortable position. No. 5 boards are 
being taken for sheeting and the box companies 
have been coming into the market freely for mate- 
rial recently. Three cargoes including 1,775,000 
feet of No. 3 and better, and 800,000 feet of box 
lumber, were loaded out here this week for Tona- 
wanda (N. Y.) delivery, this shipment almost 
cleaning up the season’s cargo orders. 

Woods operators are experiencing difficulty in 
filing up camps tho $45 a month and board is 
offered for common labor, as compared with $26 
last season. A heavy program is planned, for 
some of the large mills are now working from 
hand to mouth. 

Wisconsin paper mills entered the Minnesota 
market and offered $10 a cord for pulpwood, or 
only $1.25 more than last season, making allow- 
ance for the freight rate reduction. Minnesota 
paper mills are out of the market. Woods opera- 
tors here claim that with a 30 percent increase in 
stumpage and prospective higher costs, operators 
would be unable to show any margin of profit at 
the $10 basis offered. No member of the Minne- 
sota association will accept the figure offered. 

The Pike Bay Lumber Co. is preparing to oper- 
ate its new sawmill at Tower, Minn. Martin 
Gunderson is the president of the new company, 
and Nicholas Ofstad is manager. 

The Crookston Lumber Co. is planning cutting 
25,000,000 feet of logs near Blackduck, Minn. 
About 450 men will be employed in three camps 
during the winter. 


KANSAS CITY, MO. 


Oct. 2.—Transit cars of southern pine have been 
sold below the market by wholesalers, while at the 
same time some big mills were making new ad- 
vances, others holding firmly to previous prices. 
Hardwoods are stronger than ever, and fir, west- 
ern pines, redwood and cypress show no indication 
of weakening. It is true that there has been a 
lessening of demand from retailers, but industrial 
and railroad demand is heavy and most mills have 
large order files. Only shingles are weak. Coun- 
try trade has been good during the last week. 


WINNIPEG, MAN. 


Oct. 2.—-A feature of business during the last 
week has been the stiffening up again of wholesale 
lumber prices. Reports have come in from the 
Coast that the larger mills have orders booked for 
the next ninety days and in some instances these 
mills refuse to book any more business, which is 
largely made to eastern States and to foreign 
points. The Coast and mountain mills also, are 
beginning to feel the labor shortage and, as a con- 
sequence, some have had to eliminate their night 
shifts. This condition will be relieved as soon as 
harvesting is over, altho some mills now preparing 
for their logging season fear that men are going 
to be very scarce this winter. Nearly every large 
mountain mill plans on a large cut this winter 
and is putting in as many camps as_ possible. 
Stocks in the mountains are the smallest they have 
been in years. 

Northern spruce mills, it is reported, have with- 
drawn their stocks entirely from the market, as 
they claim they are booked up with more orders 
now than they can handle. These mills likewise 
plan on extensive logging operations this coming 
winter and are already getting their camps estab- 
lished and their crews assembled. 

It looks very much like one of the biggest win- 
ters in logging operations that the Canadian North- 
west has seen in some time. It is not expected, 
even with the present heavy demand, that whole- 
sale prices will advance very much more. There 
is a big scarcity of some items of uppers and, no 
doubt, prices on these will advance in the very 
near future. On commons it is not expected that 
there will be any further advance. 

The prairie retailers continue to adopt a very 
conservative policy in their purchases and the 
wholesalers report very few orders being placed. 
Whether they figure that prices will weaken or not 
later on may be their reason for keeping out of the 
market at the present time, but with stocks in the 
country yards the lowest they have been in years, 
it is almost certain that some large orders will 
have to be placed between now and spring. 


VANCOUVER, B. C. 


Sept. 30.—Production of logs is beginning to 
climb again, the output of the camps in August be- 
ing about 24,000,000 feet greater than in July, but 
even at that the total production for the first 
eight months of this year is 21,229,752 feet less 
than for the corresponding period of 1921. 
August’s cut was 172,271,576 feet, as against 188,- 
318,312 feet in August last year. The total for 
this year to August 31 is 1,207,832,088 feet, com- 
pared with 1,229,061,840 in the first eight months 
a year ago. 

The: lumber trade via the Panama Canal is now 
entirely a matter of space, as many steamship com- 
panies have tied up their capacity for September 
and October on the regular lines. Charters are 
also difficult, as the recent war scare has had the 
effect of tightening up all cheap freights. 

With the reédpening on a big scale of logging 
operations in the upper Pitt River valley, about 
thirty miles east of Vancouver, where the Bucklin 
Development Co. has holdings of about 800,000,000 
feet of timber, the lumber plant of the Bucklip 
Lumber Co., New Westminster, will soon be run- 
ning full time. F. H. Bucklin, president of the 
company, states that equipment has been ordered, 
and that logs should be turned into Pitt Lake 
about Dec. 1. A T-mile railway will be built to 
tap the timber. Limits at the head of Pitt Lake 
have been controlled by the company for twenty 
years, and it is estimated that there is sufficient 
timber to keep the mill going for about thirty 
years. L. L. Tyler will be in charge of the logging 
operations, 

The Pacific Mills (Ltd.), of Ocean Falls, has 
awarded a contract to Tretheway Bros., of Ab- 
bottsford, for the delivery of 20,000,000 feet of 
timber at the pulp mills at Ocean Falls, delivery 
to be within two years. The timber will be cut on 
holdings in the Alice Arm district, Observatory 
Inlet, about the farthest point north on the British 
Columbia coast. Tretheway Bros., operate at Ab- 
bottsford in the lower Fraser River valley under 
the name of the Abbottsford Timber, Mining & 
Development Co. 

With the embargo on cars placed by the Cana- 
dian Pacific for all shipments going to points of 
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the United States, lumber and shingle manufac- 
turers depending on rail outlet for shipments to 
the United States are placed in a serious position, 
as the small amount of American railroad equip- 
ment available makes it almost impossible to ship 
in to that trade. Reports.from the Prairie Prov- 
inces indicate that very little fall business can be 
expected from that territory. Mills shipping by 
water are in a much better position as they can 
cater to Atlantic coast business, shipping to both 
eastern Canada and eastern United States, and 
while space is relatively scarce and hard to secure, 
nevertheless those who have looked forward to the 
present situation and secured tonnage are making 
heavy shipments. A number of the larger shingle 
mills have been forced to close down for lack of 
cars going to United States points. 

WwW. F. H. Bucklin, president of the Bucklin 
Development Co., and the Bucklin Lumber Co., of 
New Westminster, announces the opening up of 
this company’s timber on the Upper Pitt River. 
The Bucklin Lumber Co. operates a sawmill in New 
Westminster, but for many years has been content 
to buy its log supply in the open market altho 
holding title to a very large amount of timber. 
The new operation will tap a tract of 500,000,000 
feet, which is about 60 percent cedar. At the 
present time the company is installing only one 
side, which will be equipped with three Washington 
Iron Works 11x17 Simplex yarders and one 2-inch 
sky-line. It will construct four miles of railroad, 
which will put its logs into the head of Pitt Lake, 
from where it is a very easy tow down the river 
to the company’s plant at New Westminster. The 
company plans to open a logging camp at the head 
of Ravens Creek on Pitt Lake, adjoining berth 
“Ww’’, and also up the coast on Jervis Inlet. All 
of these timber tracts -were taken up years ago 
with a view to their cedar stumpage. The opening 
up of this timber means that the Bucklin Lumber 
Co. will become a factor in the cedar manufac- 
turing market, and will undoubtedly add a shingle 
mill to its present plant facilities. 

J. M. King, of the John C. King Lumber Co., 
Cleveland, Ohio, who has been spending a couple 
months in the Inland Empire and Pacific coast 
lumber centers, was a visitor in Vancouver this 
week. Mr. King, whose father is the head of the 
John C. King Lumber Co., of Cleveland, visited 
many sawmill plants—both American and Cana- 
dian—and while here was entertained by Messrs. 
Flavelle and Thurston, of Thurston-Flavelle, (Ltd.), 
Port Moody.. The John C. King Lumber Co. is 
agent in the Cleveland (Ohio) district for Thurs- 
ton-Flavelle. This is not the first time that young 
Mr. King has visited the Pacific coast, as he spent 
about a year working in mills in Washington. 
Thurston-Flavelle, (Ltd.), which is the largest 
cedar siding manufacturing concern in Canada, is 
making arrangements still further to increase its 
production at the Port Moody plant. The power 
plant is now being enlarged, and the company 
expects to carry out plans for augmenting the out- 
put of the sawmill with the addition of a pony 
band mill. 

The Bernard Timber & Logging Co., (Ltd.), has 
recently acquired the shingle mill formerly owned 
by the Dominion Shingle Co., at Eburne. This 
is a practically new and well constructed shingle 
mill with twelve machines and is therefore an 
important factor in the shingle manufacturing 
trade of this district. The company started operat- 
ing the new mill Sept. 20. The Bernard Timber 
& Logging Co., (Ltd.), is primarily a logging com- 
pany and will supply the shingle mill from its own 


camp. 
SHREVEPORT, LA. 


Oct. 2.—Very little change has come over the 
southern pine market during the last week. Care- 
ful scanning of the price lists issued by the big 
mills, such as are quoting on mixed cars for prompt 
shipment, discloses practically no difference be- 
tween now and a week ago, but if the survey is 
extended over, say three weeks, it will be noted 
that an all around reduction of prices approxi- 
mately a dollar a thousand has taken place. The 
mills are quoting about the same prices, therefore, 
for mill shipment now as they were a week ago, but 
the speculative wholesalers, who bought heavily 
for transit shipment thirty days ago are being hard 
hit, and prices on transit car offerings are notably 
weaker than they were in the middle of the month. 

It is reported that several big eastern whole- 
salers find themselves with an unusually heavy 
transit line and such stock is being sacrificed to 
the great benefit of the retail yard buyers, who 
are picking up the bargains. This fact has caused 
the demand for direct shipment to be rather slow 
during the last week, but as the mills are well 
supplied with orders as yet, and cars are still 
very scarce, nobody is suffering. A number of the 
speculators have been forced to call on the mills 
to favor them with cancelations, which for the 
most part have been cheerfully granted, as most 


of the stock bought four weeks ago is worth more 


to the mill now than when it was sold. 
There is no let-up whatever in the car shortage. 


On some lines it is even more severe than ever, 
and many shippers are wondering when they will 
have a chance to put their stock on the market. 
Few of the mills have been able to load out over 
50 percent of their capacity, and there has been 
some apprehension lest the market decline before 
the orders can be filled. 

Retail dealers who have placed orders and fac- 
tories that need the stock are not canceling any- 
thing. The element of speculation has simply had 
a partial weeding out, and the trade in general 
is in better shape than it was several weeks ago. 
The outlook for business the remainder of the fall 
is splendid, one mill concern reported having 
booked over 700 orders during the last month, 
which is somewhat in excess of its output. All 
the mills around here have fairly heavy order 
files and as long as cars continue scarce there is no 
disposition to weaken on prices. 


JACKSON, MISS. 


Oct. 3.—Car supply has improved and the 
Southern railway has lifted all embargoes, so 
the southern pine mills are taking on a little more 
business; they are loading to capacity and han- 
dling equipment as promptly as possible. Much 
of the output of the mills is being disposed of 
locally, however, for building in this section con- 
tinues active. Much farm construction work is 
expected to result this winter from good cotton 
crop obtained. The export market is strong, con- 
siderable stock moving to Gulf ports. No 1 
lath now bring $6.75 and No. 2 bring $5.50, mill. 
The hardwood market is very firm and the out- 
look promising. Cars are being obtained in fair 
volume, and heavy shipments are being made at 
advanced prices. The chief worry of the mills 
continues to be scarcity of flat cars for bringing 
in logs. 

E. H. Buckner, of Hattiesburg, Miss., was in 
Jackson this week. 


NEW ORLEANS, LA. 


Oct. 2.—A dispatch from Picayune, Miss., today 
announced that L. O. Crosby and Lamont Row- 
lands have purchased the plant, logging road and 
timber holdings of the Cybur Lumber Co. at Cy- 
bur, Miss., and wil. immediately put the plant 
and railroad in shgpe for operation. The trans- 
action included about 17,000 acres of virgin hard- 
wood timber lands and the consideration is said 
to have approximated $1,000,000. The Cybur mill 
has been closed down for some months. It is 
announced that the plant will be operated by its 
new owners under the name of the Crorow Lum- 
ber Co. Messrs. Crosby and Rowland also own 
and operate the Rosa Lumber Co. and the Good- 
year Lumber Co. at Picayune, and the Blodgett 
mill at Blodgett, Miss., all three being southern 
pine operations. The Crorow Lumber Co., it is 
understood, will be a hardwood operation ex- 
clusively. : 

A long-distance telephone message from New 
York, to the Southern Cypress Manufacturers’ 
Association, reported that William Abercrombie, 
chief inspector of the association, had his shoulder 
fractured in an automobile accident in New York 
today. 

The New Orleans Great Northern Lumber Co. 
announced last week that it had awarded a con- 
tract to the Southern Car Co., of Bogalusa, La., 
for the construction of 200 flat cars. Under an 
earlier contract the Bogalusa concern is rebuild- 
ing approximately 200 gondolas for the New 
Orleans Great Northern, 

Machinery for the handling of export timbers is 
now being installed by the Burns Boom Co., at 
Gulfport, Miss., which now has a freshwater stor- 
age basin for assembly of such material. The basin 
will have a storage capacity of about 5,000,000 
feet. 

Frank B. Williams, of the F. B. Williams Cy- 
press Co., with Mrs. Williams, has returned from 
his European trip and after a stay in New York 
left that city last Saturday for visits to Chicago 
and Detroit. Mr. and Mrs. Williams will return 
to New Orleans late in October. C. S. Williams, 
of the same company, returned Saturday with his 
family from his summer vacation, which was spent 
at Narragansett Pier, New York, and Hot Springs, 
Va. 

A report from Meridian, Miss., states that J. 
P. Lonnegan, chief clerk of the Meridian and 
Memphis agency in that city, has resigned that 
post to accept a position as traffic manager for 
the Edward Hines Yellow Pine Trustees at Lum- 
berton, Miss. 

The Warrior River section of the Mississippi- 
Warrior Barge Line has established a miscella- 
neous service to Pascagoula, Miss., making that 
place one of its ports of call. The first shipment 
to Pascagoula, via the barge Birmingham, included 
among other items a censignment of cypress lum- 
ber. The freight is handled over Pascagoula’s 
public wharf. 

(Continued on page 93) 











NEW DEEMER 


Manufacturing Co. 


Incorporated 
H. H. Bates, Manager. DEEMER, MISS. 





High Grade Shortleaf 


Yellow Pine 


Finish, Flooring 
and Siding 


Specializing in 4-4, 5-4, 6-4 and 8-4 
Virgin Shortleaf Finish. 


—also— 
Band Sawn 


oa Oak 22: Gum 


Address all inquiries 
for Hardwoods to 


Southern Hardwood 
Sales Company 


Indianapolis, - . Indiana 























Dealers, Do You Know 


the many selling points and advan- 
tages offered by our %” and 3%” 


SOFT 


rexrurRE=D OAK 
FLOORING 


It’s less brittle, easier to scrape, more 
open grained, and produces a more at- 
tractive finish than most brands of Oak 
Flooring. Order it in L. C. L. or carlots ' 
with . 


Tenn. Aromatic Red Cedar 
Closet Lining and Beech Flooring 


— MMinnville Mfg.Co. 


M<Minnville.Tenn- 





WAM 














Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler’’ ; 


The Alger- Sullivan Lumber Co 


CENTURY, FLORIDA 

















Cummer Gypress Go. 


Mills: Jacksonville and Sumner, Fla. 


Gy press fend bess 


Shingles and Lath 


| 
| Sales Office, 280 Madison Ave., New York city | 
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Pacific States Lumber Co. 
Mineral Lake Lumber Co. 


TACOMA, - + WASHINGTON 


Watch this space weekly 
for attractive offers. 


Until we have assur- 
ance of an adequate 
car supply, we will 
refrain from adver- 
tising our specials in 
this space. 


AGENTS : 


K.F. Richards, 518 Peoples Gas Bldg., Chicago 
G.A.Jones, 706Lumber Exchange, Minneapolie 
JosephLean, - P.O. Box 774, Omaha 
Frank Probst, - P. O. Box 1187, Fargo,N. D. 








FERRY. BAKER LUMBER CO: 











We Reach All Markets 


with equal facility inasmuch as we have 
access to all transcontinental lines, so 
you need not hesitate to send us your 
orders for 


Vertical Grain and Flat Grain. 


FIR FLOORING 
Grain” Fir Stepping Guantity 
Fir Lumber, Hemlock Boards and Shiplap. 


The uniformity of our quality, millwork 
and grading will bring you repeat orders. 
Let us prove it. 


Straight or mixed car orders solicited. 


Ferry-Baker Lumber Co. 








L General Office and Mills, EVERETT, WASH. J 








— 
alls. 
ano BIG TIMBERS Ww: 
[ENE TON FIR CEDAR AND SPRUCE 


LIFORNIA REDWOOD 
RED CEDAR SHINGLES 


YARDS: «HB. WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 


LONGFIRJOISTS —.— 











FIR" 4 


Siding 











and Finish, Long Bevel Siding, 
Timbers, Joists, Finish and 
Dimension, etc. hingles. 


® | CEDAR | 





WE are manufacturing 40,000,000 ft. annually of Idaho and West- 








IDAHO eee eo WESTERN 
WHITE BER C PINE | 
PINE 609- is A teeeer Exchange, We make a special- 
All Grades Minneapolis, Minn. ty of Shop. 











ern Pine at Dalkena, Washington. Send us your inquiries. 














W. W. Knight, of the Long-Knight Lumber Co., 
Indianapolis, Ind., was in Chicago last week calling 
on the trade. 


Fred E. Andrews, of the Chicago office of the 
Steven & Jarvis Lumber Co., spent several days 
this week in Cleveland, Ohio, on business. 


George F. Blei, of the George F. Blei Lumber 
Co., Chicago, last week made a trip to the pine 
operations of the company at Womble, Ark. 


C. C. Hubbard, manager of the hardwood depart- 
ment of George D. Griffith & Co., Lumber Exchange, 
spent a day in Columbus, Ohio, this week on busi- 
ness, 


T. D. Reber, of the Rockford Lumber & Fuel Co., 
Rockford, I1l., was in Chicago on Friday last on his 
return home after attending the Scottish Rite con- 
vention in Cleveland, Ohio. 


Jesse Thompson, of St. Louis, Mo., spent a few 
days in Chicago last week visiting his customers 
and friends. He reported business pretty slow on 
account of the transportation situation. 


F. K. Conn, vice president of the Bayou Land & 
Lumber Co., Cincinnati, Ohio, was in Chicago this 
week, and reported a fair volume of hardwood busi- 
ness, but considerable difficulty in getting cars. 


Will H. Rolff, 812 Monadnock Block, announces 
that he has secured the agency of the Underwood 
Lumber Corporation, which specializes in dimension 
and roofers with general offices at Jacksonville, 
Fla, 

Adolph Pfund, of Chicago, secretary of the Na- 
tional Retail Lumber Dealers’ Association, spent a 
couple of days this week in Kansas City, Mo., and 
Memphis, Tenn., on business connected with the 
association, 

Don Dardis, of the Dardis Lumber & Fuel Co., 
Burlington, Wis., accompanied by his wife, spent a 
couple of days in Chicago this week. Mr. Dardis is 


’ operating yards at Burlington and Union Grove, 


and reports a good business. 


H. B. Sale, of Hoffman Bros. Co., Ft. Wayne, 
Ind., spent a day in Chicago last week conferring 
with M. Wulpi, commissioner of the National 
Veneer & Panel Manufacturers’ Association, of 
which Mr. Sale is president. 


Robert Hartzell, of Troy, Ohio, son of George W. 
Hartzell—known to his friends as ‘‘Uncle George” 
—manufacturer of walnut lumber and _ veneers, 
Piqua, Ohio, is being congratulated on the recent 
arrival of an infant son at his home. 


H. 8. Hinrichs, formerly instructor in charge of 
the tractor and auto school, Nerthwest School and 
Station, University of Minnesota, at Crookston, 
Minn., is now connected with the service division of 
the Holt Manufacturing Co., Peoria, Ill. 

B. F. Dulweber, of Greenwood, Miss., chairman 
of the standardization committee of the Hardwood 
Manufacturers’ Institute, was in Chicago on Friday 
of last week on his return from New York where he 
attended a meeting of the furniture interests. 


The Harvard Graduate School of Business Ad- 
ministration, Cambridge, Mass., has announced the 
publication, beginning September, 1922, of The 
Harvard Business Review, a quarterly magazine 
devoted to the theory and practice of business. 


L. D. King, of the L. D. King Lumber Co., Ever- 
green, Ala., who was in Chicago last week, re- 
ported that he was endeavoring to ship orders 
already booked without making any great effort 
to take on any more business at the present time. 


W. J. Whyte, of the Gregertsen Bros. Co., Chi- 
cago, left for Memphis on Monday night to trans- 
act business and also take part in the fourth an- 
nual tournament of the Lumbermen’s Golf Asso- 
caition of Memphis on Oct. 6 at the Colonial Coun- 
try Club. 


W. H. Cote, of the L. N. Godfrey Co. (Ltd.), 
Montreal, Que., was in Chicago this week on a 
business trip and visited the offices of the National 
Hardwood Lumber Association, of which his com- 
pany is a member. Mr. Cote reported a fair vol- 
ume of business, 

J. W. Faulkner, manager of the white pine de- 
partment of the Germain Co., with headquarters in 
Pittsburgh, Pa., was in Chicago over last week 
end. He found business very good in the East, 
with a good demand for all factory lumber and a 
firm tone to the market. 

George S. Shanklin, vice president of the Frank 
Purcell Walnut Lumber Co., Kansas City, Mo., 
passed thru Chicazo on Friday last on his way 
home from Lexington, Ky., where he had spent a 
few days visiting his son who has been very sick 
but is now imvroving. Mr. Shanklin said that 
August, which is usnellv a dull mooth for the wal- 


nut manufacturers, was pretty good and Septem- 
ber still better, and that the prospect for fall busi- 
ness is encouraging. 


Harold Troup, of H. H. Troup & Co., retailers of 
Kankakee, II]., was in Chicago on Thursday of this 
week conferring with George Wilson Jones, secre- 
tary of the Illinois Lumber Merchants’ Association, 
on matters connected with that organization. 


G. H. Riemeier, sales manager for the C. N. Asher 
Lumber Co., Cincinnati, Ohio, was a Chicago visitor 
on Wednesday. He said that there had been a big 
movement of wormy chestnut from West Virginia 
within the last few weeks, which had cleaned up 
the company’s surplus stocks. 


E. H. Lingo, the venerable dean of the retail 
lumber business in Texas, was in Chicago this 
week en route home after spending four months 
in Canada visiting the family of his daughter. 
Mr. Lingo occupies a beautiful home in Dallas, 
Yex., and has large retail lumber and banking 
interests in various cities of northern Texas. 

R. G. King, president of the Pioneer Lumber Co., 
Seattle, Wash., was a visitor to the Chicago head- 
quarters of the American Wholesale Lumber Asso- 
ciation last week. He spent some time in the 
East looking over his company’s various connec- 
tions in that territory, and reports business hold- 
ing up very nicely. 

R. C. Clark, Chicago representative of the Tre- 
mont Lumber Co., southern pine and hardwood 
manufacturer, of Rochelle, La., made a 125-mile 
automobile trip thru Illinois this week. He said 
the yards are not doing very much, but are desirous 
of having old orders shipped. The country needs 
rain badly, Mr. Clark stated. 


William Bonifas, of Escanaba, Mich., connected 
with the Vilas County Lumber Co. and the Winegar- 
Gorman Lumber Co., was-in Chicago this week 
talking over business conditions. He plans to put 
in a normal cut of logs this winter and looks for a 
steady advance in the price of lumber due to 
increased costs of logging. 


BE. V. French, of the Atlantic Lumber Co., Bos- 
ton, Mass., hardwood wholesaler, was a Chicago 
visitor last week. He stated that trade is affected 
by the rail embargoes in the eastern territory, 
altho, there is a satisfactory volume of business 
passing, buying by the automobile industry con- 
tinuing good. 


P. C. MecNevin, vice president of The Pacific 
Lumber Co., who has been visiting in Chicago for 
the last two weeks, returned to San Francisco, 
Calif., a few days ago. Mr. McNevin also made 
a trip to New York before leaving for the West. 
He reports a strong market for redwood and says 
the mills are getting lined up for an active fall 
and spring trade. 


Frank F. Fish, of Chicago, secretary-treasurer 
of the National Hardwood Lumber Association, re- 
turned on Saturday last from a week’s fishing trip 
in Wisconsin. He brought back a good sized 
“muskie’ as an evidence of his skill in the pis- 
catorial art, this being one of several which he 
caught. Mr. Fish left on Wednesday for Buffalo, 
N. Y., on matters pertaining to the association. 


George D. Griffith, of George D. Griffith & Co., 
has just returned from a motor trip thru the East, 
on which he was accompanied by his wife and 
sister-in-law. They visited Mr. Griffith’s daughter 
in Philadelphia, and then journeyed to Cape Cod, 
thru the Adirondacks, Catskills, Plymouth, Gettys- 
burg, Winchester, Va., in the old Shenandoah 
Valley, and other points of interest. The ground 
covered was approximately 3,600 miles, and the 
trip was most enjoyable from start to finish. 


R. B. McLeod, of the McLeod Lumber Co., Hatties- 
burg, Miss., who accompanied the official party of the 
American Wholesale Lumber Association on its re- 
cent trip thru the West, arrived in Chicago on Mon- 
day last. While on the Coast Mr. McLeod spent two 
weeks at his company’s Portland office, and also 
some time in visiting mills in that territory. ‘The 
car situation is pretty tight, he said, but not as 
bad as in other sections of the country, as a great 
deal of the material is shipped by water. Mr. 
McLeod spent two days each in San Francisco and 
Los Angeles, Calif., calling on the trade and found 
business pretty good in both cities. The southern 
pine market is strong and business is satisfactory, 
stated Mr. McLeod, the only drawback to a larger 
volume being the car situation in the South. The 
McLeod Lumber Co. specializes in southern pine 
and Pacific coast woods, and maintains offices in 
Portland, Ore., Los Angeles, Calif., Philadelphia 
and Pittsburgh, Pa., and Jacksonville, Fla., the 
company’s headquarters being at Hattiesburg, 
Miss. 
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SPEAKS ON INDUSTRIAL CONDITIONS 


In an address delivered before the Executives’ 
Club, at the Sherman Hotel, Chicago, on Sept. 
29, Herman H. Hettler, president of the Illinois 
Manufacturers’ Association, and also president 
of the Herman H. Hettler Lumber Co., of Chi- 
cago, discussed industrial conditions affecting the 
building industry, and touched upon a number 
of other subjects of current interest relating to 
business and the public welfare. 

First tracing the origin and development of 
the trade union movement in this country, Mr. 
Hettler led up to some of the recent happenings 
in the industrial world that have stirred the 
entire country. After expressing the opinion 
that labor unions, properly conducted, are bene- 
ficial to the people as a whole as well as to em- 
ployer and employee, Mr. Hettler said in part: 


“Unfortunately the development of the labor 
unions has resulted in putting into the position 
of leaders some who desire to serve their own 
selfish ends, either thru labor politics for main- 
taining their jobs or securing the job higher up, 
or for other more selfish direct financial gains. 
Their activities have extended beyond seeking 
benefits for the employees in wages or working 
conditions. They have succeeded in impressing 
upon the minds of our public officials that they 
control many votes. They have secured legisla- 
tion, veiled or screened by the idea that it 
meant additional protection or safety for the 
workers, but such legislation in many cases was 
simply intended to add to the power of these 
selfish leaders. 

“We may cite as a recent example the coal 
strike. Here we have one individual, at the 
head of the miners’ union, who was sufficiently 
powerful to prevent any agreement being made 
covering States or different territories, or with 
individual mine owners, so the power is now 
vested in this individual as to whether the peo- 
ple can be provided with fuel to keep them from 
freezing, or whether plants can be kept sup- 
plied with the necessary fuel for lighting, power 
or any other service. If the implied intention 
can be carried out, and all of the coal mines in 
the United States come into the fold of the 
present union, the question of living or dying, 
working or starving, is up to him. 

“Take the passage of the Adamson law a 
few years ago: A few individuals at the head 
of powerful unions went to Washington and 
demanded certain legislation; placed a _ time, 
stipulated when it should be enacted; if not, 
chaos, murder, destruction of property would 
result. These men were not elected by the 
people of the United States. If these labor lead- 
ers were acting under the laws’ requirements, 
it should be clearly understood that such is the 
case, so that the public in general would under- 
stand the power which has been vested in 
them. If, however, on the contrary, these 
men, realizing their power, had acted together, 


‘jointly, in making these threats, the result of 


which would have constituted a violation of law, 
they certainly should be considered as guilty 
of conspiracy against the law, and be punished 
accordingly. In either event, law enforcement 
is what is needed. 

‘It is pleasing to note that President Hard- 
ing in his message to Congress, referring to 
the strike on the railroads, merely called at- 
tention to the conditions, and said there were 
enough laws in the statute books to cover the 
situation. The result was what is known as the 
Daugherty injunction, recently sustained by 
Judge Wilkerson. 

“Common sense is all that is necessary to pass 
an opinion upon this injunction. What was the 
intent? It was for the purpose of stopping 
murders and the destruction of property and 
other law violations. Language cannot be too 
drastic, or too strong, if it is used to bring 
about law enforcement. 

“The injunction affected adversely only those 
people, leaders and others, who desired a con- 
tinuation of a condition of terrorism. It did 
not and could not abridge under the Constitu- 
tion of the United States, or in any other way, 
any individual who did not wish to violate the 
law or have it violated. 


“Higher-Ups’ Should Be Punished, Too 


“The Herrin massacre has been advertised all 
over the United States, and in many other parts 
of the world. If only a small percentage of the 
reports be true of the blood curdling butchery 
it may still be classified as terrible. We are in- 
formed that many indictments have been voted, 
and that the powers of the law of the State 
are being utilized for the purpose of making an 
endeavor to punish the criminals. The indict- 
ments, as far as reported in the press, it is my 
understanding apply only to those who were ac- 
tually or personally engaged in the encounter. 
We are informed they are largely members of 
the miners’ union. If there were others, they 
were undoubtedly persuaded or influenced to 
join in the massacre by the members of the 
union. 

“Based upon the telegram which was sent to 
the local officials of the miners’ union by the 
president of the union, and which telegram was 
posted in conspicuous places in Herrin and Wil- 
liamson County, it may be construed that the 
orders came from headquarters. Are the indict- 
ments and the prosecution of the criminals to 
be confined only to the ‘poor working man,’ 
and the leaders or generals be permitted to 
escape? 4 

“The United States during the last summer 
has been very near to a situation which might 


be classified as civil war. In openly defying the 
Constitution of the United States, thru murders, 
riots and denying other citizens of the United 
States the right to work, such acts constituted 
a rebellion against the Government.” 


Excessive Wages Paid to Plasterers 

Mr. Hettler paid tribute to the Citizens’ Com- 
mittee to Enforce the Landis Award, and told 
of the lawlessness and acts of sabotage that 
have occurred, saying that the law abiding citi- 
zens of Chicago should demand of their officials 
the enforcement of the law and the protection 
of men lawfully at work on construction jobs. 

Speaking of the building situation in Chicago, 
Mr. Hettler alluded to the excessive wages be- 
ing paid to union plasterers at present, saying 
that a certain contractor had informed him that 
in building a small house for a man of moderate 
means he was paying $2 an hour as regular 
wage, with a bonus of $10 a day for each day 
the plasterer worked. ‘Other contractors have 
informed me,’’ said Mr. Hettler, ‘“‘that the union 
plasterers insisted that they should be permitted 
to work Saturday afternoon and Sunday at 
double time wage of $4 an hour, making the 
pay $16 for Saturday afternoon and $32 for an 
8-hour day on Sunday. Many union plasterers 
do not report for work on Monday and Tues- 
day, thus continuing the scarcity of plasterers 
and the difficulty and cost of getting the work 
done.”’ 

In closing his address Mr. Hettler said: 


“Regarding lumber: The Chicago Retail Lum- 
ber Dealers’ Association (our company is not a 
member), when making its application for a 
charter to the secretary of State, attached there- 
to a printed copy of its by-laws, rules and regu- 
lations. Copies of this were also sent to the 
attorney general at Springfield, to the Federal 
Trade Commission and to the attorney general 
of the United States, with a letter requesting 
reply as to whether the association could legally 
operate under the laws of Illinois and of the 
United States. The replies were to a certain 
extent uniform, in effect stating that opinions 
could be rendered only to the executive officers 
of the State or the United States. 

“These conditions should be changed. When 
information is sought by trade associations along 
these lines they should secure a reply constitut- 
ing a decision. If legal, that information should 
be given. If illegal, an answer should be made 
to that effect. 

“We should insist upon law enforcement, 
whether it affects the union leaders, or the lead- 
ers of industry, when associated in combinations 
or in activities which are illegal—equal law en- 
forcement for all.’”’ 


TO TALK ON SIMPLIFIED PRACTICE 


The Chicago Retail Lumber Dealers’ Association 
has sent out invitations to its members, also to the 
Chicago and Cook County members of the Illinois 
Society of Architects, the Illinois Chapter of the 
American Institute of Architects and the Struc- 
tural Engineers’ Society of Illinois, to attend a 
luncheon meeting to be held in the Elizabethan 
Room of the Congress Hotel, Chicago, on Wednes- 
day, Oct. 11, at 12:30 p. m. William A. Durgin, 
chief of the division of simplified practice of the 
Department of Commerce, as the personal repre- 
sentative of Secretary Hoover, will be the guest of 
the Chicago Retail association, and will make an 
address on “The Importance of Simplified Practice 
in Lumber—a Message from Herbert Hoover.” Mr, 
Durgin’s talk will be illustrated with lantern slides, 


(RAAEBBAEBaEaS: 


HINTS FOR FIRE PREVENTION WEEK 


The Chicago safety council of the Association of 
Commerce is directing the observance in this city of 
fire prevention week, which began on Oct. 2 and 
ends Oct. 9—the fifty-first anniversary of the great 
Chicago fire. In a 4-page folder prepared for the 
occasion by Harry B. Clark, attorney-manager of 
the National Lumber Manufacturers’ Inter-Insur- 
ance Exchange, 11 South LaSalle Street, Chicago, 
appears some interesting data on the annual fire 
loss together with some recommendations as to how 
such losses can be reduced. The following informa- 
tion is taken from the folder in question: 

The annual fire losses have grown to enormous 
proportions. They now approximate the staggering 
total of $500,000,000, an amount which the aver- 
age mind can hardly grasp. Analyzed further, it 
means almost $1,500,000 a day, or nearly $1,000 
a minute. An appalling and largely needless waste 
of the public wealth, not only making us more poor 
as a nation, but what is of more personal signi- 
ficance poorer as individuals. Even tho the as- 
sured recovers from the insuring mediums, it does 
not replace the property destroyed. Such mediums 
are merely tax collectors, apportioning the loss 
among the populace as a whole and even tho one 
is not a direct buyer of insurance, he is obliged to 
bear his share of the burden as this annual loss is 
included in the price of everything we purchase. 
The reduction of this shocking and largely useless 
destruction of our national resources is of vital 
concern, not only as an industry, but to each of us 
as individuals and the object of fire prevention 
week is to awaken the public conscience. 

Do you realize of the vast losses mentioned that 
approximately $3,000,000 was disbursed by sawmill 


reciprocal exchanges and doubtless a somewhat 
similar amount was expended in the same direction 
by stock companies? This is a heavy tax upon the 
lumber industry, as these losses are a determining 
factor in rate making. It has been conclusively 
proved that a very great proportion of this annual 
waste could have been prevented by ordinary, 
simple precaution and carefulness; however, spas- 
modie efforts to reduce the fire hazard will not 
accomplish the desired result. Every week must 
be fire a piebs owe week, and it is only in this way 
that this enormous drain upon your resources can 
be reduced. May we depend upon your active co- 
operation? 

The losses sustained so far this year by your 
exchange are remarkably low, being nearly $113,000 
less than for the corresponding period last year, 
but this record can be maintained only thru con- 
tinuous, unrelenting efforts on the part of all our 
subscribers to eliminate all conditions conducive 
to fires. Bear in mind that the time to put out a 
fire is before it starts. 

Recommendations to Reduce Fire Losses 


Caution clean-up men to be thoro in their work 
and to give particular attention to dark and out 
of the way places. Instruct oilers to avoid exces- 
sive use of oils, to brush down bearings at frequent 
intervals and to always be on the alert for hot 
boxes. Urge watchmen to be particularly vigilant 
when mak ng their rounds to permit no tres- 
passing and in the event they discover a fire, and 
the improbability of a good chance to extinguish it 
poe handed, to waste no time in sounding an 
alarm, 

Fire extinguishing equipment should be placed 
in charge of some reliable man and he should be 
made responsible therefor. Hose should always 
be in order and ready for immedite use; it should 
be frequently tested and observations made as to 
whether the coupling threads are in good con- 
dition, whether an ample supply of nozzles 
spanners and hydrant wrenches is available and 
conveniently located. For the purpose of rendering 
them conspicuous, particularly at night, hydrants 
should be painted white and threads on nipples 
thereof should be gone over at intervals with oily 
waste thus insuring minimum effort in making 
connections. Valves controlling inside. service 
should be tested to determine whether they can 
be readily closed in case of collapse of the building 
as a result of a fire therein, and both hydrants 
and valves should be prepared for colder weather 
now close at hand. 

Fire brigades—We strongly advocate the installa- 
tion of such organizations and will be glad to 
submit suggestions therefor upon request. Many 
of our subscribers have well drilled brigades and 
in numerous instances they have proved invaluable. 

If these recommendations are adopted we are 
confident that reduced loss ratios will become evi- 
dent, which means a reduction in the contributions 
bm a ae are annually making to the fire 

end. 


(SEALE AAEa: 


TO VISIT FOREIGN MARKETS 


BALTIMORB, Mp., Oct. 2.—Richard P. Baer, 
senior member of the hardwood firm of Richard P. 
Baer & Co., sailed last Friday from New York on 
the Mauretania for England, from where he will 
go to the continent, visiting lumber centers in vari- 
ous countries and studying trade conditions. He 
stated that he expected to be away for a month 
or six weeks. Among the countries he is likely 
to visit are Germany, Holland and France. He ex- 
pressed himself as very optimistic regarding the 
outlook for the foreign trade and stated that it 
had already begun to show marked improvement. 
It was with a view to getting definite information 
as to prospects that he went abroad at this time. 
His brother and partner, M. S. Baer, has just 
returned from a trip to sawmills at Mobile, Ala., 
and Bogalusa, La., operated by affiliated corpora- 
tions and expresses himself as very much encour- 
aged over the outlook. 


(BEBEEBBEBAaEaa: 


WHITE PINE PICKET 65 YEARS OLD 


A good example of how white pine will with- 
stand the weather is cited by H. B. Miller, manager 


-of the Honey Creek (Wis.) yard of the Wilbur 


Lumber Co. (Inc.), of Milwaukee, Wis., who for- 
warded to the AMERICAN LUMBERMAN a piece of a 
white pine picket in an excellent state of preserva- 
tion picked up in a cemetery lot which enclosed a 
grave on which was a headstone bearing the date 
of 1857, making it sixty-five years the picket was 
exposed to the elements. “At least,” Mr. Miller 
says, “we have reason to suppose this was the 
date, as the fence in all probability was erected 
about that time. There were pieces that were not 
rotted at the mortise where it went thru the rail, 
which gives a good example of how white pine will 
withstand the weather.” 
PAAR EEAAAEE: 


TIMBER LAND SALES 


PORTLAND, On#., Sept. 30.—Transfer of a block 
of timber near Yacolt, Wash., from the Lyon estate 
of Chicago to the Clarke County Timber Co., sub- 
sidiary of the Weyerhaeuser interests, was an- 
nounced here this week by F. S. Scritsmier, of Hill 
& Scritsmier, timber dealers. The total amount 
involved is said to be $100,000. The Clarke 
County Timber Co. has been logging in the Yacolt 
district for many years. Its offices are in Port- 
land, with H. C. Clair as manager and treasurer. 
The company purchased the timber for future sup- 
ply adding it to its present large holdings. 
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RELIABLE INFORMATION SUPPLIED WITH 


REFERENCE TO 


California Sugar and White 


Pine Timber Tracts 


In large and small bodies 


SAW MILLS, BOX FACTORIES 


and OPERATING PROPERTIES 


MAY YEARS’ 
with the California pine manufactur- 
ing interests places me in a position to 
render expert service to investing clients, 
including engineering reports. 
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2665 Jones St., San Francisco, Cal., U.S.A. 
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Geo. T. Mickle 
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Lumber Co. 


WHOLESALERS—MANUFACTURERS 


Timber 
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Yard Stock 
Mine Timbers 
Railroad 
Material 


Douglas Fir 
Spruce 
Hemlock 
Red Cedar 


Port 
Orford Cedar 


MILLS:—North Portland and Thornburg, 
Oregon; Yacolt, Washington 


1400 Yeon Building, PORTLAND, vena 
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T. R. TILLY, manager of the Woodlawn Mill 
& Boom Co., of Hoquiam, Wash., was instantly 
killed on Wednesday afternoon, Sept. 27, when 
the car in which he was returning from the 
mill turned over in the soft earth near the plant 
of the E. K. Wood Lumber Co. The body was 
found by J. D. Sparling, secretary of the Wood- 
lawn Co., and A. W. Konde, sales manager, as 
they were returning to town from the mill. It 
is believed that death was caused by internal 
injuries and an injury at the base of the brain 
as the body was lying clear from the car except 
for one arm. Mr. Tilly was born in Gaspy, 
Canada, in 1871, and had resided in Hoquiam for 
thirty-five years. For many years he was super- 
intendent of the shingle mill of the Hoquiam 
Lumber & Shingle Co. Several years ago Mr. 
Tilly and others built the Woodlawn Mill & 
Boom Co., and had since filled the position of 
manager and superintendent having charge of 
the operating end of the business. Mr. Tilly 
was one of the foremost men in the shingle 
industry and his influence has been very potent 
in the development of the red cedar industry. 
Surviving him are his widow and son, Gray S. 
Tilly, a married daughter and two brothers, 
who live in Hoquiam, and two sisters. Funeral 
services were held under the auspices of the 
Elks Lodge of which Mr. Tilly was a member. 

HAROLD J. RICHARDS, head of the Richards 
Hardwood Co., wholesale lumber dealer of Mem- 
phis, Tenn., met a tragic death on Friday, Sept. 
29, when his Dodge roadster overturned and 
pinned him beneath it on the return trip from 


Earle, Ark., whither he had gone earlier in 
the day. Only his hand extended from beneath 
the car and there were no witnesses to the 
accident. The driver of a bus discovered the 


car probably two hours or more 
after the accident. Mr. Richards was. still 
alive and recovered consciousness enough to 
tell where he lived, but was never able to give 
any information regarding the accident. He 
was rushed to a hospital but died on the way 
there. Funeral services were conducted from 
the family residence in Memphis, Sunday after- 
noon, Oct. 2, under the auspices of the Masonic 
Lodge. A widow and three children survive. 

Mr. Richards went to Memphis about seven 
years ago and was associated for some time with 
W.H. Bonner & Sons. Later he became a mem- 
ber of the Richards-Dacus Hardwood Co., and 
within the last two years formed the company 
bearing his name. He was a member of the Lum- 
bermen’s Club of Memphis and served as chair- 
man of the entertainment committee of that 
organization for one year. 


overturned 


FRANK H. PARKER, vice president of the 
Parker Motor Co., and secretary and treasurer 
of the Mueller & Sons Co., box manufacturer 
of Milwaukee, Wis., died at Columbia hospital 
in that city at the age of 64. Mr. Parker had 
been ill for a long time. He was a native of 
Janesville, Wis., and went to Milwaukee in 
1877. A year later he became connected with 
the Mueller & Sons Co., and had remained with 
that concern, becoming a leader in the box mak- 
ing industry. He was affiliated with many clubs 
and organizations in Milwaukee, including the 
Knights of Pythias. He leaves a widow, one 
son, a sister and two brothers. 





HERBERT C. FOLLINGER, manager of the 
Chicago office of the Chain Belt Co., died of 
pneumonia at his home in Chicago, on Sept. 27. 
He had been ill only a few days, and the an- 
nouncement of his death will come as a shock 
to his many friends in the industrial world, 
where he was well known. Mr. Follinger was 
38 years of age at the time of his death, and wus 
born at Fort Wayne, Ind. In 1902 he graduated 
from the Chicago Manual Training Scho»), 
now part of the University of Chicago, and en- 
tered the employ of the Otis Elevator Co. He 
became associated with the Chain Belt Co. in 
1914, and in 1916 was appointed district manager 
for the Chicago territory. 





JAMES CAMPBELL, lumberman of _ the 
Yerkes section near Hazard, Ky., died at his 
home there recently at the age of 48. Mr. 
Campbell was a sawmill operator and was owner 
of several thousand acres of hardwood timber 
lands in eastern Kentucky. He leaves a widow 
and several children. 





JOHN E. ALSMAN, sawmill operator of Sulli- 
van, Ind., died in a’ hospital at Evansville on 
Sunday, Sept. 24, at the age of 51. Mr. Alsman 
had been engaged in the lumber and sawmill 
business in Sullivan for many years. He was a 
native of the county and is survived by two 
daughters and several brothers and sisters. 





AUGUST W. LUKEN, secretary and treasurer 
of Luken Bros. (Inc.), Baltimore, Md., died 
suddenly while returning from the funeral of a 
son-in-law at Atlantic City on Sept. 29. Mr. 
Luken was 68 years old and had been engaged 
in the lumber business in Baltimore for many 
years. He is survived by three sons and three 
daughters, the sons being Albert W., August W., 
and Clarence G. Luken. 





Fellow Citizens Pay Tribute to Charles W. H. Schuck 


SPRINGFIELD, ILL., Oct. 2.—Many tributes to the 
life and memory of the late Charles W. H. Schuck, 
who died on Sept. 20 from the results of an auto- 
mobile accident, have been paid by leading citizens 
of Springfield and from other parts of Illinois. 
Harvey T. Hills, general secretary of the Illinois 
Chamber of Commerce, wired from Chicago, to the 
State Register of this city as follows: 

“In the untimely death of Charles W. H. Schuck, 
the State of Illinois loses one of its most progres- 
sive and constructive minded citizens. His patriot- 
ism and broad vision were deeply appreciated by 
the membership of the Illinois Chamber of Com- 
merce, of which he had been a director for two 
years. We shall miss his valued coéperation in 
our councils, but more keenly still will we all feel 
the loss of a true friend. ‘The heart of the busi- 
ness men of Illinois goes out in sympathy to his 
wife and father.” 

Dr. E. E. Hagler, president of the Springfield 
Chamber of Commerce, of which Mr. Schuck was 
a member and former president, paid the following 
tribute: 

“The tragic death of ‘Charlie’ Schuck has re- 
moved from Springfield in the prime of his life a 
citizen of high character and great usefulness, 
whose loss those of us who were privileged to 
work with him will feel most keenly. A man 
honorable in all his dealings, generous and public 
spirited, loyal and lovable. The memory of him 
will be an inspiration to us who are left to carry 
out his fine ideals.” 

Secretary C. E. Jenks of the Chamber of Com- 
merce, after reviewing the history of Mr. Schuck’s 
connection with the Chamber and his business 
career in Springfield, added: ‘Charlie Schuck was 
a natural leader of men, impulsive, warm hearted, 
true to his friends thru prosperity or adversity. 
The loss of this fine young business man is a sad 
blow to Springfield. No man in our community 
loved our city better or was more willing to work 
for its advancement. In addition, those of us who. 
knew him well, loved him not only for his sterling 
qualities, but for his sunny smile, warm handshake 
and great kindness of heart. His life is a chal- 


lenge to all of us to serve our city with a deeper 
devotion.” 





Resolutions were adopted by the Springfield 
Chamber of Commerce expressing sorrow for his 
passing, sympathy with his family and a tribute 
to his work for the community. 

J. A. Bryden, of the Springfield Lumber Co., also 
paid his tribute as follows: 

“A lamentable accident with its fatal conse- 
quences has taken from our midst, not only one of 
the conspicuous figures in the lumber industry in 
the State, whose genial nature and calm judgment 
made him a welcome guest at all gatherings where 
vital problems were to be considered, but also a 
man concerned with the industry in this city and 
central Illinois, one whom each and all counted 
as his friend, and a competitor who was most fair 
and honorable towards all. 


“His untimely taking and the horror of the acci- 
dent with its fatal consequences, has cast a gloom 
over the industry as nothing else has done in 
years. His friends, who were legion, are bowed 
down with grief, and their hearts and hands go out 
in sympathy to the bereaved family, and to the 
father, to whom his loss is such a blow. 


“But it is not with one particular industry, nor 
in one certain locality that his loss will be felt. 
For many years he has been an outstanding figure 
in the city and community and has given unspar- 
ingly of his time and energy in the advancement 
of movements for the public good, and in these 
movements his liberality was as great as it was in 
personal service, and he was never found wanting 
when the interests of Springfield were at stake. 


“Everyone privileged to know him will feel 2 
personal loss in his untimely end, Those who did 
not know him in life, have missed an inspiration 
which would have been worth carrying thru future 
years. For years to come in this city, when men 
gather together to do things, the absence of Charles 

. H. Schuck will not be unnoticed. In many of 
the city’s activities his place will be hard to fill. 


“It is lamentable that one whose life was so full 
of promise; whose cheery face and vigorous person- 
ality made him welcome wherever men came to- 
gether; who had so much to live for and whom 
the community could so ill afford to lose, should 
be so suddenly and tragically taken away. To 
those near and dear to him time alone can be the 
soothing healer of their sorrow, and to those who 
were his friends, his memory will remain a bright 
spot in their lives.” 
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Latest Reports on Lumber Prices 








The increasing scarcity of high grade stocks is reflected in further advances of birch prices. 


following list f. 0. b. mill points: 
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Other hardwoods are very firm on a basis of the 
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= pi. red.. ag wees oo 38.08 poy Seuinced: ‘ No. 2 com..... 34@ 36 37@ 39 42@ 46 

es Geneon Tie ~¥ ‘ . No. 3 com..... : 22@ 24 22@ 24 

No. 2 C ee 22.67 ta if er coe 100@105 $110 $105@110 Seow . ; eo 5 49 

” cure - No. 1 com.. $ 60@ 62 $ 62@ 65 68@ 72 Sound wormy.. 34@ 36 39@ 41 41@ 43 

No. 2 com... 30@ 32 34@ 36 42@ 44 , PLaIn Rep Oak 

MAPLE FLOORING Plain sap: _. SELES CT "ett @110 $113@118 $125@128 

FAS .......$ 47@ 50 $ 50@ 53 $ 54@ 56 No. 1 com. ane * : Ha a 

Current prices on maple flooring, f. 0. b. Cad- No. 1 com... 35@ 37 . 37 @ 40. 40@ 42 _ Sel. «+--+. 55@ 58 61@ 66 68@ a 
illac, Mich., basis : No. 2 com... 21@ 22 23@ 24 238@ 25 No. 2 com..... 34@ 36 3iG@ 39 42@ 

P wea ‘le Tr 7 Cc NV . PoPLAR-—— 

sot yng iene ee ee ee iene ate $120@125 $130@135 

j Fw}: agli (oes fe bas No. 1 com..... 35@ 37° 37@ 40 |..@.. Saps, & sel... i8@ 83 88@ 93 
sea hate, e.68 Lys ag No. 2 com..... 32@ 34 34@ 36 ...@... No. i com..... 52@ 54 b4 s1@ 59 s3@ 85 

ecccccceces . . . oe No. 2 Y R 32@ : f ) 32 38 o 
x2 FEE 95.00 85.00 35.00 | QuarTeRED WHITE OaK— No. Som S 28@ 25 28@ 29 «28@ 29 
| (Se A 85.00 75.00 40.00 Wate i.2..3255 $125@130 $135@145 $145@150 | = ne 
11/1038," Seat ialease 100.00 90.00 40.00 No. 1 com. and SorT MaPLE— . 
BOUT” aides ce cecis 95.00 $5.00 45.00 oS ET ES ' @%7 %@ 80 90@ 95 Log run ...... $40 $45 $50 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Oct. 2.—The following are average prices, Cincinnati base, quoted on Virginia, 
West Virginia, Kentucky and Tennessee hard woods today: 





VALLEY HARDWOODS 


Cincinnati, Ohio, Oct. 2.—The following are 
today’s average prices on southern Mississippi 
ie ame hardwoods f.o.b. Cincinnati: 




















Gu 
5/446 8/4 4/4 5/446/4 8/4 
4/4 46/4 Bi / / Qtrd. red FAS.$130@135 $140@150 $150@160 
QuaRTERED WHITE OakK— Qtrd. No, 1 com. 80 85@ 90 90@100 
a $120@125 $125@130 $125 130 Plain red FAS. 110 115 125@135 130@135 
_ Cee $140@150 eres ter $160@170 No. 1 com..... 70@ 75 ie red No. 
Selects ....... 105@110 110@115 115@120 No. 3 com..... i8@ 20 308 21 30 acai 60@ 65 75@ 80 85@ 90 
No. 1 com..... 70@ 75 80@ 85 85@ 90 Sd. wormy and Sap. “boxboards, 
No. 2 com..... 43@ 48 53@ 58 58@ 63 No. 2 com. 30@ 32 32@ 35 35@ 38 i138 to 17” ‘s S5@ GO. 6. eQew- - os o@es. 
Sound wormy.. 40@ 45 50@ 55 60@ 65 Sd. wormy and Sap FAS, 6” & 
No. 1 com re wider ...... 49@ 52 53@ 55 60@ 65 
QUARTERED ReD OAK— and better. 385@ 88 42@ 44 42@ 44 Sap No.1 com. 32@ 35 34@ 37 38@ 40 
eo ae $115@120 ...@... ...@... | Marre— Sap. No.2 com. 23@ 25 24@ 26 24@ 26 
No. 1 com..... COD] GS + +Qeos +++ Be FAS $ 75@ 80 $ 85@ 95 $ 90@100 ConAR 6” & war 55@ 60 $ 60@ 65 
Pe Oe + =“ ae te ae oes, 50@ 55 ie 70 ia 75 | No.icom..... 40@ 42 ii Seer se 
PLAIN WHITER AND Rep OAKkK— No. 2 com..... 32@ 35 35 40 40 45 No. 2 COM... 30@ 33 32@ me cone eee 
Oe cue $120@125 $125@130 $130 Birca— ery, ee ee ee 
Selects ....... 85@ 90 90@ 95 108 Ree $110@120 $115@125 $120@125 9 to 12”... 60@ 65 ee i 
No. 1 COM..-.ee-e 7T0@ 75 13 @ 78 ba 80 No. 1 a 60 65 65 70 0 75 QUARTERED WHITE OakK— 
No. 2 com..... 42@ 47 48@ 48 45@ 50 No. 2 com..... 35@ 40 40@ 45 45 AS $115@120 $120@125 $125@130 
No. 3 com..... 20@ 22 25@ 28 28@ 32 Sil aI ite ME OM is ei oobi | A A ~ 4S 
Sound wormy 45@ 47 55@ 60 55 BrECH— ag ys ote 90 4 na 13 “oo 4 
= S - 1 com..... i) 
Portak— FAS ....-.00- $ 75@ 80 $ 80 85 $ 80@ 85 No. 2 com..... 42@ 47 47@ 52 52 
No. 1 com..... 40@ 45 45@ 50 45@ 50 | Quarrerep Rep O 
FAS +s oes, $115@120 $120@125 $122@130 No. 2 com..... 25@ 30 30@ 35 =6380@ 35 tees ee eee ee ee 
Saps and_= se- WuHiTtr AsH— TtO, A COMBs ».6-0.6 uae CO seciDene @: ee 
Noes cons. GG 6s CO TO ora Tz | FAB ......... $ 85@ 90 $ 95@105 $100@110 | NO. 2 com... oe Ei IN@ 
No. 2 com. A.. 37@ 40 40@ 45 40@ 45 No. 1 com..... 50@ 55 60@ 65 65@ 70 | PLAIN WHITE AND Rep . 
a. oo 26@ 28 27@ 30 27@ 30 No. 2 com..... 32@ 35 40@ 42 42@ 45 — ose ese se $1 100105 5 $105@ 110 $110@115 
i oak inte Siabailttittheen re 0 85 85 90 
I , No. 1 com..... “ 50@ 55 Boa 60 60@ 65 
No.1, 18 to 23” 155@165 175@185 180@190 0 ree : -Q. #8 9 $110 120 No. 2 com..... 32@ 36 35@ 38 37@ 40 
Boxboards, No. 1 com..... A 70 80 No, 8 cOm.... 20@ 22 23 25 25 28 
18 to 17”... 115@120 ...@... ...@... | _No. 2 com..... 7: es) ew ee a, 
WaLNuT— orLan— 
Basswoop— BAS ..cceeees 90 105 
odin $240@250 $250@260 $260@270 noma sidcte,” FOG ae ‘een ses 
ES sino tt $ 80@ 85 $ 85 95 $ 95@100 Selects ....... 155@160 180 180@185 No. 1 com 50@ 55 55@ 60 60@ 65 
No, 1 com..... 45@ 50 55 =55@ 60 No. 1 com..... 110@115 130 125 125 _ 130 No, 2 com, A.. 33@ 36 35@ 38 38@ 40 
No. 2 com..... 382@ 34 37 42 45 No. 2 com..... 50@ 55 60@ 65 No. 2 com, B.. 22@ 25 25@ 28 28@ 30 
The following are the prevailing redwood 
Be Petpet Di current f. o. b. Chicago | YELLOW sta 5/4e6/4 “a prices, f.o.b. Chicago (72-cent freight allow- 
ee $ 90@ 95 $105 ance): 
tags gal lala tae Otay 73@ 80° 85 95 95@100 Bevel Siding, Ya-Inch, SiS2E 
Factory No. 1 shop...... 47@ 50 65 68@ 75 cy te oa Ble @ ke 
Factory Random Widths— Ee $34.25 $44.25 $30.25 $40.25 $33.25 
Tank FAS Selects Shop Box Peck ° ee 32 40 42 S éssak cease 86.25 46.25 84.25 44.25 38.25 
se - - $118. 60 $106. 50 $ 76. 6.50 $46. 60 $29. 50 $26. 50 No. 2 com..... 25 a 28 we% WP: ncenccscces 35.25 45.25 33.25 43.25 87.25 
sa 3 0. 1 com. 0. 2 com. N 9 be 
6/4 ... 126.50 114.50 39:80 GSO 51.50 95.00 | 15 OB 8"... cc cvcvocvecsces $38 a= * silat ichecang ting 
8/4 ... 135.25 122.25 97.25 69.25 33.25 29.26 | 1x10 & 12”.......... ee eoeeee 47 38 For specified lengths, add $2; no charge for elim- 
ie SE RE UR PBA cict c — apetiansteta ald $4 
vee 141.25 8 Sswaned wid pecial patterns, a 
16/4 ... 146.25 133.25 108.25 80.25 ..... ..... St. Louis, Mo., Oct. 2.—The following are cur- Bungalow Siding, S1S2E 
re 1, Mas os P rent quotations on cypress f.o.b. St. Louis: ear. 5 “ay " 
oO. oO. Oo. On , vf , ?_ , oof , 
i 4”. Alle $51.50 $36.50 $31.50 | GULF COAST RED CYPRESS— ETT $45.25 $48.25 $15.25 $40.25 
Finish, S28, Random Lengths New Grades Feet ae se eeeeeee oar hey . Soran ae 
Clr. heart A B Cc D ac ory " ee eeerene 5 vo. . a 
1x 4 to _12”.$108.00 $ 98.00 $90.00 $80.00 $62.00 Factory og kiana in) i ie 
1x 2 to 11”. Tank Selects Shop Box % x10” ee erg 10,25 73.75 yogi pe 
spe. widths 108.00 98.00 90.00 80.00 62.00 Jf, SOO $121.75 3.75 43.75 26.75 % x12” eet ae 72.75 15.75 10.75 13.75 
are 115.00 106.00 98.00 88.00 69.00 | 5/4 .........+4-- 126.75 co 60 S| | ae games Renenton aitins oft ; 
gar Oty aad, $5 to above prices: for 6/4, add | 6/4... 2-200 129.75 86.75 58.75 28.78 |Special patterns, add $4. 
or or an wy” pers, | BYE ws ccw.se es acre . , : E 2 
add $3; for 8/4, add $6. - 0/4 se \eaa ounce 142.75 104.75 ees Random Shop, Raed oF S2S, 5” and Up, 
ladews ea pines i q ft ior . 
aw ao _ iepvonmapenites 147.75 109.75 79.75 ..... 1%” 1%” 2" 214" 3” 4” 5.6" 
+e ee ee 2 a, reer rer: $23.75 $42.50 $53:50 $52°50 $45.50 $75.00 $78.00 $77.00 $81.50 
FAS Selects shop common common Finish, wy or —~" 1-Inch Finish—Rough, S28 or 84S 
b/4:2c*tis.00 * 95:00 e700 “e200 34-00 Clear Heart Lay BT B20 Say’ Ba1” B20" 
; .f E 1x4—10” . 106.00 $ 96.00 .0 i. 34%’ Sind’ 8-20" 3° an 
6/4... 118,00 95.00 67.00 52.00 37.00 | 1x12” ......2: 0 08:00 + a6 00° se 00 © 86.00 sa 00 | BF eeersee ont o> Saree Seeee Stee. Menee “arcs 
8/4... 120.00 100.00 77.00 54.00 39.00 | 1x14” ......2: 126.00 116.00 108.00 105.00 ..... . ee #8 Be ee 
10/4... 130.00 90.00 80.00 = 54.00 39.00 | 1x16” oo... 136.00 126.00 118.00 115.00 ae. seenees 49.50 59.50 923.50 44.50 56.50 87.50 
12/4... 130,00 90:00 80:00 64.00 39:00 00 «4 ee 49.50 59.50 92.50 44.50 54.50 87.50 
og , "Boards — : , Common Grades, Rough a to 6"... 4 pe ‘iis 32° rgd ads 
Hak st No. 1 No. 2 No. 3 ay Sinea ce of 5 9.5) 5 54.50 64.5) A 
orm: i “Ee | ere: $48.75 $33.75 $28.25 | 10” ------- 70.50 80.50 93.50 65.50 75.50 88.50 
No. 2 common....... 36.50 40.00 eee! UX12 eee e cece ee eeeeeeeeees SS S56 G8) 2a =" =" ge . an 
POCK cseeeveeeseeses ceeee teens $29.50 Flooring, Ceiling, nn Drop — For specified lengths, "add $2; no charge for elimi- 
YELLOW CYPRESS— A Cc C& nation of 8’ to 20 
Factory 1x4, 6 & 8”..$105.50 sae 50 $79.50 hae 50 $61. 50 For caekient grain clear, 4”, 5” and 6”, add $10; 
No. 1 No. 1 No. 2 1x4 & 6” bev. 8”, 10” and 12”, add $15. 
FAS Selects shop common common | ee 49.00 44.50 BV00 selon 28.00 For 22’ and 24’, add $6 to 8’-20’; 26’-32’, add 
it -+++$ 95.00 $77. 00 $47.00 $35.00 $29.00 Bungalow bev: $14. 
nak Oe y 0 37.00 31.00 ed siding, Wide Clear Finish 1 .20/ 
6/4 .... 105.00 84.00 62.00 37.00 31.00 from 1%4x8 econ ~— — ae pales ~ paren ag 
8/4 .... 110.00 90.00 70.00 40.00 35.00 & 10” stock 71.75 62.75 ..... 59.00... ET $112.50 sti. $117 50 $192 00 
Boards No. 1 Cypress Pickets 16” .....eeee0. 117.50 124.50 122.5 127.00 
1x6” 1x8” 1x10” 1x12” 1” rand. 1%4x1%" = 14%4x1%4"” 1x3” ee ae 12250 129.50 127.50 182.00 
No. 1 common.. $39. 00 $39.00 $40.00 $48.00 ..... he, gO ie 25.75 $38.25 $45.50 | 20" ....seeeees 127.50 134.50 182.50 1387.00 
No. 2 common.. 32. BEBO “SED BeOR cconses Me oes cee ae 29.50 43.75 52.00 1 PRA 132.50 139.50 137.50 142.00 
NE, eS i es eb wien de Ue RIE Sutin, te pisidie 24.00 Panel Stock 8” and Wider ; + oo SFE CAS. DS ace Lg go Ly 
’ Le Fo 3) 9.5 A 52. 
‘ : 5%” Yy” 54” ” a sstcehureny 147.50 154.50 152.50 157.00 
Cincinnati, Ohio, Oct. 2.—The following are $45 25 $53.00 $68.00 eei.75 OU kxepes soles 152.50 159.50 157.50 162.00 
average prices today f.o.b. Cincinnati: at For S4S, add $2. 
Pas. e For 8’-16’ random, dd $5; %. 2 ished in 
ane orien en ie is Bs yoo ebtenes ccieeciialtin Mei wee ae ee 
ules o arc a hin Finish, $2 ’ , 
"Factory 4/4 5/4 6/4 8/4 10/4 igaaiiiesn -~ <astlilyga ho ll 
Fosters NN og is ck ale $85 $90 $90 $100 $115 ares me” Mm 5%" 
Selects Shop EG. 9655.00. Seis ee aes 75 82 82 87 92 $76.25 $61.75 $74.00 
4° EE ER ee A ey $74 00 $44 00 No. 1 shop see ewww aee 45 60 60 70 75 77.75 63.00 75.50 
r “ . No. 1 common...... 34 35 35 35 nate 79.25 65.50 78.50 
Finish—SiS or S2S 
‘Clear or No. 2 common...... vn: | a 28 79.25 64.25 77.00 
5 65. ; 
1x4 to 12” Seas 80.00 68.00 79.25 
incld. S28.. : 5 1x6” 1x8” 1x10” 1x12” "95 F r 
7 $100.50 $96.50 $90.50 $78.50 $60.50 No. 1 common....... $40.00 $40.00 $41.00 $49.00 eae | (S88 A748 
Common Grades, Rough No. 2 common....... 8.00 31.00 32.00 34.00 ’ ’ ae 
: No. 1 No. 2 No. 3 Peck Pe cher rey) ss m4 7’, and what “A” develops, 
BE i kis nubs pas nee $43.00 $31.00 Seo) LOR: 65 iconic sh SA kssescatesbeaeconace $20.00 For 14” and wider, add $5 for every 2” above 12”. 
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SOUTHERN PINE 


Jacksonville, Fla., Sept. 25.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended Sept. 23: 























Week ended— Sept. 23 Sept. 16 Week ended— Sept. 23 Sept. 16 Week ended— Sept. 23 Sept. 16 Week ended— Sept. 23 Sept. 16 
Flooring Ceiling : a Partition ane — Boards 
Wot sx8% agg ge coe LO 36.11 x oO. com.... “UP coves 0. c common— 
iia. ae ae 0. 1 com.... 29.96 29.76 No. 3 com......... 22.00 Tada D4S ....-..-- 23.00... 
No. 2 com.... 16.75 16.31 2 com... 1613 14:40 Boards “e Kil ait -<- a oe 
” 3 com. and wex3\% Bebetter eoccee 27.08 27.58 B&better— . e 23 00 
« Venegare? 9.00 No. 1 com.... 22.57 22.70 ix 5 D4S.... 52.00 50.00 1x 3 to 2 t Beaoacd Soe 
1x8 B&better riit.. 77.00... No. 2 com.... 11.72 11.93 1x 6 te 58 Witth.. GROO naccs |. ee 21.00 
xk arate , 72.50 No. 3 com. and . oe ree 45.75 | No. 3 com. ‘4  elaptahaets : 
C — 62.50 55.00 CU) wccccce coves 5.50 1x 6 to 12 Finish.. 52.00 ..... ix 6 D4S 13.95 
No. 2 rift. EL ae 25.00 Siding 1x 8 D48 ecetoecee seses 48.00 1x 8 a A 17.00 balls ys 
5/4x3 B&btr. sap e.g. 76.50 ..... 1x6” Novelty— BEIGE ccedecess wvede 53.00 aa ee Shae, 2 
B&btr. ht, face B&better a ae ee 40.00 1x12 i eee 53.00 1x12 D4S ee ae 20.00 eer 
ee TOO acces Wie) Cale oe: 37.40 38.18 245.6 te. 59. 2s... Ge — +ccee ee ees - cecece 
C sap eg. S600 .icsc No. 2 com 22.42 22.34 i> Y So") Se | err No. 3 common— 
B&btr. sap flat 58.00 ..... fa pics biG ‘ /491G DAR ack cetcc coud . 55.00 BUD 0G De predaes-cuwes 16.00 
No. A com. sap 1x6” Bevel— 5/4x 6 to 12 D4S......... 55.00 1x 5 & up D48.... 16.00 ..... 
pore 46.00 ..... B&better .......- ..., 22.00 | “1x 6 to 12 Kiln dried 4x18 Shi 
1x3 Bébetter ..+. 55.97 56.30 No. 1 com........ 21.50 20.00 rough ..... 48.00 ..... x ngles 
No. 1 com.... 44.80 55.00 NOt 2 COM cccciccs' GEO 8.50 Me. 1 commen— i ae SU aero 4.30 cues 
No. 2 com. ht. %x6" Square edge— ys Nap RES as) >. *-----: ge Sm 
ee rr B&better ........ 34.00 26.83 rE * feted “ae Sea | ee a ee . 1.70 
No. 2 com.... 17.81 17.63 No. 1 com........ 21.27 21.00 ix 6 8 ...:..... 4600 See |) Seas Ga 328 
No. 3 and cull 10.37 ..... No. 2 com........ 9.59 8.50 rr ne | Sin eee tee 3.25 
1x6 No. 2 com......... 21.00 Roofers 1x 6 to 12 D4S.... 31.00 ..... secant actos spl bo 1.00 
Ceiling 5/4x 5 to 12 D4S.... 38.00. ..... Standard 4’ Lath 
1x6 No. 2 com.... 23.43 19.50 | No. 2 common— No. 1 kiln dried pine.. 5.42 4.85 
1x4 B&better .... 44.00 46.58 © No. 3 C6Mis... DOO dss Se © eee wedscacans See 20.00 No. 1 air dried oe Stade 4.50 
No. 1 com.... 38.00 41.15 1x8 No. 2 com.... 22.00 22.00 che, ) eee 23.66 21.92 No. 1 green pine.. 3.50 3.03 
2. ee 19.80 eG & COs. cs BOO. sacks Ee  seccccewe Se 23.00 Green cypress...... « QR? vecai 
The following f.o.b. mill prices are taken from sales during the week ended Sept. 30 in sections named: 
Bir- Hat. Kan Bir- Hat- Kan Bir- Hat- Kan- 
Alez- ming- ties- sas Alea- ming- ties- sas Alew- ming- ties- 8a8 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Boards, S18 or S28 Dimension, S1S1E 
1x3” EG 75.21 74.50 75.81 76.35 | No. 1, 1x6 to 12”...... seess cesses 85.00 ..... | NO 2, 2x12", 10% ...... paren, ssecs sees Ga 
oatak geeh <anece- ee tnt”, 16 ond 10° .... SETT .ccce cccee GREE wee aress | = eae gamete 
FG 57.75 56.50 60.01 58.31 Other lengths ....... cence cece ecece Shae 1s@20° .: “*""* 36°00 30.50 
B SSO@ ci 0 fcacce- cua Eni@". th and 16° 5... SOO ones. cs ccse, Se wae nas ”l ls 
eae F Other lengths ....... osha coone eccce MM Do. 6 Qe. dee fe eee ee 
cates sesee 51.75 ans 1x13", 14 and 16’ .... 46.92 ..... es 40.48 oles salintett Ly schemas rs talmaaaniel rial <r: 
1x4” EG VA nw. = ea , langieet Siabave 
No. 1 ag OR ie ph No. 1 Sq.E&S, S48, 20’ and under— 
FG 51.00 49.00 49.56 51.12 1x6 to 12” ......00-- seves sees 26.75 «00. B sianccepiade cece: 4 Sd ade ee 
B SUGG: Jetias -iccces ineens 1x8”) owe eee ee eee eee 25.38 22.50 ..... 25.88 GOES xian MG Ra nts aetiia( hadla, nude vied ae 
cine ceeen 4oee 1x10” oe eee eee eens 25.70 22.50 ..... 26.47 MPs dcdace cin daadaias aah 85.07 
4144 45.00 48.79 ..... Te Weudedewiincaee 27.88 ..... 25.00 27.70 
24.76 20.50 20.00 25.69 | No. 8 (all lengths)— seis ale Shortleat Ti Timbers 
” see ae i te 1x6, to 12” .......0 re a | eer 0.1 848, 20’ and under— 
1x6” No. ence. IO Gece (hj eee Se AT 9150 ..... 20.64 20.86 Or  écewndndoedteuedenns aéeae Wiese “SRW * stile 
No 24.00 28.48 ..... ye 
into hee aa re als = SEE sc svea) "wcase, Se 
ities BUM onc ccinnctuanexe 20.26 seree coves 20.49 | oy gem gp Plaster ary 8.17 616 
elling No. 4, all widths and * as gm, seaeageece ade ' 3 
; WORMS oc ccccscansies dease scdan. ‘cvecer. GOR RG Se Team sencdesec: votes ceeee trees 5.25 
x4" B&better ........ MEO vcicn iccce CREO 
%x4” B&better 1... 1!: 42.66 42.50 ||... 42/60 Roofers Byrkit Lath 
1 Se ree Sees 36.00 39.00 39.00 37.17 | no. 2 1x6” _— ae. | ee arr eer OG cian oon ne 
RS Beery gunk: 17.85 17.00 16.50 17.24 Pe ae eROSRa AES Taam UAaes . re CL cae ie S608 <°.2: Sac ee 
38° and WAS. ccccces 22.00 19.25 
Shiplap 
— No. 1, 1x8”, 14 & 16’ 35.69 All 1x4 a6 Con: intern 
” NO. ° xs," Do ee . eeeee eee eeeee a 
aenadlt’ gs gig geocen cose gag <scs See Other lengths ...... WEN ©’ Che -)-?- ae 
NO. Dueck ceree ees A ee 1x10”, 14 & 16’ ...... B6.60 2.00. cence cevee 10 and 90" 30005-4: shes Cid suas ee 
‘ ; — ee 2 (10 to 20° in GE ASE peeeeceeeees Yaseen aden? Wee 41.08 
— WE acc cane tenis 25.50 24.67 24.13 25.70 Se BE sho a <4 ting anoawir ieee VaeniT aE 
mee oneeenee 1x10” innnsactewwee en 25.97 ..... 25.75 26.62 we, 2 eee 185 
1x4 or 6” B&better .... 49.98 ..... 46.35 47.44 No. 2 (all lengths)— 
Babak Gece oncae wees. 42.50 42.15 43.94 WH coc wicecateckica 19.50 18.00 19.25 20.67 End Car Lining 
Wes Oe giscesnsias 27.65 26.50 27.53 28.56 ixio” Stan Cubsicerees cesee terse eeeee 20.89 | B&better, 2x6”, 9’ or 18’ . 70.00 
Finish Dimension, S1S1E Car Decking 
B&better rough— No. 1, 2°, 9, 10, 18-or 20" ..... ccc. SROO 2.04 
MM, cna Genk wiccele peadie: eden  MQEQRAE SSG Fi Sah, Fee eed 81.05 ..... ..... 81.48 | No. 1, 2% to 3”, 9, 10, 
See See one eee et ae yeti 30.33 ..... 30.25 30.38 SAORI a xs nnncunmns 39.00 
Tee and. 10" cecex. tidak” acd age ee 16’ ....., 80.79 ..... 29.50 31.07 
18&20’ .. 32.08 ..... 30.44 33.88 Car Sills 
Bé&better Surfaced— 10°tame”, GE - cscs: SERB conus $48, Sq.E&S— 
1x6, Crees (an ee Rr 2x 6”, 10’ ...... 27.31 ..... ..... 30.09 We 16 O, O28" cnecenes delve ‘azaua . cece ee 
sduaieistsletel el locecetates 55.30 ...-- 56.00 56.68 12’ ...... 27.28 ..... 26.56 27.75 BGM OOP nn he incamacene OUOUES scalding 
1x6" ser earaPNGry gh acaalaees 56.18 ..... 57.67 56.70 16” ...... 27.96 ..... 27.00 28.81 Up to 12”, 87° .....6- sees cece coves 48.10 
Lote etc a ea 56.40 ..... 59.88 57.29 18&20’ .. 29.75 ..... 27.13 30.53 
TSG. and 10" oociccas 64.42 ..... 65.50 65.06 on gv 20 to20" . 29.94 ..... 24.32 ..... Stringers 
tl PIR a tt Cee wis: 66. 85 65.17 2x 8”, 10’ ...... 30.80 ..... 26.00 31.78 | 99 pot. urt., 7x16 and 8x16"— 
1%x4 to 12”... 2.02111 68.69 |... 68.72 , aeae °°: Seek. eee ee gpeamcaptpyenet } 2 22 
C Surfaceqa— 18&20’ .. 32.27 <4 biel ey Sq.E., up to 20° ...ec- eee eeene cocus Gam 
, , 30 to’ 32 eecceccecsese eccce eeece eecoe 54.50 
1x6” 48.00 10’to20’ . 82.75 ..... 25.46 ..... 
ON Scag late ada cat bh ise 2x10”, 10’ ...... Ti" ae tiie 
7 ad ine oe eee ee ee ee 30.20 ..... 29.51 30.44 Pp 
2 “ sees (se0ee oesee cases . (Coe 31.80 ..... 29.79 32.64 | Rough heart, 14”, 20’, and 
18&20’ .. 88.80 ..... 80.08 33.25 MERGE casancaecanee ees Dudie i ddeadt sdbedie, ae 
Casing and Base JGtaee” 5. Bee «sine: RO couse Wa: 1, 26°, 30 emt Wee cece s. 0ettan 4000) eee 
B&better— 2x12”, 10” So tees SOOM nts: 585% 81.25 ws 
rer 62.51 ..... 66.00 62.82 Or tteeee 82.36 ..... 28.25 31. es 
2 5 : 2 | aS 88.70 .cnce 20.08 S418 | 7x9°, O° Nad GGMOGes ..cacy 050%) dices SE 
GT IO? osc cecc dcrew: 64.67 ..... 60.00 .67.27 18¢0" “s 85.17 treet ee ages 
ce << See hun eS Ae edeas 
Jambs No. 2, 2x 4”, 10’ ...... 29.88 ..... 25.88 28.10 
Bavettor— we 2 are ie Bee ee | CVPREES NCES 2 CATH 
” 5 | Ree 28.75 24.00 25.82 29.48 
ie “_ ; Ree EOP. cas cto baews be 18820" .. 3115 1... . ame 30.00 Cincinnati, Ohio, Oct. 2.—The following are 
Miia te oe an 10’ to20" . $1. ne +++ 25.96 ..... | average prices today f.o.b. Cincinnati: 
Fencing, 18 Pe ON Ade TILT LTD IIELL iittt Baag 7 Rules of March 18, 1922 
. is ; . i eee PENG ea! faces 
No. 1, 1x4”, 16° ina’ GGG. 3 sees 35.83 Oe ae ee Shingles 
ie... ae I CI: ae , 210’to20’ . 25.41 ..... 20.75 ..... Best Primes Economies 
Othen-lenetheena. <csea:- Doedr riven. AOR 2x 8”, 12’ ...... BETO vacres csten SOULE vas enindadaanasne $5.38 $2.18 $ ... 
. . Me eu a Ke 28:85 ..... 24.75 2646 ” ae 4.38 3.43 
No. 2 (all lengths) — ee ete” ae 6.68 4.93 2°63 
Tee” sc desudeweweaeis T6738 kts. TD BTS a Cae. « - Beet vcese BER cekus Me Ae he a 6.68 4.93 3.68 
1 OG ENTS eS 23.29 21.50 23.13 24.54 DHIO, TNS ciiiea undies o adda. karte De omen ees ss emia : . 
$a 55 2: 3 25.50 24.00 24.00 27.19 Lath, 34x14 
No. 3 (all lengths)— ' eae 28.47 24.00 25.28 28.98 : 
Be os ean tars ceo ey eee 18&20’ .. 28.00 ..... 22.75 29.00 | No. 1, 4-foot No. 2, 4-foot No. 3, 4-foot 
BM a ances aeetma ete 18.00 16.50 ..... 20.58 10’to20’ . 81.38 ..... 26.00 “....; $9.05 $8.55 $4.05 
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The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Sept. 29: 





ARKANSAS SOFT PINE 























’ Flooring Finish—Dressed Dimension—S&E nae ‘o re %” 
Edge grain-— 1x3 eins B&better ‘‘C’”’ No. 1 No. 2 8 on. oie. PN Wace 
Cee ceccerone ** $73.50 1X4". 5055000005050 2008DRO0 C500 | 12,34 10:35, 12,14, 19, 18, - ar 
B&better Pe Ce “. $80. 00 68.75 BEE BP cour eee ea 67.00 +00 16 20 16 20 B&better . Meg 25 $45.00 = -50 $54.00 
PEE. 4950 oe 0 041d +e ® Gr:70 8 Sx5, 10. 98%. oe sce as « 70.50 61.00 }) $29.50 $31.25 2x 4” $26.50 $28.75 | No. 1 36.50 38.50 39.25 40.00 
eC pdpew eis Sane e bial 6 50 60.00 | 1%, 1%, 2”x4 to 8”.... 74.50 ** 26.00 28.00 2x 6” 23.50 25.25 | No. 2 21.00 28.00 
, ov on oo © , € € ” ‘ Or € cA 
ne 1%, 1%, 2”x5, 10, 12”.. 77.00 +6 28.75 30.00 2x 8” 24.25 27.50 Lath 
Pat ‘ 57.00 1.0 29.50 30.50 2x10 26.i 4 ed Not Wo. 
ae 57. 51, i 33.25 2x12” 30. Ex INO & 
ay peated eddeakee 47. 00 40.50 Pieneing ane: Gearve a Ee EE RRO 605i so one $6.50 $5.50 
No. Bo rixee cet onscpee 25.00 25.25 No.1 No.2 No.3 —Shi 
1x 4” ..........$34.50 $18.50 $14.25 ee Moldings 
Casing and Base ee. x cdbaws soe 36.75 23.75 20.00 No.1 No.2 No.3 1%” and under....,.«. 29 percent off 
B&better Lt ye 37.00 25.75 20.50 a nah ese $37.25 $25.00 $20.00 1”) GRE -OVEL..... 665s 26 percent off 
Lee Oh. ee er eo eee 72.50 ee 38:00. 2600 20:75 | 1x 8” ..sse00 36.75 26.25 21.00 
RE eis i 04505 Fore a ee ew > o8 77.50 PRR ws Sov. aerate 48.50 28.00 2.50 1” istiwmess 38.00 26.50 22.00 **None sold. 
Norfolk, Va., Oct. 2.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
Edge, rough— No. 2 & better No. 3 Pox Cull & red heart No, 2 &better 
ae ss Ai 56.50@ 58.50 34.50@36.00 23.50 @ 24.50 19.75 @ 21.00 Lath, No. 1..$ 6.50@ 6.90 + Roofers, 6”. .$28.50@29.50  D4s, 6”. .$62.00@65.00 
6 hes areibaatens: #58.009 61.00 +38.00040.00 +150 @ 25.50 apse aia v0. 2.. 94.50@ 5.00 8”... 29.00@30.00 8” + 63.00@66,00 
Deo tdesdstp sek 63.50@66.50  40.00@42.00 — 24.50@25.50 ‘a1, | Factory, 2”.. 29.00@83.00 10”... 30.00 @ 32.00 10”... 66.25 @69.50 
Ee occas : 66.00 @ 72.00 45.00 @ 47.00 Lie once '@ 22. | Sizes, 2”.... 23.00@26.00 12”.. 31.00@33.00 12”... 70.50@76.00 
Rongh 4/4 $38.00 @ 40,06 $28.00 @ 29.06 $24.50@25.5 Finished widths— No. 2 & better No. 3 No. 4 
ss eenen steer $60.00 @ 62.00 38.00 @ 40.00 28.00 @ 29.00 24.50@25.50 oe aes — * 
‘Ei ed oro 62.00@65.00 41.00@43.00 —29.00@30.00 ~—-25.50@26.50 | Flooring, 18x2% po! .. sisi +? — re 50.06 2480024 
ROR ER 68.00@72.00  45.00@48.00  30.00@31.00 —-26.50@ 27.50 . Me ORE howe eee sees eg poe $ inmonirgen $24.50 26.50 
Ceiling, 9” ..eee cece cere cee e eens 34.75 @36.25 26.00 @ 27.00 15.00@ 16.00 
ee ee pa , mts S00 18. SO wie tk oo re $44.50 @ 47.00 pr ae wcstsitere alee eae. oen eae S 36.50 38.50 28.50@31.00 16.50 @17.50 
Cull red heart.......... 1200 1S00 * Partition, FF" oe see ccinese ne 56.50 @ 64.50 45.50@ 50.00 24.50 @26.50 
Duluth, Minn., Oct. 3.-—All lines of northern pine lumber are strong. A moderate advance in the lower grades is predicted. The following are 


the prevailing prices f. 0. b. Duluth: 
COMMON Boarps, Rovcu— 


6 8’ 10° 12° 
No. 1, 8”.......$64.75 $66.75 $69.75 $69.75 
10” ..0005%% 67.7 69.75 75.75 77.75 
| 73.75 76.75 82.75 82.75 
mG: 3 BY. .scte 9.75 51.75 54.75 56.75 
0” .on.000 52.75 54.75 57.75 57.75 
Be 90065 57.75 59.75 64.75 64.75 
No. 8, 87 crc 30.75 32.75 34.75 34.75 
aD 06 beSe - 31.25 33.25 35.25 35.25 
12”, .ccc00 82.40 33.75 35.75 35.75 


For all white pine, Nos. 1 and 2, add $1. 
No. 4, 6 to 20’, 8”, $29.25; 10”, $29.25; 12”, $29.75. 


For Si or 28S, add 75c; S1S1E, add $1; for resawed, add $1. 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $1.50. 


Shiplap and D&M, 8’ & up, add $1.25. 
No. 1 Piece Sturs, 8181E— 


6’ 8’ 10’ 12° 14’ 
2x 4”....$33.50 $35.50 $37.50 $36.50 $36.50 
2x 6”.... 33.50 34.50 36.50 35.50 35.50 
2x 8” 33.50 35.50 37.50 38.50 38.50 
2x10”.... 34.50 35.50 38.50 38.50 38.50 
2x12”.... 35.50 36.50 39.50 39.50 39.50 
2x14”.... 41.00 42.00 44.00 44.00 44.00 


No. 2 * er stuff, $2 less than No. 1; pine rough, deduct 75c; D&M or S4S, 


add $1. 


FENCING, ROUGH— 
roy si 6 $72.76 6’ 8’ 10,12414’ 16’ 18420’ 
. . . ee | a: ee Perey i: $63.75 $67.75 $69.75 $67.76 
72.75 77.75 77.76 Ns ea cpawcans OTe 49.75 52.25 54.75 54.75 
77.75 = 82.75 82.75 ey veacvnex ee 33.75 35.75 36.75 35.75 
54.75 59.75 61.75 eS RRR 58.75 62.75 68.75 68.75 
eged oe ore ty. Bn sscnnngntecd a 42.75 47.75 53.75 53.75 
34.75 34.75 34.75 TAGs Bsy:6-0 b5eeqcugies BOCTe 29.75 $2.25 33.25 32.25 
35.25 35.25 35.25 No. 4, 6-foot and longer, mixed lengths, 4”, $25.75; 6”, $27.75. 
35.75 35.75 35.75 5” fencing, same as 6”. 
All white pine, Nos. 1 and 2, add $1. 
§1 or 2S, add 75c; S1S1E, add $1; S48, add $1. 
Flooring, 5- or %-inch ceiling, or beveled well tub‘ng, add $2. 
Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 
SIDING, 4 AND 6’, 4 To 20’— 
16’ 18’ 20’ 5” ” 6” 
$37.50 $39.50 $39.50 DORSCLD: n.ccccccves oY a a. “50 . SCOOT CT. $28.50 
36.50 38.5 OT aan eae 0.50 Norway, C&better.. 45. 60 45.50 
asd ape roy TF cetoaenuaens Stawevee a 50 rt 50 
38.50 sate pry Siding may contain not to exceed 20 percent of 4- and 9-foot. 
44.00 47.00 47.00 —s run to O. G., $2 a thousand extra; product of the strip as it 
grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 








WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 
Portiand, Ore., Oct. 4.—The following are f.o.b. 
mill and f.o.b. Chicago shop prices: 


No. 2 No. 3 
com. com 
See EE ooh ae p00 boon 6 weet $36.00 $19.00 
= 8" SS” AO 10” 6 BOs 6" nese 37.00 22.50 
SRS REECE 251505 6.4.00 9 eNw's,b 0% S540 36.00 23.50 
ixis” and wider, 10 to 16° ........4 38.50 24.00 
No.4 No.5 
com. com. 
Ae” IM WIREP. 0. SUG FES on cvsaee $17.00 $ 9.00 
SELECTS- 
Behtr. “Cc” “Dp” 
Ix 4”, 6” and 8”, 10 to 20’....$84.00 $79.00 $63.00 
ROMNEY Weta sb Slow a hic wi wigilsikw x wie ewe 88.00 83.00 72.00 
SRE ak cisaubied >. atvindes.% 94.00 89.00 77.00 
Iie”. URE: WIGS. 5. 500000 0d50 99.00 94.00 82.00 
5/4, 6/4x4” and wdr., 10 to 20’ 97.00 92.00 80.00 
Bie, OL. WOOP soi 55 65 cscs 5 03s 99.00 94.00 82.00 
SHop 828, F.0.B. CHicaco-—— 

No.1 No.2 No.3 
ve BRD Si 4.5 s0oce ees Cites eee $82.00 $67.00 $47.50 
RE Er err ee 95.00 71.00 47.50 


ie straight orders for ‘‘No. 3 shop and better’ 
without specification as to amount of each grade, 
deduct for No. 3 shop, $2.50; for Nos. 1 and 2, $3. 


WEST COAST SPRUCE 


[Special telegram to AMBRICAN LUMBERMAN] 
Portland, Ore., Oct. 4.—The following are 





prices prevailing here today: 
ST ORO fsb kink sos ssa Reet ceeveneseee $78.00 
ee eek a | ea ee eee ene pee 68.00 
Ret NNN AUG nck -5.0s 54.560 2s heb eamc ass 39.00 
PERG ch aT hiths xs shoe ekd cee 40.00 
SORE ess ns a em bh all scins Aa Me saw bk woes bs ee 5.50 
SE UNINC oie bh ose ev Grbes Sawa 40.00 
SE casapeab esi S.oceibe cienece : 
ECR aGiaEne ick sesnwnd,cchoawle 
OS ere 
a Pee 
Common rough dimension... eae 
ee: UREN MUNI iad alic co's wie’ 00's. b Rain Gisela 
RIPE band tctsenn's canes sat 








DOUGLAS FIR 


{Special telegram to AMERICAN LUMBERMAN] 





Seattle, Wash., Oct. 4.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: 

Pre- 
High Low. vailing 
Price Price Price 
Flooring 
1x&” No. 2 clear V. @s.0.%. $51.00 $49.00 $51.00 
POOR Wie Sy aterieseiai oe 43.00 40.00 43.00 
No. 2 and better s. g. 41.00 <i 
NRG Sa eee a Ee 34.00 BLO: ‘ceéles 
ix6” No. 2 and better s. g. 41.00. ..... 41.00 
IG 8 Be Bias Sa Ee ea Seeee’. Sereda — armacpis 
Stepping 
No. 2 and better clear..... 67.00 C5.00. kxten 
Finish 
ME RRND OO 5 Sg ok: diele e010 57.25 55.00 56.00 
WOBIhe: ANG DABC..«s..c05s02 65. 00 12 re 
Ceiling 
54x4” No. 2 and better.... 40.00 37.00 37.00 
DG Galles tune eses 31.50 30.50 30.50 
1x4” No. 2 and better 40.00 38.00 38.00 
PIO. 6. Sec ca eee D WE ea) uc eeme 
Drop Siding 
1x6” No. 2 and better..... 43.00 40.00 41.00 
ac GS scnrenseecemucre 8.50 | ee 
Boards and Shiplap, No. 1 
SE SM 90 6560 ks civics eae 19.50 16.50 17.50 
SMS 55a ease hase eb bimeune 20.00 Ld A | re ee 
Dimension, No. 1 S&E 
See” TE Be Se ns ceca sss 20.50 16.50 18.50 
Plank and Small Timbers 
ee 4”. 12 40°80", Bie ss se 22.00 COO. wales 
$512” ; 22-to 16", Bess <0s BS sass 9 caacr 
Timbers, 32’ ~ Under 
SRN 5 98tss aadwureteawee® ce .00 S| re 
Vertical Grain wn Shop 
6/4 Select ....... pation cn) sacs ) Sadae 
Le FE ee eer ee. ase Yaaues 
PI 1S) cosines aebeetns sees Pees -<kyata 4 ence 





[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Oct. 4.—Fir prices today f.o.b. 
mill are as follows: 


Vertical Grain Flooring 


NO. EO 26 So nite Wises e's valet ev eee Ae 
a MN g wii's-o.0.bc a MtnDi orale RRR eae ee 51.00 
SURI SS), |. se a ea a ee Ser 43.00 
1x3 and 1144x4” No. 2 clear and better..... 55.50 
POD CUBR” sessed cdeiorcne paces 42.00 
Slash Grain Flooring 
and” NO...2 Clear ONG DOU ices ccccewccecacta a 39.00 
BO CS IOS a a sins sos res eho Re eee aes 35.00 
ix¢” No: 2 clear And DeGtler.......ce ks ccc 42.00 
Dre ANI ip inka acon fo Sin one Oreos ele hee o he 38.00 
Vertical Grain Stepping 
14% and 14% No. 2 clear and better.......... 65.00 
Finish 
IND. -2 COAT AI WElEOR sc cieiccc con oe ees 60.00 
Ceiling 
5gx4” No. 2 clear and better....... pac oe ote 38.00 
OS Se COMM 50s asians Si aictatore ots atelavec meee es 31.50 
1x4” Mo. 2 clear and better... 01.0.5. 6..02 Saul 
DOR 8 PRE or Riel cakes Seas een 35.09 
Drop Siding and Rustic 
26” INO. 2 COT BN WEEP eo cc vcciccecowecs 41.00 
Ds Ss OE ps reo: bse bho eae enue eae’ 36.50 
Miscellaneous Items 

Fir dimension— ; 
BASTOOE OY GHOLUSE is, oc 00:8 0.000 808 0% Rail B list 
16= €0 26-fe0t, OVE? NBbisccciccivcaocnrdecss $1.00 
22-foot and longer, over list...........-+-6- 2.00 
Bonede, «Or Mall Beets cscs ccc cisccvas 2.00 
Small timbers ........-+eeeeeeeeeerereereccee List 
6x6” and larger timbers, off Rail B list...... 3.00 
Fir lath, per thousand, green...........-+-++ 4.09 
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SEATTLE 














AND CEDAR Seattle, Wash., Sept. 30.—Eastern prices, 
f.o.b. mill, are: 
Centralia, Wash., Sept. 30.—The following " : 
prices were realized on fir, western hemlock and Te CARE ae ° 
cedar for the week ended Sept. 30: Per Squares Per M 
E 6/2 32:5502.89 *Faao@s.8 
DOUGLAS FIR— mira atate, €/2.....20 ; ; : 
Extra stars, 5/2........ 2.75 3.4 _ > 
Vertical Grain Flooring Extra CIOGPH «.. 5. -ccces 2.92@2.96 3. 66@3. 70 A 
No.2 No.3. No.g | Perfects, 5/2............ 3.49@3.53 4.35@4.40 x 
C&Btr. C&B &Btr C&Btr MS 6 aes cence eee 3. 24@3. 27 4.45@4.50 
1x3”...... $58. $48.00 14x38” -$61.00 $50.00 POPIGCtiON® .cc.cccsanss 3.72@3.76 5.05@5.10 
Sahel Hg 09 oy 5 igang. ee ° ae Hats First GRADES, RITE-GRADE INSPECTED STOCK 
Extra stars, 6/2........ $2.63@2.67  $3.30@3.35 
3° $37 a tae ter $ Fextra pi ron sat peee 3 12@8 16 3 90@3 95 ° 
1 >. 3 : ' A4x3”....$53.50 $42.50 Gra CIOAEH ....0.00005 . -90@3. ° 
1: 37.00 34.00 1%4x4”.... 50.50 42.50 Perfects, 5/2........0-+. 3.53@3.57 4.40@4.45 G t t l I ] B lI 1es 
SRO ccd bes 40.00 38.00 1%4x6”.... 52.50 42.50 aad a Ck ee 3 ie2 2 Sees 20 ; e 4 us S , 
Wiotheas ‘ecis tienes erfections ssicpnbatess k , ‘ On the Right Basis 
1%, 1% and 2x6 to 12”...... seeeee «$66.00 $53.00 Suconp Grapes, STANDARD STOCK 
Dias, DAR DOOR ois cvcscccucccvess 68.00 55.00 | Common stars, 6/2 ere $ .55@ .63 §$ .70@ .80 We know that when we give 
Finish No. 2 Clear and Better, S28 or $4S Sena eet FAR: ++ VE1@1es 2.089210 b be ali iform mill 
ix 4” $56 00 $49.00 Common clears ........ @ .05@2. uyers better quality, uniform a 
~ _ Seneedeheuienritayspennmimaih ttre BRITISH CoLUMBIA STocK, SEATTLE MARKET ing and dependable service they 
1x Bi SNE OW nernsrsnininaneesnan B7.00 oe | Xxx (Canadian) ......$,.; @....  $3.80@3.90 will stay with us indefinitely. That 
V%, 1%6x6, 8,10 and “13° 2000000 60.00 54.00 aoe ee ee by is just the basis on which we so- 
fae a gle ech lage OSES SeRES SOS . . Perfections (U. S.)..... 3.94@3.97 3.35@5.40 ici 
3% “aed eS ONE OO ave desscodsts 6.00 60.00 XX 6/2 16 (Canadian). ei Gis ‘i 1-85@1.90 licit your orders for 
Celli a. 6/2 16 (U. B.)..- 200. 8 D2. 
elling, CREB and C&EV, and Partition XX eurekas (U. Sao 159 “i 2.20 a . 
%4x4".....$36.06 $34.00  %x6”.....$39.50 $44.50 | XX perfections (U. S.).. 1.66@1. 30@2. F S H lock 
ex weene ay py re Weeare 41. 36.50 lf, pruce, em 
A GOO Oe 66 ee 30.00 35.00 e 
1x4”... 39.00 36.00 1x6”... 42:50 39.50 CALIFORNIA PINES and Pine Lumber 
Drop Sidi Rusti 
x6" 37.00 ct ag oo San Francisco, Calif., Sept. 30.—The following ‘ Vit. 
be i a i eecans “ss 7 are average f.o.b. mill prices on California Our line embraces anything in 
pines: lumber, box shooks, veneer pro- 
Fir Battens Caternia Wnts Pine Mixed Pines d d W 
ee $.85 2%” O.G......... $ .95 onrerae Common— ucts and spruce egg Cases. e 
Or Ui Mcasscaccns ; ae 2  Snee 1.00 gee 2 clr.. eas - : are both manufacturers and whole- 
Lath D select........ 74.70 22. salers. 
hc. ger thomas .cid.cesckege clenesduase $ 4.50 se cer sees oc : 
nc SNOP ....-- oO. 4 j 
Common Boards and Shiplap No.1 ao peren 65.50 Form stock. : Let us know your requirements. 
No.1 No.2 No. 2 shop...... 49.65 No. 1 sien oy 20.00 
1x 2, 1x3 and 1x12 $18 00 $15.00 No, § shop. :..-. * 8208 Siding eek wel 
x x3 an WEA cK éaicccvevewuntuen E : C&btr. short. k ° a” 
OE aseeniane oad cages eerie 16.00 13.00 | Stained ........ 39.90 B&btr. bev...$ 44.55 C M Post B & Lumb r Co 
ot Fen ieee abla martes 16.50 13.50 | Misc. .......... 30.00 C bev........ 40.55 ory 0x e i 
1312, ane — PL MRR SGA RO aVae be Sugar Pine Be OCS veveucs pe Sales Office: 
x MEE s¢ cepa eheccevdawawed ds ; ‘ 2 PEL cavhacelae 33. iti ildi 
4x8 and 10, 13x18" 022000 20.00 17.00 | Nos. 1 & 2 clr. $159.55 Securitics Building, 
exe" Uae cal cuewadinswienetes 18.50 15.50 | No. 3 clear..... 97.95 Panels S Wash 
14%x8 and 16"... 2/22! 19.50 16.50 | Inch shop ...... 49.25 White pine ....$ 90.10 eattle, ash. 
oO. 1 GhOp....;. ’ 
Common Planks and Small Timbers No. 2 shop...... 57.75 pine _ -~ _..$ 21.60 
ee 2 errr rec * : Wil ee aaanavedses 14.75 
ol : =s 4, 4x 6” Mountain Pine 7” 
3x10, 3x13, 4x12” rere ee oe v0 
Australian 
Common Dimension, S$1S1E, 12’ White Fir 00 eeesseestes 94.35 LONG FIR TIMBERS 
No.1 No. 2 Wit WAS os ce ign Lath = 
com. com. com. com. . . to. 0 whe... . 6 e cut ’em to size required by architects, 
2x8, 2x4”. .$19.50 $16.50 2x14”..... $22.00 $19.00 DUT. wees eeeees $ 19.70 a > one — 5.85 engineers, railroads or industrial plants. 
2x6, 2x8". 9.00 16.00 2x16" ee 23.00 20.00 ee Somers es be 32” pine ... 2 Also SHORT CEILING, SHORT SIDING 
yi oT ee : L. ME witin de ; ? SVEIREG cccccccces De cot ig” Sainte a c , 
x12" 20.50 17.50 2x20"..... 27.00 24.00 | Misc. ........... 18.35 Douglas Fir PORCH RAIL asd GENERAL YARD STOCK 
No. 1 dimen.... 20.90 oo Pre, 64.85 Now is a good time to try our Mixed Car 
Common Dimension 2x4” SiS1E No. 2 dimen.... 14.75 PONE: + ine kanes 16.10 Service in anything you require in 
ee $18.50 $15.50 18’....... $21.50 $18.50 a em FIR — HEMLOCK — CEDAR 
14’ avate dais 19.50 16.50 24’ gadented 22.50 19.50 = 
I wsxnnas 20.50 17.50 32°....... 24.50 21.50 | por Baitorial Review of Current Market Con- John D. Collins white Building. 
Common Timbers, Rough, 32’ and Under ditions See Page 43 SEATTLE, WASH. Lumber Co. 
No.1 Sel. No. 1 Sel. 
com. com. com. com. pa ees 
fer Ee SR pee le Be 
LO seca ae E x20” s ‘i : : 
14x14"... 22.50 25.50 22x22"... 28.50 31.50 Chicago Lumber Receipts and Shipments The Atl L iia & 
16x16”.... 25.00 28.00 24x24 - 31.00 34.00 Reported by J. R. Mauff, Secretary of Board of e as um r oO. 
Common Timbers, 12x12” Trade. oe ‘gi cin titi tie diaal SEATTLE, WASH. 
34 to 40’ ..$24.00 $27.00 72to 80’.$52.00 $55.00 ECEIPTS SEPT. To Sept. 30, INc. 
42 to 50’.. 30.00 33.00 82to 90’. 62.00 65.00 _ Shingles en 
52 to 60’... 36.00 39.00 92to100’. 72.00 75.00 or yo 
62 to 70’. 42:00 45.00 ’ ae Dt 261,992,000 53,158,000 FIR, HEMLOCK and CEDAR LUMBER 
his, sei oe saticiheimadia aidan ae tee CEDAR SIDING and SHINGLES 
6x9 $14 00 1x9 $17.00 Increase ........ 84,510,000 23,077,000 Straight or Mixed Cars. 
 Seemnere i, Bh seeebeeo es: RecEiprs JAN. 1 to Sept. 30, INc. 
WESTERN HEMLOCK— Lumber Shingles 
ME ole aig eid cae be 2,133,192,000 394,716,000 
Boards, S18 or Shiplap Me ci. 1'461.306,000  204:423:000 : 
No. 1 No. 2 No.1 No.2 : ; The Lumberman’s Searchlight 
nae a7 rr Pry ." 1% & 1%" com com Whereseae «cs sad. 671,886,000 190,293,000 By M. M. FERGUSON 
1x4”...... 4 5.60 12.00 . x 4”. ” $19.00 $16.00 SHIPMENTS FROM Sept. 4 TO Sept. 30, INC. One of the hendiost lumber calculators on the 
elton ig60 12:50 x 6"... 17-50 13-50 pre Shingles market . m containe tehice of ready-made 
1x8 & 10”. 16.50 13.50 x 8&10” 18.50 14.50 ada : ‘ 7a answers to rates; reducing board feet to 
1x12”..... 17.00 14.00 x10&12” 19.50 16.50 a4 p. & @ whew a a 123,684,000 40,990,000 pieces and pisces to board fect: lineal feet to board 
14,x2 & 3” 20.50 17.50 WEE bro a eGLE Slats 78,252,000 18,393,000 measure, includi m A of 
RED CEDAR— Towaane 45.432. #3 —32.597.000 rechecking extensions and waar coheal uable informa- 
Commen Beards and Shiplap as 45,432,000 97, tion on correct estimates. 
ee $17.50 $14.50 1x10”..... $19.00 $16.00 SHIPMENTS FROM JAN. 1 TO Sept. 30, INC. 90 ~ size Aad Chip po jaan 
Le Sttaws 7 +4 Lae Bee feces 19.50 16.50 Lumber Shingles ORDER YOUR COPY “TODAY. 
cio ers ‘ ns 1 ee ee 1,098,682,000 334,071,000 
Flume Stock ne alas et 693,012,000 161,129,000 431 South Dearborn St., 
lee sheds $21.00 $24.00 1x10”..... $23.00 $26.00 CHICAGO 
REO Sickie 22.060 25.00 SEG ikbes 23.00 26.00 FMCTORGE 2c kc cus 405,670,000 172,942,000 
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xX E 

«| Good for 100 Years | 5 

A 

x Recommend our B. C. Inspected R 
x Shingles for house siding and roofing 

and when carefullylaid with the proper B 

nails they will last that long. E 

S Our Shingles are cut vertical grain, V 

H strictly clear and our grades are guar- E 

. anteed to be right. . 

N Get our prices today. S 

" Northern Pacific | } 

i I 

: | Logging Co. Ltd. | 1 

Ss PORT MOODY, B. C. G 


























Cedar Bevel Siding 


Thurston-Flavelle, Ltd. 


PORT MOODY, B. C. 












INLAND EMPIRE 


(( ae 


THE 


Polleys Lumber Co. 


Manufacturers of 


Western White Pine. 


Dry Selects 


Shi; nts via 
- P. and 
Milwaukee Rys. 


NS 

















General Offices and Milis 
MISSOULA, MONT. 
_J 




















Pine Zone Lumber Co. 


Manufacturers and Wholesalers 
of 


Western White Pine 


FIR AND LARCH LUMBER 


ALL GRADES 
Our Spring Cut Western 
White Pine SHOP 


in 4.4, 5-4, 6-4 and 8-4 thicknesses 


is now in shipping shape. 


SPOKANE, WASHINGTON 











WARREN AXE & TOOL CO. 
WARREN, PA. 
Were awarded highest 


honors. Panama - Pacific 
international Exposition 


Livalal emer 4 
iehamiaiaditenaennataiteeaaeaeenie send 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS (05) capacity ssoGAnec ea cols 





Chicago Building Permits 
The following are comparative building permit 
totals for August and September, 1922, and Sep- 
tember, 1921: 





Sept. Aug. Sept. 
Permits Yor 1921 1922 1922 
ee ror ee 141 156 134 
Offices & hotels......... 8 5 10 
eer 609 574 494 
Halls & churches........ 5 7 4 
PR REIOUEG oo s6:0 sca se ss 175 250 241 
Stores & offices......... 8 3 
Stores & residences..... 15 17 12 
Stones t- BAUS... 655650 1 
Stores & apartments.... 5 29 25 
Miscellaneous ........... 3 1 
BOE 646 tee svere sure 985 1,048 924 
ee OO FEE CTE TS 754 915 770 
PR Goes cle two bao se bm 231 133 154 
Frontage feet .......... 28,427 30,832 28,067 
ONE Sick Siheece $12,256,000 $17,919,950 $12,263,100 
Chicago, Oct. 4.—The following cross tie prices 
prevail, f. 0. b. Chicago: , 
Untreated 
White Southern 
Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face..... $1.65 $1.05 
No. 4, 7x8” 8"; 8-inch face..... 1.55 .95 
No. 3, 6x8”, 8’, 8-inch face..... 1.40 85 
No, 2, 6x7”, 2,8 7-inch face..... 1.25 45 
No. 1, 6x6”, 8’, 6-inch face..... 1.10 .65 
Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress 20 cents less than 
white oak. 
P Douglas fir cross ties, all sizes, $42 per thousand 
eet. ‘ 
Switch Bridge 
Ties Plank 
a un Ve a ee eines - $47.00 $45.00 
rrr ee re 42.00 40.00 
PONS UE 6 5.5 53 66a ese SRS 45.00 45.00 


St. Louis, Mo., Oct. 2.—The following cross tie 
prices prevail, f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch settled F 43 $1.15 
No. 4, 7x3” °° 8-inch face... 35 1.00 
No. 3, 6x8”, 8’, 8-inch face.... r 15 -90 
No. 2) 6x7”, 8’, 7-inch face.... 1.04 .80 
No. 1, 6x6”, 8’, 6-inch face.... .92 -70 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 


Switch Bridge 

Ties Plank 
WUD IORE oo es'sssdtep ewes s ee $43.00 $43.00 
ROTOR, ki csnunneoasenesraesnans 40.00 40.00 


WEST COAST LOGS 


Seattle, Wash., Sept. 30.—Log quotations: 
Fir: No. 1, $25; No. 2, $18; No. 3, $138. Firm. 


CEDAR: Ten percent base, $22. Weak. 

HEMLOCK: No. 2, $14; No. 3, $12. Steady. 

Spruce: No. 1, $25; No. 2, $18; No. 8, $13. 
Steady. 


[Special telegram to AMBRICAN LUMBERMAN] 
Portland, Ore., Oct. 4.—Log quotations: 


CEDAR: $23. 

YELLow Fir: $24, $17 and $12. 
Rep Fir: $15. 

Spruce: $24, $18 and $12. 


HEMLOCK: $12, $9 and $8. 


NORTHERN PINE 


Chicago, Oct. 4.—The northern pine market 
has evidenced a falling off in buying from the 
yard trade within the last two weeks, but indus- 
trial demand seems to be showing a slight im- 
provement. Dry stocks are none too plentiful. 
Labor scarcity is hampering the loading of 
stock at the mills to some extent, but other- 
wise shipments are moving fairly well. Prices 
are holding firm. 





Minneapolis, Minn., Oct. 2.—There has been 
some slackening in demand, but owing to the 
railroad situation and the limited supplies of 
western lumber available here, there is no weak- 
ening in the market. Mills in this territory have 
no surplus of either upper or lower grades. City 
building demand has dropped off somewhat. 
Country yards are still taking a good many cars 
of northern pine for quick shipment. 


Buffalo, N. Y., Oct. 3.—The northern pine mar- 
ket is strong at the recent advance in prices, 
and demand has shown improvement. There is 
a brisk call for building lumber. Crating de- 
mand has increased, owing to the shortage of 
competing stock. Wholesalers are carrying 
smaller stocks in some grades than they desire, 
but they expect that a good deal of lumber will 
be brought in this fall. 


Boston, Mass., Oct. 2.—Northern pine whole- 
salers say business is becoming more active. 
They are receiving some orders which ordinarily 
would go for western pines. Quotations are 
firmly maintained and prices for low grade stock 
manifest an upward tendency. South American 
business is expected to show steady improve- 


ment. 
EASTERN SPRUCE 


Boston, Mass., Oct. 2.—The leading manufac- 
turers of eastern spruce have advanced base 
dimension to $45, and demand has slowed up 
temporarily, for building is very active and 
frames must be ordered soon. Quotations, rail 
shipments, 8- to 20-foot, 8-inch and under, $45; 
9-inch, $46; 10-inch, $47; 12-inch, $49. Demand 
for random is more than fair; quotations: Maine 
—2x3 to 2x7, $33 to $34; 2x8, $39 to $40; 2x10, $40 
to $41. Provincial—2x3 to 2x7, $30 to $32; 2x8, 
$38 to $39; 2x10, $40. Boards are moving slowly. 
Covering boards, S1S, 5-inch and up, 8-foot and 
up, bring $31 to $33. Matched, 10- to 16-foot, 
clipped, are $35 to $36. 


WHITE CEDAR 


Minneapolis, Minn., Oct. 2.—Some improve- 
ment in demand has followed the rush in farm 
work. Post buying has increased and is still 
centering on large sizes, which are scarce. There 
is also a revival of pole trade, but it also is 
calling for large sizes; short poles are moving 


slowly. 
: HARDWOODS 


Chicago, Oct. 4.—There is a _ considerable 
strengthening in all grades of northern hard- 
woods. The demand for the common grades has 
increased recently from all branches of the furni- 
ture trade. Stocks are scarce and in some items 
are rapidly approaching the vanishing point, 
notably in birch selects and better. Shipments 
are about 65 to 70 percent of normal. Trade in 
southern hardwoods is fair, with birch and gum 
leading the demand. Both these woods are 
strong, but oak has not changed much. Bass- 
wood is a little stronger. The transportation 
situation in the South has eased up in spots, but 
some lines are still unable to move cars with 
any degree of freedom. 


Minneapolis, Minn., Oct. 2.—The wholesale 
trade in the Twin Cities is quiet. There is still 
some activity in sash and door factory buying, 
but most concerns are out of the market. Low 
grade boards have been moving more actively. 
Upper grades of maple, birch and oak are short 
in supply and prices are firm. Prospects for 
winter logging are doubtful; some decline in 
production is expected. . 


Kansas City, Mo., Oct. 2.—Shipping difficulties 
are holding down the volume of hardwood busi- 
ness. Dealers here say there is no dearth of 
business waiting to be placed, and the mills are 
accumulating large stocks of lumber and logs, 
but cars are extremely scarce. All mills are 
oversold on oak flooring and trim, and No, 2 sap 
gum is very scarce. There is a good demand for 
birch and other northern hardwoods used in the 
factory trade, as well as for maple flooring. 


St. Louis, Mo., Oct. 3.—Most of southern hard- 
woods are in better demand, with an exception- 
ally good call for gum and oak from outside 
furniture factories. There is some demand from 
the box factories for No. 2 sap gum and No. 2 
tupelo. Many inquiries are from consumers who 
had to cancel previous orders because of in- 
ability to get shipments. The car situation has 
shown some improvement. 


New Orleans, La., Oct. 2.—According to re- 
ports here, the hardwood market feature of the 
week was the active call for sap gum, which 
sent quotations on No. 1 common sap up several 
dollars. All items of sap gum from No. 2 com- 
mon up are said to have shared in the call. The 
other hardwoods are said to have gone up during 
the week, with market conditions little changed. 
Cypress mills cutting tupelo report the call for 
the latter wood about level with production. 
Car shortage continues severe, with a number 
of mills, according to report, refusing to book 
orders or even to quote prices because of inabil- 
ity to ship. 


New York, Oct. 2.—Oak flooring is strong and 
scarce. Maple flooring is high and in fair sup- 
ply. All kinds of hardwoods are bringing better 
prices and the demand is showing slight im- 
provement. Stocks generally are low. 





Buffalo, N. Y., Oct. 3.—Hardwood trade at 
the yards continues fairly active, no doubt due 
to the difficulty in getting stocks from the mills. 
Some yards report a good deal of trouble in get- 
ting cars for prompt shipment. The demand 
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covers a good range of woods and prices are 
holding strong. Mills are advancing prices on 
some woods, including gum. 


Cincinnati, Ohio, Oct. 2.—Hardwood dealers 
report plenty of orders for hardwoods, but be- 





- cause of lack of cars they can make few de- 


liveries. Prices as a rule are steady, tho a few 
show a hardening tendency. 


Columbus, Ohio, Oct. 2.—Hardwood prices are 
generally firm at former levels. Transportation 
is opening better, altho many shipments are 
still delayed. Retailers are trying to replenish 
low stocks, and are the best customers, but 
factories are coming in fairly well, altho those 
are buying for present needs only. Railroads 
show a disposition to buy more freely. 





Boston, Mass., Oct. 2.—Nine out of ten buyers 
now in the market here for hardwood lumber 
are in a great hurry for delivery. Demand is 
satisfactory but business is more or less affected 
by tedious delays in getting lumber forward. 
Prompt delivery commands a substantial pre- 
mium, otherwise prices are steady and well 
maintained except for sporadic transactions 
which can often be explained by quality. The 
implement, vehicle and farm machinery manu- 
facturers are calling for birch, maple, oak, gum 
and cottonwood. Second growth hickory and 
ash also are inquired for actively. Quotations, 
inch, FAS: Ash, white, $105 to $110; basswood, 
$90 to $100; beech, $80 to $85; birch, red, $140 to 
$155; sap, $120 to $130; maple, $90 to $100; oak, 
white, plain, $120 to $135; quartered, $155 to 
$160; poplar, $130 to $138. Demand for hardwood 
flooring is active. Select and No. 1 common 
plain white oak flooring are practically out of 
the market here. Quotations on western floor- 
ing, 3%x2%4-inch, clear: Plain white oak, $112 to 
$117; maple, $103 to $104; birch, $98 to $99; beech, 
$89 to $90. 


Baltimore, Md., Oct. 2.—The volume of hard- 
wood business appears to be steadily on the in- 
crease. Inquiry remains active. Producers feel 
encouraged to make arrangements for augment- 
ing their output, because stocks must now be re- 
plenished, apart from taking care of current 
needs. Even the foreign business appears to 
be looking up. The trend of prices is toward 


higher levels: . 
HEMLOCK 


Chicago, Oct. 4.—The eastern demand for hem- 
lock is fair, the bulk of the sales being made on 
the basis of $2 over the list, with some mills 
asking higher prices. No. 2 and better is selling 
about $3 over list in 16-foot and shorter, with 
18-foot and longer $5 over; No. 3 about full list. 
Retail yards are buying briskly. There is less 
than a normal supply on hand for this season of 
the year. The car situation West and South 
is helping the hemlock market, as that territory 
is not so congested and shipments are more 
prompt. 


New York, Oct. 2.—Large shipments of Pacific 
hemlock have been arriving from the west Coast. 
No complaint has been heard of the supply. The 
demand has increased, due to the shortage of 
other lumber. Prices remain unchanged. 


Buffalo, N. Y., Oct. 5.—The hemlock market 
shows no change in price and is generally called 
firm. Building trade is active almost every- 
where. 


Boston, Mass., Oct. 2.-Demand for hemlock is 
not of the rushing sort, but orders are fairly 
numerous and prices are rather stronger. Hast- 
ern clipped boards, 10-, 12-, 14- and 16-foot, are 
firm at $33 to $34. There are northern 12-foot 
boards on offer at $32. Random hemlock boards 
can be found at $30 to $31. Hemlock dimension 
is quiet and offerings are light. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Sept. 30.—Despite car shortage, 
which is progressively worse, and space famine 
in the intercoastal trade, the fir business is in 
healthy condition on the face of the current 
figures of production, orders and shipments. Log 
supply is adequate and mills are running stead- 
ily. The market is strong, in its essential fea- 
tures, notwithstanding the fact that wholesalers 
find here and there millmen who respond more 
readily than was the case a few weeks ago. 


San Francisco, Calif., Sept. 30.—The California 
demand for Douglas fir is holdirg up well, with 
the mills turning down many orders owing to 
Scarcity of stocks and car shortage. Prices are 
being well maintained. Rail shipments are 
slow, but cargo shipments are keeping steam 


schooners busy. Quotations are $23 to $23.50 


base, San Francisco, altho some business is being 





upset transportation conditions. 


products. 


We have purchased two new electrically 
operated logging engines which will in- 
crease our production and assure a 
greater supply of Redwood logs for 
both our saw mills. 


Our storage capacity and handling 
facilities are being expanded by the 
erection of an additional broken unit 
shed in connection with our Mill B. 
This will provide sufficiently increased 
storage for dry lumber to permit full 
operation during the Winter, and will 
enable us to carry a larger reserve of 
worked stock, to apply against the 
usual heavy Spring demand. 


We are putting in an additional loading 
track at the back of the planing mill 
and factory to facilitate shipping of 
straight carload lots of items which 
move. in quantities, and we are building 
twenty-five new cottages and adding 
seventy-five rooms to the hotel at Scotia 
for the more comfortable housing of our 
workers. 


CHICAGO NEW YORK CITY 
2067 McCormick Bldg. 841 No. 40 Rector St.. Bldg. 


THE PACIFIC LUMBER CO. of Illinois 
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Planning for 
bigger business 


-By further systematizing our manufacturing operations, through a 
strict adherence to a definite shipping schedule, wherein we plan out our 
work each month in advance, the volume of our August and September 
shipments, to the Middle West and the East, has increased 333% 
compared to the average of the previous seven months. This has been 
accomplished despite serious shortage of skilled labor, and decidedly 


Now we are glad to announce a program of improvements and better- 
ments, involving an expenditure of some $300,000.00, which we believe 
will result in an increase in production and shipments that will prove 
more nearly equal to the steadily growing demand for our Redwood 





The Largest Manufacturers and Distributors of California Redwood 











¢ 


When these new facilities are fully com- 
pleted and in service early next year, 
we shall be in much better position to 
give Satisfactory service during the 
periods of “peak” demand, such as we 
are now experiencing. 


We are still compelled to refuse some 
desirable business, because we are stick- 
ing by our announced policy of making 
delivery on all orders now on our 
books, before taking on new commit- 
ments, which would in any way inter- 
fere with the carrying out of this plan. 


We welcome inquiries, however, on all 
sizes and grades of Redwood, and shall 
be glad to state, as definitely as possible, 
just what we can do. 


President 


ee 


SAN FRANCISCO LOS ANGELES 
311 California St. Central Bldg.. 6th & Main Sts. 
THE PACIFIC LUMBER CO. 








done at lower prices. The San Francisco de- 
mand is steady. Southern California business is 
good and San Joaquin Valley trade is fair. 


Chicago, Oct. 4.—The Douglas fir situation has 
shown little change during the last week. The 
demand is spotted, and it is not so much a ques- 
tion of price, the important thing being to get 
the lumber. 


Kansas City, Mo., Oct. 2.—There is enough of 
a demand for fir to absorb all of the cars that 
are offered and to keep prices firm. Buyers as 
a rule are in a hurry for cars, so little mill ship- 
ment business is being placed. Boards, dimen- 
sion and uppers are all in good demand and 
there is a small call for timbers. Railroad busi- 
ness is reported to be good. 


Boston, Mass., Oct. 2.—Fir quotations are 
strengthening and demand is active. A recent 
quotation for No. 1 common fir 2x4, dressed to 
standard Atlantic coast specifications, was $22 
f.o.b. mill. Hemlock dimension is quoted at 
$21@$22 f. 0. b. mill; water freight adds $16 to 
$18. For ordinary business fir prices are run- 


ning a little under the basis for eastern spruce. 
A general advance of cargo rates would not be 
surprising, since it is becoming difficult to secure 
space. Clear spruce and Port Orford cedar are 
receiving a fair amount of attention from indus- 
trial consumers. 


New York, Oct. 2.—Douglas fir is meeting with 
an exceptionally active demand; prices are un- 


changed. 
WESTERN PINES 


Chicago, Oct. 4.—The market for western pines 
is very firm. All the factories are doing a good 
business, which means they will have to buy 
shop lumber. Sash and door manufacturers are 
placing orders right along. Shipments are rather 
slow, and when lumber is wanted for immediate 
requirements it is not a question of price so 
much as when the material can be shipped. A 
great many consumers have considerable quan- 
tities of lumber bought and are now awaiting 
shipment. 





“San Francisco, Calif., Sept. 30.—Inquiries for 
California white and sugar pine indicate a steady 
demand for practically all grades with prices 








AMERICAN LUMBERMAN 





OoctosEr 7, 1922 

















( 


Here’s the Outfit for Lumbermen 


To prove that it will satisfactorily meet your 
requirements read what the Kreeton Company, 
North Tonawanda, N. Y., say about our 


Improved Lumber Tractor 


“We are operating a rebuilt Fordson Tractor in our yard and 
wish to go on record as saying that this tractor is very satisfac 
tory for hauls of 200 yards or more and for hauling this distance 
will supplant two teams besides generally expediting the work. 


“We are using the special design equipment on the tractor 
which is giving good satisfaction.” 


$795.2 


F. O. B. Buffalo 













You can use this outfit anywhere in the yard or on city 
streets and it will greatly reduce your handling costs. 


Write for full particulars and detailed —- 
tion of what comprises this special outfit. 


Meldrum Motor Corporation 


y 


= 1081 Main Street, 


BUFFALO, 
NEW YORK 














a, 





One of Our Outfits 
in use by Taylor & Crate 
Buffalo, N. Y. 




















We Want You to 
Try Our Lumber 


using it. 


What shall we quote you on? 


ANTIGO, WIS. 





We know that if more factory 
men were familiar with the fine 
quality and good manufacture of 
our lumber more of them would be 


Langlade Lumber Co. 






Birch 
Basswood 
Soft Elm 
Rock Elm 
Soft Maple 
Hard Maple 











holding up well. Stocks of shop are scarce, No. 
1 being practically out of the market, and some 
mills recently advanced prices. Fair shipments 
have been made during September, but car 
shortage is now being felt. Cars for shook have 
been given priority. 


Kansas City, Mo., Oct. 2.—There doesn’t ap- 
pear to be any end to the demand for shop lum- 
ber and prices do not cut much figure with buy- 
ers who want stock badly. There is a very 
strong demand in the east for sugar pine and 
white pine and in the Mississippi Valley states. 
Wholesalers are offering transit cars of boards 
and a and these supply the retail de- 
mand. 


New York, Oct. 2.—The market for California, 
Idaho and Oregon white pines shows an upward 
tendency. One of the largest mills in the West 
advanced prices again last Friday. British Co- 
lumbia white pine is doing unusually well. Stocks 
of all retailers are shot to pieces. 





Buffalo, N. Y., Oct. 5.—Retailers are not lay- 
ing in any large stocks of the Pacific coast 
woods, altho their present holdings are not gen- 
erally extensive. They are afraid of delayed 
deliveries causing a falling in prices. Receipts 
are coming in slowly. 


Boston, Mass., Oct. 2.—Wholesale distributers 
generally speak of demand for western pines as 
good, but delays in shipment force many buyers 
to turn their attention to northern pine and are 
stimulating interest in the native white pine of 
New England, altho this is hard to find in clear, 
wide stock of substantial length. No. 1 and No. 2 
common Idaho white pine is being offered here 
on the following basis: 


1x4 126 128 
No. 1 com.$76.50@77.00 $77.50@78.00 $76.50@77.00 


No. 2 com. 70.50@71.00 71.50@72.00 69.00@69.50 
1210 1212 

OH EE OUR ii ewein vcth $79.50@80.00 $83.00@83.50 

NG; BS BOML ik. iS ose 4 69.00@69.50 71.50@72.00 











REDWOOD 


Chicago, Oct. 4.—There is a very good demand 
for redwood, but difficulty is being experienced 
in getting delivery of cars, hundreds of which 
are tied up in transit. There is a shortage of 
cars in the redwood belt, which is the first of its 
kind this season. Prices are strong with no 
tendency to weaken. Stocks are none too plenti- 
ful, there being a marked scarcity of wide boards 
and 6-inch clear siding. There is a good supply 
of shop lumber available. 


San Francisco, Calif., Sept. 30.—California red- 
wood is strong, all grades being in demand. 
Higher prices could be obtained for desirable 
items, but manufacturers generally prefer to 
turn down some business rather than encourage 
an auction market. Dry clear is in great de- 
mand and all mills are oversold. The East is 
calling for more dry stock than can be supplied 
and the mills have all the foreign business they 
can handle. 


Kansas City, Mo., Oct. 2.—Siding, moldings 
and finish stock continue in demand from the 
factories and recently there has been a good line 
of inquiry from other buyers, such as consumers 
of incubator and tank stock. Prices are firm. 


New York, Oct. 2.—Industrial demand con- 
tinues to improve slightly. Recent arrivals have 
been heavy and dealers are well stocked except 
in dry clears. 


Boston, Mass., Oct. 2.—The redwood market 
is firm with demand fairly active, altho actual 
business is somewhat restricted by inability to 
deliver. There also is some trouble in finding 
certain grades and sizes, clears for instance, 
ready for immediate delivery. Some redwood 
has been brought in by water lately. 


NORTH CAROLINA PINE 


New York, Oct, 2.—The North Carolina pine 
market is booming and lumber can not be ob- 
tained fast enough. The box material demand 
has increased noticeably, as has also that for 
roofers. Flooring, siding and partition are in 
excellent call. 


Buffalo, N. Y., Oct. 5.—An active demand pre- 
vails for North Carolina pine, with both roofers 
and dimension stock moving as freely as the 
severe congestion on the railroads will permit. 
Prices are firm and no great amount of stock 
is available for prompt delivery. 


Baltimore, Md., Oct. 2.—Box makers’ needs 
are quite large, and stocks of North Carolina 
pine box lumber are being readily absorbed at 
approximately the prices that have prevailed. 
Small framing still holds strong. Stocks here 
are certainly not large. 


Boston, Mass., Oct. 2.—Demand is good and 
prices are firm. North Carolina rough edge pine, 
4/4 under 12-inch, can be bought at $65, very 
desirable kiln dried lumber is offered up to $70. 
Shortleaf flooring and partition are active. ‘‘A” 
rift flooring is hard to find at any price. Quota- 
tions: Flooring, 1x4—B rift, $86; C rift, $72; 
B&better flat, $61. Partition—B&better, $64. Few 
sellers are in position to make prompt deliveries 
of roofers. Boxing and crating lumber is in ac- 
tive demand. 


SOUTHERN PINE 


Chicago, Oct. 4.—The demand for southern 
pine is good, but the volume would be better if 
shipments could be made promptly. Rail em- 
bargoes west of the river are interfering with 
shipments’ to that territory. Railroad inquiries 
are getting heavier. Yards are holding off plac- 
ing new orders until they get delivery of mate- 
rial booked some time ago for their fall needs. 
Mill stocks generally are badly broken. Prices 
are firm. 


Kansas City, Mo., Oct. 2.Southern pine trade 
the last week held up well. Industrial railroad 
orders were a big factor. Retailers, as a rule, 
are getting in enough stock in delayed shipments 
to meet their regular demands and are ordering 
only for special requirements. There is a good 
line of transit cars offered at better figures than 
big mills are offering. Some big mills raised 
prices on some items in the last week, particu- 
larly on B&better finish, which is quite scarce. 
Other mills have been holding firmly. Where 
there is rail competition, cars generally have 
been more plentiful. 





St. Louis, Mo., Oct. 3.—More cars are being 
received at the southern pine mills for loading, 
altho there still is a scarcity. The demand is 
better than it was a week ago. Prices are 
weaker than they were two weeks ago, but 
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Bé&better stock has improved during the last 
ten days. The industrial trade is showing some 
activity, and there has been a demand for crat- 
ing stock. 


New Orleans, La., Oct. 2.—-Mill reports for the 
week show the volumes of bookings and ship- 
ments practically unchanged, with production 
registering a slight decrease. In the net, book- 
ings led shipments by a slight margin, with 
production well in the lead of both, tho around 
20 percent under normal. It is reported that 
more business is offered than the mills are will- 
ing to accept under current car shortage condi- 
tions, car and bridge material being in specially 
good call. Prices are by report firmly held prac- 
tically thruout the list. There continues a fair 
sized export movement to the other Americas. 


New York, Oct. 2.—Supplies on hand are very 
low and transportation disorders are having a 
decidedly bad effect. There have been no recent 
price changes. 


Buffalo, N. Y., Oct. 5.—Prices of southern pine 
remain about the same as a week ago, and but 
little transit stock is available. Wholesalers say 
that their orders hold up well. The lower grades 
have been in better demand lately, and much 
crating lumber has been wanted. 





Boston, Mass., Oct. 2.—The New England mar- 
ket for southern pine is undoubtedly active but 
transactions are hampered by vexatious delays 
in transportation. Retailers appear to be espe- 
cially hungry for longleaf flooring and partition. 
It is not always easy to find a manufacturer with 
the desired stock dry ready for shipment, and as 
difficult to secure shipment. Quotations on 1x4: 
Flooring—A rift, no regular quotations; B rift, 
$89; C rift, $75; B&better flat, $65. Partition, 
B&better, $67. Roofer demand is strong and 
prices trend steadily upward. Longleaf dimen- 
sion is active and prices firm, but water arrivals 
exert a steadying tendency. 


Baltimore, Md., Oct. 2,.—Improvement in trans- 
portation has caused an expansion in the ar- 
rivals of Georgia pine, but assortments have 
had no important additions, and some efforts 
are being made to augment the holdings. The 
range of prices reflects a better tone. 


Cincinnati, Ohio, Oct. 2.—The market is fairly 
active and prices are steady. Transit cars are 
coming thru in better shape. Shipments via 
lines west of the river are said to be moving 


nicely. 
CYPRESS 


New Orleans, La., Oct. 2.—Cypress market 
conditions are described as practically un- 
changed for the week, prices remaining firm 
as they were and demand ditto with respect 
both to character and volume. It is said that 
September volume compared favorably with that 
of August. Car shortage is interfering with 
shipments, particularly on the Texas & Pacific. 
Mixed cars as usual make up the bulk of the 
business. 

Chicago, Oct. 4.—There is a strong demand for 
yellow cypress in shop and selects, and prices 
are very firm with an upward tendency caused 
by lack of transportation facilities. The call for 
red cypress holds up well and shipments are 
coming thru a little more freely. There is a 
shortage of 18- and 20-foot tank stock, but other 
items are in fair supply. 








St. Louis, Mo., Oct. 3.—The cypress market is 
unchanged. Manufacturers of red cypress find 
the car situation slightly improved, but ship- 
ments are not being guaranteed. The yellow 
cypress situation is still strong. 


Kansas City, Mo., Oct. 2,—Demand for cypress 
last week showed something of a spurt, with an 
increased demand for factory stock and larger 
orders from retailers. Straight car business was 
a larger feature of the buying than for some 
time. Cypress mills still are having trouble 
getting cars. Prices here show no change. 


New York, Oct. 2.—The trade holds up well. 
Mill deliveries are far behind. Prices are fluc- 
tuating within in narrow margin. The industrial 
demand shows some improvement. 


Buffalo, N. Y., Oct. 5.—The demand for cy- 
press is about as good as that for other kinds of 
lumber and the market holds firm. Wholesalers 
have had to buy largely of late from the mills. 


Boston, Mass., Oct. 2.—There is a good de- 
mand for cypress from both retail yards and in- 
dustrial sources. Cypress roofers continue to 
attract favorable attention at slightly advanced 

















Uncle Sam Knows 


——————OS_S-_ 





In buying lumber for army and navy 
work, Government agents exercise great 
care in the selecting of woods best suited 
to each job. They know that Port Or- 
ford Cedar offers a greater durability, 
will stand harder use, and will produce 
a beautiful finish. 


Port Ortord 
CEDAR 


Does not rot or stain, warp or twist, splin- 
ter or sliver, because of its close fibre and 
straight, even grain. It is these natural char- 
acteristics which make Port Orford Cedar the 
preferred wood for piling, wharf and bridge 
planking, railroad crossing plank, mine tim- 
bers, etc. 





Even though we are sawing | 35,000 feet 
of Port Orford Cedar daily, we still have a 


60 Years’ Supply 


of this most valuable wood. At our Bay 
Point, California, plant we have 15,000,000 
feet on hand. This insures you satisfactory 
service. 











—E_ = | Don’t Fail to Get Our Quotations 
Port Orford Cedar Tree 


Coos Bay Lumber Company 


GENERAL SALES OFFICES, 1000 BALFOUR BUILDING, 


San Francisco, California 
Saw Mills, Marshfield, Oregon ‘Distributing Yards, Bay Point, California 














You Should Sell | 


C y press [N almost every job there are places 


where you can get the builder to use 
Cypress if you will point out to him its 








Finish advantages in easy working qualities, 
Siding durability and freedom from shrinking 
Ceiling - and swelling. Let us tell you how other 
Flooring dealers are making profits selling our 
Mouldings Cypress. 

Shiplap 

Sheathing 


Decking “ MPHILL LUMBE 
yy? 6”, =. 10” 
No.1 and 2 Com. Rough KENNETT, Mo. 
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30 years 


in Business 


This company was found- 
ed 30 years ago, and is 
doing a very good busi- 
ness. Interested buyers 
may call, telephone or 
write for additional infor- 
mation. Arrangements can 
be made for satisfactory 
terms. Remember, this 
place is 


For Sale 


pancy. 








Exceptional — 
Opportunity 


The Cream City 


Sash €& Door Co. 
of Milwaukee is offered 


FOR SALE 


TS Cream City Sash and Door 
Company, located at 611 Park St., 
is offered for sale. 
a complete plant, with full modern 
equipment and is capable of doing a 
business of $1,500,000 annually. The 
plant is ready for immediate occu- 


It is housed in 














prices. Quotations follow, the tendency being 
strongly toward the higher range: FAS, 4/4, 
$103 to $108; 5/4 and 6/4, $108 to $1138; 8/4, $114 
to $121; selects, 4/4, $85 to $91; 5/4 and 6/4, $90 
to $96; 8/4, $102 to $107; shop, 4/4, $55 to $60; 
5/4 and 6/4, $65 to $70; 8/4, $73 to $78. 


Baltimore, Md., Oct. 2.—Interest in cypress 
has increased, with the volume of business per- 
haps greater, and the quotations steady or 
somewhat higher. The -general trend of the 
market is to move up, and the mills feel en- 
couraged to augment their output. 


Cincinnati, Ohio, Oct. 2.—Cypress dealers re- 
port a fair demand and a steady market. Ship- 
ments are moving with more regularity. Cars 
that have been held up by the embargoes are 
now coming thru. 


SHINGLES AND LATH 


Seattle, Wash., Sept. 30.—Red cedar shingles 
during the week recorded a decline in price for 
stars and clears, varying from 8 to 12 cents, due 
to the uncertainties of transportation and the 
disturbing effect of transits. Eighteen-inch 
stock is steady. In the judgment of well in- 


formed operators, the downward tendency has 


spent itself and the market is already considered 
to be on the upgrade. Demand is slack but 
heavy enough to take care of available shipping 
facilities. 


San Francisco, Calif., Sept. 30.—There is a 
moderate demand for cedar shingles, with light 
shipments from the Northwest. Prices on *A* 
are about $4.20 for green and $4.10 for dry. 
Redwood shingles are in good demand at $4 for 
clears. 


Minneapolis, Minn., Oct. 2.—Quotations vary 
but seem to have advanced. Wholesalers say 
that on cars they are able to route south from 
Billings they are able to get 20 to 25 cents a 
thousand more than on consignments to this 
territory. Supplies are restricted, and trade is 
fairly quiet. 


Kansas City, Mo., Oct. 2.—The shingle market 
continues rather apathetic. As a general rule, 
cars are hard to dispose of before they get to 
demurrage and are offered at a liberal conces- 
sion, so shingle men are’not very keen about 
starting others from the mills. Clears are $3.70 
and stars $3.25, mill. Siding demand continues 


very good and prices are firm, the bulk of the 
orders being taken at $44. Mixed cars of siding 
and shingles are hard to get. The demand for 
lath also is good and prices are firm. 


New Orleans, La., Oct. 2.—Continued brisk 
call for cypress shingles is reported, with prices 
ruling unchanged but firm. The mills are still 
accepting straight car orders for all save one or 
two of the shingle items. Cypress lath are sell- 
ing in mixed cars only, demand keeping abreast 
of production and prices by report unchanged. 


New York, Oct. 2.—Extra clear shingles have 
gone off 40 cents in the last two weeks. They 
are selling 25 cents less by car than dealers are 
asking for them by water. The lath market is 
very strong. Many mills are far behind in ship- 
ments. Wholesalers are oversold. Canadian 
spruce lath are worth between $9 and $10. 


Buffalo, N. Y., Oct. 3.—Shingles are a little 
lower, extra clears being quoted at $5.54 and 
stars at $4.88. Retailers fear that an improve- 
ment in traffic conditions would bring about 
larger production and shipments of shingles. 


Boston, Mass., Oct. 2.—Cedar shingles are not 
so active as they were in September, but there 
has been no weakening of prices. Some Wash- 
ington brands are being offered here at reduced 
prices, but the standard British Columbia makes 
of XXXXX are steady at $6.46 to $6.50. White 
cedars are firm at $6 for extras and $5 for clears, 
in standard brands. Spruce lath are conspicu- 
ously strong and active. Stocks in first hands 
are light. Few 1%-inch sell for less than $9; 
15%-inch bring $10. Furring is quiet, 2-inch in 
full cars bring $32 to $33; small lots, around $34. 
Spruce clapboards are quiet, but offerings are 
light and the market holds very firm at $120 
for extras and $115 for clears. 


Baltimore, Md., Oct. 2.—Continuance of dry 
weather has favored construction work. The 
market for shingles has remained receptive, 
with the quotations firm or perhaps a shade 
higher. Lath also have held firm. 


Columbus, Ohio, Oct. 2.—There is a decline in 
the price of lath in Columbus due to dealers 
holding off after recent advances. Rural deal- 
ers are still the best customers. Red cedar ex- 
tra clears are quoted at $5.50 to $5.65, and extra 
stars at $5.25, Columbus. Lath trade is strong 


and prices are quite high because of the scarcity 


of stocks. 
BOXBOARDS 


San Francisco, Calif., Sept. 30.—Demand for 
pine box shook is fair, taking into consideration 
the continued scarcity of refrigerdtor cars, but 
chances are taken on shipments in box cars. 
Cancelations of shook orders have been few, 
altho shippers have a good deal of stock on hand 
in the San Joaquin Valley. Production of shook 
is still being rushed, with the orange demand 
opening up. Cannery cases and dried fruit 
packages are in demand. There is a good apple 
crop, requiring considerable quantities of shook. 


Boston, Mass., Oct. 2.—Boxboard demand is 
improving and prices look steadier. There is a 
strong demand from the packers and canners for 
box shook. Fruit growers, especially the big 
apple producers, instead of barrels are using 
bushel boxes. There are fairly good round edge 
pine boxboards, inch, on offer at $30, and there 
are square edge pine, inch, quoted at $35 and $40 
and well worth the difference. Mixed lots of inch 
boxboards are quoted at $25 and thereabout, and 
inferior qualities of mixed lumber can be bought 
for several dollars less. 


MAHOGANY 


Boston, Mass., Oct. 2.—Local dealers in ma- 
hogany are very busy. Orders are accumulat- 
ing, especially for the common grades. Demand 
for piano and talking machine manufacture is 
increasing. Radio makers are buying for their 
high price sets. Inquiries from furniture inter- 
ests are increasing in number and importance. 
Builders are using more mahogany than ever for 
finish and paneling. F.0.b. Boston prices on 
plain mahogany are very firm: 


4/4 aes” ——e" 


BAS) ic.ccssieieise «+ $185 $190 $21 
No. 1 COM....0- 155 160 175 
INO: 2 COM 6:66:60: 105 105 140 


Figured stock in 4/4 to 8/4 is offered at $10 
to $15 premium above the plain. 


COOPERAGE 


Buffalo, N. Y., Oct. 5.—The slack cooperage 
demand is not active, for altho the apple crop 
is of large size, prices are not high. Not many 
flour barrels are wanted. 


WORTHY CANDIDATE FOR HIGH OFFICE 


At the monthly dinner of the Chicago Trade 
Press Association, held in the Morrison Hotel 
Tuesday noon, at which there was an exceptionally 
large attendance, a short but pointed talk was 
made by Charles 8, Peterson, the Republican candi- 
date for president of the board of county commission- 
ers of Cook County, setting forth some of the things 
which he hopes to accomplish in the public inter- 
est if elected to that office. Mr. Peterson is well 
and favorably known to the trade newspaper fra- 
ternity, being at the head of the Peterson Linotyp- 
ing Co., one of the largest concerns of its kind in 
the country, and his statement of principles and 
purposes was ‘received with marked evidence of 
approval. 

The board of county commissioners is charged 
with the disbursement annually of approximately 
$30,000,000 of public funds, and it will be Mr. 
Peterson’s purpose if elected, according to his 
statement, to see that every dollar expended buys 
100 cents’ worth of goods or service. He will 
advocate the publication of the amount of every 
contract awarded by the county, and if extra ex- 
penses are afterward incurred in carrying out the 
job, the publication of the amount of such extras 
also. He desires and intends to bring to pass the 
establishment of the principle of civil service 
in the conducting of the county’s business, making 
the test of continued service or promotion of 
county employees their loyalty and efficiency in the 
service of the public rather than their usefulness 
to any political leader. He has large ambitions 
for the forest preserves of Cook County, which he 
desires to see developed into the greatest natural 
park in the world. 

Mr. Peterson is not seeking office for any per- 
sonal emolument, but with the thought of render- 
ing a real service to the public. As a successful 
business man, and a citizen of the highest char- 
acter and principles, he will if elected give to the 
people of Cook County a clean and businesslike 
administration of this great office. The time has 
come when the business men of Chicago and Cook 
County must give more thought than they have in 
the past to the selection of their public officials, 
especially those who are charged with such vast 
responsibilities and powers as pertain to the office 
of president of the board of county commissioners. 
The AMERICAN LUMBERMAN is confident that the 
public interest will be well served by the election of 
Mr. Peterson to the office to which he aspires. 
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News Letters Continued 


(Continued from page 79) 
BEAUMONT, TEX. 


Oct. 3.—The southern pine market has remained 
unchanged during the last week. Prices are 
firm on practically all items, especially uppers, 
which are in very strong demand; likewise Nos. 1 
and 2 dimension, shiplap and boards. B & better 
car siding is in good demand and in most cases the 
mills are having no trouble in moving the drop- 
pings at satisfactory prices. 

The car situation is acute, some mills reporting 
that they are not getting 25 percent of their 
requirements, but on the whole most mills are 
receiving about 50 percent of their requirements. 

Export business is improved, there being a 
very good demand for lumber from Mexico, Cuba 
and the West Indies. European exports are very 
weak, there being practically no buying, owing to 
falling exchanges thruout Europe. Lumber exports 
out of Beaumont for September amounted to 
6,525,000 feet. Local exporters and shippers pre- 
dict that October will outdo September. The 
Beaumont Forwarding Co. has announced that it 
will ship 7,000,000 feet of hardwood and southern 
pine lumber to the Mexican government, which 
will be used in rehabilitating the government-owned 
railroads. An order has also been placed for 3,- 
000,000 feet for coastwise shipment. 

The steamer Lake Flournoy cleared with 700,- 
000 feet of lumber for the West Indies. The 
steamer Jalisco is taking on 1,200,000 feet of lum- 
ber for the West Indies. 

Ben 8S. Woodhead has just returned from a trip 
on the Pacific coast where he has spent the last 
month in the interest of the American Wholesale 
Lumber Association. 


‘WARREN, ARK. 


Oct. 3.—The demand for Arkansas soft pine 
has held up well, but is somewhat less active; 
inquiries are being received in good volume from 
all sources, and prices remain firm. Dealers are 
buying and industrials are taking a good volume 
of stock. Bookings are dependent on ability to 
secure loading equipment, and this week’s volume 
is slightly less than last week’s. As shipments 
are restricted by car shortage stocks are being 
replenished, for the mills are producing to capa- 
city, altho .harvesting is causing a shortage of 
labor at some plants. 

Business in hardwoods is handicapped by a 
scarcity of cars, but demand is heavy and the 
market strong. Industrial consumers and furni- 
ture manufacturers are buying a good volume of 
stock. For car material there is a good demand 
and it is bringing satisfactory prices. Gum trim 
is in heavy demand and the mills are booked 
ahead; the returns are good. The movement of 
hardwood flooring is active and prices are steady. 


TORONTO, ONT. 


Oct. 2.—Continued activity characterizes the 
lumber trade in Ontario. Prices are firm, and 
business is good. Embargoes and car shortages in 
connection with shipments from the eastern and 
southern States have been an important influence 
in keeping the market on a firm basis. 

In the larger cities of Ontario, building activity 


. continues and consumption is still well above 


normal. Dry stocks at mill points have dwindled 
down almost to the vanishing point and yard stocks 
thruout Ontario are light. Most of the sawmills 
will continue at work until the freeze-up. During 
the coming winter, operations in the bush will be 
on a larger scale than they were last year. Labor 
for the bush is still scarce and wages continue at 
an advance of from 25 to 35 percent over those of 
a year ago. Nearly all of this season’s cut of 
white pine has been sold to wholesalers. A fair 
demand has recently developed for No. 2 mill culls 
which were something of a drag on the market 
until lately. There is a good demand for hemlock 
and spruce. Jack pine also is moving steadily at 
firm prices. Shingles are weak at present, and 
some carloads are selling at a slight reduction. 
There is a fair demand for British Columbia forest 
products in mixed car lots. Lath continue strong 
in price. They are being taken green from the saw 
in a number of cases and put into building use at 
once. 

Wholesale hardwood firms report that they had 
good business during September. Trade with furni- 
ture manufacturers, piano firms and agricultural 
implement concerns has been improving to a mod- 
erate extent. Automobile manufacturers are buy- 
ing considerable stocks of elm, white ash, birch and 
maple. There is a fair export trade in basswood 
and thick maple, to Great Britain. 

A moderate demand has recently developed for 
the lower cuts of hardwoods. The situation in 
both hardwood and softwood markets is encourag- 
ing from many points of view and a fairly good 
winter trade is expected. 





Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 
45 cents a line for two consecutive weeks. - 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 
e. Count in signature, 
Heading counts as two lines 
me Se except the heading can be ad- 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received idater will be placed. 
‘under heading Too Late to Classify. 








WHEN YOU HAVE SCRAP IRON AND METALS 
For sale or need rail or pipe, communicate with us. 
KNIGHT IRON & METAL CO., Birmingham, Ala. 
HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale Department when 
you want to sell anything used in the lumber industry. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Iii. 








NOTICE 


Are you looking for employment? 
When answering advertisements do not send your orig- 
wy — of recommendation. Best to send copies of 
e letters. 


WANTED—EXPERIENCED 
Hardwood lumberman and office executive, as a manager 
for sales and general office of lumber company operating 
a concentration yard and flooring plant in western 
Pennsylvania. Must be dependable and thoroughly re- 
liable, of good personality and ability, can invest in 
company later if connection proves mutually satis- 
factory. Location in medium sized town and favorable 
living conditions and conveniences. 
ddress “‘W. 14,’’ care American Lumberman. 


WANTED—EXPERIENCED MANAGER 
For Retail Lumber Yard in a fast growing city. Must 
be a good executive, fe er ag in administration, sell- 
ing, estimating, and collecting and be able to furnish Al 
Te erences, Unless ne — will bear investigation, 
do not reply. A good portunity for the right man. 
Reply in own. AM ns ‘iving Feferences, « experience, 


age, present employment and 
FIVE POINTS LUMBER COMP ae Tenn. 


OPPORTUNITY 
For high-grade men in estimating, billing, detailing, 
manufacturing and record departments of large modern 
daylight factory doing extensive volume of custom build- 
ers’ mill and cabinet work. Only men with proven abil- 
ity need apply. Give full experience, references and 
salary expected. Correspondence confidential. 

FREDERICK R. GERRY COMPANY, 
Peltz St. and Schuylkill River, 
Philadelphia, Pa. 


WANTED—AN EXPERIENCED MAN 
to take charge of a live yard doing a volume of busi- 
ness about $100,000 a year in a small farming commu- 
nity twenty miles from Davenport, Iowa. The success- 
ful man must be able to handle the yard in every de- 














tail except in the purchasing. He must have the best 


of references and he will be paid accordingly. 
Address ‘“*B. 10,’ care American Lumberman. 


WANTED—YARD FOREMAN 
Who understands handling men and grading all kinds 
of lumber in yard handling from 40 to 50 cars per 
ore ag State age, reference and wages wanted in first 
etter 
THE A. G. SHARP LUMBER COMPANY, 
17 Basin St., Youngstown, O. 


WANTED—YOUNG MAN 
To act as yard foreman in retail lumber yard. Check 
receipts and deliveries and manage the work of the 
yard. Must be st responsible character. 
ARR & COLLINS, Feces Park, Ill. 


SXPERIENCED SHIPPING CLERK 
For one of the largest retail and wholesale lumber and 
interior finish plants in Detroit. Good salary for right 
man 











‘Address “B. 8,’? care American Lumberman. 


WRITE US 


When you want employment, employees, lumber, shin- 
gles, machinery (new or second-hand), timber, timber- 
lands, sawmills, planing mills, lumber yards, factories, 
locomotives, cars, rails, ete. If you don’t want any- 
pe | you may have something to sell. A cheap and 

way to get what you want or to sell what you 
on’t want is to advertise in the Wanted and For Sale 
Department of the American Lumberman. Published 
every meaty’ cow everywhere. Write us. 

RICAN LUMBERMAN 
vette Biden 431 8. Dearborn St., Chicago. 











ESTIMATOR .AND DRAFTSMAN OF ABILITY 

Man familiar with all types of construction, capable 
of reading drawings, take measurements for all kinds 
of special as well as stock work on the job, detail and 
piece bill into mill, meet customers, estimate and sell. 
Advise, giving complete story of experience, age, former 
connection and salary desired. 

Address “B. 33,’’ care American Lumberman. 


WANTED—MILL FOREMAN 
Who can file, saw or fill any position around mill in 
emergencies. Band mill, 40,000 capacity, centrally lo- 
eated. Give information as to experience, age, past 
employment, war ¢ expected, etc. 
Address . 82," care American Lumberman. 


3 PINE AND HARDWOOD BUYERS 
Commission arrangement, Carolinas and Georgia, also 
Alabama and Florida, Kentucky and Tennessee—hard- 
wood—southern wholesaler. R. N. TEMPLEMAN, 
AGENT, 203 Weis Building, New Orleans. 


ESTIMATOR—SPECIAL MILLWORK 
Young man to work into responsible position in future. 
Experience in listing, detailing and estimating from 
plans and lists. Location Southwestern Michigan. 
ddress “A. 1,"" care American Lumberman. 


WANTED—COMPETENT CYPRESS INSPECTOR 
For our Cairo, Ill., yard. Prefer one familiar with 
grading dressed cypress. State age, experience and 
salary wanted; also give references. GREGERTSEN 
—_ COMPANY, 1560 McCormick Bldg., Chi- 
cago, s 


WANTED—MILL SUPERINTENDENT 
For band mill cutting 35,000 feet hardwoods daily, lo- 
cated in good town. Want practical man who is expe- 
rienced operator. Give age, experience, references and 
state whether married or single. Also say how soon 
could accept employment. 

ddress **A, 33,’’ care American Lumberman. 


EXPERIENCED LUMBERMAN 
To take charge of order and shipping department in a 
large retail and wholesale lumber and interior finish 
plant in Detroit. Good salary for right man. 
Address “B. 4,’’ care American Lumberman. 


WANTED 
A good hardwood inspector for a steady position with 
an established company in Wisconsin. 
Address *““B. 22,’’ care American Lumberman. 


WANTED—TALLYMAN 
Capable of grading southern and western 
es place for a good man. LAKES IDE LUMBER 3 
MFG. CO., 6455 Ridge Blvd., Chicago, Il. 


WANTED—BILLER AND DETAILER 
For woodworking factory at Denver, Colorado. Steady 
employment for experienced man. Address, stating 
experience, references and salary wanted. 
‘A. 10," care American Lumberman. 


WANTED—COMPETENT BOOKKEEPER 
Also one Ce by Wisconsin Mill. 
Addres: 6,”’ care American Lumberman. 



































WANTED—COMPETENT MAN 
Who understands sawing and filing on 7” band resaw and 
circular carriage mill. Permanent position. Give refer- 
ences and particulars as to ability. 
Address “H. 25," care American Lumberman. 


WANTED—EXPERIENCED FOREMAN 
For Indiana Hardwood mill; sawing dimension, capacity 
12,000 Ft. daily. State age, married and references. 
Address “§, 3," care American Lumberman. 


RETAIL YARD ee 
Capable of a, a all om artments of a e retail 
business. MA ER COMPAN » Fort 
Smith, Ark. 


WANTED—BY LARGE WESTERN PINE MILL 
First class shop grader with long experience. Do not 
apply unless you can qualify. Salary $1,800 per year. 

Address “K, 2 26,"’ care American Lumberman. 
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~~ age. WwW. 5” care American Lumberman. 





ARE YOU ADVANCING AS RAPIDLY AS 


You are capable of in your present position? 

We have a rare opportunity for a real business getter 
in our Chicago softwoods yard, which caters to the re- 
tail trade—industrial and contracting—also carload 
trade at wholesale—direct mill shipments. 

Good fortune knocks at your door; don’t expect her 
to knock you down. 

RUSSELL J. MATTHIAS, Chicago, Ml. 


SALESMEN WANTED 
In every state to establish new article needed for years 
by millwork plants, lumber dealer estimators, order and 
bill clerks. A high-class proposition. Carried in pocket 
and sold either as main or side line. 
Address “B, 21," care American Lumberman. 


WANTED—BY LARGE DISTRIBUTING YARD 
In St. Louis carrying all kinds of lumber; experienced 
salesmen to call on local trade. Answer with references 
and state salary expected. 

Address “B. 30,’’ care American Lumberman. 


WANTED—BY RELIABLE SOUTHERN 
Wholesaler, yellow pine salesman to cover West Vir- 
ginia or Kentucky. Give age, married or single, com- 
mission wanted. Address “SOUTHERN PINE,” care 
American Lumberman. 


YOU CAN GET EMPLOYEES 
By advertising in the Poy and For Sale Department, 
Your ad would be read by the people you want to reach. 
MERICAN LUMBERMAN, 
431 8S. Dearbern 8t., Chicago. 
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WANTED—LIVE ENTERPRISING SALESMAN 
Of proven ability, by large manufacturer and wholesaler. 
One who knows the trade in Philadelphia, Eastern Penn- 
sylvania, New Jersey and New York. Must have thor- 
ough knowledge and be qualified to sell Western White 
Pine, Southern Pine and West Coast products. Salary 
and profit-sharing basis. Excellent opportunity for right 


man, State age, experience, references and salary 
expected. 
Address “F, 28,’’ care American Lumberman. 





WANTED 
Experienced salesman to sell on commission, band saws 
and tools. Address SPIEGEL BROTHERS, 396 Broad- 
way, New York. 


WANTED—POSITION AS MANAGER RETAIL 
Lumber yard; 15 years’ experience; thoroughly compe- 
tent. 

Address “B. 18,’’ care American Lumberman. 


SALES MANAGER OR ASSISTANT 
SALESMAN OR BUYER 


Am thoroughly conversant with Cypress, Southern Hard- 
woods and Yellow Pine—fair knowledge of Coast woods. 
Have represented large Southern manufacturer in Chi- 
cago for last eleven years. Accustomed to handling large 
buyers as well as small. Would consider other productive 
territory. Desirous connecting where advancement as- 
sured. Address ‘‘S. 27,’’ care American Lumberman. 








WANTED—LUMBER SALESMAN 


By wholesale dealers for Chicago industrial trade. Sal- 





ary and commission. Must have experience and ac- 
quaintance in Chicago. State age and experience. 
Address “B. 25,’' care American Lumberman. 
WANTED 


Experienced sash and door salesman to cover Southern 
Minnesota territory. Must be capable of estimating 
from plans and details and have a good working knowl- 
edge of Cost Book A. Give age, experience, nationality, 
if married or single and salary wanted. 

SEGELKE & KOHLHAUS MFG. CO., La Crosse, Wis. 


HARDWOOD SALESMEN 
Division of profits, exclusive territory, southern whole- 
saler. R. N. TEMPLEMAN, AGENT, 203 Weis Build- 
ing, New Orleans. 


WANTED—BY RELIABLE PITTSBURGH 
Wholesaler salesman having established retail trade in 
Pittsburgh or Tri-State territory. Advise experience 
and salary expected. 

Address **A, 19,’ care American Lumberman. 


WANTED—SALESMAN 
City acquaintance and experience. HERMAN H. HETT- 
LER LUMBER CO., 2601 Elston Ave., Chicago, Ill. 
Humboldt 0200. 














YOU 
Read these advertisements—you should advertise in the 
classified department of the American Lumberman. 
SEND 
Us your advertisement—it makes no difference what you 
want or have for sale—let us help you. 


Will reach the people who are looking for what you 


TO 
Get quick returns at a small cost, advertise in the 
AMERICAN LUMBERMAN, 
431 South Dearborn St., Chicago, Ill. 


advertise. 


OHA ana saat 





WANTED—COMBINATION SAWYER-FILER 
We will pay top wages to first-class man who can serve 
as relief sawyer or filer, also perform other mechanical 
work in case of emergency around single hardwood band 
mill. Have run practically full time the past two 
years and the working conditions are unusually good. 
Sumter is a healthy, clean, attractive place of 12,000 
population and one of the best home towns in the South. 
This job should interest any man of real ability, no mat- 
ter where he is located, considering the opportunities 
offered by a successful growing concern, 

THD KORN COMPANY, Sumter, 8. C.’ 


SEEKING A HIGHER ALTITUDE AND 
STEADY, EVEN CLIMATE 


On account of ill health by member in my family and 
thru advice of physician, I desire to locate in the West 
or So. West. 

I am thirty-eight years of age and married. Have 
had long years experience in the lumber business, both 
in Northern and Southern hardwoods, am an experienced 
yard foreman, inspector and salesman, am at present 
looking after sales dept. I am seeking a permanent 
connection, and am confident my services would be 
satisfactory. Can furnish A-1 reference. 

Will appreciate hearing from good reputable concerns, 
that mean business, and who desire the services of one 
that can obtain good results and is willing to pay a 
good, fuir salary for services rendered. 

Address ‘Ww. 3,’’ care American Lumberman. 


GENERAL SUPERINTENDENT . 
Of southern pine and hardwood operation desires to 
locate with a good company. Married, 2 children; 34 
years old. Sober, honest, loyal, healthy and capable. 
A-1 reference. Salary and position secondary consider- 
tion. 
Address “BR, 27,’’ care American Lumberman. 


WANTED—TO FORM CONNECTION 
With good southern pine concern as sales representative 
or branch manager in Chicago or similar territory by 
thoroughly competent salesman of long experience. Has 
wide acquaintance and well established connections 
among buyers’ trade. For last six years employed as 
manager Chicago office for large southern manufacturer, 
Address “B. 20,’’ care American Lumberman. 


WANTED—POSITION AS OFFICE MANAGER. 
Bookkeeper or stenographer. ‘Thoroughly experienced 
in lumber office work. Hard worker, thoroughly reliable, 
splendid references. 

Address “B, 23,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 


Of large sawmill operation. At present managing one 
medium and two large band mill plants and one seventy 
mile railroad operating passenger train. Am especially 
skilled in organizing and handling men. Understand 
cost accounting and all details of manufacturing and 
selling lumber. With present employer seven years. 
a dala reasons for change. References of highest 
merit. 
Address 














‘“*A, 28,’’ care American Lumberman. 
SALESMAN 


A salesman with eighteen years’ experience in the man- 
ufacture and sale of yellow pine wants position. Can 
either buy or sell. Familiar with most mills in Ala., 
Miss. and La. Know the game—yard stock or car mate- 
rial. Prefer New York, New Jersey or WHastern Pa. 
territory, but will go anywhere. Willing to show re- 
sults and talk salary later. : 

Address “B. 16,’’ care American Lumberman. 








MASTER MECHANIC 
For large sawmill operation in California. Must thor- 
oughly understand repairs and upkeep of all kinds of 
sawmill machinery, rod and geared locomotives, repairs 
to logging equipment and making woods rigging such as 
is used on the Pacific Coast. Good executive ability 


and temperament essential. Reply, giving experience, 
age, references, salary expected, indicating whether 
married or single. 

Address “B. 14,’’ care American Lumberman. 





WANTED. 
We have openings for high-grade stock sawyers, bench 
hands, frame and cabinet makers in our planing mill. 
Steady work. If interested, give outline of your ex- 
perience and salary wanted. 
Address “B. 29," care American Lumberman. 


WANTED—HIGH SPEED DETAIL MOLDER MAN 
To operate Woods machine. Good position, steady 
bo ee State age, reference and wages wanted in first 
etter. 
THE A. G. SHARP LUMBER COMPANY, 
17 Basin St., Youngstown, O. 


WANTED—SAW MILL MECHANIC 
General utility man around single hardwood band mill. 
Steady work and wages based upon man’s ability, State 
experience, give age, names of previous employers, also 
how soon could come. 

THE KORN COMPANY, Sumter, 8S. C. 


WANTED—FIRST CLASS SAWYER 
Good pay, to work in a plant in Southern Peninsula of 
Michigan. Good town. 
Address *“*B. 24,’’ care American Lumberman. 


WANTED—ONE FIRST CLASS MOULDER MAN 
To operate Woods moulders, also man to make sash and 
doors. Location, Virginia. 

Address “A. 27,’? care American Lumberman. 


DO YOU WANT EMPLOYEES? 
The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you did not want it known 
you were advertising, we could key the advertisement, 
have the answers come in care of the AMERICAN LUM- 
BERMAN. Replies mailed daily. No matter what you 
want, an advertisement in the AMERICAN LUMBER- 
MAN would help vou. For quick returns advertise in the 
AMERICAN LUMBERMAN, 
431 8. Dearborn St., 
Chicago, Ill. 




















LUMBER YARD MANAGER DESIRES CHANGE 
Employed as manager, 5 years’ experience, college grad- 
uate, A-1 reference, age 32, married, Illinois or central 
west preferred. What have you to offer? 

Address “B, 1,’’ care American Lumberman. 


STENOGRAPHER 
Wants position in west. Five years’ experience with 
lumbering concern. 
Address “B. 2,” care American Lumberman. 


MANAGER RETAIL YARD 
20 years in wholesale and retail lumber. Large yard 
in prosperous community preferred. With or without 
investment. 
Address 








“P, 33,’’ care American Lumberman. 


A NO. 1 HARDWOOD MAN 
With 19 years’ experience will be open for position 
October 1st. Experience from woods to the car. Can 
bring full crew of hardwood men for any size opera- 
tion. Only band operation considered. Can furnish A-1 
references, also arrange for interview. 
Address **A, 30,’’ care American Lumberman. 


YOUNG MAN WANTS TO GO TO SO. AMERICA 
In connection with some lumber company preferred, 
but will go in other capacity. At present employed in 
retail lumber yard. Can furnish good references. 
Address “A. 6,’’ care American Lumberman. 


POSITION AS LUMBER YARD MANAGER 
Five years’ experience in retail and wholesale lumber 
office with same company now working for. Desire 
change. Can keep own books and do stenographic work 
if necessary. Married. Age twenty-three. Can also in- 
vest in business. Reference. 

Address “A, 5,’? care American Lumberman. 


A WELL ESTABLISHED LUMBERMAN 
Wants a good connection to buy cypress and pine in 
Georgia and Florida. Headquarters in Jacksonville, Fla. 

Address “BR. 32,’ care American Lumberman. 


SITUATION WANTED—BY TRAFFIC MGR. 
Familiar with storage in transit. Five years’ experience. 
Age 25. 

Address 

















“B. 28,’’ care American Lumberman. 


YOU MAY BE MISSING SOMETHING 


If you do not read the classified ads each week. If you 
have something to sell or exchange, insert a small ad- 
vertisement in the Wanted and For Sale Department. 
When in need of an employee or employment write us. 
AMERICAN LUMBERMAN, Manhattan Bldg., 481 S. 
Dearborn St., Chicago. 








LUMBERMAN EXPERIENCED IN 


North and south is open for engagement on West Coast. 
Prefers sugar pine or redwood operation, but will con- 
sider other. Thirty years in lumbering. Has built and 
operated large plant and rebuilt old plants. Three years’ 
retail experience. Good organizer. Ready to take hold 
of large operation January 1st or sooner if necessary. 
Address ‘A. 8,’’ care American Lumberman. 


YELLOW PINE LUMBERMAN 

With twelve years’ experience buying railroad and car 
material, also yard and shed stock, would like position 
with well-rated wholesaler as buyer in south; will han- 
dle on salary or commission basis. Wide acquaintance 
with mills in Mississippi and Alabama. Highest refer- 
ences. 

Address 





“B. 19,’’ care American Lumberman. 


MANAGER RETAIL YARD 
Able to handle successfully large yard in prosperous 
community with or without investment. Have had fif- 
teen years’ experience managing wholesale and retail 


yard. 
Address ‘A, 16,’’ care American Lumberman. 


LUMBERMAN—15 YEARS’ EXPERIENCE 


Sales and executive ability, both wholesale and retail. 
Better qualified for management, buying and sales with 
manufacturer; or will consider position as salesman with 
reliable concern. Preferably Ohio territory. Best of 
reference. Salary reasonable. Married. 34 years of age. 
Address “W. 2 care American Lumberman. 


BAND SAWYER WITH 10 YEARS’ EXPERIENCE 


Open for position. Thoroughly experienced in pine and 
hardwood. Can come at once and good reference fur- 
nished. R. C. HARDY, No. 25 B. Gaines St., Talla- 
hassee, Fla. 


WANTED—POSITION AS ASSISTANT TO 
Sales manager or assistant to general manager of north- 
ern saw mill operations. Young man; ten years’ ex- 
perience in lumber business from stump to consumer. 
Best of references. 

Address ‘“‘W. 31,” care American Lumberman. 


HARDWOOD LUMBERMAN 
Thoroughly familiar with Va., West Va., Ky. and Tenn. 
wants position as Dist. Representative and Purchasing 
Agent with responsible Eastern or Northern operating 
or Wholesale Lumber Company. Several years’ ex- 

















perience handling Band Mill operation. Satisfactory 
reference. 
Address “A, 24,’? care American Lumberman. 





YOUNG MAN 
With 3 years’ experience in retail lumber and build- 
ing supply business wants position with good company. 
Good education and habits. 
Addre:s ‘“*B. 26,’? care American Lumberman. 


YARD MANAGER 
Have my services to sell and some money to invest. 
Have been in charge of wholesale and retail yard sev- 
eral years and know the business. If you need a good 
yard manager, write me. ; 
Address **A. 15,’’ care American Lumberman. 


YOUNG MAN 12 YEARS’ EXPERIENCE 
In retail lumber business wants situation with good 
retail yard. Married. Best references. 

Address ‘““W. 2,’”? care American Lumberman. 


WANTED—POSITION SALES OR MILL MANAGER 


By man forty years of age with over twenty years’ ex- 
perience in lumber operations from stump to consumer. 
Prefer West Coast or Inland Empire. Oan furnish ref- 
erences. 

Address “S. 22,’ care American Lumberman. 


A NO, 1 HARDWOOD YARD SUPERINTENDENT 


Open for position on October 1st as superintendent of 
manufacture entire yard and shipping; 19 years’ expe- 
rience in the hardwood game and will guarantee results 
when it comes to looking after manufacture, the care 
of lumber through the yard and the shipping of same. 
Address “*A. 31,’’ care American Lumberman. 


HARDWOOD INSPECTOR AND 
Yard foreman wants change. Now employed as yard 
foreman. National experience. Would like yard or 
road. Both Northern and Southern Hardwoods under- 
stood. Want permanent position with — who rec- 
ognize ability and demand results. 18 years’ experi- 
ence. a 
ress 

















“§. 1,’ care American Lumberman. 


ASSISTANT MANAGER 
Of large retail yard or line yard concern. Have had 
six years of general operation, sales and buying expe- 








rience. References. Age 25. 
Address ‘*A, 29,’’ care American Lumberman. 
SALESMAN 


Of southern’ hardwoods is open for connection. 
years established trade 


Twenty 
in Maryland, Pennsylvania, 


Western New York State and Ontario Province. Em- 
ployed at present. 


“Pp, 38,’’ care American Lumberman. 


LUMBER YARD MANAGER DESIRES CHANGE 


Employed as manager; 4 years’ experience as manager 
and 12 years as carpenter. A-1 references. Age 43. 
Married. 

Address “S$, 25,’’ care American Lumberman. 


BAND SAW FILER WANTS JOB 
20 years’ experience; references furnished; hard or soft 
timber. Satisfaction guaranteed. 
Address ““W. 34,’’ care American Lumberman. 


NOW IS THE TIME 


To advertise. We can help you sell Machinery, Engines 
and Boilers, Rails, Locomotives, Cars, Timber and Tim- 
berlands, Lumber, Shingles and Lath, Lumber Yards, 
Planing Mills, Factories, Woodworking Plants, Logging 
Equipment, Camp Supplies, Automobile Trucks, Horses 
and Mules, Wagons and Carts, Sawmills, Cutover Tim- 
berlands, Farms, Electric Equipment, Sash, Doors, Boxes, 
Crates, Hose, Pipes, Chains, Belting, etc. 

AME AN LUMBERMAN, 

431 S. Dearborn St., Chicago, Ill. 


dress 











- 
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MANAGER 
Now with a large southern pine plant, in charge of op- 
erations from stump to car, wants to make a change. 
Eighteen years’ experience in all phases of the business, 


seven years in present position. Clean, successful record. 
Good reasons for wanting to change. Nothing but a 
high-class proposition considered. 

Address “A. 34,’’ care American Lumberman. 


WANTED—POSITION AS 
Superintendent or mill foreman. Wighteen years’ ex- 
perience, understand the manufacture of lumber thor- 
oughly; both — and export. Best of reference. 

Address . 23,’’ care American Lumberman. 


AED WGOD INSPECTOR 
And yard foreman wants position. Experienced in han- 
dling walnut. 
Address *“*A, 22,’’ care American Lumberman. 


WANTED—SITUATION AS SALESMAN 
On road, Chicago and vicinity or in office. 12 years 
wholesale and retail lumber experience. Married, age 
36. Address ‘‘A. 18,’’ care American Lumberman. 


WANTED—POSITION AS COMMISSARY OR 
General store manager; have been with present employ- 
ers ten years. Leaving now, as mill has cut out. I am 
familiar with all classes of trade. I am not afraid of 
hard work and long hours, 

Address ““‘W. 36,’’ care American Lumberman. 


WANTED—A POSITION AS MASTER MECHANIC 
Learned trade in contract shop, finishing up in R. R. 

















shops. Can handle any proposition in ry. or mill equip- 
ment. 
Address “*S§. 44," care American Lumberman. 





FILER WANTS POSITION 


_One who increases cut of all mills he files and can do 


same with yours or no pay 


F. B. FRENCH, 323 Bourbon St., New Orleans, La. 





WANTED—LATH 
10 to 15 cars strictly No. 1 4’ Chestnut Lath. 
3 ears strictly No. 1 4’ Hemlock Lath. 
5 cars strictly No. 1 4’ White Pine Lath. 
Quote on Columbus, Ohio, rate of freigh 
DODSON SAW MILL & LUMBER COMPANY 
Columbus, Ohio. 





1 CAR OF 4x4 POPULAR SQUARES 
No. 1 commen and better. 
FRANK C. SNEDAKER & CO., INC., 
9th and Tioga Streets, 
Philadelphia, Pa. 


LUMBER WANTED 








3irch; 1 car 4/4 and 1 car 5/4, 6/4 and 8/4 Selects 
and better, Also 4/4, 6/4 and 8/4 No. 1 Shop and 
better—10/4 and 12/4 C and better White Pine— 
describe and quote delivered to, CHAS. F. SHIELS & 
CO., Cineinnati, Ohio. 

WANTED 
150,000 ft. 3x3x30 sap gum squares. 


500,000 ft. 4/4 to 8/4 poplar No. 
CEN 


2 and Btr. 
YTRAL HARDWOOD LUMBER COMPANY, 
Robey St. and Carroll Ave., Chicago, Il. 


WM. O’RILEY WHOLESALE WALNUT LOG 


Wants walnut timber, "an a + 
and up to twenty-four inches. 
WM. O’RILEY, 


LET US BE YOUR SALESMAN 


When you have something to sell, put an ad in the ‘For 
Sale Columns’’ of the American Lumberman, as we reach 
the people who are buyers of 





Twelve inches 


Cameron, Ii. 





Timber Timberlands 

Lumber yards Woodworking plants 
Machinery Engines 

Boilers Pumps 

Electrécal supplies Belting 

Locomotives Cars 

Rails Hoisting machinery 


Camp supplies Horses and wagons 











“WANTED—TRACT OF TIMBER 
In No. Wisconsin or No. Mich., from 10 million to 100 
million, must be good. BOX 468, Oconto, Wis. 


READ THE CLASSIFIED ADS EACH WEEK 
When you want anything or have something to sell or 
exchange. When you want employment, employees, or 





— thing used in the Lumber World write us—we can 
elp you 
. Advertise in the GREATEST LUMBER JOURNAL ON 


LUMBERMAN, 
Chicago. 


AMERICAN 


431 S, Dearborn St., 





WANTED 
Universal Lumber Code Book. 
Address “B. 12,’’ care American Lumberman. 





WANTED—TO BUY BELL TRACK MACHINE 
State condition and best price first letter. 
Address **B. 17,’’ care American Lumberman. 


WANTED—GOOD SECOND-HAND f 


1 Rotary Snow Plow. THE RED RIVER LUMBER CO., 
Westwood, Calif. 








WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 
Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber districts of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. 8. S. & A. Rys. State your wants and we will 
help you find a location. Address 
H. 8S. FUNSTON, 
Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





RESPONSIBLE LUMBERMAN 

Is desirous of investing money in going southern hard- 
wood lumber operation that is in need of additional 
capital to purchase stumpage or for general financing 
purposes with view of handling product of mill on some 
basis per thousand. Or would consider proposition of 
advancing money on such lumber as I could use from 
month to month as set price, balances to be paid as fast 
as lumber is moved. Address JOHN SPROUL, care 
American Lumberman, Manhattan Bldg., Chicago, Ill. 


NORTHERN YELLOW PINE WHOLESALER 
Well rated, wants to purchase planing mill at good con- 
centrating point. Advise location, source of supply, 
price and terms. Give full details and if interested will 
make trip to see you. 

Address ““W. 28,’’ care American Lumberman. 


WANTED—SAWING CONTRACT 
East of Mississippi River, have 20M capacity mill; 
20 years’ experience in bard and soft wood; good work 
guaranteed. JOHNSON BROS., R. F. D. 1, West 
Branch, Bradford, Pa. 


WANTED—MILL CONNECTION. 
We are in a position to handle to advantage the output 
of one or more first-class hardwood mills making chiefly 
oak, poplar and gum. If can guarantee a well manufac- 
tured and graded product would be glad to entertain a 
proposition. Write, giving full particulars, to ‘‘M. 17,”’ 
care American Lumberman. 


MONEY TO LOAN 
Want to get in touch with mill in south having good 
class timber, and advance money on mill cut. 
Address “B. 15,’’ care American Lumberman. 


WANTED—TO HANDLE PINE POLE-STOCK AND 
Implement stock on a commission basis for good north- 
ern wholesaler, in southern territory. References ex- 
changed. Address BOX 353, Covington, La. 


WILL TRADE IMPROVED 
Cleveland real estate for small country lumber yard 
within 100 mile radius of Cleveland. 
Address ““‘W. 16,’’ care American Lumberman. 


WILL BUY FIVE TO TEN GOOD RETAIL YARDS 
In Minnesota, Iowa, Southeastern South Dakota, North- 
eastern Nebraska or Western Wisconsin. 

Address “G. 25,” care American Lumberman. 





























WANTED—TO BUY 


Filer-Stowell 8’ right band band. Must be in good 
condition and reasonable. Can also use 10” Gun & 
Hill steam nigger. Prices must be right. 

FLEMING LUMBER COMPANY, New Orleans, La. 


WANTED 
Lathes—Pringle & Brodie hand lathes or Smith’s auto- 
matic for turning small handles. THE WASHBURN 
pine ta Cassady-Fairbank Mfg. Co., Division, Chi- 
cago, Ill. 


WANTED—LEFT OR RIGHT HAND 
6 ft. band mill complete. ALEXANDER LBR. CO., 
Mechanicsburg, Ohio. 


W ANTED—COMPLETE 
6 or 7 ft. band mill, 
LiItTON VENEER CO., Rockford, Il. 


WANTED—18 TO 28 TON 
36” gauge locomotive, must be in A-1 second hand 
condition and priced right. One lot 30 tons 40-Ib. 
relayers, one lot 1700 tons 40, 45, 50, or 56-lb. re-laying 
rails with angle bars, frogs, and switches. Must be 
located so that reasonable freight rate can be made to 
Eastern Tennessee. 


























FOR SALE—THREE CLEVELAND TRACTORS 


Heavy type—$800 each. One double drum hoist with 
cable and trolley complete, for decking log 

Right log wagons 8” tread—$75 each. One lot of cross- 
cut saws, axes, cant hooks, new handles, etc. 
EXPRESS BODY CORPORATION, Crystal Lake, Ill. 


SAWDUST AND FUEL WOOD 
We are producing at our Mill at West Branch, Michigan, 
two carloads sawdust and three carloads of fuel wood 
from Mixed Jack Pine and White Pine. To be sold 


by the ton. 
Write— BREWSTER LOUD LUMBER CO., 
333 State Street, 
Detroit, Michigan. 


FOR SALE—CHEAP 


One 32” 3-ply used leather belt, 100 ft. long. 
One 48” 3-ply used leather belt, 100 ft. long. 








And various widths of double leather belting. All in 
excellent condition. 
B. F. GUMP CO., 431 S. Clinton St., Chicago, Il. 





GOVERNMENT ARMY WAGON AND 
Lumber truck and buggy repair parts for sale. 
GEO. H. HOLZBOG & BRO., 
Jeffersonville, Ind. 





SHAVINGS FOR SALE ca 
Can ship carlots dry shavings at once. 
R. LAIDLAW CO., LTD., Toroato, Can. 


LUMBER 





FINANCIAL ASSISTANCE 
TO SAW-MILLS SEEKING 
SALES OFFICE CONNECTION. 


Will consider only mills operating in yellow pine virgin 
timber and producing not less than half million feet per 
month; otherwise do not reply. 

Address “C. 131,’’ care American Lumberman. 





TO WHOM IT MAY CONCERN 

I know of 20,000 acres of timberland, with about 
10 M ft. per acre, which can be bought for $16.50 per 
acre. The timber is 20% poplar, largely yellow; 15% 
white pine, very little of it with black knots; 20% 
oak, mostly mountain oak and first class; 20% chest- 
nut, the second growth very good, the old timber some- 
what afflicted with pin holes; 10% good hemlock; 3% 
yellow pine; 12% baswood, beech, hickory, buckeye, 
ash and walnut; vast quantities of acid wood and tele 
phone poles. 

Adjacent to this are about 30,000 acres of similar 
lands owned by various people which can be bought 
cheaper, the whole tract making about 50,000 acres 
with 500,000,000 ft. of timber. 

The land lies from 6 to 20 miles from railroad, with 
good grade for a logging railroad. 

I want some one with capital to buy it, 
railroad and operate it. 

Will disclose to such persons as satisfy me of their 
financial ability, all that they should know. 

D. MALLET, 
1011 Chamber of Commerce Bldg., Chicago, Ill. 


FOR SALE 
MILL—RAILROAD—TIMBER. 


40,000,000 to 50,000,000 feet Good Hardwood Timber, 
mostly White Oak, also several million feet old original 
growth White Pine. Land exceptionally favorable for 
easy and cheap logging. Standard auge Railroad 
(Heavy Rail) into timber. Two Locomotives, Log Loader, 
plenty first class Logging Cars, Camps, Band Saw Mill 
in fine condition, Good Drying Yard. Town with poy 
nice houses for employees, Large Store, Office 7 otel 
Good Mountain Water piped to houses. Probably 30,000,- 
000 to 50,000,000 feet more timber available. Mill is in 
first class repair, ready to start. Located in West Vir- 
ginia on favorable freight rate. Will sell cheap, easy 
terms. Minimum amount of cash required. Good reason 
for selling. A rare opportunity and great bargain for 
experienced operator. 

Address ““‘S, 87,’’ care American Lumberman. 


AN CONTRACT LOGGING 
Of 25,000,000 to 30,000,000 feet timber by teams and 
river. (a tg to furnish his own outfit. Must be 
able to deliver 30,000 feet or more per day. Write im- 
mediately if interested. HENDERSON LAND & LUM- 
BER COMPANY, Tuscaloosa, Ala. 


TIMBER OR PULP IN WESTERN CANADA 


Vicinity Vancouver. Several extensive tracts virgin 


put in the 











standing timber for sale—near shipping. Unusual op- 
portunity for large interests requiring vast quantities 
of timber. Complete particulars sent. A. BE. G. CAMP- 





Address “‘W. 30,’’ care American Lumberman. BELL, Room 1117, 23 West 44th St., New York. 
WISCONSIN BOX FACTORY FOR SALE 
WANTED Live, going box shook plant. Excellent location in rail- 
Superintendents, foremen, salesmen, retail yard man- | road center of 50,000 population. Steam power. Ad- 


agers, inspectors, bookkeepers, stenographers, yard men, 
tally men, graders, sawyers, filers, mill mechanics, sash 
and door employees, who are looking for employment, or 
wishing new situation, to advertise in the ‘Wanted 
ry aie columns of the AMERICAN LUMBER- 
MA Published every week. Goes direct to the peo- 


ple who would be interested. Now is the time to ad- 


vertise. 
AMERICAN LUMBERMAN, 


431 8S. Dearborn 8t., 
Chicago, Til. 





jacent to source of supply of lumber. Capacity one car 
ee shooks daily. 


ddress **W. 26,’’ care American Lumberman, 


WILL SELL AN INTEREST 
In well established commission business in Chicago, 
selling to railroads, large construction and industrial 





companies. Must be experienced lumberman. Splendid 
opportunity. For particulars, 
Address “S$. 39,"’ care American Lumberman. 





YOU READ THE CLASSIFIED ADS 
Most everybody reads these ads. 
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WANTED 
A reliable, competent and wide-awake retail lumberman 
te invest from ten to fifteen thousand dollars and take 
management of retail yard in good Colorado town of 
about 1,000 population. Located in fine agriculture dis- 
trict. Give references. 

Address “B. 31,’’ care American Lumberman. 


FOR SALE—ONE 15,000’ CAPACITY MILL 
Complete in operation, 25 mules, twelve wagons, 1,500,- 
000’ stumpage two and half miles from R. R., store and 
twelve houses included; will take $10,000.00, $5,000.00 
cash and bal. on terms, and will agree to buy lumber 
green from saw, mill run at $15.00 per M’ f. o. b. cars 
at station. Timber consists of all virgin pine short leaf. 

Address ‘“‘H. 37,’ care American Lumberman. 


FOR SALE—CONCENTRATION YARD AND 


Well equipped planing mill—two fast feed machines, 
dry kilns, pe gee room; also well established retail 
lumber business now being operated profitably in South- 
ern city 20,000 population—three railroads. Yellow Pine 
and Hardwoods 
Address 








“cop, 106,’’ care American Lumberman. 





FOR SALE 
LUMBER MILL PROPOSITION 
Complete equipment; now in operation. Eastern North 
Carolina, 25,000,000 feet timber. Plenty more available. 
Big bargain, $175,000. Half cash, balance terms. 
Address “G. 106,"’ care American Lumberman. 


FOR SALE—NORTHERN WISCONSIN MILL. 
Capacity 25M, planing mill and retail yard in connection. 
Good business for anyone interested in the lumber game. 
Wish to retire. 

Address **A, 25,"’ care American Lumberman. 





FOR SALE 
Bone Dry Manufacturers Grade Bent Oak Rims. 
8 pes. 3x2-3’ 


High grade stock at low prices. 
THE POWELL MYERS LUMBER CO., South Bend, Ind. 


FOR SALE 
2 cars 4/4 No. 1 Common Poplar. 
1 car 4/4 Log Run Basswood. 
1 car 5/4 No. 2 Com. Plain Oak. 
Soft textured Eastern Tennessee mountain stock lumber 
on our Cincinnati yard. Can be shipped immediately. 
J. W. ROSE LUMBER COMPANY, Cincinnati, O. 


MOST OF THE EMBARGOS 
In our section are lifted. Will be pleased to quote on 
switch ties, car stock, Tennessee white pine, hemlock 
and yellow pine especially. Have nice bunch of bone 
dry hemlock and second growth white pine. 
WHITE OAK LUMBER CO., Harriman, Tenn. 


POPLAR BEVEL SIDING 
We offer subject to prior sale the following stock: 3 
ears 5” and 6” poplar bevel siding, No. 2 Common and 
Better. Inquiries solicited. 
H. E. MILLIES LUMBER COMPANY, 
Johnson City, Tenn. 


FOR SALE—LUMBER AND PILING 
Cherry bark red oak, poplar, hickory, gum, cottonwood, 
magnolia and beech lumber; pine, cypress and hardwood 
piling; No. 2 and better rough pine lumber. 

: THE VALLEY LUMBER CO., 

806 1st Natl. Bank Bldg., Vicksburg, Miss. 

















FOR SALE——85 MILLION FEET TIMBER 
Mostly pine, in Citrus and Levy Counties, Florida, in- 
cluding mill, tram road, etc. 

Address Owner, ‘‘S. 131,’’ care American Lumberman. 


FOR SALE—RETAIL LUMBER AND 
Feed Business in New York State. Owner wishes to re- 


tire. Price low and terms easy. 
Address *“*A, 129,’ care American Lumberman. 





ORDERS WANTED 
For mixed Oak timbers, Planking, construction material 
etc. Band Mill prepared to execute orders promptly. 
THE KRAETZER CURED LUMBER CO., 
Greenwood, Mississippi. 


ORDERS WANTED 
For white oak switch ties and car stock. 
J. W. ROSE LUMBER CO., Cincinnati, O. 








FOR SALE 
2500 acres unimproved coal land in tracts, $35 per acre; 
has several seams; top drift; adjacent railroad, mines, 
Write CAVANAGH, McAlester, Okla. 


gas and oil. 








FOR SALE 


High-grade lumber. 
5 ears 4/4 No. 1 Com. Poplar. 
5 cars 8/4 No. 1 Com. & Better 8S. W. Chestnut. 
Stock in our Highland Park yard, Louisville. 
shipped at once. 
GAMBLE BROS., INO., Highland Park, Ky. 


Can be 





GULF RED CYPRESS 
We are always able to supply you with rough or dressed 
dry red Cypress in straight or mixed cars of old grade 
1914 Salen tn the following sizes: 
lst & 2ds: 1, 1% 1% 2 and 3” RW 
n ” 


2% a 
1, 1%, 1%, 2x13” and _ 


Selects: 1, 1%, 1%, 2 and 3” R 
2% and 4” 

No. 1 shop: 1, 1%, 1%, 2 and 3” RW 

Boxing: 1, 1%, 1% and 2” 


No. 1 Barn: 1, 1%, 1% and 2” RW 
° 1x4, 1x6, 1x8, 1x10 and 1x12 
14%x4, 6, 8, 10 and 12” 
1, 1%, 1% and 2” RW 
1x4, 1x6, 1x8, 1x10 and 1x12 
14%4x4, 6, 8, 10 and 12” 
1, 1%, 1% and 2” RW 
1x4, 1x6, 1x8, 1x10 and 1x12 
4 and 5x18” all grades 
4 ft. No. 1 and No. 2 
Also, B, © and D Finish in mixed cars. 
GRESS MANUFACTURING COMPANY, 
Jacksonville, Fla. 


FOR SALE. 
BRITISH COUMBIA RED CEDAR. 


Clear K. D. 
1 Car 1x3” 4” & 5” 75% 38” 
Lengths 16” to 42” 
Largely 2’ 2%’ 
2 Cars 1x6—16” to 30” 
% 2’ & 2%’ 
Will D4S %x%” scant. 
If interested in one or more cars of the above stock 
we would be pleased to quote prices. 
HN C. KING LUMBER CO., 
201-2-3 Marion Blidg., 
Cleveland, Ohio 


FOR SALE 
100,000 feet 2” No. 3 Common Oak, $12.50 largely 
6”, 8” and 10”. 
50,000 feet 5/4 No. 2 B Poplar, $20.00 largely 6” 8” 


and 10”. 
50,000 feet ye 2 A Poplar, $28.00 largely 6”, 8” 
n ” 


a ; 
F. o. b. cars N. & W. Ry. Address P. O. BOX 241, 
Bluefield, W. Va. 


FOR SALE—ABOUT 200,000 B. FEET 
SPRUCE STAGE PLANKING 
Used 3”x10x12’ to 16’. 
MERCHANT SHIPBUILDING CORPORATION, 
Chester, Pa. 


Pecky: 
Shingles: 
Lath 





, 











YOU READ THE CLASSIFIED ADS. 
Most everybody reads these ads, 





R. R. CROSS TIES 
And 4/4 rough white ve. 
A. B. OTAUD, Glens Falls, N. Y. 





FOR SALE—300 M LATH 
JOHN J. REITMEYER, McAllister, 


OAK TIMBER AND BRIDGE PLANK 
W. A. FAIR, Norfolk, Va. 


Wis. 
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LUMBER YARD RETAIL 
City of about 10 M. Stock and equipment reduced to 
$4,000; will invoice. On Main St. near pub. sq. Will 
lease or sell real estate. GEO. T. FORD, Princeton, Ind. 


A GOING RETAIL LUMBER COMPANY 
With good yards on the Nickel Plate R. R., both in 
Cleveland and Willoughby, O., wishes to sell entire in- 
terest in same. A fair appraisal of physical assets will 
establish the price. For additional information and 
terms, write CALVIN J. HINDS, Attorney-at-Law, 1525 
Williamson Building, Cleveland, Ohio. 


A GOOD RETAIL LUMBER, COAL & FEED CO. 
With yards on the C. & N. W. R. R. in Oak Center, 
Wis., wishes to sell entire interest in same. A fair 
appraisal of physical assets will establish the price. 
For additional information, write OAK CENTER LUM- 
BER & FUEL CO., Oak Center, Wis. 


FOR SALE 
Retail lumber and coal yard at Britton, Lenawee Oo., 
Mich. Live town of 500. Write W. ©. ELDRED, 427 
Thompson St., Ann Arbor, Mich. 


FOR SALE—RETAIL LUMBER & COAL YARD 
In a new Nebraska town, best opportunity in the state, 
priced right for quick sale. 

ddress ““W. 7,’’ care American Lumberman, 


FOR SALE—LUMBER YARD, CENTRAL IOWA 
One yard town, good farming country. 
Address “B. 9,’’ care American Lumberman. 


YARD IN TOWN OF 1,200 POPULATION 
In Western Ohio; splendid farming community, good 
roads; yearly sales $75,000 $100,000, 
Address “G. 5,’’ care American Lumberman, 
FOR SALE—YARD 
In rich farming country. S. B. Neb. 
ddress “B. 108,’’ care American Lumberman. 


























FOR SALE 
Large number of choice timber, logging, sawmill, plan- 


tation and coal properties. Printed descriptions free to 
earnest buyers. Ask for Circular T. A. Loans on tim- 
ber lands arranged. 
PAUL PLOTZ & CO., 
First National Bank Bldg., Chicago, Ill. 


FOR SALE—AT GREAT SACRIFICE 
Four million feet fir, half mile from tidewater, Cypress 
Island, Skagit Co. WALTER F. HORNER, 2926 S. 
Tyler St., Tacoma, Wash. 


FOR SALE—510 ACRES VIRGIN TIMBER 
In No. Michigan estimated to have nearly 5,000,000. 
One mile from track. BOX 468, Oconto, Wis. 


RELIABLE SAW MILL OPERATORS 
Looking for a new location, large block of timber trib- 
utary to a Chicago trunk line railroad, address W. J. 
WALLACE, Box 145, Duluth, Minn. 























FOR SALE—BRITISH COLUMBIA TIMBER 
BY OWNERS 


About 17,700 acres. Timber consists of finest red cedar, 
fir, spruce, white pine, hemlock and larch that is grown 
in the Northwest. Tract was cruised, surveyed lines 
run, mapped, facilities for cutting, logging, driving, 
sawing, and shipping done in the most conservative 


way by licensed cruisers of British Columbia. Their 
cruise was as follows: 

Bir Gnd GCIs co ccccccccccvcsccccese ++» 19,501,000 ft. 
Red OeGarssoivccecese $016 0:6.8:0'0.0 00's 0:0 Eee 


White pine (mostly large growth)........ 6,777,000 ft. 


Hemlock and 81,725,000 ft. 
Total oeeeee 257,468,000 ft. 


The timber is located in the interior of British Colum- 
bia about 400 miles east of Vancouver, and about. 65 
to 70 miles from the main line of the Canadian Pacific 
R. R. 


Conditions for logging are very favorable, as the 
timber can be floated on a large river and lake direct 
to saw mills which can be located in a large interior 
town where labor is readily available on the Canadian 
Pacific main line, and has very favorable freight rates- 
to the great Canadian Northwest—where most of the 
lumber from the interior of British Columbia has been. 
marketed up to this time. 


eee eee eres eeeseseeeeesee 


This great territory is developing very fast and will 
need vast quantities of lumber in developing their 
country. 

Reasonable prices and terms will be made to re- 
liable parties who may be interested in the purchase of 
this timber, ll inquiries will be answered by 
MAURICE M. WALL, 940 Seneca St., Buffalo, N. Y. 





CALIFORNIA SUGAR PINE FOR SALE 
10,000. acres 55% virgin growth sugar pine, will cut: 
250,000,000 feet, 150,000,000 more available and can be- 
purchased as desired. All logs come out one way. Will’ 
sacrifice at $1.48 per thousand feet or $37.00 an acre. 
0. T. REDMOND, 1203 Humboldt Bank Bidg., San Fran- 
cisco, California, Owner. 


FOR SALE—WESTERN WHITE PINE TIMBER 
Splendid mill site; twenty-five thousand capacity saw 
mill if desired. Principally western white pine. Easily: 
logged. Thirty million feet or more. Eastern Wash- 
ington. Address BOX NO. 1702, Spokane, Washington. 


SAW MILLING OPPORTUNITY 
Soft light weight yellow fir timber sufficient to supply 
good sized mill for 20 years, can be logged and manufac- 
tured cheaply enough to meet any competition, Coast 
rates apply. 
Address W. J. SMITH, Rt. 1, Box 11A, Medford, Ore. 


BRITISH COLUMBIA 
Lumber business going strong. We offer large and: 
small tracts timber, easy terms. 
J. RANDALL BLACK, Benson Block, Edmonton, Alberta. 














BRITISH COLUMBIA TIMBER 
Investments of all sizes; correspondence solicited. 
W. L. KEATD, 1026-27 Standard Bank Bldg., 
Vancouver, B. O. 











FOR SALE—AT A BARGAIN. 

The hardwood timber of 3,200 acres, located on a very ° 
good road 8 to 10 miles from Livingston, Tex. The tim- 
ber is all sound, large and long bodied, consists of ash, 
hickory, white and red oak, red gum, some magnolia 
and beech. It will cut at a low estimate 9,000,000 feet. 
The land is free from overflow and is an ideal location » 
for a sawmill. Address MAX FLBISCHER, 475 North 
McNeil St., Memphis, Tenn. 


TO CLOSE PARTNERSHIP 
Must sell at once 20,000 acres northern hardwood, 40° 
per cent birch, 30 per cent maple, four miles from rail- 
road and deep water. A real bargain for operation or 
investment. 
Address 





“A, 26,°° care American Lumberman. 


FOR SALE—600,000,00 FEET 
Hardwood, also turpentine ranch. 
ERNEST YAGER, 224 W. Broadway, Louisville, Ky. 


WHOLESALE OR SAW MILL COMPANIES 
Looking for southern hardwood timber location. Ad- - 
dress BOX NO. 551, Nashville,. Tenn. 
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LISTED WITH US FOR SALE 
LARGE TRACTS CYPRESS, GUM, OAK, ASH AND 


Short leaf pine. 
CUMMINS & SHUMAKH, 


Box 267, 
Alexandria, La. 


—— VIRGIN PINE AND CYPRESS TRACTS 

or sale. 

125 Million Ft. Short Leaf in S. C. on Railroad. 

400 Million Ft. Virgin Long Leaf ‘and = Million Ft. 
best Red Cypress on Railroad and River. 

150 Million Ft. Virgin Long Leaf and Cypress on 
6000 acres. 

500 Million Ft. Red Cypress on 20,000 Acres. 

600 Million Ft. Red Cypress and 400 Million Ft. Pine 
and Hardwoods near Railroad. 

400 Million Ft. Virgin Long Leaf Pine and 75 Mil- 
lion Ft. best Cypress on Railroad. 
Prices very Reasonable and Easy Terms. 

CHARLESTON TIMBER CO., Box 411, Charieston, 8. O. 


I OFFER 19,469,000 FEET 
Extra good timber stumpage (cruised in 1913, grown 
some since then) 10,190,000 feet gum, 3,976,000 red oak, 
15,000 overcup oak, 1,140,000 elm, 35,000 sycamore, 679,- 
000 sweet pecan, 353,000 ash, 382,000 post oak, 2,150,- 
000 cypress, 175,000 honey locust, for $100,000; fifth 
cash. Terms to suit. Must be sold as whole. Only 
large, well located, close to railroad timber tract left 
this section. Money maker account quality, quantity, 
low cost of handling. Bears investigation. Write for 
particulars. EDGAR W. WHITTEMORE, St. Joseph, La. 


VIRGIN STUMPAGE 
Twenty million feet. Ash, oak, cypress and hickory 
predominate. Located on three main line railways. All 
the year logging. Not subject to overflow. Plenty of 
labor. Additional timber —ee Reason for sale: 
Change of residence by owne 
um. V-. MOSELEY, Alexandria, La. 


VIRGIN YELLOW PINE, CYPRESS AND 
Hardwood timber, on transportation and at fair prices; 
also, cut-over lands, For prices and full details address 
ARTHUR T. WILLIAMS, P. O. Box 42, Jacksonville, 
Florida; 30 years handling timber lands in Florida. 
Reference any bank in Jacksonville. 


DO YOU WANT TIMBERLANDS? 
If you want Southern hardwood, pine, or spruce, write 
me stating the kind and size tract you want. See what 
a little ‘‘get up and get’’ will do for you. 
Address *“*A. 21,’’ care American Lumberman. 


FOR SALE—ABOUT 100,000,000 FEET 
Of high-grade shortleaf pine and oak. Can pay for same 
as cut. For particulars, address H. H. WEFEL, JR., 
Owner, Mobile, Ala. 



































K.W Speed 
2 Ws Fairbanks-Morse .......+-s. sséne Cevicwe eves 
1 15 Westinghouse, type S........c.ceeeeececes 675 
oe ee 4 ee dP Re eee ere 875 
1 25 ecthare, MP (125- 250) volt, 3 wire, with 
DGIRHOG COE ooo bih.cccdcencccccntenurdesnacs 750 
1 25 Milwaukee, acreage connected Erie-Ball steam 
CNS isan bGbecccd coanee vesewes petcuavaaes . 340 
1 30 Western Elec., op CYDS Biecccccccccrccccsecese 175 
L 80 Ft: WOGke: i icicccéncs 750 
1 30 Westinghouse, type S. wane - 7125 
1 35 =Fairbanks-Morse, type TRC, interpole 1125 
1 371% Westinghouse, type S.......c.ceeceeee . 500 
1 40 # Allis-Chalmers ...... sia . 875 
1 40 Crocker-Wheeler ..........cesee- . 350 
1 50 Western Elec., type H............ cevece GEO 
1 60 West’h’se, direct-connected to Ball, ‘hori- 


zontal steam engine. ero price, subject 
to inspection, f. o. b. St. veins ne 
OOO nc cta tases ccniséann buen 
Westinghouse, type 8S a 
75 Western Bl6C, cocccccccccccvdecoscsectecse 
75 Siemens & Halske (Churchward type), di- 

rect-connected Ball, horizontal, steam en- 

gine. Special price, subject to inspection, 


ae 
~ 
i) 


f. & BD BE. Tonewh,. Me, BBicscs cscvess 300 
> i... MC eer ee eee 700 
1100 Blectric-Machinery, 6-pole ..........-see0. 350 
1100 Gen. Elec., direct-connected to Ball-wood 


horizontal steam engine. Special price, sub- 
ject to inspection, f. o. b. St. Joseph, Mo., 
MEMO %s 6 deta ckeonsicke dsc Cakes tuatennneue 270 
1150 General Electric Curtis, non-condensing 
steam turbine for 140 lb. steam pressure. .2000 
60 CYCLE, A. C. GENERATORS 
1625 Westinghouse, rev. field, 2300-volt, 3-phase, 
turbo-generator, direct-connected to West- 
inghouse-Parsons, Horizontal, 3-stage, 
GEOR SOUND his ewededwandctunecccaeases ‘360 
1 625 Allis-Chalmers revolving field, 3-phase, 2300- 
volt D. C., to Parsons horizontal, 3-stage 
gicwnt CHENG. 2. c case enennric ataxia: 360 
Send for our Monthly Bargain Sheet showing prices. 
All machines overhauled and rebuilt like new. Amer- 
ica’s headquarters for second-hand electrical machinery. 
GREGORY ELECTRIC Co., 
16th and Lincoln Streets, Chicago. 


MOTORS AND GENERATORS. 
2—200 HP, 450 RPM, 3 Ph, 440 V, 60 Cy, new G.B. 
2—150 HP, 500 RPM, 3 Ph, 440 V, 25 Cy, Used. 
1—100 HP’ 900 RPM, 3 Ph, 220 V, 60 Cy, — bg BE. 
2— 75 HP’ 900 RPM 8 Ph, 440 V, 60 Cy, 

15— 50 HP, all ps 9 3 Ph, 220/440 V, ssh & 66 Cy. 
1— 30 KW, 125 V, D.C., W.E., Vert, Steam Eng. Set. 
1— 30 Kw, 1050 RPM, 125 V, D.C., =; Se Generator. 
1— 20 KW, 1150 RPM, 125 V, D.C., Generator. 
1— 12 Kw, 1000 RPM, 110 V, D.C., 5. a: "Generator. 
1— 10 Kw, 1600 RPM, 230 V, D.C., F.M. Generator. 
1— 5 Kw, 1880 RPM, 125 -? D.C., G.E. Generator. 
1— 6 KW, 125 V, D.C., G.B. Oil Eng. Set with Swhd. * 
Large Stock 3 Phase, 60 p= a Motors At Low Prices. 

Vv. M. NUSSBAUM & CO., Fort Wayne, Ind. 











FOR SALE 
LOW PRICES—IMMEDIATE SHIPMENT 
PLANERS 


Berlin No. 175—30"x12” Double Surfacer, divided rolls. 

American _ 145—30”x8” Double Surfacer, round heads, 
sec. roll 

Whttees P- 19—30"x7” Double Surfacer, round heads, sec. 
rolls. 

Fay & Egan No. 140—A-27”x8” Double Surfacer, round 
heads, sec. rolls. 

American No. 49—30”x12” Heavy Single Planer, square 
head, divided roll. 

Whitney a Single Cabinet Planer, square head, 
sec. 

ee “Soro” Single Cabinet Planer, square head, sec. 


Fay . “Dyan 24”x6” Single Endless Bed Planer, square 
head. 
FOUR SIDE MOULDERS 


bas, No. Ng gl Five Head Fast Feed Moulder with 

oppe 

Fay & Egan No. 37—10” Outside Moulder. 

Fay & Egan No. 181—8” Outside Moulder. 

Fay & Egan No. 375—8” Outside Moulder, round heads. 

Houston 10” Outside Moulder. 

Bentel & Margedant 8” Outside Moulder. 

Hermance 12” Outside Moulder. 

Yates C-3, 4” Fast Feed Moulder. 

Woods _ 107—12” Fast Feed Inside Moulder, round 
heads, 


RIP SAWS 


Yates G-2 Chain Feed Edging Saw. 

Fay & Egan No. 362 Chain Feed Edging Saw. 

American No. 1 Chain Feed Band Rip Saw. 

Fay & Egan No. 202 Chain Feed Band Rip Saw. 

} aye No. 282 Combination Band Rip & Resaw. 
Fay & Egan Hand feed Rip Saw Table. 


RESAWS 


ay a Fl Resaw, 5” blades 

y & Co. No. 4—40” ‘Cnubiantions Resaw, 3” blades. 
Berlin No. 283—44” Resaw, 4” blades. 
Yates No. 281—44” Combination Band Resaw, 4” blades. 
Jones Superior Combination Scroll & Resaw, 2” blades. 


DOUBLE END TENONERS AND SAWS. 


Smith Double End Tenoner, stock up to 78” long. 
Bentel & Margedant Double End Tenoner, no copes. 
Hall & Brown No. 142 Hand Feed Double Out-off Saw, 
Dauber-Bell No. 1 Avtomatic Bevel Double Cut-off Saw. 


GRINDERS 


Machinery Co. of America Style K—30” Automatic Knife 
Grinder, motor drive. 

Machinery Co. of America No. 3 Band Saw Grinder, 
up to 5” blades. 


MISCELLANEOUS 


Porter 30” Hand Jointer with Jackson & Church (Her- 
zog) Auto. Feeder. 

Berlin No. 213 Continuous Feed Glue Jointer. 

Falls Continuous Feed Glue Jointer. 

Mattison Automatic Turning Lathe. 

Whitney No. 9 Double Spindle Shaper, bronze bearings. 

Fay & Egan No. 226 Double Spindle Shaper, bronze 
bearings. 

Single spindle Shaper, reversible spindle. 

Berlin No. 14—30”x14” Timber Sizer. 

Berlin. No. 2—30”x14” Timber Sizer. 


SANDERS 


All makes and sizes. We have the largest stock of used 
Sanders in the United States. 


WE UNDERSELL ALL OTHERS—WRITE FOR PRICES 


WOOD-WORKING MACHINERY SALES 
ORGANIZATION 
CHICAGO 


140 S. Dearborn St. Phone State 7477 





FOR SALE 
SANDER BARGAINS 


Fay & Co. 30” Triple Drum. 

Fay & Co. 36” Triple Drum. 

oS Egan No. 225—42” Triple Drum, direct motor 
ve 


Fay & Co. 54” Triple Drum. 

American 42” Fern Drum, 

American 48” Triple Drum 

BerlinInvincible ” Triple 

Berlin Royal Ligne a5 Tripie Drum. 
Berlin Invincible 60” Triple Drum, 

Berlin Royal Invincible Triple Drum. 
Berlin 42” Single Drum Sander, spiral drum. 
Berlin Royal 30” Six Drum Double Sander. 
Berlin Royal 48” Six Drum —— Sander. 
Yates S-3 Oscillating Edge Sande 

Oakley & Jansen (Curtis No. 24) "Sand Belt Machine. 


IMMEDIATH SHIPMENT—GET OUR PRICE BEFORE 
BUYING. 


We have the largest stock of Sanders in the country. 
WOOD-WORKING MACHINERY SALES 
ORGANIZATION 


140 S. Dearborn St. CHICAGO 


Phone State 7477 





WAYNE REBUILT MACHINERY 


“Known by every user for its Quality, 
And to be Invariably as Represented.” 


The largest and best selected stock of used equipment 
Pa under guarantee that means what it says—today 
ncludes: 


MOLDERS 
1—7” Hall & Brown 
7—7” American 
1—8” Rowley & Hermance 
1—9” Hall & Brown 
1—10” New Hermance 
1—10” American No. 22 
1—12” New Hermance 


PLANER & MATCHER 


1—9x6 S. A. Woods 
1—15x6 Berlin No. 92 
1—15x6 American No. 32 


. 1—24x6 American ‘‘Northwest’”’ 


DADO 


1—New Britain Dado Machine, 
For windows, jambs, etc. 


Fourteen Hundred Machines in stock 


Headquarters for Service and Dependable 
Equipment, 


WAYND MACHINERY COMPANY, 
Fort Wayne, Ind. 





FOR SALE—REMANUFACTURED MACHINERY 
As good as new. 
30” Hall & Brown double surfacer. 
6” 4 side Frank Co. moulder. 
New Noble Rip Saw, Hoosier pattern rip saw. 
Defiance Rip Saw. 
Fay & Egan Wood table rip saw. 
L. Powers Rip saw. 
Tannewitz Variety Tilting saw table. 
Advance No. 2 Shaper Ball bearing. 
Fay & Hgan No. 2 Single End tenoner. 
Crescent 24” Planer. 
American Houston Type 9” 4 side Moulder. 
Mead Morrison Mfg. Co., new No. 12 double drum hoist- 
ing engine without boiler. 
Above only a few of many good rebuilt woodworking 
machines we have for sale. Write us. 
NOBLE MACHINE CO., Ft. Wayne, Ind. 


FOR SALE—COMPLETE SAW MILL 
Circular and Band Saw Mill complete. Allis Band and 
Edger, Garland Trimmer, Heavy Lath Mill, Wood Ma- 
chine, Steam Feeds, Niggers, Log Kickers and Loaders, 
in good repair. This mill not to be sold in parts. Ad- 
dress A. M. CHESBROUGH, Thompson, Mich. 


SELF-FEED RIP SAWS 
American No. 2 Fig. 5701. 
Berlin No. 256- 
Greenlee No. 36. 
Fay & Egan No. 1 Band Rip Saw. 
Hundreds of used woodworking machines in stock. What 
do you want? 
HERMANCE MACHINE CO., 
Williamsport, Pa. 


BLOWERS DUST COLLECTORS 
Complete stock, used, or rebuilt. These were token in 
trade on new installations. KI & BLUM MANU- 
FACTURING CO., Cincinnati, 


FOR SALE—SECOND HAND MACHINERY 
1 No. 45 Diamond Iron Works hog, good as new—used 
40 hours; $1,200. 

Address “B. 5,’ care American Lumberman. 


FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, Mann — and Trail,’’ by Douglas 

Malloch, the “Lumbe poet.”’ Illustrated in color. 

$1.50 postpaid. "AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn St., Chicago. 
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1—FAY & EGAN NO. 275 PLANER AND MATCHER, 

1—Fay & Egan No. 198 Roller table Cut-off Saw. 

1—Fay & Egan Rip Saw, sliding table. 

1—Fay & Egan, 36” Circular Resaw. 

1—8” square head Jointer. 

1—24” round head four knife Jointer. 

1—Mattison Lathe. 

1—Ober Lathe. 

1—Belt Sander. 

1—Steptoe Shaper. 

1—Tire turning Lathe. 

1—Pulsometer Pump. 

1—Gould triplex Pump. 

1—Buffalo Pitts 10 ‘Ton Road Roller. 

1—Buffalo 6 Ton Road Roller. 

1—Koebring No. 11 Paver. 

1—One yard Dragline rag ue. shives, etc. 
Cc 


** 


Huntington, W. Va. 
FOR SALE 





1 Murray No. 1 sawmill, three block, steam feed 
and steam set works, complete, good condition. _— - 
1 Log haul up and jack £.6ubh bees 6noesdabenneneee 
3 Doig 18 and 16 spout nailers. 
1 Mershon 4” blade twin resaw. 
oe Or. 5a db rhe eb des nas ees eb 0 v.05 150.00 
6 Corliss Engines, 75 H. P. to 500 H. P. 
DRG TD FE ivvcsciccsvccenscsssesvcccves 550.00 


Prices f. 0. b. Green Bay, Wis. 
NELSON MACHINERY CO., Green Bay, Wis. 


REBUILT, GUARANTEED MACHINERY 








1 15x16 Buckeye Automatic with sub base...... $225. 

SEE 52 ce5s cktacecaseaees son bor ke kbaed 125.00 

1 5%x3%x6 Laidlaw Dunn Gordon Duplex pump 50.00 

ce eS SO ee eee roe 175.00 

1 300 H. P. Stillwell ae open heater......00. 150.00 

1 300 H. P. Hoppes Heater and filter............ 125.00 
QUINN & CO., 1347 Harrison Ave., Cincinnati, O. 

FOR SALE 


My No. 350 Berlin, high speed, combined matcher and 
resaw, 6x15, complete, practically new belting, five 
6-in. 19-gauge bands. Machine in No. 1 condition. 
Also motors, 50 and 60 H. P. if desired. Address 
F. BE. WOODRUFF, 330 Conklin Ave., Binghamton, N. Y. 


FOR SALE—1 ALLIS ENGINE 
125 HP, 14” diam. 36” stroke. Also 1 Atlas boiler, 72” 
diam., 16 ft. 1 Dean Bros. No. 3 pump. Automatic 
sprinkling system, blower pipe, ete 
ROGERS-RUGER LUMBER CO., Superior, Wis. 


SANDER, THREE DRUM, 48” BERLIN 
(Royal Invincible). 
Sander three drum, 42” Berlin (Invincible). 
Moulder, four-side, 9” American (Houston pattern). 
Cut-off and Mitre Machine, Dauber-Bell No. 1, 95 per 
cent new. 
All for immediate shipment. 
. 8. OAKLEY, 
405-6-7 Murray Bldg., Grand Rajids, Mich. 


WE CAN FURNISH YOU WITH ANYTHING 
In the line of used and rebuilt engines, boilers and saw- 
mill machinery. Write us. 

HELENA REBUILT MACHINERY & SUPPLY CO., 

West Helena, Ark. 


REMANUFACTURED WOODWORKING 
Machinery, over 400 on hand. Write for catalogue. 
CHICAGO MACHINERY EXCHANGE, 
1212-1224 Washington Blvd., Chicago. 


A REAL BARGAIN 
Complete circular sawmill and power, located at Charles, 
Mich. Will sell complete mill or any part. Mill con- 
tains steam feed, log jack, steam nigger, edger trimmer, 
ete. Property should be seen to be appreciated. 
SCHWARTZ BROS. & CO., Cheboygan, Mich. 




















FOR SALE 
A band sawmill in first class condition. 
MOSINEE LAND LOG & TIMBER CO., 
Mosinee, Wis. 











HOISTING ENGINE 


One—8%x12 Lidgerwood Double Cylinder 
Single Friction Drum Compound Geared 
Hoisting Engine; engine reversible 
link motion type; duty rating 
12,000 Ibs. on a single line; drum 
holds 250 ft. 14” rope; average 
hoi:ting speed 100-250 ft. per min.; 
Without boiler; forty percent 
i from new cost for quick 
sale, 


Address “B. 7,"’ care American Lumberman. 





ATLAS AUTOMATIC ENGINE 
12”x20”, tubular boiler 60”x14 ft. with 60 ft. stack in- 
jector, pump and water heater all in good condition. 
Also two Greenwood heading sawing machines, bolter- 
swing saw for cross-cutting logs, pulleys, tighteners, 
shafting boxes, saw gummer, etc. Cash prices will prove 
very interesting or will accept in payment lumber cut 
to specifications or heading in the rough. 
Address “B. 6,’’ care American Lumberman. 


40”x14” NO. 12 WICKES GANG 
Also boilers, ou, generators, machine shop tools. 
MILES MACHINERY CO., Saginaw, Mich. 


x 48 CORLISS ENGINE 
18 ft. fly snot FANNMUELLER ENGINEERING 
COMPANY. 503 First National Bank Bldg.. Chicago. 


MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘*Wanted and For Sale Department” of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ml. 














TWO 60 TON 12 WHEEL. AMERICAN 


Locomotive congeee locomotives, good serviceable con- 
dition. M. K. FRANK, Frick Building, Pittsburgh, Pa. 





1-14x22” BALDWIN MOGUL; 160 LB. STEAM 
21x30” Baldwin Consolidation; 185 lb. steam. 
21-ton, 11x16” Forney type; a bargain. 
42-ton, 16x24” Baldwin Mogul; immediate shipment. 
36-ton, 15x20” Brooks Mogul, 3’ gauge. 
42-ton, 2-truck Shay, located Eastern Oklahoma. 
23-ton, Pa age Porters, separate tenders, 36” gauge. 
500 tons 35-lb. relay rails, oe A 
25 miles 56. lb. relay rails, Perc 

BIRMINGHAM RAIL & LOCOMOTIVE Co., 

Birmingham, Ala. 


FOR SALE. 
1—40-ton, 36” gauge, Climax Geared Locomotive, 8 
drivers, 180 lb. pressure. 
1—50-ton, 86” gauge, Climax Geared Locomotive, 8 
drivers, 200 lb. ag wl 
1—American ey | Dit 
THINGANS ‘COMPANY, 
"Tame Arcade Bldg., 
Pittsburgh, Pa. 


FOR SALE—LOCOMOTIVES 
And logging equipment; narrow and standard gauge, rod 
and geared types. built in our owa shops. Immediate 
shipment from stock. 
S RN IRON & eteemieas: ” COMPANY, 
Atlanta, Ga. New Orleans, La. 


50—80,000 CAP. STEEL CAR 
Trucks; 5—8,000 gal. tank cars; 1—70 ton flat car 
Rails—Locomotives—Tanks. WALTER A. ZELNICKER 
SUPPLY CO., St. Louis, Mo. 
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RAILS 


New and Relaying. 
All sections and weights. 
Write 
NATIONAL STEEL RAIL CO., 
Phone Olive 563. 711 Third National Bank Building, 
St. Louis, Mo. 





RAILS RAILS 
For Pelaries and Construction Purposes: 
16-lb., 20-lb., 25-lb., 30-lb., 35-lb., 40-Ib., 
50- ib. 56-lb., 60-lb., 70-lb., 80-lb., 1 
angle’ and splice bars—spikes, bolts, tie 
plate, frogs and switches. 
CENTRAL IRON & METAL CO., 
Successors to 
Chicago Rail & Equipment Co., 

3648 S. Rockwell St., 


RAILS 


Chicago. 





RELAYING RAILS 
TRACK ACCESSORIES 


A large stock of good relayers in 
weights from 30 lb. to 90 lb. per 
yard for shipment as quickly as 
ears are placed for loading. Can 
ship complete with necessary splice 
bars, angle bars, bolts and spikes. 


STANDARD RAIL & STEEL CO., 
217 Cass Ave., St. Louis, Mo. 





BEFORE BUYING WRITE FOR OUR BULLETIN 


We have 10,000 tons of relaying rails with angle bars 
for sale, 20, 25, 30, 35, 40, 45, 50, 56, 60, 65, 70, 80, 85 
lbs., all guaranteed first quality relayers subject to in- 
spection during loading or will ship subject to approval 
at destination. 

New rails—8, 12, 16, 20, 25, 35, 45 lbs. up to 100 lbs., 
with complete fish plates—at manufacturers’ prices. 
Fish plates for any section in stock. Frogs, switches, 
bolts, nuts, spikes and all track accessories. 

We know lumbermen’s requirements, so be sure to 
write us, no matter what your needs. Can deliver any- 
where in the United States. We buy second-hand rails 
and logging equipment, no matter where located. 

. B. FOSTER COMPANY, 
Park Building, Tribune Building, 
Pittsburgh, Pa. 154 Nassau St., New York, N. Y. 





500 TONS OF 35-LB. NEW RAIL 


In stock. Prompt shipment. Attractive prices quoted. 
M. K. FRANK, Frick Bldg., Pittsburgh, Pa. 





NEW STEEL RAILS, QUICK SHIPMENT 
From 8&pound to 45-pound sections, —— cand and 
spikes. Also standard sections, relaying ra 

CHARLES A. RI DOULY m co., 
1605 Old Colony Bldg., Chicago. 


GET WHAT YOU WANT 
cP Biemteies in the Wanted and For Sale Department. 








ELAYING 40-LB. AND 60-LB. RAILS 
Also S01 35-lb., 45-lb., 56-lb., 70-lb. and other weights, 
and new rails, all weights, switches, frogs, second-hand 
locomotives. 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 


RAILS—NEW AND RELAYING 
New—8 to 45 pounds—Joints and Spikes 
Relaying—all sizes—Frogs and Switches. 

B. E. SCHONTHAL & CO., INC., 

224 South Michigan Ave., Chicago, ii. 


RELAYING RAILS 
56s, 60s, 65s, 678, 70s, 75s, 80s, 90s, with Angle Bars, 
aT and Cars. 
. SHERWOOD, 50 Church St., New York. 


RAILS,, REW AND RELAYING 
to 100-ib. — 
po i logging uipment 
L. A. GREEN RAIL & MACHINERY ©O., 











First National Bank Bldg., Pittsburgh, Pa. 





GEORGIA CAR AND LOCOMOTIVE COMPANY 


Offices and Works, Atlanta, Georgia 
Rebuilt Railroad Equipment 
Locomotives—Cars—Coaches 
Standard Trucks for Logging 
Repair Parts for Cars and Locomotives 





BALDWIN CONSOLIDATION 
70 ton—19”x26” 44” wheel centers, wagon top boiler, 
working pressure 160 Ibs. Now equipped for coal fuel. 
Can equip for oil fuel and ship promptly. | This loco- 
motive is in first-class mechanical condition and is be- 
ing operated under I. C. and Federal boiler laws. 
EDGAR LUMBER CO., Wesson, Ark. 


LOCOMOTIVE FOR SALE 
Ten wheel, 55 ton Rhode Island make, equipped for 
main line service. Price $4,000. 
BOX 187, Palatka, Fla. 


NOW IS THE TIME TO ADVERTISE 
The best way to get what you want or sell something is 
to advertise - the Wanted and For Sale Department 
MERICAN LUMBERMAN, 
Bt S. Dearborn St., Chicago. 
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FOR SALE 
2 _ Trailers, 5 tons each, ad inch wheels; practically 
‘new. Price $300 each, f. o. Columbus, Ohio. 
THE PRENDERGAST COMPANY. Marion, Ohio. 


WE WANT 
You to advertise in the Wanted columns of the Ameri- 
can Lumberman. 
If you have something to sell insert an advertisement 
in our For Sale Department. 
We reach the people. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 


Once Used. aoe Used 
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OUR BOARD RULES are penyler with with lum- 
bermen who appreciate a durable and_ well 
made article. We make BOARD RULES to 
measure ang length and agree of lumber, 












‘ and LOG RULES with any scal ue diameter or 
Be length measurements desired. Write or cata- 
5% log describing our a ns line. 

3 St eo ean 
3 a 3 a ee 
qo . oe bat oe oS 1 Be ig er 
£4 H , +s ul tadhi, 1a ct, Tris Fr: v2.2 2s 
Zz / Even and Odd Length Rule 


Cleveland Rule Co., “sii"* 











Loose Leaf Tally Books 


TALLY SHEETS with WATER-PROOF LINES 
Sample Sheets, Price List and Catalog of 
Other Supplies will be sent on request 
FRANK R. BUCK & CO. 

2133 Kenilworth Avenue CHICAGO, ILL. 
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